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"OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire in- 
dustry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon subjects 
germane to its field have giv- 
en it unusual prestige. It 
serves a clientele composed 
of managers and agents for 


the various office machines, 
devices and supplies, com- 
mercial stationery dealers 


and many of the largest cor- 
United 
It also reaches some 
lealers in fifty-four other 
countries who deal in Amer- 
ican office equipment. 
“SUBSCRIPTION RATES 
payable in advance, in the 
United States and its posses- 
and Mexico 


porations in the 
States. 


sions -one year, 
$2.00; two years, $3.00. Can- 
ada—one year, $2.50; two 
years, $4.00. Foreign, all 
countries in the Postal 


Union, the equivalent of $3.00 
American gold for one year 
and $5.00 for two years. Re- 
mittances may be made by 
personal checks, drafts on 
New York or Chicago, Post- 
office or Express Money Or- 
or in American Postage 
Stamps or currency, if sent 
y registered mail. 

“CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 


ders, 


often as desired In order- 
such changes it is neces- 
sary that both old and new 
addresses be given. 
“COPYRIGHT Contents 
ered by Copyright, 1924 


gent, : 
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[his Number Contains 
STATISTICAL INFORMATION—Including 
Exports and Foreign Trade Information 
SEMI-ANNUAL INDEX TO OFFICE APPLIANCES 

July to December, 1923, Inclusive 
MIN TINGS \ Page Devoted to 
Editorial—Views and Viewpoints 


Patents 


Progress 


ANKEE DOODLE IN ADVERTISING—Written for 
Office Appliances by Margaret A. Bartlett 
HUNDRED-ONE IDEAS ON SELLING—Abstracted 
from a Publication of the LaSalle Extension Uni 
versity 


DISCOUNT—Quoting from a 
Secretary -Treasurer 


Men 


\BUSING THE CASH 
Bulletin by J I Tregoe 


the National Association of Credit 


OVERHEAD—THE INEVITABLE—Reprinted from 
the Ryerson Journal and Stock List 

FORMULAS FOR BEST SALES—Written for Office 
Appliances by Fred E. Kunkel 


In Other Lands—Current Happenings Abroad 
New Machines and Devices—Latest Ammunition for 
1925 Sales 
SNAP SHOTS 
Familiar 
News and Miscellany—Record of the Month 
Passed Away—Obituary Notices 
Meetings and Dinners—Festal Gatherings 
There : ‘ , 
Company Conferences—Gatherings for Business Men 
THE GUEST BOOKS 
THE STORK CALLS 
WHY YOU SHOULD 
TION—Narrating the 
N. A. O=<. O. M ; 
National Association News 
MEILICKE SYSTEMA MOVES PLANT 
Salmagundi—tincluding a Review of January, 1911 
CREDITS AND COLLECTIONS in Adaress wD 
Robert Erskine Strong, of the Royal Typewriter 
(Company, In 
SIMPLIFICATION OF 
ngs of a Conference 
(Commerce 
ROBERTS 
ERSHIP 
BORNHOFT 
Preae . 
THE PARKER PEN COMPANY HAS A GOOD YEAR 
MONROE SEVEN-YEAR CLUB GROWS 
ITEMER COMPANY TO OCCUPY NEW QUARTERS 
NATIONAL FIBERSTOK ADOPTS PROGRESSIVE 
POLICY 


\ND SKETCHES—Delineations of 


Characters 


Here and 


Some New Citizens 
BELONG TO THE 


ASSOCIA 
Benefits of Membe } 


rship it 


STEEL LOCKERS—Proceed 
with the Department of 


TYPEWRITER COMPANY IN RECBEIV\ 


MADE “ELSIE” MANAGER AT MEM 


KEEP A WEATHER EYE OUT FOR MR. LIBBY 

WHY OUR SALES FIGURES HAVE BEATEN 192 
ROOM Reprinted from System Magazine (London) 

COL. GOLDSMITH LEAVES FEDERAL SERVICE 


WINCHELL HEADS IMPORTANT COMMITTEE 


FILING ASSOCIATION ORGANIZED AT Ii 


WAUKEE 
SLICK PENMEN OUTDO ROBBERS 
PUBLICATIONS RECEIVED FROM OTHER LANDS 
ON THE OUTSIDE LOOKING IN 
Classified Accounting Machines, 187 Adding M 

18 Catalogue 20 Furniture, 15 House re 

Loose Leaf, 19 Other Machine 18 Pe 
I l 18( Ribbons and Carbor 19! Star 
Ss Stationer 191; Ty writers, 184 


All of Which 
Clas ified List of Adbverti séers 


No. | 


17 
19 


is Preceded by the Alphabetical and 


"The ownership of OF- 
FICE APPLIANCES is vest- 
ed solely in the officers of 
the company. No _ person, 
firm or corporation, either 
directly or indirectly con- 
nected with the business it 
represents, has any share in 
its ownership or voice in 
shaping its policy, which has 
in view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it asks 
its readers in all parts of the 
world to aid it with inquiries 
and suggestions, to which it 
will give prompt and earnest 
consideration. 


*CONTRIBUTIONS are 
invited upon any topics of in- 
terest to this trade. All ac- 
cepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will not 
be returned unless postage is 
enclosed by the sender. Cor- 
respondents should give their 
names and addresses, which 
will be withheld from publi- 
cation if requested. 


"Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., un- 
der Act of March 3, 1879. 


"“Office Appliances” is reg- 
istered in the United States 
Patent Office, Washington, 
Do 


"ADVERTISING RATES 
upon application—only ar- 
ticles of office equipment or 
directly related products eli- 
gible. 
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Adding Machines Shaw-Walker Co, ........ +. 165 
, ughs Adding Machine Co.230 Simonson, BR. A... OO. csvcus 217 
Peters-Morse Mfe Corp’n... 85 Smead Mfg. Co., The ...... 206 
Portable Adding Machine Sales Steel Equipment Corp, ..... 7 

( 151 Pe Wabash Cabinet Co. >....... 122 
road Broiecionah Oo. For the benefit of the subscribers the lines adver- Wels Mtg. Ce. J 6 
tcl vor! tised are here classified. Many of the requirements Folding Machines. 

Adding & Cal. Machines. Used. : 4 Amer, Multigraph Sales Co. .181 
Reliable Tw. & Adding Ma of the modern business office are represented. Seta en ee 
chine Corp iss Should subscribers be interested in any article Beaumel, D. W., & Co. ..,.212 

Adding Machine Rolls & Paper. . . Conklin Pen Mfg. Co oF 
Central Paper ¢ 20% of office equipment not listed here, they are cor- Romane Binunbinn Gero. cae 219 
Rdge water Pa ngs ph Hf dially invited to communicate with the service Want Oo .:...)..sbestoennnn 101 
ee Ty = 197 hnureau, through which the information will eat en > See 218 

alien Typewriters 216 = be promptly and cheerfully “oh Acme Gold Pen Co, ......... 219 
Burroughs Add Mach. Co. .230 : furnished. ee Gaydoul Gold Pen Co. .;.... 218 
eer he a : 172 Greeting Cards, Commercial, 
cee , ans | oie Cincinnati Art Pub, Co, ....138 
remington ) 4. 113 141 Gold Stamping. 

see te >» +h Aigner, ©... d., & Cer ««s idak 168 
Underwood Typ« ‘ Os <> i , ~~ Poy en 176 Gummed Cloth, : 

Addressing Mac hines ie Standat ‘ hair Co = Van Dorn Iron Works Co ‘ 67 me , & Rj CO, seoeee 168 
Addressograp ( , Tay lor Chair Co The i2 Western Furniture Co 198 Safeguard Account Co. ......216 
Elliott Co.. The 4 Toledo Metal Furniture ¢ 108 Winnebago F irn. Mfg. Co 163 Index Card Signals 

Adhesives. Check Protectors and Writers Yawman & Erbe Mfg. Co ad Graff-Underwood Co. ........ 180 
(See Inks, Adhesives, et Flaven 218 Directory Boar's. Moore Push-Pin Co........... 216 

Advertising. Safe Guard Check Writer Co.144 Davenport Tiylor Co 210 Yawman & Erbe Mfg. Co. ... 89 
Campbell-Ewald ¢ we fedd Protectograph ¢ 187 Display Fixtures. Index Tabs. 

Arch and Clipboards Check Gorters. Electric Window Salesm. Co. .219 Aiseer, G. 35... 2 On. ce 168 
American Mfg. Concert 128 Kohlhaas 223 Duplicating Machines & Supplies. Universal Index Tab. Co....179 
Globe-Wernicke (% > 14 Che ks, Stamped Metal Amer, Multigraph Sales Co..1Sl Ink Eradioators, 

Yawman & Erbe Mfg. Co x} Meyer & Wenthe 297 Arlac Dry Stencil im 152 Collins Ink Eradicator Co, ..218 

Ash Trays. Clips, Paper. Canode Ink Co 123 Ink-Out Mie. Oo. »s.0csesvead 215 
Aldrich Mfg. ( 2's (See Paper Clips Dick, A. B., Co aed Inks, Adhesive, Etc, 

Bankers’ Note Cases Coin Bags and Wrappers Heyer Duplicator 140 Betes. Mie, Geb isidcviseuu oS 
Globe-Wernicke ¢ hve 14 Downer. L.. Co rhe O15 Jaenecke-Ault ¢ 218 Canode Ink Co. ...... iv see 

Billing Machines. Copyholders. Multistamp 124 General Eclipse Co. ......... 1 
Burroughs Adding Mactl Co .200 American Clip Co 106 Peerless Ink Corp 21h Higgins, Chas. M.. Co. ..... ou) 
Remington Cypewriter Co American Electric ( 176 Rotospeed (« Phe 61 Sanford Mfg. Co. ........0. 202 

4, 115, 141 Kobler & Co 214 Smith, The H. E. 10 Inkstands. 
Underwood Typewriter Co Line-A-Time Mfg. (¢ 148 Envelope Sealers = Bachrach Specialty Co. ....201 
7, Back Cover Premier Metal Products Co. .107 Reynolds Envelope Sealer Co. .21% General Eclipse Co. ........ 199 

Binders’ Catalog and Periodical. Copying Devices. Standard Mailing Machine Ce - New Martinsville Gl. Mfg. Co.214 
, lams, Henry 17 Mfg. Co. .20 Eureka Blotter Bath Co 210 156, 16% Sengbusch S8-C Inkstand Co,. 

erican Clip ¢ 1d Yawman & Erbe Mfg. (« 89 Envelopes. Inkwell Bases. 

Bl anh Books. . Costumers. Ames Safety Envelope Co lo loves, A. HE... Ce ic cee 209 
orum & Pease | 72 Art Metal Construction Co.86, 7 Pushnell, Alva ‘ 224 Labels, Law Books on8 Number. * 

‘ ot hae Flank Lt k (%< 12% Conrades Mfg Co 69 Diemer, John |! to 205 Aigner, G. p a iS casatde 168 

Blanks for Bonds and Stocks. _ Furnas Furniture ( 2 Natl. Fiberstok Env. ¢ 10% Leads for Mechanical “Pencils. 

Lithograph (¢ 197 Giobe-Wernicke Co I 149 Northwestern Paper Goods Co, 80 Amer. Lead Pencil Co. .... 56 
Kihn Bros 211 Cuspidors Smead Mfg. Co rhe 20 Ql 7 SS eee 217 

Board Cutters, Paper & Card - Aldrich Mfg. Co DOR Tension Envelope (« 18t5 Letter Distribution. 

Ideal School Suy ‘ 207 Irelar & Matthews Mfe. ¢ 70 | S. Envelope ( 2a Bristow, Stanley BR. ......... 216 

Bond Boxes. Cutters, Paper and Card Envelopes, Celluloid Imperial Methods Co. ...... 201 
Art Steel Co Tew Ideal School Supply ¢ 207 Markilo Co 216 Kohlhaas Co., The .....,... 201 
Corry-Jamestow Mfg. Corp'n.14 Dating Stamps. Erasers, Lockers. 

Erie Art Metal ¢ 140, 222 American Numbering Machine Ink-Out Mfg. 215 Lyon Metallic Mfg. Co, ....228 
General Firepro ‘ i RR Miller Bros 215 Terrell's Equipment Co, ....178 
(jlobe Wernick ( I 4 Melit Lonis, ( 195 0. K. Mfg. Co 212 Loose Leaf, Books and Systems. e 
Vl 1 Office I ( m1. 1 4 Mever & Wenth« 207 Roberts, Weldon, Rubber Co 21h Roorum & Pease Co.. sie 
Steel Equipment ( n 7 St, rt & R ‘ 190 Rush Eraser ( lie Chicago Binder & File Co. 0 

Book Cases. Ivy Co Ihe 100 Spencer H. H Cor is Irving-Pitt Mfg. Co. ....... { 
Akron Wood P Co Is Desk ‘Calendars, Eyelets & Eyelet Paper Fasteners National Blank Book Co. ...129 
G Wern e ¢ rhe 14 1) e Sales Corp's 163 Bates Mfg. (« WS Sheppard, ©. @., GA sasicic 111 
Gunn Furnit ‘ 182 osm v City Prtg ‘ 4 Solidhed Tack C rhe 2158 «- Stationers L. L., Co. ...... 22 
Macey Co 4 relef Des Pad ¢ 17 Eveshades Tenacity Mfg. Co. ...... -- 213 
Weis Mfg. (¢ 11 o %. 2 Desk ‘I amps Chicago Eyeshield Co 21% Trussell Mfg. Co. ...........150 
\ man & Ert ( Su t dwit i ( S Featherweight Eves e ¢ 1% Wilson-Jones, L. L., Co, ; - 

Bechhelsers. Desk Pad Blotter File tie der Mfe Machines Workman Mfg. Co. ate 

merican Clip ¢ 104 | & Pease ( 7 Anders Cc. I & 160 Loose Leaf ~ieoeees Celio. 
\ iean Elect ( 176 Fox, Geo. 1 & Co 110 Filing Cabi net _ Cloth Covered Markilo Co. . 216 

Book “Rings Hoffman, I 175 Advance Paper Box ¢ 206 Map Tacks, 

‘ when Ife. ¢ 1) , : 4 H ‘ 209 Diem« it | Co aun Graff Underwood Co, -.- 180 
Carpenter. |} WW Mfe. Co..218 Sainberr & ( “4 Hoffma | 175 Moore Push Pin. Co. ........216 
Morden Mfg. Cor | 16 Stationers Specialt Cor 7 Imperial Met s | 201 Matched Office Suites. 
Box ikke « eping Machines Desk Pads Glass Macey ({ Phe Ls4 Macey Co The + 3H 
i ghs Adding Mach. Co, .230 go Mirror & Art ¢ Co. 206 Sainberg & ¢ 214 Rishel, J. K., Furniture Co. .169 
tt-Fisher ( 173 ; Ge I & ¢ 110 Station: Sie alt Cor} 187 Moisteners. 
gton Type t ( Polar Mfg Co 22: Filing Cabinets Metal Sengbusch 8-C Inkstand Co., 8&8 
{ 11 141 Ravenswood Office Spe ‘ 4) Angle Ste Stool 216 Numbering Machines, 
od I ‘ te Co 57 Saint & H4 Art Metal Constr. ¢ 86, 7 American Number Mach. Co. 88 
Back Cove Desk Pade. Linoleum Art Steel ¢ 100 Bates Mfg. Co ey 

Brief Cases. Wagemaker Co 218 Aurora Metal Cabinet Works.151 Roberts Numbering. Mach Co.119 
Standard Bris ( e Co 205 De ro Fendi ng Letters Holder Pentson Mfg. ¢ 156 Oil, Office Machine 

Business Shows n Clip ¢ 1 Canton Art Metal ¢ on CRRSOEI DO. CB id 4 os vdivoe ga 213 
\ sal Busine Show (Co. .146 Desk Tr ays. Columbia Steel Ea nt Co.198 Defiance Sales Corp’ ee, ieee 163 

Busses. in Electri ( 76 Corry-Jamestown Mfg ‘ 143 Morton Mfg. Co. 219 
angle Steel Stool ¢ 216 Pox Ge e. & 110 General Fireproofing ( 75 Pads, Figuring (Ruled or Plain), 

‘ File & I ‘ 219 he 1 filing ¢ - Globe-W i Co 140 Boorum & Pease Co. ....... 
1 Fires f Co Th Imperial Methods ¢ 207 Imperial Steel (: 182 Paper. 
edo Metal Furn. ¢ 108 Mace ( lhe 124 Invincible Met Fu ‘ 158 Eaton, Crane & Vike Co. ... 73 

Calculating Machine Yawman & Erbe Mfg. ¢ 8 Macey ( Che 134 Hampshire Paper Co. ...... 
Burroughs Adding Ma ( 2s) Desk WwW ork Distributer Metal Off Furn. ¢ 151, 154 Weston, Byron Co. .........121 
Monroe Calculating M Co.177 Fi 1! & 110 Office Spe t Mfe. 62 Paper Clamps. 

Calendar Pads and Stands He rn, W. Bro. & ( 21 Shaw-Walker ( 160 American Clip Co..........000 106 
fiance Sale en 1 ng-Pitt Mfg ‘ % St e¢ Equi, t ¢ 7 Esterbrook Pen Mfg. Co. .. 189 
sey City Prte | 04 iinberg & { M4 Ferrell's Equipment ( 178 Noesting Pin Ticket Co, eC 

relefo Desk P ( 179 _ Va Dorn Iron W ( 67 Van Valkenburg, L. D...... 211 

Calendars. Wal i. Art Metal Construction ¢ S6, 7 Watson Mfg. ¢ 221 Paper Clips. 

& Martin ¢ ws \ File & Ir ( 219 Yawman & Erbe Mf ‘ SY American Clip €(o. .......... 106 

Carbon Papers Rentley & Ger } ‘ y, Filing Sabinets. Wood (iraf!-Underwood Co, ....... 180 
See Ribbons a ( Byron Desk Co 90 Auto, File & Inde ( 219 Hoge Mfg. Co ¢ 5:0 cae 

Card Cases. Central Mfg. ¢ v2 Boston Inde ( ( 102 Noesting Pin Ticket Co, ...132 

5 Roehr Binds ( !1S Clemetsen (¢ 157 Globe- We icke ¢ 140 O. K. Mfg. Co. Terre, ) 212 
‘ ns. I B.. 10 Corry-J stow Mfz 4 Imperial Methods ¢ 201 Rockwell-Barnes o, ....... 197 

Chair Irons. D 1 | ( 221 Macey ( The 134 Tip-Top ite. eT eee 195 
Rettcher Stp. & M ( v9 | ‘ 191 Republ Box CC 192 Treiber Cahill Mfg. Co. ....214 

Chair Pads and Cu ns Gene Fireproe 7 Shaw-Walker 165 Paper Fastening Machines. 

\ an Utilitis Sa le ‘ 132 Gunn Furniture ¢ 1S2 Wagemaker ( 218 Acme Staple Co. veces Oe 
me Gear ( 130 H er Desk C 189 Weis Mfs ( é Pates Mfg. Co. Sach alee 8 
heredge R ( 7 Imper Desk ¢ 71 Yaw! & Erbe M ‘ gu Pump Paper Fastener Co, ..199 
Geo. E.. & ( 11 I e Met. | 158 Filing ‘Supplies Compo Corp'n bv id eee 155 

. oH : mK) Jamestown Met ~~ Aict ( Co 168 Defiance Sales Corp'n........168 

I Mfc. ‘ uy J r Office I ( 147 American (¢ e 106 Everyready Mfg. Co. ........ 167 

Chairs Mace ‘ Ihe 124 American Mfg. Con 128 Bevan, A. Thy Des v0icnccacee 

we Steel Rt ol Metal Offices Fu ‘ 1 m4 Boston Index Ca ‘ 12 Paste. > 
t-Ball <¢ 174 Nat Desk ( 80 Da ( de ¢ 218 (See Inks, Adhesives, ete.) 
‘ des Mfe. ( ao of Specialty Mfc. ¢ 62 General Fireproofing ( he 75 Patents. 
‘ ker Chair ( 166 Orpin Desk ¢ mK Glol Wernicke { é 140 Sepeemt, &: GO pscconctevaane 213 
1 ‘ T 7K Q ey Furniture ¢ 143 Imperial Methods ¢ 201 Pen and Pencil Clips. 
: ~ eee ‘ oe R 1sK.. Foro (; 189 Invincible Met. Furn. (x 158 Defiance Sales Corp’n..... 168 
Heyy ( INS Shaw-Walker Co 1 Macey ¢ rhe 134 lioge Mfg. ib <6. c0seancuien e 
\fiies 127 St | ey 7 Oxford Filing Supply ¢ 109 Van Valkenburg, L. D....... 211 
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Waterman, L. E., Co. 
Pencil Sharpeners. 
Auto, Pencil Sharpener Co 
Collins Ink Eradicator Co 
Graff-Underwood Co. 
Pencils, Cedar. 
Amer. Lead Pencil Co 
Faber, Eberhard 
Pencils, Thin Lead Magazine, 
Autopoint Co 
Conklin Pen Mfg, Co. 
Hoge Mfg. Co 
Wahl Co, 
Penholders. 
Miller Bros 
Pens, Steel. 
Esterbrook Pen Mfg. Co 


Hunt. C. Howard, Pen Co.. 


Miller Bros. . 

Shirley Pen Co 

Spencerian Pen Co 

Turner & Harrison Pen Co 
Pens, Shading. 

Pridgeport Pen (« 
Picture Hooks. 

Moore Push-l’in Co 
Pins. 

Crescent Brass & Pin Co 

Defiance Sales Corp'n 
Pin Tickets. 

Noesting Pin Ticket (Co 
Platens, Typewriter. 


Amer. Writing Machine Co. 


Ames Supply Co 
Postal Sales. 

Hanson Kross. Scale (Co 
Pelouze Mfg. Co 
Triner Sales Co 

Triner Seale & Mfg. Co 
Publications. 

British Statione: 

Mon Burean 
Punches. 

Bates Mfg. Co 
Boorum & Pease Co 
Challenge Machinery Co 
Chicage Binder & File Co 
Defiance Sales Corp'n 
Gail Mfg. Co 


Moore Push-Pin Co 


Quick Reference Listing Devices. 


Bates Mfe. Co 
Ribbons and Carbons. 
Allen A Co 


Amer. Manf. Products Corp'1t 


ous & Wiberg Co 


Buckeye Ribbon & Carbon Co 114 
Columbia Rib. & Car. Mfg. Co 91 
Cooper Car. Coated Paper Co.148 
Crown Ribbon & Carbon Co. 202 


Manifold Supplies Co 
Mittag & Volger 

Neidich Process ae 

Old Town Ribbon & Car. ¢ 


Peerless Car. & Rib. Co 


Phillips Ribbon & Carbon Co 104 


‘Queen Ribbon & Carbon Co 
Remington lypewriter Co 


Rockwell-Barnes (Co 
Snelling & Son 
Storms, H. M (% 


Union Ribbon «& Carbon Co, .2 
U. S. Typewr. Rip Mfg. Co.184 


Webster, F Ss t* 2 
Rubber Bands. ‘ 
Vuleo Rubber Fab rics Co 

Rubber Stamps. 7 
Columbia Stamp Works 
Medearis Moulding Co 
Melind, Louis, (o 
Meyer & Wenthe 
Stewart, R. A. & (Co 
Superior Type ( ‘he 

Rules YI o., The.. 
American Mfg. ¢ oncern 

Safety Deposit Boxes. 
General Fireprooting Co 
Invincible Met Furn, ( 
fen. 

Gene ral Fireproofing Co 
Globe-Wernicke (Co The 
Macey Co The 


Meilink Stee] Safe © The. 
e Co., The 
Metal Office Furn. Co 151 


Schwab Safe Co 

Steel Equipment Corp'n 
Van Dorn Iron W rks Co 
Yawman & Erbe Mfg. Co 


Seals, Notary and Corporation, 


Melind, Louis, Co 

Meyer & Wenthe = °""***’ 
Stewart & Co. R.A Dek 
Superior Type (Co 


Second-Hand ae Machinery. 





Chicago Safe dese. Co 
sngram. Ww. ; 
teliable Tw . 
Shelf Boxes, mM. Conp 
Diemer, John F Co 
Hoffman, L, : 
Shelving. 


General Fireproofing (Co 
i he Equipment Co 
an Dorn Ire nn a 
Sign Makers, ae Se 
Hellesoe, Hans 
Signs. 
Davenport-Taylor ¢ 
Sorting Devices. 
Currier Mfe. 
Kohlhaas Co 


Stamp Affixers. 


Standard Mailing Machines 





54, 113, 





GU: Ausaaode aedecoccere 156, 167 


Stamp Pads. 


lather Ink & Stamp Pad Co .206 


Mun-Kee Products Corp'n.. 


Peerless Car. & Rib. Co..... 


Stewart & Co., R. 


A 
Superior Type Co., The....... 


Stamping Devices. 
Multistamp Co. 
Stands for Office Machines. 


Adjustable Table Co. ........ 2 


Fowler-Manson Sherman 


Premier Metal Products Co.. 


Stapling Machines. 
Acme Staple Co 
Compo Corp'n 
Defiance Sales Corp'n 
Hotchkiss Sales Co 
Irvin, A. H., Co 


Stationery, Embossed, Engraved. 


American Embossing Co. 

Kihn Prothers 

Wiggins, John B., Co 
Stationery Cabinets. 

General Fireproofing Co 

Imperial Methods Co 

Macey Co., The. 

Ferrell's Equipment Co 
Stencils. 

Meyer & Wenthe.... 


Stenographer Notebook Holders. ’ 


latent Refill Cover Co... 
Stenographers’ Note Books. 
leoorum & Pease Co. 
Elkhart Staty. Co.. 
Rockwell-Barnes Co 
Stools. 
Angle Steel Stool Co 
Conant tall Co 
Conrades Mfg. Co 
Crocker Chair Co 
Milwaukee Chair Co. 
loledo Metal Furn. Co. 
Stylographic Pens. 
Beaumel, D. W., & Co. 
Swinging Typewriter Stands. 
American Writing Mach. Co 
Tables. 


Angle Steel Stool Co.. 


Corry Jamestown Mfg, Corp..14 


Furnas Furniture Co... 
General Fireproofing Co 
Premier Metal Products Co. 
St Johns Table Co.. 
Tags. 
Noesting Pin Ticket Co 
Telephone Accessories. 
\merican Electric Co 
Bates Mfg. Co 
Colytt Laboratories 
Hushaphone Corp 
Thumb Tacks. 
Iloge Mfg. Co . 
Moore Push-Pin Co ; 
Noesting Pin Ticket Co 
Solidhbed Tack Co. 
Time Stamps and Recorders. 


Ajax Time Stamp Co......... 


Joslin, A. D., Mfg. Co. 

Melind, Louis, Co. 

Thompson Time Stamp Co 
Transfer Cases. 

Art Steel Co . oe" 

General Fireproofing Co. 


Metal Office Furn. Co Il, 


Steel Equip. Corp 
Yawman & Erbe Mfg. Co.... 
Trimming Boards. 


IKieal School Supply Co....... 


Type, Typewriter 

\mes Supply Co 
Typewriter Cabinets. 

Toledo Metal Furniture Co 
Typewriter Cleaning Brushes. 

Hahn Arthur W 

Morton Mfg. Co 
Typewriter Cleaning Material. 

Clarotype Co 

Morton Mfg. Co 

Northwest Sales Agency 


Webster, F. 8... Co . Be 


Typewriter, Cushion Keys. 
Munson Supply Co. 
Peerless Key Co.... 
Speed Kev Mfg. Co 


Typewriter Cushion Knobs & Feet. 


Ames Supply Co.... 

Azora Rubber Co 

Nielsen Supply Co. 
Typewriter Parts. 

Ames Supply Co 
Typewriters, New. 

American Writing Mach. Co 

Corona Typewriter Co... : 

Demountable Typewriter Co. 


Hammond Typewriter Corp...‘ 


Remington Typewriter Co 


4, 118, 
120 


Royal Type writer ‘Co a . 
Smith, L. C., & Bros. Tw. 
Smith-Premier Tw. Co . 
Underwood Typewriter Co 


57, Back Cover 


Woodstock Type writer Co 
Typewriters, Rebuilt. 
American Writing Mach. Co 


General Typewriter Exchange 76 


Regal Typewriter Co. 


Reliable Tw. & A. M. Corp.. 


Shipman-Ward Mfg. Co.... 
Smith Typewriter Sales Co 
rypewriter Circle Co 
lypewriter Emporium 
United Typewriter Ex 
Wholesale Typewriter Co 


Young Typewriter 


Visible Index ~ reed 


General Fireproofing Co 


1925. 
a 104 Barbee Wire 
Diamond State 
Mirror & Art Gl. Co.206 Erie Art 
= Invincible 
145 Macey Co., 
Metal Office 
meee 202 Natl Vulcanized 
Equipment Co.......178 Peerless F ; 





Shaw-W alker ( Tr 





| WANTS ano 
/FOR. SALE 








SITUATIONS WANTED. 








fifteen years successful 
coast, desires new connec tion 
commission basis P refers 
will gladly consider any 
care Office Appliances, 
alesman available for Pamedints 
) office furniture manufac tur er 
pa field assignment 
business developed and old 
wire drop a line to M-29, 




















%S 


-140, 222 
Che 75 
158 

134 

51, 154 
| Py 


11 


£9) 


selling 


miant 


‘connect t 


mah 

‘llent 

ased 
Al 





“SALESMEN WANTED. 


salesman experienced in 
opportunity for right man. 
Stationery Co., corner 16th 





city salesmen that are 
office a es and offic e 
E very body” s ae Shop, 21-23 W. Fifth street, 





WANTED Reliable manufacturer 
bons and carbon papers has exceptional opening for experiences 
State qualifications and territory 
first letter. Address Z-—66, 





experienced 


all particulars. 
Philadelphia, Pa 





York State, — L 
yO sate Pas, Virginia, North 


dealers have openings 

tiling cabinet 
giving salary expected and what 
prefer Shaw—Walker Company, 


COMMISSION SALESMEN can connect with 
established factory for distribution 
and general store trade 
Falcon Pen Works, 





‘Responsible and experienced |: 
representation on commission 
excepting New 
and 


lines now carried and 


covered. The Milwaukee 


exclusive manufacturer 
cabinets, men experienced 
each of the following cities, 
City and Philadelphia 
Write us giving your 
Address R—24, care of Office a ns 








REPRESENTATIVE 


multicolor 


business houses—can 
their line. 


Desk Name Plates, Grille 
Memorial Tablets and 

and distinction 

protection, support and 


suitable men Write 


1850), Pittsburgh, Pa 


FOR SALE. 


billing and bookkeeping 
y. Gilmore Co., 508 S. De arborn, 
Adding Machines and Elliott 


Abbit Typewriter Co., 


machines, multigraphs, duplicators, 
sealers, mailometers, check 
presses—at about half 


Company, 170-H North Wells, 


BUSINESS OPPORTUNITIES. 
paying Office Equipment 
over 100,000 population 
overhead, has several 
doing a paying volume 
requires owner's time, is only reason 
‘ Office Appliances, Chicago 


AGENTS WANTED. 


being assigned “First 
Leaf tepresentatives and 
‘fear demand Bethlehem 


openings for exclusive 
to sell the most popular 
market Universally 
commission Write stating 
Standard Mailing Machines 


MECHANICS WANTED. 





D—Typewriter Mechanics, steads 


in first letter and hour 


Appliances, Chicag: 


f filing systems and 
same 
York Cit 

opportunity tor 
age, 





WANTED IN YOUR_ 
are now selling metal 
all similar lines cepacia 


com 


Apply 


, Ohio 


rit 


you are 


Ap 


force 


If 
of the 
Muskegor 


line 
retalil 
i 
Ga 


‘arolina 
particular 


Cl 


ant 


Re} 


an 


callit re 
advantageous! 


4 


rapid 
centrally 
exclusive 
«or? 


Ad 


susSINess 


ige 
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No. 1,513,396.—Tabulating Machine; 
by Lawrence Ervin Hubbard of Toronto, Ontario, Canada, as- 
signor to the Tabulating Machine Company of Endicott, N. Y. 

No. 1,513,325.—Letter file mechanism; patented October 28, 
1924, by Leopold Kramer of Berlin-Neutempelhof, Germany. 

No. 1,515,213.—Typewriting machine in which record-sheet re- 
mains In machine, while a typed bill sheet or other work-sheet 
is withdrawn and replaced by a new work sheet; patented No- 
vember 11, 1924, by Wendell P. Keane of Brooklyn, N. Y., as- 
signor to Underwood Typewriter Company of New York, N. Y. 

No. 1,512,988.—Typewriting machine mechanism for effecting 
relative movement between the platen and the writing point to 
enable the printing of characters between the positions in which 


pe A Tey 


patented October 28, 1924, 


| Jhe RECENT 
| PATENTS 












characters would be printed in the normal operation of the 
machine; patented October 28, 1924, by Alfred G. F. Kurowsk 
of Brooklyn, N. Y., assignor to Underwood Typewriter Com- 
pany of New York, N. Y. 

No. 1,513,538.—Loose leaf binder and support therefor; pat- 
ented October 28, 1924, by Bernard R. Dutcher of New York, 
N. Y., assignor to the Graham-Chisholm Company of the same 
place. 

No. 
by Clinton D. Palmer of Chicago, 
Roebuck & Co. of the same place. 


1,513,131.—Addressing machine; patented October 28, 1924, 
‘IMlinois, assignor to Sears, 








No. 1,513,063.—Fountain pen; patented October 28, 1924, by 
Frank J. O'Rourke of Whitestone, N. Y. 
to Graham-Chisholm Company, New 


, a corporation of New York). 
Loose leaf binder and sup- 


York, ° 
1,513,538. 


port thereof.—Bernard R. Dutcher, New 
A York, N. Y. (assignor to Graham-Chis- 


olm Company, New York, N. Y., a cor- 


oration of New York). 








1,513,889. Fountain pen for recording 
ae as eo of the ii aa 1.512. 225. Letter file echanisn eo nstruments.—Richard P. Brown, Phila- 
pees OF GI ne of the patents re nell Beamer etin taatanmeiica tum delphia, Penna. (assignor to the Brown 

ferred to here can be obtained by send a —— ee . nib Instrument Company, : eg 
1a twenty-h ents in ste °t0 E.G ae i ; Penna,. a corporation of Pennsylvania). 
s aa : patent 1 ‘ re o Sain 33. E. yn 1,513,39 Tabulating machine Lau 1,513,894. Fountain pen. — Martin R. 
jers, patent lawyer, Suite 33, N. U. rence i Hubbard, Ping® to, = Untark Crossman, Boston, Mass. 
utidi ng, Ui 1S/ ingt n, UJ. C., and men pe mete Beane ag Be ey _ 2 - 1,514,002. Fountain pen or the like.— 
tioning Off ipphances. tion of New leraas). -_ George M. Kraker, Chicago, II. 
[£39638 Tacs teat binda cle, 5 1,514,003. Check book. — Archibald R. 
12, 9¢ [ypewriting machine Johr Pott. St. Louis. Mo Lewis, St Louis, Mo. (assignor to the 
Wherr New Orleans, La. (assigno1 1.513.537 Loose leaf binder Rernard Ge o D>. marnaes enn ees St. 
derw Typewriter Company, New > satehe ‘ o ; , (aasionn ouis, Mo., a corporation of } 80 . 
} corporation of Pn laware R. Du r, New York, N. 1 ee 1,514,190. Typewriting machine. —_ Ed- 
8 ry} tinge machine Altre n E. Barney, New Rochelle, N. Y. (as- 
, Ku Brooklyn, N. Y¥. ¢ signor * Remington ee o Haw 
— ecg ‘ pany lion, N. , a corporation of Ne 
to Underwood Typewriter “Con The SERVICE BUREAU of || Yk) 
tl : a : . 1,514,449. Calendar attachments for 
, shed ” Office Appliances isfor the pencils.—Andrew Edger, Ridgway. Sew 
13,019 Typewriting machine arry . . 1,514,610. InkwellL—Chelsea C. raser 
{. Vickers, Corona, (assignor ti Exclusive Use of Subscrib- ind Josephine A. Goss, Grand Rapids, 
lerwe l writer Company, New Mich 
N. 3 poration of Delaware) ers and Advertisers 1,514,721 Eliminating mechanism for 
13,049.—Cliy paper fastenet ilating mac ae s.—Arthur Pentecost, 
rge P. Krehbie Passaic, N. J In the execution of its various commissions New York, N. Y. (assignor to Wales Ad- 
l 65 Fountail per Franl this bureau calls upon practically every ng Machine Company, , Wilkes-Barre, 
ke, W tone, N. ¥ member of the staff. It answers by personal Penna., a corporation of Pennsylvania). 
l Addressing machine c letters all inquiries upon matters germane 1,514,734. Tubular check piece for loose 
Palr Chicago, Ill. (assignor to the field, it furnishes special reports up- leaf ledgers.—John Schade, Holyoke, 
Roet & Company, Chicago, I on articles of office equipment, supplies Mass. (assignor to National Blank Book 
ratior f New York) mames of manufacturers of any article Company, Holyoke, Mass, a voluntary 
8 ‘I é t space gau wanted, puts man and job together, pre- ociation of _copartnership, having as 
P. Thur I ne bana, Cuba pares advertising copy, furnishes lists of trustees F. B. Towne, E. S. Towne, IL. M. 
14 ed computor and desirable agents and dealers in nearly Towne and F. W. Wilson). _— 
Vv B Betts every country, aids foreign dealers in se- 1,514,910. Clip.—Lester L. Kane, Sham- 
curing U. S. A. lines, and in many other baugh, lowa ‘ _ a 
calenda ways performs useful service, all without 1,514,965 Pencil—George W. Heath, 
( Ohio charge. Subscribers in every land have Kast Orange N. J. (assignor of one-half 
d and « t made, and are making, good use of this Trt S ‘Heath, East Orange, N. J.). 
rs William H. 8 bureau: manufacturers in every section of l 5,213 ‘Ty pewriting machine.—Wen- 
I (assignor \ the field have had evidence of the service . Keene, Brooklyn, N. Y. (assignor 
Corporat ( b Unde rwood Typewriter Company, New 
, ! N York, a corporation of Delaware). 
































Typewriter Exports 


United States exports of typewriters by countries du 
October, 1924. In exports under this classification where 
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ring 
the 


machine is driven by an électric motor, the value of the motor 





is included with the machine By the Division of Statistics, 
Depariment of Commerce 
Typewriters Parts of 
Countries Number Pounds 
Austria. 731 $50,178 
Azores and Madeira Islands i 315 . 
Belgium ; 368 14,286 8 $35 
Bulgaria " 20 1,267 - 
Czechoslovakia 691 10,322 hb 472 
Denmark . 130 7,445 6 12 
Esthonia . S 482 ea , 
Finland . SS 5,245 1 2 
France ... 2,714 153,344 2,556 9,700 
Germany 948 60,941 1,081 3.880 
Greece .... 109 4,463 24 11 
Hungary 222 10,123 Pea ; 
nT’ Saves ; 1,429 77,582 421 1.094 
a ‘ 27 1,705 ; 
Malta, Gozo and Cyprus Is ti 204 . 
Netherlands kes 675 16,189 342 762 
| ee 3 1,180 8 41 
Poland and Danzig 67 24,019 50 212 
Portugal .. 15 930 8 7 
Rumania . ° o4 5,982 a 
Spain... ae 580 33,802 116 193 
Sweden ... ‘ i179 26,680 46 1.694 
Switzerland .. 873 : 359 717 
Turkey in Europe 70 Dae BES 
England , ; », 842 2.440 8.581 
Ireland 2 ad : 
Yugoslavia and Albania 38 7 27 
Canada = ; 627 1,851 », 66 
British Honduras 7 : : 
Costa Rica... 69 73 23 
Guatemala ... 2 
Honduras 20 
Nicaragua . 10 ame ; 
Panama 10 187 244 
Salvador 13 24 SS 
Mexico 914 106 {56 
Newfoundland and Labrador 16 “i 
Bermuda ' 22 ai) 
Barbados 1 ai 
Jamaica 7 16 55 
Other British West Indies 7 : 
Cuba 124 1,538 1.456 
Dominican Republic 7 
Dutch West Indies I 
Haiti 40 
Virgin Islands of | Ss 2 
Argentina 1,071 N75 973 
Bolivia , Hib 
Brazil 1,264 16 299 
Chile 119 168 t01 
Colombia 148 170 25 
Ecuador 71 , 32 
British Guiana 1 
Paraguay 14 
Peru ‘ 125 is 258 
Uruguay 111 16 3 
Venezuela 40) 15 62 
British India 697 3 218 
Ceylon 17 e 
Straits Settlements 30 20 25 
China . 141 117 94 
Java and Madura 76 267 H&S 
Hongkone 42 ; 
Japan } 118 148 252 
Kwangtung, leased territory 1 
Palestine and Syria 7 
Philippine Islands 227 ; 591 
Australia 1,015 7 1.483 
French Oceania 15 
New Zealand 195 INS $30 
Other Oceania 1 
Belgian Kongo 0 
British West Africa 12 
British South Africa 110 105 "46 
British East Africa 33 
Egypt : 119 13 0 
Algeria and Tunis 123 a9 10 
Other French Africa 23 
Portuguese East Africa 14 
Other Portuguese Africa 10 
Total 26,608 $1,135,674 TS. 006 $41,229 
Shipments to Non-Contiguous Territories. 
Alaska 12 $950 
Hawaii 17 9,774 
Porto Rico H4 $355 
Adding and Calculating Machine Exports 
United States exports of adding and calculating machines, by 
countries, in October, i924 In exports under this classification 
where the machine is driven by an electric motor the value of 
the motor is included with the machine Parts of adding and 
calculating machines are not shown separately They ar n 
cluded under a general classification “Other machinery and 
parts of'’ which is not segregated for publication By the Di 
vision of Statistics, Department of Commerce 
Countries Number. Countries Number 
Austria ; 44 $41,646 Bermuda 303 
Belgium 61 19,234 Barbados ! 325 
Czechoslovakia 29 8.554 Trinidad and Tobago 2 420 
Denmark : 26 10,964 Cuba : 117 13.691 
Finland 4 14,091 Dominican Republic 7 750 
France 125 47,235 Dutch West Indies 1 125 








Countries Number Countries Numbe 
Germany 197 7 Argentina ! 
(jreece 6 srazil s# 
Italy 108 Chile , ‘ 
Netherlands 62 Colombia 
Norway 29 Peru ] 2 87 
Poland and Danzig 3 Uruguay i 
Rumania _ Venezuela 
Spain 38 gritish India 12 tie 
Sweden 60 23,629 Java and Madura 14 
Switzerlan« 116 35,459 Other Dutch East 
England 229 76,294 Indies 
Canada 209 21,619 Hongkong l f 
Costa Rica 1 105 Japan \ 09 
Guatemala 10 956 Philippine Islands. 14 
Honduras $ 970 Australia 20 i,1 
Nicaragua 5 810 New Zealan 19 
Panama 5 1,167 British So. Africa ' 
Salvador 16 2 905 Canary Island i 
Mexico R5 37,212 Egypt 
Newfoundland and 

Labrador } 195 Total 2,117 $ 

Shipments to Non-Contiguous Territories 

Alaska ; 6 $78 Porto Rico 


Hawaii IS $568 


Cash Register Exports 


United States exports of cash registers and parts " rf 
October, 1924. In exports under this classification whe 
machine is driven by an electric motor, the value of the mot 
is included with the machine By the Divisior f Statist 
Department of Commerce 
Cash Registers Pa 
Number Pound 


Austria { 
Belgium } 
Czechoslovakia ! 
Denmark $e 
Finland } 
Wrance 4 
Germany 118 
(Greece C 1 
Italy . 24 
Latvia a 1 
Netherlands 62 
Norway 1 
Spain 69 
Sweden 101 
Switzerland 9 
england 643 
Canada 61 
Costa Rica is 
(iuatemala 
Honduras 
Panama 
Salvador 10 { 
Me xico 
Newfoundland and Labrador ; 1.009 
Bermuds 1,06 
Cuba ‘ 215 33,237 
Dominican Republi 2 415 
Haiti (7 
Argentina 123 
Bolivia 

Brazil bad 0.733 
(hile Q5 16.92 
Colombia ; ; 
British Guiana a7E 
Peru 19 1342 
Uruguay) 12 3,6 
Venezuela 1S 
British India 

Straits Settlements l 
Java and Moedura ) 6.210 
Japan 519 
Palestine and Syria ) 36 
Philippine Islands > 
Australia ° 
New Zealand 12 S808 . 
British Soutl Africa 8 4 Fe 
Morocco ° 61 


Countries 








Total ORT &29 an 


Writing Paper Exports 


United States exports of writing papers, papeter 
velopes during October, 1824 By the Division f St 
Department Commerce 

Papeteries 


Writing paper, (writing paper 
except papeteries n boxe:) 
Counts . Lbs I.) 

Relgium 23 .% 7 
France { 
Netherlands 1.315 71 
Norway) 136 1¢ 
England 563 242 11 s ‘ 
Canada 1,049 5. O68 is S020 
Britis} Hondura S80 82 241 if 
Costa Rica 653 127 1.568% 1 
Gautemala HSH 320 2,017 ! 
Honduras 1,942 vi $48 15 
Nicaragu SAS 166 H68 127 
Panama 23,125 1.585 3,759 747 
Salvador 1,724 O37 1,306 359 
Mexico 87.375 12,416 14,745 238 
Newfoundl'd & Lab >. 937 998 166 66 
Bermuda 594 i21 544 117 
Barbados 2,244 258 
Jamaica 2.163 {21 17 wa4 
Trinidad & Tobago 0 12 ; OS 











a - mE 





Papeteries Safety Other 
Writing paper v1 e paper deposit office 
boxes, furni- Other 


pt papeterte n boxes) Le 
ibs : vaults ture metal 
en b s Safes. and and fix— furni- 
” G 2¢ ‘ : nine ‘ N No lockers. tures. tures. 
5 l " 13 N11 TH Fremn ! 
T3 09 99 Cc aan MS ae 2,352 
1,682 : 102 gf Hong 69 1 100 2,580 44 140 ¥ 
! J x9 { 1,368 A 2,700 3,466 
x 64 g KW 2 . 31 
( Pales 
977 f Syr ; ee ay oes 38 
81 f 68 4,123 747 4,619 
ty a 39 
\ 1 148 112 949 
" F Py ar 1,055 
( f N 7 i 1 203 125 973 
r ry ‘ 2 awe 11 376 
B Ss. A 7 1 295 1,663 1,415 
+ ARN Brit } Afi ° ° o eoeee 27 
| 1 BRE Eevi : ; Ce 5,287 
- 1.675 1.698 12 Ctl Fret! 
984 618 58 Afr 134 
011 114 25 Liber 335 
I 0.65% 1.178 18 118 Por g l st 
7.) XX] » 24] ,4 1.429 " Africa eee seee 1,162 
\ lia HHS 1.0 8 Other P t ese 
‘ () i ‘ 11 Afr L.0¢4 oeees eeees 871 
New Zenalar 001 4? apes a 
Other Oceat { 2) T $104,190 519 $39,687 $ 4,677 $28,012 $229,131 
~ \ LSI: ] { i 
I 7 { 


S5,985 961,18 ) $49,756 3 $10,830 Carbor 


Shipments of Writing Paper and Envelopes to Non-—Contiguous ’ 


1s, Ribbons and Filing Supplies Exports 


nite States exports of carbon paper, typewriter ribbons, 


Territories filine folders, index cards and other office forms in October, 
1924 By the Divisior Statistics, United States Department 
Rie . rT 144 Filing 
lders, index 
ards and 
othe Carbon Typewriter 
ffice paper. ribbons. 


Metal Office Furniture Exports ) forms. Pounds Pounds. 
BRAS husts Wee 


> xports o metal f ] } cour ¢ 

ey 14 ' thes Ph, — . Stat pico T)¢ \zores | oeee cesses o 2 
Belgiu 1,474 $ 1,107 297 462 

Czec! ee eeeee 57 57 

Safet Or Denmark 422 370 249 464 
leposit off inland 397 600 93 159 
x I nt Fran 2,275 2,967 3,008 5,176 

t et (Jern 1,465 1,130 cose eeoee 
~ a | fix " Italy 1,435 888 1,530 1,881 
re 24 


2,170 , atherianio’ T "614 930 100 464 
1,658 i Norway) 150 69 40 86 
1749 ‘4 Polat 1D ‘ 514 is Ge iy 


England idi 21,975 «23439 7,862 10,604 


290 Scotland 701 i9s sce04-; . eens 
1,79 lrelar 6 108 Be o- an 
(Cal 849 9,943 »,778 1,766 3,105 
| Brit HH ] 2 2 v9.4... > yee 
nd ! 7 Co | 226 327 52 5 
s 100 ( t 65 15 17 71 298 
6,258 f ( Hond "4 77 102 60 136 
H 17 Nicara 28 10 14 5 10 
X P 4 397 343 7 12 
! s s l 37 GS § «pean? “Stee 
70 \1 6,029 553 2,120 4,764 
N 114 97 1 
19 B if oa 
ee " ( 240 an: -wasiie s 
Ot \ 772 413 cavas.. tiles 
Cul 86 2,799 2,967 1,664 2,122 
| ! Don aia sisti 130 144 
Hait _ ee 13 34 
' és 40 1,196 898 931 2,904 
S 0 Braz 13 3,245 1,630 271 663 
; Cy} 129 1,83 1,585 497 964 
( 18 398 426 737 1,210 
] 112 65 chon 
Br 12 18 ce: Bkeaee 
Du 45 55 15 25 
arag 37 20 147 179 
. Per 22 224 161 178 527 
Urueg 97 105 166 316 
\ i1¢ 374 599 59 119 
1 (rn | 34 41 
. | 10) 1,937 1,262 1,852 , 506 
COMMIT nk caccnccercecces “exste. ae 77 154 
S + 166 122 34 42 
7 cl 122 1,128 836 283 458 
j 280 281 217 201 
1,9 iH H 123 ; eo le. 
1s l ) 7,089 »,413 176 492 
if I 7 250 216 50 72 
‘ 1 Siar 366 wae caches “guames 


1.67 } Br S \ 166 255 1,005 1,642 
{ f Cana I 24 43 
s gypt 125 75 73 154 
Other I . cy - Serre mere er ee 147 168 
67 I tug I \ 4: 


169 l Tot $10,913 83,831 72,557 30,209 $50,779 
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Miscellaneous Paper Exports 
United States exports of miscellaneous paper, by countries, 
during October, 1924 By the Division of Statistics, Department 
of Commerce: 





Tissue anc Paper towels Blotting 
crepe paper. and napkins. paper. 
Pounds Pounds Pounds 
Austria . 231 $ 14 
(zechoslovakia 525 sO 123 $ 288 
Denmark nea 2,368 765 190 116 ; : 
Greece... ad 3,440 3 378 
Iceland and Faros Is 54 15 
Netherlands 
Norway l 511 ‘ i 
Sweden . 1,026 508 181 1,155 152 
England , 33,557 8,156 9,552 2.494 6,240 657 
SE, ba ccceces 138,2 41,431 26,324 5,166 101,668 10,585 
British Honduras 22 ; 7 2 
Costa Rica 103 211 78 176 91 
Guatemala 175 661 27 107 25 
Honduras 5 746 79 121 22 
Nicaragua 2 38 8 
Panama . 180 46,530 3,960 3,091 382 
Mexico ad ia 17.3 6,064 3,336 972 419 136 
Newfoundland & Lab. 1.: 668 399 342 240 145 
Bermuda i , 14 10 
Jamaica ae 563 107 
Trinidad and Tobago 269 25 : a : 
SD, “lis lads 00 oe a . 15,675 5,309 27,022 3,089 9,899 1,226 
Dominican Republic. 483 190 1,638 238 188 38 
Dutch West Indies 600 54 sate ceed 
| 247 10 300 34 
Argentina . Bae 860 600 50 70,660 7,078 
Brazil . 2.411 861 600 143 10,465 1,290 
Chile. F 336 120) =8,005 S19 
Colombia , 717 222 2,350 398 1,920 219 
Ecuador ; 120 14 
Paraguay 52 20 
»., 1,792 395 6,626 771 
Uruguay 826 375 =. 4,030 107 4,800 487 
Venezuela 48 12 1,074 304 166 31 
British India.. 1,616 42 1,310 170 
Ceylon .. ve ‘ 315 Ru 
Straits Settlements 291 91 “s ere 
a 159 207 170 39 2,976 372 
Java and Madura. 193 10 
Hongkong ...... ; 215 58 ae ; 
Japan ... : 69 59 
Kwangtung ; , ? aes 900 198 
Philippine Islands 3,737 1.269 10,187 1.445 13,512 1,456 
Australia .... .-. 18,974 6,065 12,011 1,540 27,215 2,742 
New Zealand : ..» 6,764 1,729 2,434 686 “ee : 
British South Africa... 6,545 2,610 580 363 532 56 
Portuguese E. Africa. 415 108 
Total it . .264,524 $80,756 153,580 $22,810 275.379 $29,556 


Comparative figures on October exports of specialties appear 
on page It. 





The detailed inquiries which follow have been received 
direct from readers of Office Appliances. They are tangible 
business opportunities which are well worth following. 


Overseas. 

Christchurch, New Zealand.—R. M. Watson, Pecrone build- 
ing, Litchfield street, is proprietor of an office equipment and 
commercial stationery house. He has an ever-present need 
for new lines of office equipment. At this time Mr. Watson 
is interested in adding machines, addressing machines, copy 
holders, accessories, duplicators, envelopes, filing cabinets, fil- 
ing supplies, lockers, paper and paper goods, pencils and cray- 
ons, pencil sharpeners, ribbons and carbons, safes, metal 
stands, typewriters, typewriter specialties and waste baskets 
Mr. Watson now represents two of the largest and best-known 
American manufacturers of office machines. 

Madras, India.—The Business Equipment Syndicate, 21, Mun- 
gammal street, O. O. Mint building, is an importer and gen- 
eral agent for typewriters, typewriter supplies and commer- 
cial stationery. The company is interested also in American 
new and rebuilt typewriters, typewriter tools, parts and sup- 
plies, such as ribbons, carbon paper, oil, brushes, erasers, and 
stationery items such as papeteries, fountain pens, ink, etc. 

Paris, France.—Schey & Company, 62 Boulevard de Magenta 
desires to handle American-made loose leaf products, the reg- 
ular staple stationery lines, and typewriter supplies, such as 
ribbons and carbons. An item in this department published 
in the December issue stated that the company was in a posi- 
tion to represent all lines of American office equipment. While 
this is true, it appears that the company’s immediate plans are 
for the stationery lines mentioned 


Domestic 

_ Los Angeles, Calif.-Eeduard A. Wallach, 621 Grant building, 
is in a position to take on an office specialty line for Southern 
California He has been selling as a manufacturers’ direct 
representative the past five years, and is thoroughly acquainted 
with conditions in this progressive territory 

Louisville, Ky..-The John P. Morton Company is in the mar- 
ket for a line of steel lockers Literature and communications 
should be sent in care of J. Williams Clark 

New York, N. Y..-Wm. B. Seeskind, 202 West Eighty-second 


street, is in a position to take on a good line of desks, chai 
steel equipment and a cheap filing cabinet line. He covers 
wholesale stationery trade in Greater New York, New Jerse 
and Philadelphia. 

Rochester, N. Y.—Harry R. Hertwig, 2115 Quentin road 
a position to add to his lines a medium-priced desk and st 
filing cabinet line. He is a manufacturers’ agent who has beer 
calling on the wholesale office furniture trade, including N¢ 
York City, Brooklyn, New York state and New Jersey the 
past ten years His present line includes office chairs 
office tables 

San Diego, Calif.—E. W. Young, 5140 Monroe avenue, wis 
to take on a good line of checkwriters, check protectors ¢ 
adding machines for a territory including the counties of 
Orange, Riverside, San Diego and Imperial He has been sel 
ing this trade for some time 

San Francisco, Calif.—Ernest Wallace, 444 Market street 
in a position to add to his present lines an office equipment 
feature of considerable sales volume He covers the territor 
from Denver West, and has been successful in distributing t 
products of several manufacturers for a considerable term 
years 

Warren, Ohio.—G. C. Jamison, 32 South Park avenus s 
opening a new store handling office furniture and _ supplies. 
This business has been engaged in the past selling office f 
niture as a specialty 


Opportunities for Foreign Trade. 


These trade opportunities are presented now in skeleton 
fashion, as furnished by the Department of Commerce While 
not so detailed as in the form previously used, the information 
is sufficiently explicit to give a good conception of the char- 
acter of the prospects. 

These items are given identifying numbers, to avoid pro- 
miscuous publication of the names connected with Foreign 
Trade Opportunities déveloped by the Department of Com- 
merce. The names and addresses must not be published by 
their recipients. 


DISTRICT OFFICES. 


Boston: 1801 Customhouse. 
Chicago: 76 West Monroe 


COG6GPERATIVE OFFICES— 
Continued. 

Dayton, Ohio: Dayton Cham- 
ber of Commerce. 


street. > ° “hs 
es © Ss Gong tte OS ee Soemter of 

gan, Mgr. . _. * 
New Orleans: 214 Custom- ‘"dianapolis, Ind.: Chamber 


of Commerce. 


house. ; . 
_— Los Angeles, Calif.: Chamber 
New York: 734 Customhouse. of Commerce. 


ee 307 Custom- Newark, N. J.: Chamber of 
Norfolk ‘va. H Road 
he » ‘he NOrTtoik, a., ampton oads 
CO6PERATIVE OFFICES Maritime Exchange. 
Akron, O.: Chamber of Com- Philadelphia, Penna.: Cham- 
merce. ber of Commerce. 
Baltimore, Md.: Export and Pittsburgh, Penna.: Chamber 
Import Board of Trade. of Commerce. 
Chattanooga, Tenn.: Foreign Rochester, N. Y.: Chamber of 


Trade Secretary, Southern Commerce. 

Railway System. Portland, Ore.: Chamber of 
Cincinnati, Ohio: Chamber of Commerce. 

Commerce. Richmond, Va.: Chamber of 
Cleveland, Ohio: Chamber of Commerce. 

Commerce. Seattle: 515 Lowman Building. 
Columbus, Ohio: Chamber of St. Louis: 1209-1210 Liberty 

Commerce. Central Trust Co. Building 
Dallas, Tex.: Chamber of Syracuse, N. Y., Chamber of 

Commerce. Commerce. 


in some cases an inquiry of Identical number will be found 
listed under several classifications. This indicates that the 
same inquirer is interested in the various lines mentioned. 


Cabinets, filing, Athens, Greece No. 12,737: agency desire 

Equipment, office, Valparaiso, Chile—No. 12,821; agency de- 
sired 

Equipment, office, Vienna, Austria No. 12,736; purchase n- 
templated 

Furniture, office and household, Nogales, Mexico N 12,- 
435; purchase and agency contemplated. 

Furniture, office and household, Panama City, Panama N 
12.430; purchase contemplated. 

Inks, writing and lithographic, Bombay, India No. 12,81 
purchase and agency contemplated. 

Machines, calculating, London, England No. 12,786 igency 
desired 


Machines, counting, Athens, Greece No. 12,737; agen le- 
sired. 

Machines, cash register, Athens, Greece No. 12,737; age 
desired 

Machines, typewriter, Athens, Greece No. 12,737 age 
desired 

Partitions, wooden, for offices, Antwerp, Belgium Ni 2 


689; agency desired 

Paper. Bahia, Brazil No. 12,755; purchase and age! 
templated 

Paper, Zurich, Switzerland No. 12,668: purchase and ag 
contemplated. 


Paper, carbon, Bombay, India No. 12,818 purcha 
agency contemplated 

Paper and cardboard. Bombay, India No, 12.818 
and agency contemplated 

Paper, writing, typewriting, etc., Pleven, Bulgaria N 
787; purchase contemplated 

Stationery, Chatham, Canada 12.718: purchase nte pla 

Stationery, Valparaiso, Chil No. 12.821; agency d 

Specialties, Wellington, New Zealand No. 12.80 x 
agency desired 

Stationery, Zurich, Switzerland No. 12,668; | 
agency contemplated. 

Supplies, office, Valparaiso, Chik No. 12,821 

sired 

Supplies, office, Zurich, Switzerland Ni 12.668 


ind agency contemplated 








xT 
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The “Welcome” Aspect of Storekeeping. 


: little mor 
ppe 


irrounded by wom spend 





1 it throngs of feminine buyers, 
st ge n and out as iickly as possible Best 
s pr herefore, indicate that it is better to sepa 
the mer epartment from the rest of the store A sect 
first floor partitioned off from the main store ‘ 
es I will attract the average mast ne buyer 
ne t t Domestic Commerce ID I I Depart 
of Comr I n “Retail Store Planning irth 
et in ! prepared with t elp and at the igges- 
pro! retailers for tl I ud 
illy 
fact to the con na rofi P 
retail bject of ip-to-dat tore planning, the 
phlet poir it. in touching pon the pi whicl 
ld gover nterior layout of retail stores 
putting 1 good front’ the retailer Inspire many 
by wit! desire to become better acquaintes vith his 
ndise. T external features of the store intimate tot 
the natu the activity tl For that re son the 
re front suggest the highest attainment in the pat 
ir line of business conducted The tore shoul radiaté 
erfulness and convey an impressio! tability pacious 
nd harmor nm a measure pleasing to the class f trade 
re t ittract 
store W naturally the most important feature « 
re fror The type ize, general tructior ligt 
t show W ws must meet the requirements f tl goods 
I displa r large article f furniture the \ dow 
should | sufficient depth to pern f displa 
lavender ¢ w, which mis e f er fa , ther 
article of feminine dress t ! I 
nter gloom of a sealskir ut 
me Ir uggested in ‘ tir I ral 
more mo! n the cash drawer 1 I s it 
on da Store Entrance In s port f ti 
stion point to the fact that women, who « most of 
buying for t ome and family, will be interested window 
ppers for several blocks without being conscious ol single 
entrances Then suddenly the fan shopper ters a 
for wl was not origina bound The struct 
entrar ts location. and even the ease ope on 
ioor mus considered. Few peopl iril 
uggle wit 1 door inclined to st 1 few uvers on the 
ig will mb steps 
\n aimle pper wandering in for a casual inspection of 
ndis become a valued istome! f 
licienc) n main-floor layout If custome! ‘ nd the 
floor it ially to examine ome definit f met 
( ‘ upper floor r perhaps I lvertis 
n the basement 
rimarily for bargal i t I 
spective puchasers of otl ‘ ! ssed 
ot ed merchant Therefore t I lis 
bar e main floor d ntial 
ise! handise in regu I n ises 
‘ Ss that patrons ! t cros floor 
ré t masement help t cir ite ¢ t é mé 
thr ré Elevat« rouped at si e dist 
the entra frequently serve 
erchant n find it more rofitable t 
tl I I t of having bargain hunters nd other 
ere N venience 1 
uirwa ind ‘ l 
é 
y t " } 1 " ¢ S ' 
£ 1 bie requires wel I ire 
nd l T ited fu ‘ re] re 
wit ghted tore W I I 
rw 1 ighted pla oO al 
1 perimel Ww mr t ig 
r ection and ] é n the g ( 
er ¢ yomen'’s neckweat With } 
I the amount ¢ I I t 
! pi ed iff I 
Ide n provided b imy ‘ 
T I f the sudd T isé 
rence classifi T T ir: 
grouping of part e! s i 
ection de I N 
‘ complete the } : t. kr ‘ Trad 
t | No. 291—Ret Stor Plannir Copi 
é pon request from the Department f Con 
VW r or upon application fron } of t 
ff ! Bureau of Foreig nd I Con 


ey 


r natural 


Office Appliances in World Markets. 


Tr} United States is a pioneer in the manufacture of me- 
ianical nveniences, and its products of office appliances, in 
particu ive a world-wide sale,"’ according to Julius Klein, 
lirector he Bureau of Foreign and Domestic Commerce, of 


ce Department. “Like most world travelers, these 


es adaptable, and are made to fit the require— 

ts of hateve ountry they enter. In Turkey, for in- 
stan¢ i g the war the government made a regulation that 
ull 2 ment mmunications must be in the Turkish 
inguage When, after the war, this regulation continued in 
ree \merican typewriter companies changed the construc- 
T ‘ so that the Turkish language could be 

writt ipo! hem the sale of American typewriters in 
Turkey was resumed In the same way, one adding machine 
comp finding that it could not enter certain foreign mar- 
kets be ise the machine did not have the capacity for use in 
untries of small currency values—where the ratio of paper to 
gold ra to the ens and hundreds of thousands—recon- 
structed the machin that they could sell it in these coun- 


company immediately appealed to the 
Commerce for assistance in 
in several European countries. This 


ontinued Dr. Klein, “‘which the bureau 


Domestic 
inding gency connectk s 


} 
s one of the sel ce < 


S ' to n y producers of office appliances. The 
reports econon ind trade conditions, which the bureau 
ssue elp producers by keeping them posted on all 
atte pertaining to their business in foreign fields. One of 
he s wrote ‘We keep in pretty close touch 
vith the |} ess « ditions in various countries through the 
lepart ( t reports, which we value very 
highly 
rl I ppliances abroad is an important part not 
nly of é <port trade of the United States,” Dr. Klein ex- 
of tl ndustries themselves. The figures for the 
rst 1 nonths of 24 show that the foreign sales of office 
ippliances cluding typewriter parts and ribbons, amounted 
to $2 oO e sales, typewriters led with $11,263,740, 
und a litt ‘ ther million dollars in typewriter parts and 
ribt 
\ f the larg producers of typewriters and other office 
DD ‘ ve y proportion of their business in foreign 
irket 
Ar { foreig business is growing. October, 1924, was 
the r d month in foreign sales of office appliances. While 
hess icts W established in the highly industrial 
countri« f Europe and have penetrated to Australia and the 
Far I ll great opportunity for expansion in for- 
2 W their adaptability to conditions, no doubt 
ese world travelers among United States products will con- 
nto the remote corners of the earth.” 
Report of Bureau of Standards. 
Scientif i stig and tests resulting in large savings 
ent dt American industry through improve- 
ent ess nd the fixing of uniform standards are 
red in the a ial report of Doctor George K. Burgess, 
) B Standards 
I t tions iring the year with orifice meters for 
¢ inderground pipes, and tests con- 
tresses in highway bridges, braking 
nd other studies have resulted in the 
ethods in engineering practices that 
al savings to the industrial public, 
i 
public interest enumerated in the 
development of methods of reducing 
Japan ware, the assistance rendered 
£ ! n the United States, the progress 
on of cotton linters and other cotton 
pment of a method of reclamation of 
ng processes. 
one hundred and twenty-five times 
ken place in the testing work of the 
} ‘ jurine the twenty-three years of its exist- 
During the year just closed 135,852 
divisions of the bureau, as compared 
e past year were executed for other 
ent, practically every branch making 
ded A great deal of testing, however, 
s d ! firms and for individuals, over 40,090 
caak ae vering ver 600,000 such tests, for which a charge 
¢ been issued since the founding of the bureau 
G nment I is given precedence, however, and in 


Continued on Page 16.) 
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ice Appliances—Jul December Incl >, 1924 
ndex to ice Appliances—July to December Inclusive, 192 
This Index Will Appear Regularly Hereafter, in January and July of Each Yeas 
Starred (*) Items are Illustrated 
Page Page 
ADVERTISING Civil Service Tests for Steno-Se Wide Distribution of 1 > 

Advertising for Retail Stationer _ retary, July. 150 writers Ly » 

William Schmiederer, July..22, 23, 24 Commerce Bureau Opens = bight Your Slogan Should id 
Dixon Crucible Co Joseph, Oct Foreign Offices, Dec 69 Products July 

186; Dee cake 148 Commerce Department (Office it Record Litigation o1 
Horder’s, Inc., Sept den 70, 7% Canton, Oct. ’ 206 Act, Dee . 
Remington Typewriter Co., Nov 948 ie aling with Detail, Aug it, G8 Re mington Noiseless I 
Some Advertising Problems, Rich Dictaphone Corporation, The, Dec. Sta Corp., Aug 

ard G. Montgomery, Aug Ditto, Ine July ys Remington Typewriter | J 

sees opasnenas 16, 17, 18, 19, 20° Duplicating Machines Rouse British Nov ; 
Standard Stamp & Stencil Works, Printers, Nov 79 Repeal of German Import 

Inc., July ; : 111 Early Calculating Machine, Aug o4* tions See! Sept J 
Waterman Company, The L. E., Economic Condition at Chile, July 119 Report of Nicaragua Custon . 

Dec. .. aneuewe 128 England Hears Remington Radio Richardson Cup Forsake ‘ 

BOOKKEEPING SYSTEMS Concert, Nov ie 264 od . PN rele) © Sat Raed Adal & 
Jantzen Knitting Mills, July 138° Examination Questions in Office | cmon iS > Makeele | 
Mechanical Accounting Increasing Appliance Course, Aug «SF ” enemettes Cinaann - 

; wt on Federal Trade Commission Actions, rypewriter a , Aug 

in France, Aug 29 Sept 5 at ~ ”* 188 Salvaged Office iEquipme 

FEATURES Figures on Parcel Vost Exports 2 Bonus Staft Sept 
Concept and Action for the Station Sept “ones de dg tek an - 188 Shun the Soft Job July é 

er, Oct 93. 94 97 Filing Clerks Required for Govern ‘Skinning the Postage Bb 
A Letter to a Good Old Scout, De« ment Service, Oct 226 Smith Printing Co July 

ci daan a Sd 18, 19° Forwarding Regulations on _  Aijir Speeding Up ©. O. bL. DD 
Ideas and Ideals, Dec 73, 74 Mail, Oct.. a ; 73 duly... 

Name Sacred as Part of Pith Fraudulent Orders Given Station Stock Steel Shipments in 8S 

Oct it 19, 20 ers, Sept..... 187 _ber, Dec 
Office Machines Partake of Pros French to Celebrate Centenary of Suggestions for Cutting Wa 

perity in Australia, Charles H the Envelope, Aug. 30, 11 _increasing Business, De« 

Tremlett, Dec 4 Gain in Equipment’ Exports fo Suggestions tor Handling > 

Third Quarter, Dec. 159 _ Stationery Prade Sept 

MERCHANDISING ARTICLES Genealogy of Postal Servic« Aug + Surveys ot Typewriter 
A Sheaf of Ideas, July 69, 70 General Advertising Course at New _Abroad, Sept 
Average Sales Person Not a York, Nov iene 20 Swiss Specialties Market 

Dummy, Charles P. Garvin, De« 25 Gill Co., J. K., Aug Ss Terrible Typewriter on Part 
Coaxing Originality in (Office Appli Golden Rule Sunday, Oct 16% July 

ance Designs, Waldon Fawcett ; Government Needs Card Pune} ; APPOINTMENTS AND ELECTIONS 

Dec. ate wiksee ek 20. 21 Machine Operative, Sept 2 
Discussions on Office Practice, Aug 86 Government Opening for Office Sys Acme Staple Co Aug 
Driving Drudgery Out of the Office tematist, Sept _ 216 African & Easter Trad 

Dec. . PY ee 27 Government Openings for Typists The, ct 
Education in Retail Selling, Oct 69 Aug , ane 7 Agnew Dave, Dee 
Getting the Most Out of Printed Government Specifications, Dec. .95 6 Ahern, RK. N Sept 

Circuiar Matter, Richard G. Mont Hill & Son, Henry, July 153 Alderson, W Ike Sept 

gomery, Dec. .. osc oe ae Imports of Typewriters into Ni American Writing Machin« ‘ 
The G. P. A., Friend or Enemy, P aragua in 1923, Sept 69 Dec. 

N. Jacobson, Nov F 69, 70 Karam, A., Dee. rf} Art Metal Construction C 2 
Great Wheels of Business, Charles Kindly Feeling Toward Underwood fates Manufacturing Co I l 

B. Penwarden, Sept 106, 111 July at vo ce 119 Belknap Addressing Mas ‘ 
How Seventy-five Concerns Set Large Users of Envelopes, Sept LSS Dec. ay 

Quotas, Nov. , . 216 Literature Made Easy. Sept 112 Best, Harvey D., Aug 
How to Make a _ Retail Business Market for Steel Pens in Amoy, Binns, Joseph H Mant 

Grow, Dec = ; 115, 116 July ' ase cea &2 Bishop, Ek. | Oct 
Influence of Few Other Factors, A Meteorological Paradox at Vortland Boulware N. B Dec 

Hoosier, Sept ok 17 Aug ‘ 22 Britten, KE. F., Oct 
Influence of Labels on Sales Metric System Official in Japan Browning, John M No 

Charles CC. Wheeler, Sept 16 17 Aug 113 Burroughs Adding Mach 
Is Selling Al? J R Sprague Movie Tickets Pay for House Or- Sept. 30*, 9s Nov 

July 19, 20, 21, 22 gan Matter, Sept ; . 224 Campbell-Ewald Co Aug 
Making Export Salesman’s First Myself, by The Franklin Press, Dee 21 Conklin, DeWitt N © 

Trip Pay Dividends, Walter F Office Equipment for the Garage Nov. 

Wyman, July 36, 37 Man, July 157 ‘ Conlin, R. \ Sept 
Message to Salesmen, Oct 20 Paper Makers Need Rag Reserve Conneely, Tom, July 4 Lex 
Overhead versus Display, F. de P Sept . Custer, H. 8S Sept 

Townsend, Nov 67 Papyrus teturning to Service of Day, Samuel H Lug 
Personality in Sales Letters, W. T Man, Sept 6 Deane, Philip B Lex 

Shore, Sept P 18, 19* Partial Return of Goods Not a Priv Demountable Typewriter 
Pricemarking Gift Cards, Noy 263 illege, Aug 8 Dinsmore, Thomas H \ 
Purchase Records and Perpetual Peace-time Heroes of Uncle Sam, Doody, J. J.. Oct 

Inventory, F. H. Gades, July 26, 27* Sept d 93 a4 Drevel Thomas, Oct 
Rarest Jewel, S. D. Wakefield, July 119 Pencil Competition in Bombay, July 154 Edwards, E. W Sept 
Sales, Credits, Collections, Oct 22 Pencil Sharpener Demand in Kdwards, W H Nov 
Sales Manager Should Control Col Czechoslovakia, July ; 158 Ehrlich, Jakol Sept 

lections, C. C. Casey, Nov 68, 69 Philadelphia Mint Coining “Iron Elder, James D Lug 
Salesmen and Business Funda Men,”” July ; . l Featheredge Rubber Compa 

mentals, Oct ; 21 22 Playing Card Monopoly in Albania Dec 
Selling Sermonettes, Aug 81, 82 85 Aug Geer — ; 1] Foster, Glen R., Sept 
Suggestion from the Pacific Coast Poland Absorbs Much American Frater, Harry, Sept. 76 

Sept : “orn 111 Machinery, July.... 66 Gallagher, M. F.. Sept 
System Indices for Card Index Post Office Envelope Contract Stays Geser & Cia, Sept 

Files, Edward L. Little, Aue 16 in Dayton, Sept.. 74 Gilbert, O. A \ug 
Thirteen Points for Salesmen, July. 119 Praise for Office Women, July \2 Gooding, James R., Ne 

MISCELLANEOUS Prizes for Show Cards Aug 17 Gorton-Pew Fisheries ‘ 
Accumulated Experience for the Process Engraving Enjoined by Ltd., Aug Oct 

New Worker, July F 94 97 Trade Body. Sept 140 Graham, L. B Dec {8 
American Atmosphere for Overseas Prompt Pay Saves U. 8S. Millions Grey, Jack, Sept 

Branches, Dec 96 (Pers ‘Se 17 Hammond Typewriter | 
Annual Report of John Crerar Li Radio Set in Portable Typewriter Nov —e : 

brary, Sept..... 62 Case, Sept aa 62 Hedman Manufacturing | 
Annual Report on Dominican Cus Trade Body _Interdicts Plateless Hepp, J. B.,. Nov 

toms Receivership. Aug 8 Engraving,”’ Nov f Hobson, L. W De 
Association Action on Coal Thrift Typewriters for Army Free in I Hocking, R. H., Sept 

SU -@te0es =p r dia, Nov. 2¢ Hoge, Will, Sept 
Austrian Safe Production Dwit Typewriter Ribbons Allowed Fre: Hubbard, G. 8S., Oct 

dling, Nov... 75 Entry, Nov 2 Ingham, Frank, Sept 
Burroughs Adding Machine Writes Typewriters the Rage in Paris Johnson, \ Sept 

Motor “Log,” Sept. 74° July eee , $3, 12¢ Jones, E. Cadbury, Sept 
Cans and Cans, Aug.... 138 Uncle Sam Has Opening for Junior Kamman, Fred D., Nov 
Cardinell, John D., Nov 202 Marketing Specialist, July 194 Keough, E. E., July 
Cash Register to Safecuard Jail Unique Test for Pencils, Sept 111 Kitchen, Alvah N., Nov 

Funds, Sept..... 140 United States Census Reports, De« Kolyer, Richard, Jr., July 
Census Report -. peters, j- j- . sdsedsesciesaccans .- 4%, 80, 82, 84, 8 Lacey, Mrs. A. L., Oct 

PE eh tah wo 70, 7 U. S. Customs Rulings. July..85. 89, 90 Larter, T. C., July 
Census Report on Writing Inks U. S. Needs Bookkeeping Machine Levis, Harry B., Inc., Aug 

Sept. Py ets a 191 Operator, Sept 199 Lewinson, Cecil, Sept 
Changes in Postal Registry Pro Were Coaching Courses for Civil Macnair, Archibald L., De 

Dt Mi tcntevtusceekoc sconces Service, Aug 12¢ Maddox, Ross, Sept 








i ila ing Mac flite 
Com} 
! Dex 
thews | Sept 
i TH ] i oy, 
I & ~ NOV 
LDowe No 
a1 t} Hi iy 
Ka i I “ 
rece! ‘ i 
ssimor! Vv Aug 
etzgzel \ NOV 
ohal ‘ Hi Sept 
lonroe ‘ tir Macl ‘ 
ly tT > Oct 
loore VW 
lorder [ \ ret 
rris, Cl 1 ex 
ers, It H J 
o1 I 0 
mes Se} 
idis I d \ug 
ton, C. \ Hi Sept 
irson, A. | Juls 
ck, R. W O 
weate, D. ] Se] 
eterso!r { ‘) ct 

Ralls, Geor ‘ Aug 

Read, W >) \ug 
tex Comp T) Dec 

R Har vereeniging \ 

Sengbusch, Arnold F., Oct 

Severance I k L Aug 

Shore W \ug 

Smith I Ss. & Bros., Typew 
( Crct } Novy 

Smitl R. |} Lug 

spencel (ys t ! Dec 

Stanford J \ug 

Stevensol! Charles, Aug 

Stewart it L, Sept 

Stewart hn le Sept ‘ 

Ten Eye Jame KE July 

Thrashe jacob E., Oct 

Townsend, 3S. I Sept 

Van Horne A. ( July 

Wahlman, Werner E Aug 

Wakefielk ' I)., Aug 

Waldin Pau b Sept 

Wallace het Ze July 
Villliams 41. W Aug 

Williams, Joseph A., Sept 
Voodstock Typewriter Co Jul i] 
lex 

Wrighton, R. G July 

lawman \ Erbe Manufactur 
Co Sept 

ay yt ee rhe tee 
merical Watinut Manufacturet 
Assn., July Aug. 121; Nov 

Atlanta Stationers’ Club, Sept. 162 
Oct 19 50 

Aye Sir Clul Aug 
iltimore Office \ppliancs Manag 
ers Ass! lulv 5 Dec 
saltimore St tioners’ Association 
lec 

Birminghan Business Equipment 
(Assn De 
tirminghan Stationers’ Associa 
tion, Nov 

Boston ©¢ mber of Commerce, Oct 
ston Stationers’ Bowling Leagues 
Dec ° 

Rostor | \ ter Dealers Clul 
Aug ‘ 

Busines ine Assn of Cal 
forni: Sent 

Capital Stationers Ass? 
| here 
hicago Association of Credit Mer 
uly 51 \ 4: Sept. 165; Oct 
14 Ne 1 Dec 
! igo Golfer July 

Chicago Off Appliance Managers 
Assn Sept. 166* Nov 
hicage Stam] Club, Aug 157 
Sept 

Chicago Typewriter Dealers As 
Oct. 39 Nov. 78*: Dec 11 

cinnati Furniture Exch Aug. 48 
ymmer Club of Trenton, N. J 
Aug , 

Connect Valley Stationers As 
July Au 42 44 Oct 
Nov of Ly 

Hazelton 3S r High School. Jul 

Horder Bowling League Nov. 27f 
De« . 
loosier SS ers & Office Outfit 
ers A 1 Oct 44 Nov 
nstor v1 Co., July 
S Ange Rebuilt Typewriter 
(ssn \ > Oct 41 Tec 

Lucas Bros. Bowling Team, Dec... 

Maine Office Appliance Assn July 

Montreal Stationers Assn De 

New Orleans Office Appliance As 
<ociatior N R49 

New York Office Appliance Mar 
agers’ Association er 

Office Appliance Traders’ Ass! 
Aug. 28° Dec 29° 

Oklahoma City Apela Club, Dec 

Pacific Northwest Stationers Assn 
Aug { 4 Dec 
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Page APPLIANCES For Januar 
gt Page 
Ph ipl Office Appliance Man 
2 i s Assn Sept 16 
’ Phil phia Stationers Ass! ily 
. Pittsburg Office Appian Ma re 
rs ASSN July 50*; et 20 
Policemen’s Benevolent As il 
oat 
Portlar Stationers Aug $4 j 
Reci} rs Club f bD I s 
Sg ht Lex 
Red Seal Club, July 
' Ribbe & Carbon Dealers ASS! 
8 Aug 
Richmond Stationers ASS! Ly 
Rotar Club of Atlantic Cit Aug 
. San Francisco Office App Mers 
Ass! \ug 3 Sept 
Scrant Office Appliance \ 
July 0 Nov . 
Seattle Stationers Assn Jul i4 
Sta—Man Club, July 52, 53*, 158; Aug 
{ ) Se LS Oct. YS 4 Ni 
0* Stat er Association of Ne York 
Dex i 
go Stat ne! Association of 3S Ly is 
S Sep 
Statione! Club of Buffa \ Y 
July tf \ug 7: Ow 4/ rer 
8 Stationers Square Clul N 
York, Ne 84, 85 Dec 
sund nd Assn Aus 
1¢ Tri-Cit Stationers Ass! Sept tt 
Tuls Apel lub, Aug 
Wichita \ la Club \ f f 
thet 
0 ASSOCIATIONS— NATIONAL 
Lit American Institute of ¢ New 
York, Nov 248 
American Management Associatiol! 
Sept , 4 
Americar Paper & Pul As 
tio July 
American Red Cross, Oct 
’ American Society of Certified Publi 
at Accountants, Nov 182 
ys Associated Advertising Cl ne 
World, Sept 29 
‘ Controllers’ Congress Aug 
4 Desk Manufacturers’ Institut vee 
Direct Mail Advertising Ass« itior 
ay Sept : ‘ 
Greeting Card Association ver v 
Guild Products Corporatio July 
' ; 30, 115 
International Associatior Printing 
ht House Craftsmen, July l Aug 
International Stamp Manufacturers 
Association, Aug. 43* 158; Oct it 
National Association Apela Clubs 
Oct 54* Nov SO Dec ; 
National Association Office Appli 
ance Manufacturers, Aug 130 
Sept. 166; Oct. 40, 41%; De 29 
National Association Stationers 
} Office Outfitters and Manufactur 
ers, July 10¢ 108, 14] 142 Aug 
14 E 2, 58, 61%; Sept. 21 ,, of 
57, 61, 62, 122°; Oct. 14, 1 16, 17 
} x 33 62 65 66* 11] | 78 
Nov 12, 1 14, 15, 16 18, 19 
is 20, 21, 22, 2 24, 25, 26 8, 29 
134 0. 3 2 33, 34 5. 686 
10, 4 42. 43 14 to, 46 } +* +! 
t 0 l 101 10 106 10 ) ] 
114 118, 120, 123, 124 } 0 
33 137, 141, 142, 14 1¢ 
154. 8 161. 162. 16 6 
f 178, 181, 182, 187, 188, 191, 192, 195 
196 9 200 203* Dex 
Ge } f 12 
Natior Foreigi Trace Council 
July 115; Aug +) 
Nati il League of M ‘ } 
Ine July 150 
Pan American Com ! ‘ 
84 gres July 
Stat ner Associatior 
‘ Kingdon Oct 2 , 112 
United Typothetae of America, Sept. 81 
{ Wholesale Stationers Asst ation 
No. R96 
‘ BUSINESS OUTLOOK 
Davis, ¢ L Sept 
Derby (sl tor P Ss t 
I S Sent 
le d T.. Sent 20* 
‘ Page, ¢ K., Sept 2 
Yawman, Francis J Sept 19, 20* 
Qs COMPANY MEETINGS AND DINNERS 
\ddressograptl Company J 49 
Amer Manufacturing Concern 
160 Sept 
50 Ameri Multigraph Sale Co 
Oct i4* 
Brown, Lent & Pett, Ine Oct 46 
( Burroughs A iding Machine ce 
Aug 14* 4 i Sept 6 80 
44 Oct 42 43° Nov S0) De 44° 90" 
jushnell Co Alvah, Aug j 
0 Buxton & Skinner Stationer Co 
9 Sept 6 
Dameron-Pierson Compar Ltd 
1X De 





1925 
Page 
Dennison Mfg. Co., Aug. ...... eee | 
Eaton, Crane & Pike Co., Oct..... 46 
Edison, Inc., Thomas A., Dec. 42 
Eliott Addressing Machine Co., 

July 66: AMM. 5<cevewcacak’ -oes08, 89° 
Elliott-Fisher Co., OO ee ...04, 36° 
Hammermill Paper Co., Oct. ...... 205 
Horder’s, Inc., Aug. 44*; Dec .. 160 
Lieson Co., W. A., Sept. ......... © 
Mann Co., Wim., JOLy oh .c0snssdocs cee 
McCloy Co., A. W., BORE scorer tsen 148 
Monroe Calculating Machine Co., 

Bent. .ciceosescces vagee eas sacane 7, 38 
Munson Supply Co., Sept. eacnck Vo ee 3 
Murphy Son's Company, William F., 

DOG, 3 cctccswedcsesdesnseeeabaawnene 52 
National Blank Book Co., Sept..... 38* 
Northwestern Furniture Co., The, 

Dee epcdoecoeercesebsoeeesesaveseeeee 42 
Ohashi Co., Inc., Get. v..0st. 4 rer 
Parker Pen Ce, Bem. oc<0< custuaan 37* 
Remington Typewriter Co Aug. 

106: Bet. voce <csnnstéeanieueee 31, 32* 
Smith & Bros. Typewrite Inec., L. 

C.. See, - 0c veebek« cues 144, 148 
Storms Co., H. M., DeG. ...-s«<s5 66* 
Strathmore Paper Co., July 53, 

.¢ . Srrervere ve. Tt 166 
Sundstrand Adding Machine Co., 

Bevt. <ccncecntidhinns senna eae 36* 
Tatum Co., Ganvl. ©... AUB % veneces 54 
Todd Protectograph Company, Nov. 

o b’e ov o-6008 00.5 66 5 sen een eee . 80, 83* 
Underwood Typewriter Co., "Oct. 

IGS: DOGe cocncsvcechcsececsnes 35, 44 
Wahl Co., The, Oct. scccccccevs eae ee 
Webeter Co... F: Bix Get... cviccd cme -» 42 
Wilson-Jones Loose Leaf Co., Sept. 36* 
Yawman & Erbe Mfg. Co., Aug. 35; 

Sent,. 35, Gert Bees. 22s cnnteees 42*, 156 

CONTESTS—SALES 
Rurroughs Adding Machine Co., 

Sept. coeeeereseeeseeseesessse + +Oes 33° 
Munson Supply Co., July .......... 105 
Royal Typewriter Co., Nov. ....... 239° 
Stationers Loose Leaf Co., Sept..... 53 
Yawman & Erbe Mfg. Co., Oct..... 178 

CONTESTS—TYPEWRITER 
Smith & Bros. Typewriter Co., L. 

C., Sept. SB, Bis  WeGiséests cesses 32° 
Societe des Machines a Ecrire MAP, 

BJOC, ceocceseseeseesesesseesseseeeeseees 32 

CORPORATE CHANGES 
Atkins, George, DOG. .ccccicscvsecs 30 
Autopoint Company, Sept. ......... $1 
Burroughs Adding Machine Co., 

AUR.” ccaccvdmmbbectavelsteneeren 34 
Business Equipment Co., Nov. 236 
Congoleum Company, The, Sept.. 117 
Grall, William F., DOG. ssccsscouves 98 
Gregg Office Furniture Co., Au 37 
Jasco Loose Leaf Manufacturing 

CO., BOWE. cccsecscvvvesecssascipons 30 
Office Supply & Equipment Co., Oct. 98 
Oliver Typewriter Service Co., Aug. 22 
Public Speakers Supply Co., Oct... 198 
San Francisco Typewriter Ex- 

ChanSe, SU oo sccevdscceseusncage 46 
Smith & Bros. Type tunes * Cox, te 

C., Mev. Fars Reis veces 37, 38, 39° 
Standard Mailing EE. Com- 

DANY, UCE, cceccccsessseccesesses 177 
Telefo Desk Co., The, Oct.......«:< 98 
Wilber, Frank B., JUiy......-sceets 130 

EDITORIAL 
Associations and the Commission, 

FUR 5 no n0sscddnnkoerissseaeeae 29 
Back to Business Again. Dec....... 17 
‘Certain New Machines,"’ Oct. 24 
Change International Contest Rules, 

\. ae ote tebblecd ahaa 29 
Coolidge, Calvin, September hod seas 14* 
Federal Trade Body Rules Against 

‘Pittsburgh Plus,”’ Aug. Oe ere 21 

“Four Thousand and Up,” Oct. 23 


Greetings to Friends in Every Land, 


DOG. corvececssnad eden beds eeeaeeen 17 
Important Decision on Price Fixing, 

BU, v ovcntesescnséae teenie 21 
Looking Ahead in Trade, July...... 28 
Loose Leaf Price Reductions, Oct. 23 
A Man of Vistom, AMM. svedsntensoe 21 
Mr. Mitchell Again Heads the Asso- 

clation. WeO0s | sceieeenesnevavean 52 
National Business Show, The, Nov. 52 
Opening Era, The, Dec. ............ 17 
Political Pot Simmers, July.. 5 een ae 
Pot Begins to Simmer, The, Aug.. 21 


Potent Addition to Association Ac t- 
ivitios, TIOGi: s2os0see0keens shoe ae 
Present Number, The, Nov. ........ 52 
President Allen Sees the Big West, 
JOY .vcinsvceuvtnssseecalaeeee 28 
Prince of Wales Opens Advertising 
Convemtiom, Meme. oi sésacsevsusnae 15 
Rises Stocks Forecast Prosperity, : 
FOE sc ctccebdbcawvesssseeecnenanene 9 
Ramers, O88, <<stacdchstsesee 23, 24 
Steel Furniture Man Urges Foreign 
Trade (W. H. Foster), Sept.. 15 
Suggestion for Summer Business, 
FOR cus éebons saabiines shoe 29 
Trade Shows Revival, Sept.. stbaeee te 


4 Wonderful Product, Nov..... 
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Rotospeed Co., The, Aug. 
Sachs-Lawlor Company, 
“ia a eee Stationery 


Pa 
FACTORY AND STORE CHANGES 
Adis Binder Go. 


Andrus & Church, 
Angelus Typewriter Shop, 
Art Metal Construction "bo... 


Ault & Wiborg Co., ‘The, Sept 
ng Bindery Co., July 102; Nov. 
Buesed Ernest, 1 


Shaw-Walker Co., Oct. 
Sheaffer Pen Co., W 
Simplex Metal Products Corp., 
Smith & Bros. Typewriter Co., 


Burroughs Adaing “Machine ts 


Dec 
Campbell- Ewald Co., 
Cargill Co., The, Oct. 
Carrithers & Co., 
Carter’s Ink Co., 5 
Chicago School of Filing, Oct 
Cincinnati Art Publishing Co., 


Styx Company, 


pt. 
Columbia Pencil & C + faa Co., 
Compo Corp., Aug. 
Get. Fountain 


Thornton-Levey Co., 
Thorp & Martin Co., 
Utica Office Supply Co., 
Van Dorn Iron Works Co., 
Van Valer, R. W., 
Victor Safe & Lock Co., 

ohh UNO aed 6500060664000 0 os 128, 


Deen’ icici as) “Ltd., Sept 
DeLaRue & Co., Thomas, Aug 
Diamond Typewriter Company, 


Williams Office 


Erhard & Co., A 
. Wilson-Jones Loose Leaf Company, 


Faber, Eberhard, 


The, Dec. 
W-M Publicity Service, 


FOREIGN NOTES 
American Typewriters Dominant in 


Fles & Co., L., Nov. 

Fort Pitt Typewriter Co., 
Fulton Office Furniture Co., $ 
Furnas Furniture Co., Oct.......... 
General Fireproofing Co., 


Argentine Requires “Origin” Mark. 


French Office, 


Notes from France, 
Foreign Loans as a Trade _ 


Globe-Wernicke Co., 
Graham & Co., John W., ~y 
Hush-A-Phone Corp.. The, Aug..... 
Equipment of the League 

- 31 


Gregory & Son Co., ‘ 
Mayer & Thom Gompany, 
SAAS REOONEOSESDCO COE Se 40 
Gulf Coast Printing Co., 
Gunn Furniture Co., The, Aug......138 = #§ Delegates, Oct. .................. 
Hall's Safe Co., 
Manufacturing Co., 


FREIGHT RATES 
Freight Rates Adjusted on Adding 


Hill-MeTeer Co., Aug. 
Himes, Grant, Nov. 
Holland Gold Pen Co., 


Jobbing Distribution Saves Freight, 


ILLUSTRATIONS 
Aladdin Lamp Company, 


American Lead Pencil Co., 
Office Appliance 


ak pe. D a EEL Ee 
Keller Office Furniture Co., July.... 
Kendrick-Bellamy Co., ’ 


Blikman & Sartorius, July 
Brazilian School and Contests, 
Buffalo Stationers Club, § 


July 119; Oct. 24, 46; N 
Camera Supply Co., 
Chicago—The City 
Cincinnati Art Publishing Co., 
Cleveland Desk Co., 
, Geo. E., Honored, Dec 


Lincoin Ty Pewriter Company, 


Louisiana Stationery Co., 
Luther Ink & Stamp Pad C ompany, 
Marble Chair Co., 
Mailometer Co., » 
McKee & Wentworth, 
Messimore Organization of Chicago, 


Midland Paper Co., 
Miller’s Book Store, 
Miller-Bryant-Pierce Company, 
Model Typewriter Co., Aug 
Monos Aktien-Gesellsc haft, Oct. 
os - Sy aT ae neoine 





Dixon Crucible Se peneee, Oct.. 


Faber, Eberhard, ‘Oct. 
3 Nay), ae! ood is 
National “er ‘Bonk Oe ae... 
National Cash Register Go., 


Oc 
Greatest Gift ae All Is He alth, 
Office Sopiiance e Co. Dec 


me SRE aes neue aeepennecveteses 
Hall Lithographing Co., 
Hanford & Horton Co., Dec. 


Office ‘Eoquipme: nt Co.. 
Pac ~ 1 Commercial &’ Industrial Co. 


Heffion, "Charles 
Holecomb-Blanton Printe Ty, 
Horder’s Seventh Store, 


P itney- -Bowes 


Page 
Morgan, Walter D., Oct. ...... 166 
National Assn. Office Appliance 
Si WEE 20veecsdeansnne ‘en 51 
New York Business Show Views, 
th  hbtetedunhkewitads bande t+s0 .. d4f 
Norton, Mrs. Mary T., Dec. . : 34f 
Pacific Desk Co., July .... 23 
Palestine Educational Co., Oct 24 
Peake, Fred, Aug. ......... 138 
Philadelphia General Hospital, July 47 
Pratt, Inc., Casa, Sept... 161 


Prehistoric Bone Impleme nts, Dec. 127 
President Coolidge and Vice-Presi- 


CC OO eee 16 
Beenee, Ww. C., JURY <ccces wa acd 47 
Roberts Office Supply Co., Oct 202 
Roneo, Ltd., July ...... tite 119 
Royal Typewriter Co., July.. 133 
Russia Cement Co., Dee. 124 
Sholes, Christopher Latham, Bronze 

Dh i - icseawwhhisenae an : 18 
Siekert & Baum Stationery Co., 

Aug. eOeecesivenceseneecer ‘* av 
Sloan, L. G., Aug. .... , 29 
Smith & Bros. Type writer Co., L 

DCM ttddacthataeneadaedoeseee 
Some Examples of Work Done on 

Edison-Dick Mimeograph, Dec.. 26 
Stationers Loose Leaf Company, 

Te. énn¢se6beéscsa 400006 e inoue 35 


Tampa Book & Stationery Co.. Dec. 135 
Two Speedy Operators of Elliott- 


Fisher Machines, Dec. . Sis 61 
Van Dorn Iron Works Co., Sept 2¢ 
Weber & Company, C. F., Nov 247 
Women’s Activities Exhibit, Nov 216 
Yawman & Erbe Mfg. Co., Oct LéE 

ad oe OF CONDITIONS 
i i Wey MR. oak ce wes $4 
Burroughs Adding Mac h. Co., Aug. 36 
Cummings, W. R., Aug. ...... 25° 
Epstein, Joseph s., RE, 6s MB, HH 
Eylar, M. S., Aug. 25, 26*:; Oct 25 
Farquhar, L. A., Oct. ...... 134* 
peeeer, Ww. H., AUS. ..... . 24° 
Fried, Jerome A., Oct. . 17 
Haun, William H., Sept. .. 44 
mapa, Be. Mm, Got. ...cc. 25 
Pickering, W. J., Sept. .... 4 
Waterhouse, Albert, Aug 25° 
Watson, T. J., Nov. 53; Dee 34 
Winchell, Benj. F., Sept. ..... 4 
Woodbridge, C. K., Sept... .. 157, 158° 

NEW CONCERNS AND BRANCHES 
American Ribbon & Carbon Co 

0 RRS eR oy ae 66 
American Typewriter Exchange, 

Rae sr os 17 
Automatic Heating, Inc., Aug.. a7 
Bomar Company, The, Dec. 61 
Cohen, Edward I., Sept. ... : 69 
Colton & Company, Dec eax 152 
Covert Co., The, Inc., Dec.. 42 


Demountable Typewriter Co., The, 
i ee SO scesteunc . } 
Dick Company, ye B E Nov.. 20 


Easy Seat Sales Agency, The, Dec. 183 
Eyelet Factory Established at Mel- 
De BOs cvcesece do's ay, 
Gatewood, W. S., Aug. . a . 122 
Gregory & Son Co., W. B., Oct . 198 
Langford Sales Audit Machine 
oO SaaS ieee ‘ 163 
Limber Co., M. C., Dee 6f 
“MAP” Typewriters, Ltd.. Sept... 154 
McGhee & Co., D. H., Dec.... 128 
Multistamp Corporation of New 
c(. .° Sree ee 116 
New Orleans Ink Co., Oct. 198 
New Pencil Factory at Brazil, July. 137 
Office Equipment Co., Oct..... . 98 
Parker Pen Co., Ltd., Oct. ... 58 
Pitt Stationery Co., Aug...... . 97 
Postindex Co., Oct. .. a 107* 
Richardson & Sons, Ltd., W. J., 
 s@ees ee or ae 28 
Roneo Co., The, Dee atten a a 31 
a George, Nov ad 74 
MN, “halen dockavcxsceese S8* 
Se rantom’s. Inc., Oc 19 
Seattle West-Made De sk Co , Sept 
eh isbiavee eeeteonobedwadens ..143, 144° 
Senith & Bros. Typewriter, Inc., L 
ec l 
Soc iete des Machines a Ecrire MAP, 
nh Kdduaaean ene hadi ; 31 
Southern Metal Equipment Com- 
pany, Dec ‘ ee yr ree 69 
Toccoa Record, The. Oct. .. 182 
Type writer Circle C ompany, Nov 77 
United States Sales C ~eeneed Nov. 204 
Voasco Pty. Ltd., Dec. . l 
Wacey Co., The, July ... 12. 43 
Williams, Charles H., Aug 122 
Zecha, L., Nov. .... 74 


NEW MACHINES AND DEVICES 





‘Adding Machine Co., 
Price & Son, A., Sept. 
Reliable rps ag & Adding } 


Inaoka & Co., Sept. 
Japanese Students, 
Kardex Sales Co., > 
Keller Gyre Furniture Co., 


lominnan, hs ccc acunccans 
Malleson, T. T., Oct. 


Ace Checkwriter Corp., Aug l 
Ajax Time Stamp Co., The, Nov... .259* 
American Clip Co., Aug. 33*: Oct 


eebeadwnéaponaconceceve vr 150, 153° 
American Cuptor Corp., Nov 951° 
American Lead Pencil Compan) 

Dh oth as chdtscoken ic tox 147° 
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Page Pag Page 
American Manufacturing Concern, Simplex Metal Products Co., July 34° Johnson, A. V., Beams secuesisucene 148 
Nov ' ‘ 260 Standard Brief Case Co., Aug 33* Kalkhurat, EB. A.,. DOC.  cs.ccacesest 
American Multigraph Sales Co., Standard Chair Company, Nov 260° Kemple, George, July............. . 161 
The, Dec 120 Stationers Specialty Corp., Aug 153° Larson, W. B., SW. sccccccsovavanwa 
American Utilities Sales Co., Oct 27° Stationers Wholesale Supply Co Martin, James &., NOV. ....sscoese 235 
Anavi Typewriter Works, D., Nov. Oct ses ie 149, 150* McClurg, Ogden, Sept. ..i......+-: . 188 
: ‘ 251, 255 Sundstrand Adding Machine Co Moree, Bes Mics Gehe se keacecusinsaee . 83° 
Anderson (« Cc. FF. Ges. , 28° Nov ‘ 65, 66* Mones, BH. A... AM +0 cukocteensennee 153 
Art Steel Company, The, Dec 143* Thorp & Martin Co., July 150 Mueller, Charlies P., Oct. ...csexecs 177* 
Ashfield & Co., L. C., Sept......... 176 Toledo Metal Furniture Co., Sept Oden, C. VV... BOGE; osccusacutesennn 184* 
Aurora Metal Cabinet Works, Dec.34c* 172; Oct 153, 154° Patton, Hal D., duly. ....00.sse900n4 
Automatic Display Fixture Co., Trussell Mfg. Co., Aug 103 Pitt, William, JW «....ccccesrncsen - 112 
RP rr eS a PEF 66 Union Export & Import Co.. July ; Pittman, W..D., AWM. v«cccsceseovenne 37* 
Automatic Pencil Sharpener Co., Van Dorn Iron Works Co., Sept 17 Pollack, J., DOG. v..ccscscscetenenne 113 

Aug ...150, 153° Venus Portable Typewriter Co Pratt, Charles H., Sept. 147; Oct...112* 
Bates Manufacturing Co.. Nov. .. 64* Aug 31, 32% Prudhomme, W. E., Aug. ......... . 178 
Berger Manufacturing Co., Sept 94° Visible Records Bureau, July 12 Pymm, Captain Stanley J., Dec..... 127 
Block. W. F.. Juls 121. 122 Vulco Rubber Fabrics Co., Dee 144* Raya. Maerens GE, Weel. e:<ss0sbseenes 55 
Roone P. B Aug Ra Wagemaker Co., The., De ‘4b, 34 Rippler, Albert C., July...........+. 48 
Burroughs Adding Machine Com- Wall-Stieh Co., Inc., The, Oct 28; Rolph, Earl V., October............ 170 

pany, Nov vite 62° Nov 255° Sanford, Benjamin =e OT ER 240 
fons ide. de Nov orre Wayne Company, The, Nov..255, 256* Sanger, Ei. ‘ii. Smee ss uansbrierwu 70 
Ch age Eye Shield Company, Nov ” 66 Welty Ce William A., Oct 202 Schacht, Dr. Hjalmar, Bec cotace 75 
ee ae Coe we ae oan Wes-—Let. Oct 150 Seward, Ls. Ws BOG. ovcc00sssusaann 119 
Clarotype ee a 9a, POC... +e Wetherill, Dr. Henry Emerson, July 33* Sholes, Christopher Latham, July 
— mg eat "Bheas a Te a The oo White, Samuel B., Oct 27° 0, SEPs GR a knew vanes cn vesnmeee 189 
os — aoe equipment Ce., —* Winnebago Furniture Mfg Co., Simmons, W. D. M., Nov. Jat dheaune 76 
oe oliy Co., Henry, Sent...... 94° Aug a 145 Smith, Arthur Whitney, Nov. ...... 235 
pe , itestetex tar © eee S Woodstock Typewriter Co The Smith, George Ed., aa 44; Sept... 117 
‘ontinent: Oo oa prex sn 0., sep a“ Dec 4b* Timberman, O. J., AWMoescectvoveacs 134 
oa ane . . Mie a to ** ine tines . ease Yawmat _& Erbe Mfg. Co Aug es Waterman, Frank D> July ies Ria sree 37 
cushin in & Denison Mfg. Co., Nov. 66* ee tee sept : -- 2ue Westcott, Charles A., Nov,........ 207 
toon Kilian tied aie: ied ge Zion Institutions & Industries, Jul White, Jerry, Dec. Le teseeeeeeeeenee 110 
Dar idson M in if ’ turing Co Aug ‘ PA Whitehead, C. M., Sept. een atti olsen a. 98 
; é " 139, 150° SSED AWAY " . ag Se pee oe Bent... <..aseen 133 
: x : eet Africa. Herman E.. Nov 2] is, V. B.. Bie iesiedssck ee 
Jeg gg ag ode ag ee Alennnter, Itc, Wee 12 Winchenbaugh, Harold, Juiy......: 149 
Nov ition ‘p5 eo . 62 Banks Geo rege W., July 65 Zellers, John A., 0 bn 170* 
Douglas & Son, Nov......... 66 Banov, Isaac Wolfe, Nov 247 Zimmerman, E. C., Oct. ......s000- 182 
Eagle Pencil Cx Sept 176 Beveridge, William July 6* 
Eagle Stamp Works, The, Nov 66° rope, te eas ‘ 7a PUBLICATIONS 
=" se . . : . eo tuckle, 1 a ore dD ug i : . 3 a ‘ 
oan th ng Ry The “tel ia oe — ys, ng H., July 19. 60* Np and Selling Fortnightly, 130 
— - ‘ . "oS 7 ; - Collins, Joh J., Aug 142 B.C mt ewe ee eer eesestesesesesseess 
were «ay — nae pet ny Miss Se L.. Sept + \laddin Manufacturing Co., Oct.... 111 
oadiak: Magia Ce. Gane a 176* Curtiss, W. H., Dec 124 Ivan Allen- Marshall Co., July...... 153 
ven.Raaie Ron Label CH Sept. 172 Deale, Morgan K., Aug 142 \merican Buyers Coe, Saw acess ozo 
Evolution Phone Co., Inc., July.122, 125* Dove, J. Maury, Aug.. ey mee —¢ . ya ; Tal Peas, Cee 46 
ee ices thes tee i aae Duncan. Harold M.. Nov 211 Art Stent | Os aes ry reese ences 
Featheredge Rubber Co., Inc., Sept Aww * ing rs op 153 a ' encli Saarpener %0., 102 
20 oe “eisler ‘rank “Fe OV 912. 21 JULY . Seer eters esesesecsoneesers 
Findex Company, The, Aug 146. 149 Fingerhut, H. A., Nov 21 Bankers Directory, as Dec eel’ tein ia 
atten Ghaceite Co. Sube Ee Hauser, John, Sept i Blikman & Sartorius, . uly ceecesees 
i aS Pe — > are ” + ieale James A. Nov , 919 Blue Book of Chicago Commerce, 156 
Sageteaes ee : ae eater. C. B ug 2 142 DOC. . ..n2snovces'caegends tamneane 
Hammermill Paper Co.. The, Nov.. 251 po teed Rae’ fe Oct RB Rook on Inks, Jacot & Honold, Aug. 157 
Hampshire Paper Co., The, De oo Hess, Albert O.. Oct 142. 145% Buckeye Ribbon & Carbon Co., July 48 
H egy Bag — Peng 145, 146* He ssi » Mrs. C. I., Nov 208 211 Business Survey, The, Dec. .-» +106, 119 
Henrikson, H. A., July .. 38° | tee Same . A. omy , 56, 59 ‘ “Aug. Steel Equipment Co., 103 
. = ; : “ : ae ooper. osenp } ug 29 BB. peer were eres eeeeeseesesesese 
ae ee 7 : "ae ee Dae : qe 5 ann eel E fi . Nov 915 Crain’s M: arket Data Book & Direc- 
Hoyt Co., The Arthur S., Sept 176 Kennedy, Thomas, Oct tory of Class, Trade & Technical 
wont. © Seward. Pea Co. suis 146 Kimball, Arthur E., Oct _ Publications, July, ae te 134 

ersoll Redipoint Co., Inc., July { Kidder, Wellington P., Nov Excelsior Supply Co., std., ©, 161 

incible Metal Furniture Co King. George B Der Sept . 125002 0pe0neseh sees se eeey 

Ane 29 Laughrin, F. L., Aug Faber, Eberhard, BOM. ssecvesee ree 184 
ahaa i bhesthee Sienna Lynch, William J., Nov 12 Fibre Products Corp., SOhy « s00 a0 08 115 

age 3 1 # Long, George E.. July 59 Filing and Indexing with Business 
Pane tyy SPIRE Now eae Mabry. Fields H.. De 124 I rocedure, Oct. beet eee ee eee e eens be 
Seetmeie etieiter tute. 29 Marshall. Charles S.. Oct 14] Geyer, Inc., Andrew, Sept. . beewse oes 
nes & Co., Ltd., Sam, July. °5 Meserve, Clarence E., Oct 142 Gil-O-Gram, The, Aug. 77; Dec... 74 
foslin Mfe Co.. A. D., Oct.... 2R* Pitts, Fre N., Oct. 141; Dee 123 rneneeeen oe of Information and 27 
ele ret lor “ir Pollard, R. E., July 65 rices e cover rsescseoeseeve 
. C ey Veneta rarenenen 4% Doster, 4. R., Sr., July 60. 65 Handling ¢ ‘allers in the Business 

i . eG fuly 121° . Oct’. 1n4e Prizer. Harry A Nov 208 Office. July oabecane éeeks ; rreyi 74 
Lanston Monotype Co., The, Dec 151 Randall, George W., July 6 nteresting Souvenir Book et, Aug. 35 
Lefel no “Ledger Co., Aug. 110* Regensburg, Emil, Nov 212 Introduction to Advertising, A. J. 

I enbs Mfg ‘Co.. Oct. se “457 Rolfing, Edward, Sept i pre wster, July .. coe resevecsecseses = 
MacCord’ Moaehas Check Corp Ross. Park A.. Aug ; 14 Kiwanis House Organ, Aug........ 3 

; r i < Pia, Satior. Samuel. Nov 919 LaPresse of Montreal, Aug..... 137, 138 
' pt Cc Tr Sept. 23* Nov ane Saxe, DeForest Wead Aug 141* Manuel d’Organization du Bureau, 
fastiie Go. The. y Nailed 150° Shields, Edward 8S., Nov 212 JULY. ose seevesevense ere 134 
Mark-It-P« Co.. Sept A es 176 Sibley, Mrs. Philip John, Jul 65 Our World Trade, Aug. . spesusoeeecss 34 
ete ar “.* “dt 5 Simmons. M1 Dec 19 Pamphlet on Store Control for 

eilink Stes Safe Co., Sept.. 176 Spencer. Mrs. B., Nov 1! Manufacturers, AUB. .......eee0. 159 
Merriam Manutacturing Co., sept.. 216 Sutton. H. P.. Oct. 146 4 Popular History of American In- 
MI sang eh ne fag gy Oct <i Tavlor. John E.. Oct 14 VOmnttem. DOG. 2596s sacteaseneanien 27 
M rk rum Company, The, Dec..34d, 34e* Vallace, A. G., Oct 145 Practical Studies for Retailers, Oct. 95 
. a~ ck ae Westcott Mary. Tulv GE 00 nesnen eb aesebeer enous sana ’ 
RSIS SIERO CCE SO, Eta Willlatee’ Henty 8), De 124 Proudfit Loose Leaf Co., Sept...... 166 
aa elson, C. BOS: Bo Sees See . Publications from Other Lands, 
ft a tte * PERSONAL MENTION Oct 106.90 Ga bih's Jae ne 119 
Penn Art Steel Works, Sept.....23, 24° \lkire. D. M.. Oct 44 Retjabte ‘Typewriter & Adding 18 
Premier Metal Products Co., The Allen, Ivar Dec 132 a wm. nue » We beg ates “ts 1 
hy 1478 aver tive iaenaes. Soe =o temington - Noiseless Typewriter 
: ane - Re Rieier E De , Corporation, July _......+.sseeeee: 153 
ng Tal aon e corp : ° Rots Ott te ’ Remington Notes, Oct. ......scce0. 181 
ree See, , _ Rritte? ior 3 * he 3 - Steel Equipment Corporation, Oct. 197 
_— : tes ee GP BR, ET’ + Sengbusch Self-Closing Inkstand efit 
<< ae ee ee ee ' é Co., Oct < Gebeacede reana ae 
I n. Abs peace a = v . - Paty a4 Smith & Bros. Typewriter Co., L. 
; bad I Lee Cros H R. Der 124 m», Sept sees een ences eereesseeres 147 
te R iivetiom ase . Cununtaan Vt won are Store Operation, Dec. .........+.... 90 
ig tal Pho a” aes one Der ; MLS ; Ticket and Show Card Designs, July 137 
gy” Manufacturing Co., Sep 149° aan & ad we tf versity Purchasing Guide, July, 
ind Debego-Werke, Nov 255 Franklin, Col. B. A., Aug I Wat  "Sonutnatusinn Cis... = or 

. Senenthne hint tin het . onan @ © The ry Watson inufacturing 0., Aug. 

- ‘ h : : ie ; Fy | H rnly ‘ 126 Sept tes Te ee 
eaten See Cuamamee Mia them oan Gillogiv. . 1. No = Yawman & Erbe Mfg. Co., The, > 
Saf; Cohi ae r} a? a se Gookkis v oC Nor 10 pept coor eeereeseeresteeeseeg 179 

» § r » 64* Har Walter. D 
ur ¢ Oct 9° Hebard. Maior A. F.. July 1G? SHOWS AND EXHIBITIONS 
v-Wa ( h Sept. 22* Hill. George A., Dec f American Multigraph Sales Co., Oct. 57 
c* Hoffman, I Oct 7 British Empire Exposition. July, 37, 126 
S er I \ \ J 2 H i I Se 144 British Industries Fair, Dec....... 34g 
15: at 4 EY.’ Sept. 73: O 78 Business Shows In France’s Copttes 
C x Mt ‘ } 4* Hylar Valter J Oct 3 July ¢a\ein naa a dace eee 3 40, 42° 
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Canadian National Exhibition, Oct. Anderson, ©. Elmer, Dec 35 Pickering, W. J., Nov 98, 216° 

odes VWiedethvkbneeees -162, 166* Ashdown, C. 8., Sept. 49; Oct 178* Pierce, Theo. F \ug l 
Chicago Business Show.. tenet n ee Banzhaf, Walter, July 129° Pincombe, Sydney P., Oct 

Oct. nat mm arn , oo, 36, +4 >. ‘ > an Dee -* Pitt, William Aug 

- ; ‘ A , oa 7 . jauman, Ernest, Dec 35 - 

120, 123, 124, 127, 128, 131, 132, 134° ewe. C Mm. Mov. 74 Rauch, Norman, July 149 
Chicago Gift Show, Sept. oS Burroughs Adding Machine Com Ruck, George, Aug 
Cincinnati Furniture Exposition, i Ce ives 2098 Ryan, J. L., Oct. 2 

0 : or F in 157 ~r o- Ny me : Sainberg, Louis, July 
Detroit Business Show, Nov 243 “ar i F. “YW July. .... 119 Saxon-Davies, Major W. H Aus 
German Office Exhibition, Aug 29 Cockerell, H. W. Nov JA Senior, Charles R., Oct 
Glasgow Business Efficiency Exhi Curphey, J. A., Dec “4 Sheehy, W. J., Oct 

bition, Nov. ...... ¥ 73° 74 Davis, R. P., July a4 Simler, Henry. Sept 
Grand Rapids Furniture Market, Dick Co., A. B., Aug. 98; Nov. 182 Sloan, L. G., July i 

tt Miederhadale none ‘ 98 GE RE ee ‘ 160 Smith, Robert B., Oct 178 
Illinois Products Exposition, Oct. 97; Dietrich, Paul, Aug..... 98 Snoddy, W. C., July 115*: Sept 1s 

, Udev edu odes 163 Drecksler, Richard, Sept 9 Sproull, W. C., Nov . 
Indianapolis Industrial Exposition, Eakins, George W., Dec 98 Stephens, E. K., Aug. 34; Des 

NOV. cw vcce tee ASSL ‘ 209" Epstein, Joseph 8., July 149, 150 Sundstrand, Osear, Oct. x 
Industrial Exposition of Jersey City, = Ericson, W., Aug... 65" Van Buskirk, Francis E., Sept 

GU. Kavdecedccccces : 37* Mera. Henry. Se P Verbeek, Reinier E., July 
International Chamber of Com > Fa, Slenry, Sept... .. d y Verona, Cav. Cesare, Aug , 

merce, Nov. ..... _ 5 ‘force, William A., Ji Aug 34 Walcott. George. Aug 1 
Leipsie Fair, Sept. 28; Oct : 115 Fox, George E., Aug. 6- Weinstam, Erik, Sept 166* 
Marshall—Jackson Co., July . 47° Gi. J. E.. July... 54 Webster, Phil F.. Aug 134 
Multicolor Sales Co., Sept 140 Gould, A. Martin, July 150 West, J. D., Sept... 79 
New York Business Show, Nov Grunbaum, Max, Dec.. 35* Winchell, B. L., Nov 7 

54, 55, 56, 57, 58, 59, 60, 61, 62, 219, Harris, F. F., July... .. 2 Woodbridge, C. K., Sept $3 
220, 223, 224, 227, 228, 231, 232, 235° Hermann, A. S., Nov. 758 Woodruff, J. Fred.. Aug : 
New Zealand and South Seas Ex . Holmyard, Roy, Oct. 69 Yawman & Erbe Mfg. Co., Aug. 47; 
hibition, Oct. ...... _ 33 Hopkins, Ralph A., July 13 _, Dec - 195 
Pacific Northwest Merchants’ Show, - Horder, E. Y., Sept. 78: Oct 158 Zellers, John, Aug. 35; Oct 82 
noe, eg NEL EES Fair 'N . . os Hutchinson, A. J., Aug 26* 
ccocheging Aments’ Agen, Aug 122° Lamm, Carl, Nov..... 204" WINDOW TRIMMING 
Saigon, Indo-China Fair, July 13 po oh . a. Dec 35 American Numbering Machine (: ; 
Syndical Chamber of Commercial it see ‘te oT wo d4a®* sept. ...----.-- : : ' 

Organization of France, Aug. 27, sittleton, EH. Pr. Oct 1S6 Askew Office Furniture Exchange: : 

28: Dec.... si 39 23 ‘136° Malieson, T. T., Aug. 35*:; Oct nae Spee a l 

i i: | geal Sala drat “. : Manny, Walter R., Oct 201* China Educational Supply Ass 

Morgan, Walter D., Oct 209* ae eer 114* 
TOURS AT HOME AND ABROAD Muggli, Theodore, | July 129° Faber, Eberhard, Sept 33 
Adama, T. D., Dec... 110 Neuhart, Josiah, Sept 180 Somolinas y Montesinos, Aug i* 
Allen, Ivan, July 108; Aug. 22*, 62; Orthwine, Rudolph, Dec 138 Steel Equipment Corporation, Nov.244* 
Sept ; ay ee 163 Parker, George S., Aug............ 36 Waterman Co., L. E., July l 
(Bureau of Standards— Continued from VPage 11.) ind they have occasionally had to send instruments abr 
some cases all testing except that for the Government has had and to Caneda for test. 
to be refused because the demand exceeds the facilities for —— 
doing this work." R . , ” 
. , , , eport on Uniform Cost Accounting Conference. 
The inability to meet this demand is unfortunate, Mr. Bur- P Cc 8 
gess points out. It is very desirable for the bureau to carry out The proceedings of the Chicago Conference on Uniform Cost 
certain tests for outside parties, he claims, not only as a means Accounting, constituting a compendium of the progress made 
of assisting Americar. industries and citizens but because «he in this field in widely varying tines of industry, as announced 
information so gained is of value to the Bureau. “The bureau by the department of manufacture of the Chamber of ¢ 
has no intention of entering into competition with commercial merece of the United States, have been published 
testing laboratories, but there are certain classes of work which The proceedings include surveys of cost accounting develo} 
it is considered desirable for it to undertake because the results ments in the printing ink, fresh milk, corrugated and fiber box 
would be of public benefit.” printing, rubber, millwork, photo engraving, drop forging, pr« 
At the present time over eighty-five per cent of the scientific pared roofing and other industries An address by J W 
instruments used in the United States are manufactured in this O'Leary, vice president of the Chicago Trust Company, on the 
country. There has been a tremendous extension of the us relation of financing to cost accounting, is also included in tl 
of instruments in all fields of industry. In the meantime the report. 
bureau’s facilities for testing these types of apparatus have not Practical methods by which various problems arising in t 
been materially increased and the American manufacturers development and installation of uniform cost systems have bee 
have been greatly handicapped by their inability to get adequat: solved by different industries are explained in the proceeding 
service from the bureau in developing and testing their instru- Copies of the report may be obtained from the department f 
In some cases American manufacturers have been com- manufacture, Chamber of Commerce of the United State 


ments. 


pelled to adopt unsatisfactory 
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substitutes 





for adequate tests Washington, 
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[---= >>> SSS —— =5 
growed ; 
p ewedves "5 
| ie r+ 
. ous is ! 
i | j 
! MIN'TINGS ! 
j 1 
, > | 
I A Page Dedicated to Progress 
| 
| | 
} Principle is defined in the dictionary as the fundamental truth of all things. 
| 4 ° . . ° ° 
r True progress consists in getting these truths into consciousness, whereby | 
thoughts, words and acts are directed in accord with principle. 
| ' H 
. | 
| 
“The same guards which protect us ‘The commercial world has never 
from disaster, defect, and enmity. de looked to religion to solve its prob- | 
fend us, if we will, from selfishness lems, but we read in an account of a 
. ? ¢ area | “eP no}t - m ; a. ~ S » o o 
and fraud. Bolts and bars are t the recent interview with Roger Babson, ’ 
, ft oO -4 , ions or iss “eW 4 ~ o =? | 
: best of our institut , nol —— the financial statistician, that the 
ss in tr: » : rk ot wisdom Vien . . . 
l ness Mi Ul ud , greatest need of business at the pres- ; 
suffer all their life long, under the Sal 
| sed nary ent time is more religion. As an en- 
| foolish superstition that they can be ; F | 
tori Sar ae ihe Cre 4 dorsement of the application of re- 
: cheated. But it is impossible tor a wii 
| man to be cheated by anyone but him ligion to business, our secular news- 
j self. as for a thing to be, and not to papers and Magazines are publishing ; 
. be. at the same time. There is a third articles from managers and proprie- 
silent party to all our bargains. The tors of large industrial plants, giving | 
. nature and soul of things takes on it- their experiences in applying the 
| seli the guaranty ol ae Golden Rule, in their relations with | 
‘ver «oO ols S lat honest service . 1 rs . 
every contract, so that | their employees. Without exception, | 
cannot come to loss. If you serve an ‘ : yo 8 | 
| ; . they report increased efficiency, a ; 
ungrateful master, serve -him_ the : , 
' . Faia ereater t, and a general ; 
more. Put God in your debt. Every reater outpu in l gene il a . 
stroke shall be repaid. The longer the around harmony, where this rule has ' 
payment is withholden, the better for been adopted.”’—The Christian Busi- 
, you: tor compound interest On Com ness Vian. 
) pound interest is the rate and usage ' 
of this exchequer.” “Compensa . 
| ae | very one knows how strong thoughts ; 
tion “merson. ad eu ; ‘hago 
of fear or grief have turned hair white in 
| ‘*“There can be no progress, No acilere ad few hours . how greal fear makes the 
, ment without sac rifice, and a ma n’s heart beat so rapidly as to seem about to { 
; worldly success will be in the measure that ‘jump out of the body,’ this result not being i 
| hr Sacr L] ices his con} u sedanimal thoughts, at all depend ni upon whether there be 
| ee a a. ; il ne fy 1€7 , . . ‘ 
and fixes his ‘on prt 7 -_ . gh any real cause for fear or whether it be a J 
his hblan Vv the strengthening of Nts wer ; ! 
peers id if ee And # purely imaginary cause. Just so strong 
resolution and _ self-reliance. ANd til ' ; ; ‘ : 
| ty Ai oa rn Bi m acre thoughts of criticism will render the blood i 
" higher he lifts his thoughts, the nW1Ore : B ; ' 
j - . . 7 J l a i l i _y l Y A lé lt 1 1 ‘ } . J p 7 
manly, upright,and righteous he becomes CUD, CONSUME TRCUTIAIESRD§ EPRET On ee 
the vy ater will be his success, the more tal burdens makes more stooped shoulders { 
blessed and enduring will be his achieve- than does bearing heavy material loads.”’ 1 
ment ‘*4AsA Man Thinketh.”’—Allen. Weekly Unity. 
i 
} 
' i 
* o { 
i ae | ‘ 
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IMAGINATION 
THE CREATOR 




















Aaa! IND creates; it visions 
a #4 the mark before it fash- 
% ions the arrowhead. 
Be Material, mental, spir- 


















































a1 ___| itual progress are not 
Re the offspring of chance. 
Vision pictures a desired end—know- 
ledge, experience and good sense adapt 
the means to bring it about. Still 
greater wonders crowd upon the mar- 
vels of our times. Vision, with Know- 
ledge and Determination, shall compass 
them all. 

As we set forth in the New Year, let us 
cultivate Vision, Faith, Good Sense, Pa- 
tience and Kindness, for all these 
enkindle and uplift the Creative Mind. 
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EDITORIAL 


row 


parts of the worla have come holiday grectings to Ofice Appliances. 
with gratitude, heartily appreciating the spirit which prompted 


arty good wishes for a year of health, advancement 


Mr. Babson Predicts Good Year 


> 


ber 3. He appeared under the auspices of the 
idvertising council of the Chicago Association of 
and spoke to an audience consisting 
mostl men who filled every seat from pit to 
highest balcony. 

\Ir. Babson spoke without notes, illustrating his 
points bi of a chart which 
trend of activity in leading departments of finance 
and industry The conclu 
Mr. Babson has come after exam 
vidence, so to speak, is that 1925 will 
The present year recorded gains 
industries and slight 


Commerce, 


means showed the 
over a period of years 
sion to which 
ining the « 
be a good ve 
in two 
sions 

Mr. 


cestion 


ar. 
important 
thers. 
Babson brought forth an interesting 
regarding the possible effect of the radio. 


reTre ygTes 


{n 


sug 


Mr. Cummings Sees 


HE following statement was prepared by 
\W. R. Cummings, vice-president, Monroe Cal- 
ulating Machine Company, and president of the 


National Association of Office Appliance Manu 
facturers [It reflects his conclusions resulting 
from a close study of the domestic situation in 
his field and from information gathered during 


isits to European countries His views are in 
iccord with the ideas of others, viz., that 1925 
will be a year of opportunity and of increasing 


1 


trade—a vear in which to establish ourselves stil 
more firmly as an industry in the markets of the 


world. and to achieve a stronger solidarity as an 
industrv dealing in an essential feature of modern 
business and professional work 

Mr. Cummings says: 

“It is doubtful if American manufacturers of 
thee equip lent ever entered a new year of ex- 

rt selling with brighter outlook than they have 
before them for 1925. 

“The reasons for optimism are many \merica 
| - ‘ +r nd “ z as 4 7 
has firmly intrenched herself in overseas markets 


is a producer of equipment that combines up-to- 
the-minute¢ with dependable construction. 
One of the most gratifying things the traveler 
observes abroad is the very well-defined evidence 
on everv hand that this confidence exists, not only 


ie: 
1iCadas 


ins th 
th, ea 
Ofhc f nces Erte rds f friends eve) where 
Sper 
OGER W. BABSON, the distinguished econ- 
| ektese and statistician, spoke in Orchestra 
Hall, Chicago, on Wednesday afternoon, Decem- 


Big 


lhe enormous number of automobiles in use, he 
said, has tended to take people away from their 
homes to keep in touch with the movements going 
on around them. The moving pictures, with their 
well-staged plays and interesting newsreels, have 
accelerated this tendency. Now, however, comes 
the radio, which brings to every home equipped 
with a suitable instrument not only concerts and 
vocal music, but speeches, stories, election returns 
and many other important news events broad- 
casted from stations in all the important cities. 
Thus the disruptive tendencies are being counter- 
acted by the world’s most recent electrical miracle. 

Mr. Babson believes 1925 will be a good year 
for farmers. While following all great wars the 
trend of commodity prices is downward for a 
period of years, there are fluctuations. The chart 
lines are comparable to the teeth of a saw, whose 
general direction is downward, but irregularly so. 


Opportunity Abroad 


with important distributors in every commercial 
enter but with ultimate buyers and users of the 
‘quipment as well. 

“An analysis of American industry convinces 
one that office appliance manufacturers as a whole, 
in this country, rank second to no other major 
line in skill and aggressiveness in export methods. 
hese manufacturers are for the most part makers 
of machines of precision, of accuracy, of effi- 


ciency. Their aim unquestionably is to carry 
these same characteristics into their selling 
policies 

“In the domestic held these manufacturers 


stand as examples of intensively efficient sales and 


manufacturing methods. They are constantly 


studying how they can improve their product to 
meet the more and more exacting needs of pro- 


gressive United States buyers—and how best thev 


in serve those buyers. And the size of this home 
market is such that it makes quantity production 
possible, and that means advantageous prices to 


the users of their equipment. 

“All this is reflected to the advantage and ben- 
efit of the foreign buyer. The tried-and-true 
policies of the domestic sales department are ab- 
sorbed and emulated by the export department, 


which is usually under the same official direction 


We acknowledge these greet- 
their sending. These messages are by no: 
those amenities which brighten the holiday season and so help to shed a clearer ray through- 

















Pe, 
#e 
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as the home selling organization, thus insuring 
strict adherence to company policies at all times. 
This foreign department virtually becomes the 
connecting link between the overseas dealer or 
distributor, and the highly developed factory 
facilities on this side of the ocean. To insure the 
completeness and efficacy of this contact, foreign 
department representatives are constantly making 
personal visits to the overseas field. In propor- 
tion to the number of separate companies in this 
industry, there is no question that office appliance 
manufacturers send more representatives abroad 
every year than any other single industry in 
America. ‘These representatives are usually 
officers or other important executives who in very 
truth carry the atmosphere and ideals and policies 
of their companies directly to each country or 
customer they visit. 


How Much Do These 


MANUFACTURER mailed out some very 

attractive booklets. A friend received one 

and asked the manufacturer, “How much apiece 
do these booklets cost you sal 

“L’ve forgotten, but I'll look it up.” 

He did and reported. “Ten thousand—$1000,” 
he said, as he examined the bill. ‘“That’s ten 
cents each.” 

“Did you send out ten thousand ?” 
friend. 

A little further investigation and the manu- 
facturer reported five thousand distributed. 

“Then what you sent out cost you twenty cents 
apiece, not ten cents,” said his friend. 

“If you figure it that way, yes,” said the manu 
facturer 

Is there any other way to figure it? It really 
seems as if this were the only sensible way, and 
yet, investigation will prove that not one buyer 
in five so figures it. 

If the average buyer of merchandise bought 
his stocks as many advertisers buy advertising, the 





asked the 


PLANNING 

The Chamber of Commerce of the U1 

ness Conduct,” 

lowing as the accepted basis of fair profit: 
“The reward of business for service 


reserve, commensurate with risks involved 


PROFIT. 


accepted as a standard of action 


‘To the buyers and users of American offic 
appliances abroad, all of this spells progress 
satisfaction. Through carefully selected dealer 
so closely co-operated with that they may in eve: 
detail actually represent the manufacturer, th 
user, though thousands of miles away, is assure: 
of the same economies, the same service, the san 
fairness of treatment, as 1f he were located 
here in America. 

“It is this ideal that the .\merican 
turer of office equipment constantly keeps betor 
him, if he takes overseas business seriously. A1 
it is the working out of this ideal, plus unques 
tioned superiority of product, that has establishe 
American office equipment on the high plane it 
now occupies abroad and has made the United 
States the most important exporter of | 
devices in the world.” 


1 


i 


Manuta 


1811 


Things Cost You? 


merchants apid| 


mortality among would 1 
crease. 

An advertiser buys window displays that cost 
him a dollar. He distributes five thousand ; | 
were used ; 3,750 are never displayed. ‘The, 
cost him one dollar each: they cost him tow 
lars each. 

lf by more intensive salesmanship o1 
broadcasting the advantages of the windo 
play’s use, 1,250 additional merchants could 
induced to use them, his cost would 
dropped to two dollars each. Only if all the fiv: 
thousand were effectively would the 
drop to a dollar each. 


» 
hel 
, 
nave 


been 


used 
\dvertisers have gotten into the habit t! 
ing in big figures and placing bulk orders. 
until they begin to think in units, what the w 
and what it will advertising 
effective as it might be made 


‘\ 
\ «yt 


does costs, he 


n four 


Printing 


elghteen 


Reprinted permission re 
a 


by t 
‘ictober, published by The Blakel« 
is S Market street, Chicago 


ympany 


South 


S IN ADVANCE 
uted States 
md practice, 


in its “Principles of B 


enunciates the 


is Qa Saye 


a fair profit plus 


sight exercised.” 


rendered 


and for 


A fair comment on that principle would seem to be that of danger amon 


business men is not that they will exceed w 


that they will fall short of it. 


More business men are getting too little profit than ar 
Probably more business men are getting no net profit out of the 


than are getting even a fair profit. 


Most of us think more about developing a 


gross receipts, than about making a sufficies 


We think that what we get over and above all expenses is net profit, 


forget that we are entitled to receive and m 


only a fair profit, but a “fair profit PLUS 


risk involved.” 


hat Is CONC led lo he ad fair broht. } ui 
getting too much 
ar’s Pts dle 
large volume of business, la 
wt net profit. 
t and we 


ust obtain for our own prot ction, not 


a safe reserve. commensurate with the 


If more business men would figure ahead and make their prices, their charge 
to the public, large enough to take care of the profit with its essential “plus,” there 


would be less business failures cluttering up 


the business world every year —No. 


of Frank Farrington’s Business Talks for 1925. 
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Kistler Has It! SE Kistler Has It! 





YANKEE 
DOODLE 
IN 
ADVERTISING 


Written for Office Appliances by Mrs. 


Margaret A. Bartlett. H. [. Snidge 
—a shark at bridge, Garple Grash— 


ore would often cuss and 
St Sta exclaimed ‘Wahl, Wa snort at flimsy cards; —says, “No more trash 





Stuva Stawl-- 


—exclaimed “Wahl, 


And likewise ‘Grand’ and ‘Dandy! my office desk will clutter. dy!” Its fun to a " 
! ) ral ul he now regards the I've found a trick that v Wahl set: get 
in to ge new Wahl set game as lots of sport, + kee new ; naught 
keeps things slick; Pil 

eht else is quite so handy bechuse he found, and earn more bread and but- else is quite as handy. 
im ' cay talked around, about ter. Where once debris They're always’ there, . 
our Monograms. Just nigh smothered me, I’ve that writing pair, pre- 
hs ee iry a set; you'll soon grown a whole lot wiser. pared to do their duty. 
pared to do their duty. forget pour former No work slips by my Come in and get a pen- 


eagle eye with this 
e in and get a pencil set— “darns” and “d——s.” Some? a 


veauty: 


she tittz—recoe. | Monogram Cards TT Folding Desk-Sets— 


( ( cl 
' , aes The Ideal Playing 
nize all t not, reac t Card, rich of quality —of heavy, rich, durable 


cil set — ten dollars 
buys a beauty! 


Wahl Sets-- 











again and you'll find your bod) and, design, long of leather, contain the fa- —contain the incomp- 
é , mous Work Organizers in 

ing I time to. the rhythm Oo life, has a space to be the sides. Centers are arable Wahl fountain 
inkee Doodle Dandy. Applied to imprinted with spe- desk-pads, with or with ae ee ae 

ce appliance advertising, Yankee cially designed letters. out plate glass: ished to match. Cli 
Doodle is like the Billy Sunday styl Complete, with three- for pockets, ringed for 
. : letter monograms, ribbons. Gold or silver, 
eligior The devout person needs Settiies solid or plated. Various 

Billy Sunday; but he who is in sizes and designs— 

y Senta, $4.50 i,t" 

ae the ‘ ; e ot +1 ; mis ¢ in 
‘ : “y the tamou \ $2 abd $6.50 and Up 

Advertising is aimed primarily The poser? any . ee Ee  _ F 

person W rst needs are not ct 

nsciously formulated. Cold state 

of stocl arried fill up space, 
create no! of that interest and 
ttention which sell the store to th . 
wider and bring him in as a possible 
i 

rhe W_H. Kistler Stationery Con Sueceesfully treating heavy sub which will keep his store before the 
pany of Denver runs no dry, unread sect witl light touch is an accon nublic at all times. 
able advertising. “Kistler Has It” is plishment, but the Kistler compan) —_———- 
their slog nd they live up to it does it. Out of work-a-day facts and “Hand-to-Mouth” Buying Loses 
by having ervthing an office mat merchandis¢ they produce smiles Business 
oii aie tationery store ought Sprinkled among their sprightly Yat “What difference does it make in 

‘“ kee Doodle verses is all manner of how small a quantity | buy, so long as 

e silos ears at the top of useful information in which it would | always have some of the goods in 

advert t. cut into the blac otherwise be not easy to secure the stock ready to sell?” It does make 

ications Kistler advertise reader’s interest . difference, nevertheless. It is slow- 

as Rend the ieee al eel aa The Kistler advertisement vhicl ne up the buying of the consumer. 

I s headed by a smiles to hundreds ot fhe merchant who carries only a lim- 

| racter, different tor faces and stamped Kistler’s establis! ted stock is not in position to satisfy 

- ery advertisement and differently ment on the minds of thousands o« discriimnating buyers. The consumer 

named. “Garple Grash.” for instanc cupy single column spaces seven in time learns which merchant sar- 

—— ee trash mv office desk eight inches in lengtl But despite ries adequate stock and —patronizes 

will clutte e found a trick that the moderate space, they make a big him 

keeps things slick; I'll earn more impressi “That a store cannot sell a product 

bread and butter. Where once debris Note [he opportunity to be « satisfactory volume unless it hag a 

nigh smothered me. ,I’'ve grown a service to the people of one’s con displayable quantity of it on hand is 

whole lot wiset No work slips | munitv is a fruitful source of good really a fundamental principle in mer- 
my eagle eve ith this new Organize ideas in advertising and window dis handising. 

Below the iingle are a few lines o play worl When the dealer has a: “The retailer who does not have suf- 
plain, every y information “Fold swered the question, What can I d ficient faith in the goods to handle a 
ing desk sets of heavy, rich, durable to make my establishment serve the decent showing of them cannot expect 
leather contain the famous Work Or- people of this community? he has put to make a success of the line.” —Print- 

rs in sides.” ete himse line with a host of ideas ers’ Ink. 
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Do You Listen Enough? 

VERYBODY’S MAGAZINE 
E once told a story of a salesman 

who was determined to sell a bill 
of goods to a shrewd old Yorkshire 
merchant and had talked in his hard- 
est, most eloquent and persuasive way 
for nearly an hour. Finally the mer- 
chant seemed nearly convinced and re- 
quested the salesman to come over so 
that his son could hear what he had to 
say. The canvass was repeated. When 
he finished the old man turned to his 
son enthusiastically and said: “Did 
you hear that, Jock? Now that’s the 
way I want ye to sell our goods on 
the road.” 

There is an idea here for the sales- 
man who doesn’t listen enough to see 
how the other fellow makes his ap- 
proaches and closes. 

* + * 
Cc. O. D. Postage Bill. 

ID you ever feel wasteful when 

you threw a stamped addressed 

envelope from a mail order cam- 
paign into the waste basket? Many 
firms feel that, although much of the 
return postage which they pay is wasted, 
the increased returns more than 
offset the waste. A law has been pro- 
posed by which postage in such cases 
may be handled like a C. O. D. pack- 
age. This plan would be welcomed by 
mail salesmen. 

An idea from the Bulletin of the Direct 


Mail Advertising Association, 2842 W. 
Grand avenue, Detroit. 
* + * 


Advertising Telephone Numbers. 
AVE you noted the success with 
which firms advertise 
their telephone numbers—par- 
ticularly those firms which have a call- 
A number of 


some 


for-and-deliver service? 
such slogans have recently been called 
to attention. “Black, the Cleaner— 
Midway 50-50—ask your neighbor.” 
“The thinking fellow calls a Yellow— 
—Calumet 6000 for Yellow Cabs.” 
“Call Columbus 8200 — Campbell 
Funeral Parlors.” And the old pre- 
Volstead, “Call before eleven delivered 
before seven—Canal 9.” There are no 
doubt many firms that could success- 
fully dramatize or sloganize their tele- 


phone numbers. 
*“* * 

A Window Sign Tip. 
UMMED labels or stickers for 
fastening streamers and display 
cards in show windows often 

come loose when the windows begin 
to sweat. Bits of adhesive tape afford 
a neat substitute and if placed upon 
the window when it is perfectly dry 
will hold under all weather conditions. 


An idea from Pep, house organ of the 
Newark Shoe Stores Company, Baltimore, 
Md., on page 4 of an old number (May, 
1920), but good just the same. 


The suggestions presented on this 
page were taken from a_ booklet 
compiled and selected by E. P. Her- 
mann, Editor, Personal Efficiency 
Magazine, published by the La Salle 
University Press, 4050 South Mich- 
igan avenue, Chicago. They were 
published as a department in that 
journal and later in the form of a 
brochure 5% by 7% inches. This 
little booklet is modest in appear- 
ance, neatly printed and bears the 
title which appears at the top of this 
page. It is filled with sound and 
constructive selling thought. Office 
Appliances is glad to pass on some 
of these ideas for the perusal of its 
readers. Anyone who may be im- 
terested in the booklet as a whole 
may obtain a copy by addressing 
the La Salle University Press. 


Before You Sign a State Right 
Contract. 


EFORE a salesman signs a state 
B right contract it is suggested by 
How to Sell magazine that he 
investigate carefully, and these warn- 
Test the product. See 
(not a 


ings are given: 
the actual machine or 
mere model) in operation. Do not 
make a deposit on a large number of 
machines—buy a few outright. Do not 
be hasty—if time will not be allowed, 
watch your step. Look up the manu- 
facturer in Dun or Bradstreet instead 
of accepting the salesman’s credentials. 
See a lawyer first—YOUR lawyer. Be 
satisfied with a small territory. Do 
not sign a contract that can be can- 


device 


celed before you have time to get 

started. Investigate the patents. 

An idea from page 86 of the February, 
1924, How to Sell magazine, Mount 
Morris, Ill. 

* * * 

The Physical Inventory in the Store. 
HE adding machine and a sys- 
tematic distribution of work 
among clerks may eliminate a 


lot of gray hairs at inventory time, 


according to a program that Nesco 
News says works. Each clerk is 


given a certain part of the stock to 
count and given a pad of numbered 
slips on which he lists name of article, 
quantity, cost and selling price. To 
make sure that every one came back, 
the slips were charged to him. They 
were collated and checked to see that 
none were missing, and the adding ma- 
the rest, 
thoroughly 
computations for 


chine did according to a 
simple plan 
which included 


checking, totaling, and classifying. 


explained— 


“Cutting Inventory Time in Two,” as 
explained on page 8 of the Nesco News 
for November, 1923, organ of National 
Enameling and Stamping Co., Milwaukee. 





101 IDEAS ON SELLING 


Resisting Mr. Salesman. 

OT all the 

the current 

is a conversation 
president and his assistant (quotation 
request): Is the 


stories are in 
Here 


sales 
magazine 
between a 


marks omitted by 
office boy on duty to keep people from 


seeing me? Yes, sir. Is there a bench 
in the hall on which busy men may 
sit while waiting to see me? Yes, sir 


Is there a hidden lock on the gate that 
leads into the outer office? Yes, sir. 
Has the telephone girl been instructed 
to ask all call for me to 
their name and business? Yes, sir, the 
telephone girl knows all about that 
And to consult me before permitting 
anyone to talk to Yes, sir. Is 
everything arranged here to make it 
as difficult as possible for people to 
It is 


and 


who give 


her? 


transact business with this firm 
Good, then I'll go into my office 


begin plans for our salesmen selling 
other people! 

A bit of sarcasm by P. W. McLean, on 
page 2 of the September, 1918, number of 
Northern, the organ of the Northern En- 
graving Company, Walnut and “Fifth 


sts., Canton, Ohio. 
«x * * 

The Questionnaire for Teaching Sales 
People. 


ORDAN-MARSH, the Boston de- 
partment store, has developed the 
plan of compiling a series of ques 

tions relating to merchandise and 

other subjects through the co-opera- 
tion of the sales people and the educa- 
tional department. Then, each employee 
has to be able to answer all the ques 
tions with which he or she is con 
cerned. The Retail Ledger gives sam- 
ple questionnaires and answers—22 on 
buttons, 59 on veilings. 

The method has the 


double advan 


tage of rounding out the employe’s 
knowledge, and giving an opportunity 
for him to suggest subjects about 
should be had 


An idea from the May 21, 1924, issue 
of The Retail Ledger, Philadelphia 
~ * . 
A Collection-Sales Campaign. 
HE Bliss Hardware Company of 
Mass., 


successful 


which information 


Plymouth, recentl 


ducted a campaign 


collect long outstanding accounts and 
to reinstate the debtors as customers 
A series of letters selling the idea of 
an interview, and friendly interviews 
following, were used, the letters 
having the tone: “Why not 
and talk matters over with us rhe 
customer was made to feel that f 
store realized that he had 
gations to meet and would glad 
to extend every courtesy possibl 

An idea from Philadelphia-Made Hard- 
ware, for February, 1924 pag 
“Bringing in the Tardy Dollars R 
T. Albee, a LaSalle student an i 
ploye of the Burlington Trust < Bure 


lington, Vt. 
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WHERE CHICAGO BUSINESS SHOW WILL BE HELD IN NOVEMBER, 1925 








THE FURNITURE MART, 660 LAKE SHORE DRIVE, SAID TO BE THE LARGEST BUILDING IN THE WORLD. 





LEFT—THE MAIN ENTRANCE. A GOTHIC PORTAL OF ARCHITECTURAL BEAUTY. _RIGHT—THE BEAUTIFUL 
SPACIOUS LOBBY WHICH AFFORDS AN ENTRANCE AS IMPRESSIVE AS THAT OF A MODERN HOTEL. THE R 
IS MOSAIC, THE PILLARS MARBLE WITH THE PANELS OF THE BALCONY IN WALNUT, DECORATED WITH THE 
COATS OF ARMS AND THE FLAGS OF THE THIRTEEN COLONIES AND THEIR SISTER STATES. THE DIMBNSIONS 
ARE 110 FEET BY 55 FEET; HEIGHT 32 FEET 


| 





Furniture Mart Suitable for Expositions. manufacturers of household furniture. Many remarkable 
The Furniture Mart provides one of the finest appointed displays are shown the year round. 

places for expositions in the country. The exposition hall ee 
with ceiling at the height of two floors is on the first floor. Stationers Bag Game. 
It is reached through a magnificent lobby. The building Recently a number of stationers spent a fortnight at the 
has streets on four sides with unusual facilities for loading farm of J. B. Irving of the Irving-Pitt Manufacturing Com- 
and unloading. On the exposition floor is a group of tele- Pany, Kansas City, where the chief diversion was hunting. 
phone booths, local and long distance, in charge of an oper- In the party were Mr. Irving, B. C. McCoy, secretary- 


r and a telegraph stand with attendants. On the same ‘treasurer of the Office Outfitters Company, Birmingham, 
are also retiring rooms, check rooms, and washrooms. \la.; Charles A. Stevens, Stevens, Maloney & Company; 
\ splendid feature of the equipment is the air cleansing L. F. Childs of S. D. Childs & Company, Chicago; Harry 
oxes of the heating and ventilating plant. by which the air Murdock, Chicago district manager for the Irving-Pitt 
. ts GAliltixg All . s 4 Gilt, ss . it « ; a _ 4 r 
kept fresh at even temperature. On the top floor is a Company, and W. E. Smith of Smith & Frederickson 


restaurant with cafeteria and table service. The Company, Chicag 
ulding faces Lake Michigan and is reached directly by The boys report a wonderful time. 
go avenue cars, with which the cars up and down town i ei 
nect at Chicago avenue. It is but three blocks from the Davis with Remington Foreign Department. 
Michigan Boulevard bus service and is in the vicinity of W. O. Davis, for many years a Remington branch man- 
- three of the large hotels. It is but ten minutes by ager and special school representative, is now associated 
ar from the loop district. The 637 permanent ten- with the company’s foreign department in New York 
+1 ; 


a 7) upper floors of the great building are City 





| 
: 
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ABUSING THE CASH -DISCOUNT 


Being Some Thoughts on a Growing 

Trade Evil, Quoting a Recent Bulletin 

by J. H. Tregoe, Secretary-Treasurer 

of the National Association of Credit 
Men. 


SHORT time ago the editor of Office Appliances 

encountered as a bulletin to the trade sent out by 

a well known manufacturer a digest of another 
bulletin issued recently by Mr. Tregoe as secretary of the 
National Credit Men’s Association, entitled “Making a 
Travesty of the Discount for Cash.” It is evident that the 
same wrong practices which afflict other lines of industry 
are creeping into this field and that now is the time to 
check them if the trade would retain the advantages which 
accrue from the payment of accounts within the discount 
period. 

In a little brochure by Mr. Tregoe issued by the Nation 
al Association of Credit Men, entitled “The Cash Discount 
Historically Treated,” the author traces the origin of the 
practice back to the period in this country when our 
agriculture was thought to be so far paramount that manu- 
facturing for domestic and export markets would always 
be secondary; when currency was scarce; when the bulk 
of the population was entirely dependent upon the seasonal 
movement of crops to pay bills; when banks were few and 
resources modest, and when trade, instead of being con 
tinent wide, was circumscribed and confined to communi 
ties here and there, the travel between them being accom- 
plished only at the cost of time, hardship and undue 
expense. 

Under such conditions the banks were smaller; their 
resources were of a local character and they were unable 
to finance merchants extensively. It became necessary, 
therefore, for the manufacturers and the wholesalers to 
extend long credits, becoming in effect the bankers for 
their customers. As a premium for earlier payment of 
bills—currency being much needed by the manufacturers 
and wholesalers themselves—the discount for cash was 
brought forward, so that any merchant who could raise the 
cash to pay for goods within ten days of shipment would 
be able to make a substantial profit by doing so. 

Mr. Tregoe refuses to pose as a Captain Nott who looks 
back upon events and remarks how much better an emer- 
gency could have been handled had he been there to do 
the job, but suggests that it would have been better to 
have offered a cash premium—an exchange of checks 
between the merchant and manufacturer—rather than to 
leave the matter to the merchant who too often took off 
the cash discount after the time for doing so had expired, 
thus upsetting the very purpose for which a discount was 
given. He says: 

“The cash discount is attractive. A buyer does not want 
to miss it if he can possibly make the additional profit; so 
if the amount were not available or his banking facilities 
were not sufficient to allow him to send a check within the 
specified time, he felt a few days after the time should 
make no material difference. If he had taken merchandise 
from the shipment and claimed it as a shortage, the 
principle would not have been different were he to take a 
certain proportion of the invoice after the expiration of 
the time within which the premium was to be allowed 
according to the terms of sales. 

“It seems most difficult to convince buyers that the 
result of this abuse is injurious, that it eats into the very 
heart of our commercial system. When a violation of 
sales terms occurs and the cash discount is taken and 
demanded after the expiration of the time in which it was 
to be allowed, there may occur two evils—one upon the 


part ol the seller who was disposed to exploit his lenie: 
and use.this as a selling feature rather than depend upor 
the real value and competitive qualities of his merchandise 
or, second, when the buyer is allowed to get away with 
the discount after the expiration of the terms, for this 
makes a rift in his moral qualities. Should such a practic: 
be persisted in, | cannot fancy anything that the buyer 
would not eventually indulge in of an unfair nature and 
for obtaining that what his real earning powers do not 
entitle him to.” 

We now come to the more recent bulletin in which the 


abuse is presented in even stronger terms. We quote 


Making a Travesty of the Discount for Cash. 

“IT have never yet discovered any permanent advantag: 
from driving hard on sales terms and securing benefits that 
do not come through the usual channel of prices Che 
discount-for-cash system was an incident of our credit 
poverty in the days when we were struggling hard for the 
building of capital, when the supply house had to be in 
many instances the buyer’s banker. 

“It is well within my memory when the final settlement 
of merchandise accounts ran all the way from nine to 
twelve months; the discount for cash acting as a real 
incentive to prompt payment, helped the merchant banke: 
and put him in funds when the credit facilities of the banks 
were unequal to the demand. With the increase of our 
credit powers and with the commercial banks on the whole 
capable of supplying the needs of deserving borrowers the 
cash discount lost much of its original attraction and was 
gradually decreased as the sales terms were shortened 

“It is injudicious as well as unjust to use the discount 
for cash for other than the inherent purpose which its 
name signifies. Making a drive to substitute the discount 
for cash when the account should be payable net, is breed 
ing trouble. I was opposed to extending the discount for 
cash to the tenth of the month following contraction ot 
the bills, and I was sure then that a further drive would 
be made to place the discount maturity at some later 
period in the following month. I find my anticipations 
are realized, that some very large concerns have insisted 
upon the allowance of a discount on the twentieth of the 
month following the date of purchase. If the purchasing 
department of those concerns would but consider a whil 
and recognize that what they receive at one end must be 
taken off the other, their eagerness would abate, and they 
would join us heartily in standing fast for a proper inter 


pretation and a just use of the discount for cas! 


“Giving way to the pressure for a longer discount period 
than the commodity should stand, is merely making more 
trouble for the future. I would advise that a determined 
stand be taken and the discount for cash held within 
proper bounds.” 

This recalls the case of a merchant of whom we read 
the other day. Realizing from his own experience with 
others that they were stepping over the line rather per- 
sistently, he devised a little sticker which was pasted to 
all statements. In effect it read: “We pay our bills within 
the discount period. We urge you in fairness to yourself 
and to others to do the same.” 

If we constantly extend the period of discount for cash 
its value will\be lost to the manufacturer and wholesaler, 
and the trade will eventually face its discontinuance. 
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OV ERHEAD— [ HE INEV ITABLE 








This article was written r Josep! tyerson & So , and was published in the 
on Journal a Ss k List we ave yr it from a reprint in “four-eighteen,” an 
inusually interesting ise orgal shed by The Blakely Printing Company, 418 South 
Market street, Cl ‘ The rt vas written for 1 turing plants, but is basicly 
ind and may | applied te I ness 


The thorough vl} ] stud ind verhead and applies his 


“di let 7 vilure as a bu 1 large majority of cases. 


NI m causes mor xiet ’ rry t Building | be depreciated, but not to the 


ian that ost. If a man of experie1 nd ed This is ort should be studied carefully. The 


eans to install the best nting percent s permitt Government Tax Returns form 

ompetent help to do the Work a meager basis, at least for this study. 

diff t to sa efe himself that he has figut he 13—Salaries of tendent, foreman, watchman, office 

st « product, it certainly should usé help, sale in fact eryone not engaged in productive 
an of limited educatio1 <peri labor, proper! elonge to Overhead. 

1 of si 1 means discovers in it a prol hich 14, 1 Claims 3 have been compelled to allow, 

im and in the end causes failure bad debt ou ha incurred and attorney and collection 


uring t, it is not the two large items « ma tees you e paid must not be ignored. 
nd direct labor which cause so many errot it it At the e of ¢ ear carefully check over your bills 


ses which go to make up erhead nd a ints receivabl Those you know to be uncol- 
nae vith which a man studies and unde ectible or very doubt charge to Profit and Loss. Those 
eel | applies his knowledge, determines his concer! vhich t e is some question as to how much 
business n in a laree orit you 1 ly realize, charge to Suspense Account. 
$ te pm of items vw re easily é trol in f ill neither fool yourself nor your 
lose of the year usual! e plainly creditor r bills and accounts receivable will 
. tometn 4 sales t cl collectible items worth face value. 
ne tems are entire erloolk t that 17 partner or an officer of a corpora- 
ull consideration it rurit t and tiot der his services worth a fair salary and 
not fe th simply his share of the earnings of 
ok ecm ‘ch mat e1 the | re, it is necessary and right that fair 
fan me competitol ure for t Wi salaric oO! pals should be considered in Overhead. 


He 1 en told by different Lv 18 and 1 Phere © question as to interest on bor- 


they arrive at their cost. that the rowed 1 properly belonging to Overhead, but much 
raw material, direct labor | ten discuss! has arisen in the past concerning the correct- 
= total for over! d Wher tioned ness of luding interest on investment, and we fear many 


as to t ten per cent. th have said the ided still persist ignoring it, although a little careful thought 


Why ou ted your money in a manufacturing 
¥ No two businesses wed  enterp1 Sit © you expect by that means to 
equal ability 1 vou are lis make more than it would if deposited in a 


vou t any figures that not pt ron bank « ’ | security. Today a well secured 


operat < investment will s« earn more than six per cent, often 

hicl should be charged to Overhead, 
d: 1, rent; 2 t and heat vel so that y selling price will be placed at a figure that 
insurance: 7. stationery and or vill mal ess risk profitable. 


rat ' telephone: 9, advertising; 10, t1 ling ex It cert is di iraging to anyone to carry on a busi- 


11 12. depreciation: 13, salari f en ness for days th all its attendant worries, and find, 


actual productive labor; 14 1ims t the ear, it has earned just about what the 
1 s: 16. attor: nd collect fees capital e earned had it been safely invested and 
‘es of principals: 18, interest on borrowed ne} the ov eC rom so much care and responsibility. 
of ea Ni t it ther standpoint. Let us suppose 
not claim that this list tains ever ib] your ive money but it is invested so 
ts the important ones ou raw it, and you wish to start a 

from 1 to 10 lus ther 


Sif ou borrow the entire amount, 


irther pavi t. We have decided that interest 
Do not rge repairs on machiner ul tools to” 6n rl ls rly belongs to Overhead, so $600 


onsidered in this instance. 
\t of f ; you paid off the loan and have 
] int [ raising ‘ . $10.000 ' ‘ ested 
A er aa nets Six pe t on $10,000 was considered a proper Over- 
' id o, why is it not proper now? 


einai: Ghhesia alih ueieaie ail ailiaae: alle Five y siness was required to earn 6 per 


. » mentioned alse carefull — ent i er 1 nterest and (we will assume) 20 per 


' 
a and e1 the 1 cipal. 


elling price on cost of raw ma- 
iE, Se aie terial. pr tive d Overhead, which latter includes 














ow 
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$600 interest. Why should you today reduce your selling 
price and profit, simply because you are furnishing the 
capital instead of your creditor? 
Are entitled to 
today 
years ago? 
The main point is to see that you have it right and then 


not as much demand $600 interest 


the 


you 


from business as your creditor was five 


adhere to it when you are estimating the cost of a job, 


and not trim it down for fear your competitor will land 


the contract by putting in a lower figure. 
Care must that the 


Overhead is increased when business is dull and your shop 


also be used to see percentage ol! 


half capacity. Overhead is one thing 


keeps on working twenty-four hours a day whether your sho 


running at 


is bustling with activity or closed down because of slack 
business. 

You 
unless you are very careful, Overhead will be the boss 


When 


may think you are the boss of your business 


vou you ignore its demands you do so at your 

peril. 
Overhead 

fully understand its requirements. 


but by 


accepts no excuses from you for failure 


Overhead is one of the 


commands 


heeding its 


hardest taskmasters, 


will be rewarded 


ee Uf 








Typewriters 


Typewriters 


Typewriters 












Appreved by 
typewriter 


dealers’ »seeci- 


} 








BOSTON’S RELIABLE TYPEWRITER DEALERS 

















Barlow & Raphael, Inc. The Office Co. | Boston Typewriter Ce. 
37 Bromfield St. 191.195 Devonshire St 42 High St 
Pel, Congress T8Lt TA. Congress 5665 — EE Trt Liberty sett 

Model Typewriter Co. New Adding Machine Co. Taylor's Typewriter Exchange 
me, Federal $e 412 Arsh 3 132, Wonkingten, 














BOSTON TYPEWRITER DEALERS ADVERTISE JOINTLY. 
f which Appeared in 


Reproduction of 
Boston papers ju 
joined to advertise 
come about 
among Boston 


through 
Dealers 


a Holiday 

st before 

Rebuilt 
the spirit 


In 


Advertisen 


ent 





tisement 
quarter 


was six 
inches high 


one 











Miss Mabel Green, a blind typist. who on a Braille short 
hand machine took down a 40,000 word manuscript, which she 
afterwards transcribed faultlessly on a Remington typewriter: 
The manuscript is just being published as a book This pi 
ture was recently reproduced in The London Graphic of Lor 
don, England 





Christmas, wherein six Dealers 
Typewriters. This is said to have 
engendered by the Association 
Typewriting Machines. The Adver- 
half inches wide by four and a 











S40EEE/UEPTE TDS COEDROEERONOERDERDONT TEL HOeE. PPO NEED SL reRETORED: 


ever) ear the Lammert Furniture Company S 
puts on a little business show ir basement 
premises in that city Late last fall another succes 
was staged, the picture above being a genera! view < 
during the show The exhibitors were charged nothing 
cept a small pro rata fee for the advertising and the 
f tickets, et Thousands of people attended the } 


proved profitable to everyone concerned 
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~FORMULAS FOR BEST SALES 


Written for Office Appliances by Fred E. Kunkel, Where- 
in Mr. Kunkel Tells Us About a Salesman Who 
Worked Out a Formula from His Experience 
and Found That It Worked. 











But it ly take a minute,” the salesman pleaded. 


HE) spect says general linn 
et your best e talk t don’t Nothing iy, s Mr. Tompkins remarked, incisively. 
forget that it mav also be the time t iway The salesman still hesitated. 
Ily ( is Hobson's cl You cal! nly 2 Miss Chevror1 take some dictation, please,” Mr. Tomp- 
no farther One formula teaches us it en the kins resumed i business like tone. 

nect re “No” reneatedly that it is a time The sale in turned a vivid red. This then was a final 


1, talking about the weather or some anonymou dismissal. He turned and strode out of the office, chagrined 
bacl ind angry He didn’t have it in him to try another office 


rsation which will give you ince te g 
for a | No” or n eted “Yes \1 loor on that side of the corridor, so he walked the full 
wing this 4, if you can s : ys ( eth a found himself back at the same window from 
versation and hit upon the right angle of r ‘ start He stopped short again and watched 
hanees at u can win a sak ere none was hering snowflakes while he lit another cigarette. 
spec As ched and smoked the soreness left and further 
ecently a y man started to sell office y spirat seized hit He would try the other corridor. 
ting is fice buildings and canvassing fro é He did. The end office was occupied by some local credit 
to office door And specialty selling of office appli associati ‘Surely ive prospect,” he observed to him- 
es throuch personal solicitation from office 1 fice sé us he d the names of the officers on the door. He 
s no lead pipe cinch looked these over carefully and finally decided to speak 
ise Sent dav ott wen b etent exnetlienss. Be tock te Mr. Wallace, the Secretary. He entered, not without 
evator to the top floor of the best office building in town is usual trepidation, and wondering what he was going 
ciding to canvas downward, floor by floor, office to office , he was going to say it. 
ind to work that building to a frazzl His 3 1 cal Mr. Wallace is very busy now,” the office boy informed 
ulations netted him forty sales for the day, but he had no rave seat 
ner stepped off the elevator than a nspicuous sign The next half hour passed pleasantly enough. There 


‘No peddlers or solicitors allowed in this was nothing to d Bench warming was a pleasant occu- 
the brakes and _ hesitated ior a patio! It didn’t require any nerve. While he waited he 
I 


aught his ey« 


building.” He ut on 
fellow has to have a lot of gumption these days to pass a got out a cigar and chewed it Presently Mr. Wallace and 
rafiic “Stop” sig He stepped over to the wind ve! inother gentleman came out into the entry way, talked, 


looking the courtyard and deliberated what to do under the nd finally the other fellow left as Mr. Wallace turned to 


ircumstances Outside the first snowflakes of the seaso the salesman exp¢ tantly, “Want to see me?” 
vere falling e lit <¢ “iwarette nd pondered I’m ; ‘ 11 : 
wel alling. H 4 cigar d | l n a Mr. Wallace 1e questioned. 
hello salesman to | scare ft by no-trespass sig! ‘ , . 
Hola Salesman | ; ared of , _ 5 Yes s the simple rejoinder. 


he muttered finally and with this observation tugged away Ace ' 
; = . . t , liked 1 i] ; + [ would like to talk to you about office comfort and 
e tosse away his cigaretie ant wa eC TrISKiIV Gow! 1¢ é 3 . aa . 

~s onvenience,” he began pleadingly. He hadn’t intended to 
e door-sigti reac 
abe é that, nor in just that way, but somehow the words had 
William Tompkins & Son, Agents for the American I1 , ; 


+h 


st corridor to the end office, wher 
lemnity Company—Entrance.” , 
re hesitated Come it Mr. Wallace invited, curiously, yet cheerfully. 
Then, with some trepidation, entered [he salesman took a seat, felt at home and began to 
\ typist was busily punching keys talk. Given a chance, he acquitted himself nicely. After 
he thought had said enough, he took out his order book. 


HT d © Un e! 
Pr . a she stopped !ong enough to ask whom hi But here Mr. Wallace balked “Nothing today, Mr. Jordan. 
shed Se ous Next ti u are in this vicinity drop in, possibly I 
Mr Tompki he piped up. bold] forgetting ether might want something thea.’ 
we Minette” ae Cleat Having een received royally, and still green at the 
; ee ae game esman didn’t press his advantage and left, 
as a 4 promis Pres 7 “pe acai es Pr ve It pleased with himself. (He had not achieved the for- 
she « door to the rig " resently returned — pigs g sales 
siadiiie 5 war, pleas oO rend fallowed into And now our salesman friend felt so happy that he tried 
prea am the next fice door, marked “Belt Company—Lumber. 
Pose shod « athe s ail J s Representative.” 
' gratiating s e sales ret A] salesman,” he exclaimed. “Just the very prospect 
ga ed to make s sta 1 ell 
, lidn’t. exce ( H l ly 
Mr. J s was dictating. The salesman stood respect- 
Mr. 7 e opened My name’s Jot nd ully by the doorv waiting. Presently the dictation was 
ess Eq ( If you nished the lesman stepped over to the desk and 
snd here M Mr. Jon [ would like to talk to you about 
hing al ve time and labor, short cuts 
e furthe 


But her : it ame to an abrupt end, for 
Mr ly re rked, “Nothing in that line,” with a 








iy 
iY 
1 
\ 











oR 


oars 
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brusk and irritable voice which jarred the salesman’s con- 
fidence. 

“But, Mr. Jones,” he remonstrated. “It'll only take a 
minute.” 

“I’m very busy,” Mr. Jones scowled over his tortoise 
shell glasses. The salesman, green at the game, got mad 
“But you're in the selling game yourself,” he commented 
hotly. 

“What of it?” snarled M Jones 

“Well, you believe in selling the other fellow but you 
won't give a salesman a chance—” 

He stopped short, for Tom Jones, sales representative 
of the Belt Company, was up out of the chair like a shot 
and shook his finger under the salesman’s nose—‘Look 
here,” he demanded—but the salesman hotfooted it for the 
door. “You're a hellofa guy” he shot back over his shoul 
der as he rushed out of the room and slammed the door. 

And then the salesman recalled the sign about solicitors 
and peddlars. The thought caused him to take the nearest 
flight of stairs somewhat precipitately, and he made four 
floors without stopping, then took the elevator down and 
out of the building, into the slush and the falling snow. 
The elements did not revive his courage. He did a funeral 
march around the block. Should he now return to the 
office and admit he was a failure as a salesman- 

En route he passed a lunchroom. Automatically he 
dropped in, stowed some hot soup, pie and coffee under 
his belt, smoked and felt better He indulged in secret 
debate. Somehow he couldn't admit he was a quitter, yet 
he felt licked. Finally he mustered up enough courage 
to try another office buildin, and as a result actually made 
two sales within an hour. 

In the first case he got “no” for an answer. It seemed 
to be a constant string of “no's,” but they weren't nasty 
mean “no’s,” so he wasn't scared. He dropped his sales 
talk, not from necessity, but from natural interest, for he 
saw his prospect wearing a fraternity pin, and that pin 
opened up a line of contact. The prospect immediately be 
gan talking about himself and when he got through the 
salesman turned to the subject of office appliances. The 
prospect now lent him attentive ear, placed an order 
totalling a nice sum and said, “Get your check from the 
cashier as you go out.” 

In the second case he also got “no” for an answer re 
peatedly, and all reapproacles were unsuccessful. Casting 
his eye about the room he observed pictures hanging all 
along the wall—pictures of a big plant, products repro- 
duced and cross-sectioned. The wall was literally covered 
with pictures. So the salesman started to talk about the 
company as if he was trying to learn something. He asked 
questions. They were cheerfully answered. Then the 
prospect volunteered information. The salesman listened 
When he had finished the salesman took up his sales talk 
and as a result the prospect dictated a nice fat purchas« 
order. 

From these two experiences the salesman deduced a 
sales-formula when a man says “no”— 


Ist—Get him to talk about himself, his business, his 
fraternity, his church, his home, or about a pet hobby, or 
attachment, or something closer to his heart than your 
merchandise; 

2d—Get him started by discreet questioning or sugges- 
tion, and let him rave on—when he’s through you've 
learned something and paved the way for a sale. 

And now this salesman reduces all of his selling experi 
ences to sales-formulas, and he generally gets what he goes 
after, often making sales where none were in prospect and 
whether other salesmen failed. He has also found that the 
“friend habit” pays, and that it is a good plan to cultivate 


the friendship of those who do not buy, like the stenogra 
phers or the typists, or even the telephone operator 
guards the main entry to executive offices, or the clerks 
who work for the big cheese, for these people eliminate 
the bugaboo of salesmanship—the outer barrier 

Another experience is interesting. In a one-man 
the boss was out. The gum chewing bob-haired ste: 
was in. When the salesman learned that the boss was 
available he turned to leave, but got a hunch and remain 
Her face was friendly. He struck up a conversation at 
talked his line, principally discoursing about the comtort 
and saving-quality of chair seat pads. The boss came 
in while he was talking and as a result the salesman walked 
out with an order for two seat pads 

In another office the girl listened to his sales talk with 
interest, but informed him that Mr. Tobias was not i 
The salesman thought it a bluff and that he had wasted his 
time in that office. But later in going over the same route 
he found it was good missionary work, for she took him 
in to Mr. Tobias, introduced him as “This is Mr. Jordan 
whom I was telling you about,” and in a few moments he 
had recorded an order for a good sized sum. 

So there you are! Jot down your experiences and formu 


late formulas. They help to make sales, and more of then 


Opportunity Knocks Loudest at Nine A. M. 

= STARTED out today with good 1 
=i Sanaa | tentions, but somehow things didn't 

We we break right. Got on the job 10:30 
ar.’ ‘\y ’ a. m.; made my first call about 11:00 
a.m. After talking to the bookkeeper 
awhile, he told me the man who does 








the buying just went. out. Then it 
was about lunch time. I went back to 
the office and sat there until about 
1:30 p. m., thinking it was about time 
to cail back on the same concern and 
was told by the bookkeeper that the 
boss was in conference. I waited about half an hour or 
so????? Thought I waited long enough, so I left, figuring 
| would call back tomorrow. Then it was past 2:00 p. m. 
Made a couple more calls—nothing doing BUT watch 


me tomorrow 


<-> 
ADE my first call at 9:00 
a. mi. Found the buyer 
in. He was feeling good 
and so was I---in fact, after | 


gave him a good peppy demor 





stration, I felt he could not put 
me off. I got his order Lett 
his office at 9:45 a. m. Called 
next door. Made another det 

onstration Showed him my 


order where his next door neighbor bought. Got his order 
This demonstration took a little longer than the first 
Then it was close to 11:00 a. m 

| get out early and work at least eight hours per day 
and half day Saturday. Very seldom miss taking at least 
one order on Saturday. My best business is from 9:00 
a. m. to noon. I find the buyers in better humor. They 
don’t feel so good in the afternoon, especially after doing 
a lot of work in the morning—that’s the reason I get t 
see them early; then again I may not feel as frisky in the 
afternoon 

Just try it—you will make more sales and more money 
and vou will be a success. 

(Safeguard Checkwriter Company). 
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epresentatives of office equipment concerns abroad, visiting the United States, are cordially invited to make thé offices of this 
journal thei? headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 
branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave., 
Vew York, will be happy to be of any possible service While the facilities at New York are not 
many as at Chicago, there will be found the same desire to serve. United States manu- 
facturers or their representatives, traveling abroad are cordially invited to call 
upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 
care of Weightman-Mountain Publicity Service, Caxton House, 
Westminster, S. W. 1, London. Mr. Shore s knowledge of 
fice equipment business and its possibilities in 
1t Britain make his counsel valu- 


(7? 
; 


le to thosedesiring to cultiw 


the British Market 


LONDON NOTES AND NEWS 


W. T. Shore. Westminster, S. W. 1, London 


1/ 


London, December 3, 1924 siderable improvement in 1925, and we may expect that ad- 
year 1924 running out! The new year, 1925, is vertising and sales work will be much more productive. 
horizon—will have opened by the time you are read \s for our own line, we have steadily increased the size 

this. Good-bye, old year; I’n fraid you will not and efficiency of our organization during the past few years 
linger in the memories of business folk here as twelve and now have well-equipped branch offices throughout the 
s of unadulterated happiness and unmixed s ses British Isles. We are having all of our branch managers 
Never mind; 4 re dead and we'll write on you mb ind salesm« I ir annual convention early in Janu- 
“Rest in Peace.” But you were not altogether bad ary, and are looking rward to a general expansion of our 
any nd have not lef egacy busine 
pefulness for your successor In fact, your ending Pie 
uch more prosperous than your beginning, d were 
looking forward confidently 1 d things in 1 near The Of Appliance Trades Association has fixed the 
re next Annu Lond Business Efficiency Exhibition for 
nless something utterly unforeseen and shockingly dis the 4th to the 14th February, 1925. This will be held at 
ng arises tween today and January 1, 1925, the Nev the Central Hall, Westminster, as previously. Increased 
Year will open with almost all business men full gol floor space has been taken to cope with a larger number of 
lent, assured that trade and manufacture are on the exhibitors and the executives are working with a view to 
d Everywhere in this country there are significant maki this exhibition the most interesting yet held by 
‘ a t e tide T he A es F ‘ the A 
eri e cr re ' Depressi | re t! a ect 
t it stay there! Out of this all-round advance, this 3 
SF Peete rouilin. “the elie cnaiieeds tk por Phe rom Thomas Dixon, managing 
— This is director of The Dictaphone and president of the Office 
d by o ‘de Appliat rades A ion, whose New Year message 
yf seve e leaders I —— 
d thea els a i N he smallest attention to the 
neee of 1 mism. No. sil Pale wl shats f ( e can have failed to realize 
and thei sints te tw is the debt the rld owes to American technical 
o 2 out to meet it half-way! 11 Ta skill ent Many of the most valuable de- 
mi ' vice t siness offtce today are the product of 
their mess s 1 add my ow! ote ' \met nd that they should have won wide 
nost Prosperous and Happy Ne ese { ’ pt l as the land of their origin should 
» hames a: ener elfoe "P » A isiness men on both sides of the 
anniness a: asthe mma foil \t are essentially mutual and that 
<0) ot from international sympathy and 
ir. W. H. H general ) 
It would serv good purpose to attempt to disguise 


volur Office Appliance sales s ild I the t that the « ce appliance trade, like almost every 
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“ 


“It would be very much appreciated if you would request your Editor to convey 
members of the Office Appliance Trades Association of America most hearty wishes and 
New Year greetings from myself as President of The British Office Appliances 
Association and from every one of its members 


J, Ae 
A aN ; ay a a5 adj 


Trade 





“The members of our Association in this country are working in absolute unity and 
making forceful efforts to make the business of the coming year show an enormous improve- 
ment on the 1924 achievement. All the indications are most favorable. Active preparations are 
being made for our next exhibition to be held at the Central Hall, Westminster, on February 
4 to 14 next. Members of our Association are bound together in a co-operative movement 
to help each other to the fullest extent; they are all acting for each other and introducing 
the appliances of fellow members on every conceivable occasion. The old pernicious habit 
of getting commission on any business that may be introduced in this way has been tabooed 
altogether. We realize that it is infinitely better to have the goodwill of a thousand or more 
other friends boosting our appliances than to stick out, as has been the case in some few 





MR. THOMAS DIXON, 





MANAGING DIRECTOR, THE 
DICTAPHONE CO. AND instances, for a commission on any sale that may be effected for one of our members. We 
CHAIRMAN, OFFICE . a . . . . . . ; . 
: believe this idea carried out to its fullest extent is going to increase the business of the Office 
APPLIANCE TRADES » goins 
ASSOCIATION Appliance trade enormously. mu 
“It is most inspiring to be the President of an Association where a spirit such as this 


prevails, and I recommend the idea to our kindred Association in America and in every 
country where this message is likely to be conveyed through the auspices of your valuable 
Journal. The spirit which is being fostered among our members on this side of the 
is one that is particularly applicable to the New Year season, and it will perhaps make a 
more forceful appeal at this time to every Office Appliance member than it could possibly do 
Way 


water 


at any other. It should be put into operation unreservedly, because it is the one suré 

to increase the volume of the Office Appliance trade, for which the Association primarily 

exists. The thought that working similar th 
711 


with Associations in other 
countries is an inspiration to each of us, and I hope that this will lead in the future to a1 


our Association is 
exchange of ideas from our different territories which will be of mutual help. 
“You to that your journal, ‘Office Appliances,’ in 
fully reporting the doings of the Office 
»f inspiration to each of us on account of its voluminous size, which is far 


will be interested know additio1 
Appliances Trades throughout the world, is a source 
greater thai 
anything we publish in this country. It seems to impress upon us the magnitude of our trad 
and the far greater extent to which it is carried on in America than in our own 


Your journal always suggests the ‘Big Idea.’ 
A A A&A 


“IT am glad of the opportunity of sending greetings to our 
ippliance industries and trust that 1925 will be second to none in 
gauged by 


MR. A. C. McCLELLAN friends in the I c 
MANAGER OF THE OFFICE 
APPLIANCE TRADES 

ASSOCIATION EXHIBITIONS 


Busine with 


every Way 


us is growing better and better and if future events are to be present 


mong British business people we are indeed in for a good business spell next 


A SD A 
. L£ LA ral 
’ 
MR. WALTON TURTLE “I should like you to extend my cordial greetings, through the column fi 
OF THE HAMMOND Appliances,’ to all our friends in the industry, both in England and on the Contin ind 
-PEWRITER COMPAN\ a ; : ae 
TYPEWRIT! PA to convey a note of optimism that the coming New Year will be both prosperous 


prospects 1925 hold ut 


I, personally, 


for increased trade, because business conditions generally haz 


reaching in its results. um looking forward to thé 


much improved duri 





past month or so and I feel sure the Office Appliance indust rapidly becomi) 
important factor in the life of trade throughout the world.” 
other branch of buSiness, has been passing through diffi- vitally necessary that we should all be getting 
cult and critical times during the past few years. Even play our part in the great trade revival 
now, though there are welcome signs of improvement, we ‘To be ready for the boom when it comes is not 
are by no means out of the wood. The great war left its ever, sufficient. We must, each and all of us, d best 
unavoidable aftermath of impoverishment and, what was to hasten its advent. I am convinced that it is withir Ir 


to render the business world 





even worse, a mental and physical weariness that inevit- 
ably checked effort and restricted output. 


“Those effects of war are gradually passing away; the 
native energy of our people is again asserting itself. A 
new spirit is discernible. Its effect is to be seen in the 


rising value of British credit in America and elsewhere 
sure indication of that growing confidence which is an un 


failing index of better and expanding trade. It is perhaps 


too soon to say that a business boom is with us; it is cer- 
tainly not too soon to say—for every sign points in that 
direction—that 1925 will witness a boom and that it is 


power 
direction 


“Success in business depends very largely upon energ 


in the direction of affairs and the employment « 


methods—methods that bring the highest possib! 
tive output from every unit of labor. Competit 
steadily keener and the individual, the firm, the 


that neglects the best and latest methods of saving 
innot hope to compete successfully with better « 
I als 

‘To preach that gospel in and out of seas 
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wledge STATIONERS’ ASSOCIATION 
OF THE UNITED KINGDOM: 


MR. HERBERT R. MAREH, 
GENERAL SECRETARY, 
THE STATIONERS’ 
ASSOCIATION OF THE 
UNITED KINGDOM: 


MR. W. H. HARTLEY, 
GENERAL MANAGER, 
MULTIGRAPH FOR 
GREAT BRITAIN: 


THE 


MR. L. M. BARMAN, 
HEAD OF THE 
RONEO COMPANY 


rence to outworn methods, take 
hat could easily be done in days, 
new machine, are content to em- 
to do work that could easily be 


it more 
e office is the brain of every busi- 
office efficiency reacts through- 


Association to make 


rs tion and helps to make business 
gt lying, central idea of our Asso- 


mportant corollary. 
iation should ever allow him- 
ng a lone hand. Unless we are 
an Association but merely 
ower that comes from mutual 
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help. It is very true to say that ‘united we stand: divided 
we fall,’ for, though we have plenty of healthy competition 


our interests are essentially mutual. 


“Every member of the Association should make a point 
of knowing and understanding the specialties of his fellow 
members so that when occasion arises he able to 
say the ‘word in season’ that may be of untold value to a 
colleague. 
efficiency experts we can help our clients by 
and recommendation, along other lines than our own in 
dividual specialties. 
be cordially welcomed. 
operative idea reaches its full fruition each member of the 


may be 


If we are really and truly, as we profess to be, 
suggestion 


Such help would, in numberless cases, 
As a matter of fact, when this co- 


Association will not be dependent merely upon his own 
salesmen, but will have a thousand fellow members ever 
seeking a chance to ‘boost’ his machine. I do not mean, 


of course, that a man should try to sell his rival’s goods. 
There is no reason, however, to take a concrete case, why 
a Dictaphone salesman should not say a good word for an 
addressing machine, and my own salesman have instruc 
tions never to hesitate to recommend, when occasion arises, 
any office efficiency device where they can do so without 
And I 


believe that in so doing they have rendered valuable help 


prejudice to their own business. have reason to 
to the cause of office efficiency in general. 

“An important step taken by the Association during the 
year was the appointment of Mr. W. G. Gledhill, M. A.. as 
its director of education. Mr. Gledhill has under his con 
trol the series of lectures arranged in conjunction with the 
London Chamber of Commerce for qualifying teachers to 
impart to their pupils a knowledge of the use and advan 
tages of office appliances. 

“Each 
different appliances with 


slides of the 
the 


thus 


lantern 
illustrates 
The 


Association are being published 


teacher is supplied with 


which he lecture 


delivered to the students in class lectures de 


livered by members of the 
in book form, fully illustrated, and bound copies are to be 
put on sale for the benefit of business executives and office 


managers all over the world. We hope that important and 


beneficial results to the members of the Association will 
flow from the extension of our activities. 
“The Business Efficiency Exhibitions promoted by _ the 


Association have grown steadily in their importance and 


success. They are now fully representative of the various 
branches of the office equipment business conducted by 
members of the 


attention of 


Association have the 
the 
ers and employed, and there is every indication that the 


held at the Hall, West- 


will eclipse all predecessors in 


They captured 


serious commercial world, both employ 


London Exhibition to be Central 


minster, in February its 


magnitude and interest 








MISS ADELE 


JOSEFSSON 





MISS ASTRID HOLMBERG 


‘The air is full of hopeful signs for 1925. The 
unemployment is falling week by week, money 
culating more freely. Great schémes of development on 
the railways and elsewhere are about to be launch 
Government contemplates a reduction of the post 
and stamps on cheques and receipts which will eft 
mous savings All these things will help business 

“T will end as I began on a note of pronounced 
Business is increasing month by month, the out 
1925 is better than it has been for many years past. Mer 
bers of the Office Appliance Trades Association by str 


ous work can do much to make our sanguine expectats 


a welcome reality 


Jeweler’s Stationery Department “Trades Up.” 
Commenting on the establishment ot a stationery depart 
Che 


are practical 


high-class London jeweler, British St 
indicated that the y all 
In the United States such departments of } 


ment by a 


tioner lines shown 


exclusive 
social stationery, ¢1 


The British Stat 


elry establishments are confined to 


graving and personal leatherware. 


said: “Papeterie with special monogram designs 

pens, some fitted with diamonds; diaries; journals 
single copies of exclusive design. One journal hand-bouwr 
and hand-tooled in gold at £80 waits for a istome 


guineas: blotters at £10—lots 


but 
much about this new competitor.” 


handbags at fifty 


things there are, no ordinary stationer 


Contest for Speed and Accuracy in Sweden. 
Late last spring one of the leading newspapers in Swe 


‘Dagens Nyheter,” arranged a speed contest in typewrit! 
where over two hundred operators contended, using il 
ous machines of American and European origi Che 


test was conducted by the director of one of 
schools of typewriting in Sweden 
anyone but 
the 


him to each of the 


and the COTY Was 


known to the director of the 


whose auspices contest was given. A cop 


text was given by contestants 


envelope 


Several typewriting schools in Sweden are said 


held tests in anticipation of the contest in order to 


their students for entry. However, the two winners 
contest were employed in offices and were not connecte« 
students with any of the schools. One is employed 


information office and the other by a film company. | 


operated the Remington typewriter. Miss Ingrid Bergmat 


also a Remington operator, won the accuracy conte 
Miss Josefsson won first prize and received a Remingt 
De Luxe portable machine resented by the Stockhols 
office of the Remington as well as the prize giver 


Miss Astrid Holmberg won secor 


newspaper 





INGRID BERGMAN 


MISS 
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SOME OF THE BUSINESS SHOWS HELD ABROAD.—The pho- 


Exhibition held in Paris last October where the Sundstrand was well 


Dames, the company’s toreign representatives. They report that 
Marvel model with direct subtraction was the feature of the 
especially t arge banking institutions who have purchased them 
Sundstrand Adding Machine Company's Rotterdam, Holland, rep- 
business in Holland. The picture was taken in a corner of their 
inventor, last summer. The young lady seated in the front row 


recording 1,160 items of five ciphers in a half hour’s time. On 


recorded 1,057 items of five ciphers each in half an hour. In the 


Paris Business Expositi 


plain and serviceable is better 


planned desk 


d roll top models 


maker appeared 


st complete absence 


reased the price 


Office Hygiene. 





manager of the office ap} liances dé partment; Oscar Sundstrand of Rock- 
: Sundstrand service man who is now visiting all foreign rep- 
ind not the eyes of the worker, brackets for directing 

the light on certain points, were much admired and fre- 

quently ordered, and patent heating apparatus were also 

shown to an eager crowd. The problem of how to keep an 

office warm without making it stuffy has still to be solved. 


[he electric heater is too costly at present for general 
introduction, otherwise this might be the solution of the 


problen \ certain amount of attention is being paid to 
the placing of desks and typewriters in order to secure the 
maximum of light and the minimum of eye-strain, but the 


’ 


subject does not get the attention it deserves. Registers, 
with clock -work, timekeepers and similar appliances for 
controlling the coming and going of everyone connected 
with an office are being very generally adopted in France, 
where the business man still believes in long hours and that 
protracted attendance makes up for hard work and initia- 
tive. A good deal of attention was paid to the department 
connected with the teaching of modern languages. A pho- 


ograpl is at wi shouting out instructions in English 
for the benefit of imaginary pupils. Whether they would 
learn the somewhat tchy pronounciation of the Anglo- 
Saxon language fr earing the metallic sounds of a pho- 
nograph is rather a en question. But there is no doubt 
that language learning is one of the requirements demanded 
from all vant to take one of the better-paid posts in 
French offices tod English is almost always required. 
Spanish comes next in point of importance while German 
neglected during the war years and afterwards, is likely to 
great demand when the Commercial Treaty now 
eing arrang between this country and Germany comes 
nro yt ¢ 
Cypewrit tigraphing and calculating machine 
competitions were also held. Particulars of these appear 
elsewhere in this issue 
Officers of South African Stationers’ Body. 
At the annual election of the Transvaal Stationers’ Asso- 
ciation the llowing officers were elected: H. V. Fowler 
Grocott & Shert chairman; J. J. Simpson, vice chair- 
man. The executive committee consists of F. J. M. 
DeWitte (S. A. Book Stores), Pretoria; T. W. Yardiey 
Yardley & Harve Pretoria; G. L. Wooliams (Wooliams 


& Company lohannesburg; A. Law Palmer, A. Lawson 
iwson, Ltd.); R. Collett (Central News 
Agency), Johannesburg: F. Kling (J. C. Junta & Com- 
pany), Pretoria; C. Sinnett (Horder’s, Ltd.), Johannesburg. 


> 
an | 


(Continued on Page 103.) 
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NEW MACHINES 
and DEVICES 














A Personal Check Protector. New Counter Height Safe. 
A small, efficient and low priced check writing machine Che convenient and space-saving features of the ter 
which the average man can use for the protection of his height method of filing current records has long 
personal checks and which will meet the requirements of ognized by business institutions serving the pub! ( 
the small business has been perfected by the Todd Pro- ter and files combined in one save time and 


tectograph Company. It is known as the “Personal Pro- 
tectograph,” a compact, beautifully finished little machine 
which sells for $15. 

The “Personal Protectograph” embodies the Todd prin 
ciple of shredding the amount of the check into the paper 
in indelible ink. The large, clear numerals in which the 
machine shreds the amount are on a wheel, with an indi- 
cating dial, which is revolved to any desired printing posi- 
tion by a turn of the thumb wheel on the side. Each 





numeral or character is shredded into the paper by a slight 





pressure of the lever. The machine is rapid in operation 





and produces clean-cut figures which add materially to the 
appearance of the check. Red ink is used, and the result- 
ing impression is proof against alteration or eradication by 
any known process. 


r 





G.-F. ALLSTEEL COUNTERHEIGHT SAFE 


ciency, releasing valuable floor space which can be used 
for other purposes. In keeping these ideas The General 
Fireproofing Company have produced a new GF Allsteel 
counter height safe, an illustration of which appears 
herewith 

The new GF Allsteel counter height sate meets the 
demand for a safe which can be used in conjunction with 
counter height files, thus making it possible to safeguard 
vital business records and at the same time combine files 
safe and counter. In this way space is conserved and files 


are kept where most convenient 





L Embodied in the new counter height safe is 
THE PERSONAL PROTECTOGRAPH. construction as the regular line of GF Allsteel Class “A” 
safes. 
The battleship linoleum top is restful to the eyes ikes 


An attractive feature of the machine is a built-in ink : : ow 
: ‘ ey a capital writing surface and is fadeless, stainp and 
reservoir, with an inking brush attached to the screw cap lurab! 

F, roar ‘ durable. 
of the reservoir. Re-inking the roller pad is accomplished oa , , 
eae , ; . . Che counter height safe has bronze binding striy ges 
by lifting a hinged cap on the top of the machine, which . , 
; , : : ‘ Ags and handle and is supplied with or without casters 
operation raises the roller to a readily accessible position. 


The machine shreds all numerals and symbols in general orn ae 
cvs al Refill Note Book Cover Stand. 
use in check writing. ‘ “a . 
The Patent Refill Cover Company, 160 N 


street, Chicago, Ill, has perfected a patent refill note book 


Edgewater Roll Labels. 


The Edgewater Paper Company, Menasha, Wis., is pro- 


cover stand which has neither springs, clips 


ducing on special order address labels in rolls. for ad 
dressing on the typewriter. These are printed in one or 
two colors. There are several devices on the market 
which support these rolls on the typewriter carriage, and 
many shippers are interested in a source of supply of the 
printed rolls. Plain labels are furnished when required. 
These gummed labels are provided with perforations, sim- 
plifying the detachment of individual labels after typing 





“Dri-type” Stencil. ' : 

he Duplico Manufacturing Company, New Brunswick, REAR VIEW SHOWIN 

, “of ° , : LEAVES HELD IN POSITIO 
N. J., has added a dry stencil paper to its former line of 


wax stencil sheets for use on the duplicating machine. teners, nor extension arms The note bi 
Stencils are cut without the use of moisteninge fluids of the cover with the utmost ease and is not 
any kind the stenographer is taking notes or transcri u 














Ce 





verts itself from a cover to a stand by a single fold. As 
a note book cover it serves the purpose of a desk, permit- 
ting the user to sit in the chair in a natural position, taking 
dictation as rapidly as though sitting at a desk. As a 
stand it can be placed in any position the operator desires 
without scratching the desk or removing bolts, snaps or 
clips. The leaves of the note book are held in a natural 





DIAGRAM OF COVER STAND 
WHEN CLOSED 


position in a graduating diagonal pocket without the use of 
clips or rubber bands. When the day’s work is through, 
the device with its note book is folded and placed in the 
drawer. 

[The cover stand is made in one piece with semi-flexo 
center. ‘The entire outside covering is of black Levant 
grain imitation leather, reinforced at the hinges. This 
cover stand is also made in cowhide leather, leatherette 
lined, and pigskin leather, full leather lined 


Toledo Drawing Table with Steel Frame. 

[The Toledo Metal Furniture Company, Toledo, Ohio, 
produces the No. 9100 drawing table for engineers, archi 
tects, factories and schools. The frame is made of cold 
rolled steel, abundantly braced. The legs are equipped 
with dome-shaped steel feet. The drawing board is made 
of pine, 26x34x1 inches, cleated on the back to prevent 
warping. Its height from the floor at lowest level is 
thirty-five inches. Heavy angles, adjustable to four inches 
in height, support the front edge. The rear of the draw- 





TOLEDO DRAWING TABLE NO. $100 
ing board 1s provided with adjusting rods, which allow 
for tilting the board up to approximately twenty-two 
1 


inches. Beneath the board is a steel tray, forming the 
bracing of the top of the base or framework. This 
provides storage for drawing paper, blue prints, and 
other material. A drawer, 12x18x4 inches, is suspended 
beneath the tray, at one side. The stock finish for the 


metal parts is the standard “Uhl” green 
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A New Ink Eraser. 

The Beegee perfect ink eraser is a device manufactured 
by the H. H Spencer Corporation, 46 Duane street, New 
York. While this eraser has been on the market for 
several years, it has only recently been taken over by the 
corporation named above who, immediately on taking hold 
of the matter, brought out the new model illustrated here- 
with. 

The eraser employs a brush made from scientifically 
prepared fibres of extreme delicacy and great hardness. 
These fibres are encased in a heavily nickeled brass holder, 





THE BEEGEE PERFECT INK 
ERASER. 


a little larger than a pencil and about four inches in length. 
The brush part is adjustable to obtain the results desired. 
It will last several months and refills are always avail- 
able. 

The other parts are, of course, practically indestructible 


so far as use is concerned 


New Midget Binder. 
The Acme Staple Company of Camden, N. J., have added 
to their line a new model Midget binder ready January 1, 





NEW MODEL MIDGET BIND&R., 


1925. This new binder has a lift spring to keep the 
machine in position for work; a sloping anvil for the quick 
insertion of work and rubber bumpers on the base of the 
machine to protect the desk surface. 


Wood Income Record. 

The Wood Income Record Company, 21 West Fourth 
street, New York, N. Y., publishes a business record book 
which falls within the field of the retail stationer. It 
permits the user to classify his investments so that he can 
collect interest, clip coupons, etc., promptiy. Pages are 
provided for listing stocks, bonds, mortgages and notes. 
Space is provided also for records of insurance policies. 
Twenty years’ income can be grasped at a glance. The 
book is bound in leather. A systematic record of this 
sort is invaluable to the family or executor of a business 
man at his death. 





Arlac Duplicator Stencil Paper. 
The Arlac Dry Stencil Company, Inc., 426 Fourth ave- 
nut, Pittsburgh, Penna.,.is producing a dry stencil paper. 























ogra 
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Imperial Inlay-Noleum Tops. 

The Imperial Desk Company of Evansville, Indiana, 
announce for the first time their Inlay-Noleum top, a new 
and novel linoleum-covered top for office desks, tables, etc. 

The Imperial Inlay-Noleum top is unique in that it has 
linoleum on the side and end surfaces as well as on the 
face or upper surface of the writing bed. This gives to 
the writing bed or top the appearance of being solid lino- 
leum and does away with the wood or metal band here- 





CONSTRUCTION DRAWING SHOWING INLA Y- 
NOLEUM TOPS ARE CARRIED OVER TO COVER 
THE EDGES OF TABLES, DESKS, ETC 
tofore applied around the sides of the writing bed. It has 
all the advantages of linoleum on the sides as well as the 
top. 

In order to make the corner edges strong, firm and wear 
proof, a small strip of wood or moulding is forced into a 





IMPERIAL TABLE WITH INLAY-NOLEUM 
TOP 


groove at all corner edges and this strip extends right 
down into the core of the top. It is securely held in place 


with water-proof glue. (See construction drawing.) 
Another feature of Inlay-Noleum tops is that they are 
the same thickness throughout. A full thickness core is 


used and the cross-banding and backing veneer applied, 





IMPERIAL TYPEWRITER DESK 
WITH INLAY-NOLEUM TOP 
the same as a regular desk top and then the linoleum and 
wood strips are applied as mentioned above. The core 
stock is made of narrow strips, tongued and grooved and 
glued together. 


L. C. Greiner, president of the Imperial Desk Company, 
is the inventor of the Inlay-Noleum construction, and has 
applied for patents. He designed the special machinery r« 
quired for building these tops 

Readers of Office Appliances will remember that Mr: 
Greiner is also the inventor and patentee of the Calculator 
Cabinet made by the Imperial Desk Company 

Inlay Noleum tops are supplied on either oak, mahogany 
or walnut finish desks and tables, and the wood cornet 
edges are finished in the same wood and color as the bal 


ance of the desk. 


Marchant Brings Out New Model. 

On December 1 the Marchant Calculating Machine Con 
pany announced a new electric model to be known as 
“KE-R,” 9x9x18 capacity, embodying the important Marc! 
ant ° 
ant’s separate dial registration of each factor set on key 


‘carry over” or “true result” mechanism, with Marcl 


board. 

The machine is identically the same as the “KE-A,’ 
automatic electric, with the exception of the extra row of 
automatic keys. It has been developed as a matter ot! 
interest to organizations who wish the motor drive but do 


not have use for the automatic feature. 





NEW MARCHANT “KE-R’ ELECTRIC CALCULA NG 
MACHINE 


The “KA-A” (automatic) model is still continued This 


model has earned acceptance on the part of many of the 
largest organizations in the country 

It should be explained that the new “KE-R” | the 
conventional plus and minus bars, permitting the greatest 


speed in multiplication, division, addition and subtra 
I I , 


oTor t 
i i 


is driven with a 1/20th horsepower standard 
speed of over 300 revolutions per minute. It is 
way a conventional calculating machine, and 
manufactured without the automatic is offered at a some 
what lower list price. 

Phe new “KE-R” supplements the “KE-A” and rounds 
out the Marchant line as one of the most complete thir 
the calculating machine field 


“Groma” Typewriter. 

( F. Grosser, Leipsiz, Germany, is produ 
“Groma” typewriter. It is a single-shift machine, writing 
90 characters. The front stroke is employed, and the ma 
chine includes the usual operating features, such as 
spacer, automatic ribbon reverse and tabulator. The 
and carriage are removable 


(Continued on Page 99 
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DEMOUNTABLE 





EXHIBIT AND DEMONSTRATION OF DEMOUNTABLE , ; 
TYPEWRITERS AT RECENT EDUCATIONAL EXHIBIT IN Wid ‘ cae aes . 
NEW YORK.—This was the first exhibition of the kind since PEN AND PENCIL DISPLAY ATTRACTS ATTENTION.— 


é >» left, seated, is Rudolph Orthwine, Eastern dis- Capitally arranged window display of Sheaffer fountain pens, 
og, Ay Rn Vy ae me —— mechanical pencils, ink, gift sets, etc., recently shown in a 


window of the Marshall-Jackson Company, Chicago.—Photo by 
W. T. Barnum 


mal met 


WX 





ATTRACTIVE DISPLAY OF PORTABLE TYPEWRITERS 
This is a picture of a recent window display at the Balti: 
office of the Remington Typewriter Company The Fren pos 
ter helped materially to attract attentior Phot b irtesy 

of Manager H. K. Rosenberger 


DELIVERING TYPEWRITERS BY AIR 
The Fort Worth office of the Royal Typewriter - 
Company now has an air wagon. It came about . : D4 

} 





in this way: The automobile of one of the 
salesmen had collected two punctures, a blow b me 
out, a stripped gear and some other things oe 
and on the following day a typewriter had to be 
delivered to Cleburne, quite a few miles dis 
tant. The salesman, Mr. Rose, had secured the 
order against competition on the condition that 
the machine get there on time Manager Bill 
man remembered that Rose had a record as ar 
overseas army flyer, and ventured the sugges 
tion that he sell the car and buy an airplan: 
Mr Billman made the suggestion facetiously 
but Rose let out a hoop of joy and bounded out 
of the door He had been riding around in a 
friend’s air wagon on the previous Sunday and 
he would use that to make delivery on time 
He did so bright and early the next morning 
circling the city at an altitude of 2,500 feet 
ind scattering 500 Royal booklets over the bus 
iness district Bhe plane landed a short di 

tance from Cleburne A motor car was rushet 
to the scene and Mr. Rose and his typewritir 

machine arrived at the customer's place right 
on time Fort Worth and Cleburne papers car 
ried the story and it was played up prom 

nently in the Sunday papers. The picture show 
i group from the Fort Worth office and the 
owner of the plans Mr. Rose is in the ente 

holding the Roval machine 
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Mr. Murray Morris. 

Before Murray Morris won the com- 
fortable swivel chair in the manage- 
rial office of the Furnas Furniture 
Company, of Indianapolis, he did a lot 
of things. 

Mr. Morris was born 
near Amo, Indiana, twenty-five miles 
west of Indianapolis, in 1891. For sev- 
enteen years he “stayed on the place,” 
working through from chores around 


on aé tarm, 





MR. MORRIS AT HIS 
FURNAS FURNITURE COMPANY 





the house and barn to the importance 
of a “full hand” behind the teams 


“What a boy has to do for himself 


on the farm,” says my old _ friend, 
Frank Pennington, who speaks from 
book, “develops initiative and _ self 


reliance because on the farm we must 
fix it ourself.” And it is even so. 


At seventeen Murray translated the 
Latin “Amo” into English and started 
siege for “the one best country girl,” 
before leaving for Richmond, Indiana, 
to spend a year at Earlham college. 
By milking ten or twelve cows every 
night and morning and otherwise help- 
ing the dairyman, Murray was fortu- 
nately kept out of football and earned 
nearly enough to pay his expenses for 
the year. The following two years he 
spent as salesman, starting with pianos 
and ending with heating plants in time 
for the first semester at Indiana uni- 
versity. At the expiration of the term 
Murray started his real business career 
as bookkeeper for the old Furnas 


Bank & Fixture Company All the 


while he conducted the siege of Amo 
and at the end of his second year in 
business he charged the rival forces 
and compelled “the best girl” to capit- 





DESK AT THE 


quite a ago 


been 


ulate. That was while 
and two other little girls 
added to the family group. 

Nine years ago the old Furnas Com- 
pany was purchased by Mr. Arthur 
Baxter of Indianapolis and Mr. Morris 
became general manager. The busi- 


have 


ness has grown to be a factor in the 
field with a half million dollar output 
yearly. 

Mr. 


Morris translated the initiative 


HEADQUARTERS OF THE 


OF INDIANAPOLIS. 


and self-reliance of the boyhood on 
the farm and the persistence of the 
siege into the terms of business, with 
these qualities losing nothing by trans- 
lation. He has made fine progress in 
his undertakings. He recently 
elected secretary and treasurer of the 
Indianapolis Furniture Manufacturers’ 


was 


Association. 


Colonel Mitchell at Home. 


ROBABLY the man who has 
more irons in the fire at one time 
than any other man in the sta- 


tionery trade is Charles L. Mitchell, 
president of the National Association 
of Office Outfitters and 
Manufacturers. Mr. Mitchell is 
but he is a pusher and 


Stationers, 
not 
only a “jiner,” 
an with 


organizer. In everything 


which he is connected he is a worker 
trying to make things go and to work 
out the object for which the organiza- 
tion was formed, whether it be an as- 
sociation, a committee, a chamber of 
commerce not. He 
headed charity drives, political cam 
paigns, civic improvement enterprises 


or what has 


and many other things and has prob- 
ably done as much work for as little 


money as any man in the Sunflower 
State. 

Mr. Mitchell has just been appointed 
colonel on the staff of Governor 


Paulen, who was elected last Novem 
ber. The governor, in appointing M1: 
Mitchell as 


matically gave him the rank of colonel 


aide-de-camp, auto 
in the military organizations 
state. He had already held the 
position under Governor Allen 


It is 


hoped that when 
Colonel Mitchell recovers from the fall 


sincerely 


which he sustained some weeks ago 
his fine and robust figure will not have 
shrunk to such slenderness that a new 
uniform will be necessary. The To 


peka newspapers state that prio 
appointment he was enlisting the ai: 
of political friends to induce the gov 
ernor to appoint a man as aide weig! 
ing not less than two hundred and fifty 
pounds, so that the colonel’s uniform 
might be passed on in all its gl 

The governor, however, thought that 
Colonel Mitchell filled 


tions pretty well himself and it 


the spec i 
ordered. 

Besides being president of 
tional Association of Stationers, Office 
Outfitters Manufacturers 
Mitchell is 
Merchants’ Association, member of the ; 

City Planning Board hair 
man of the 
Christ’s Hospital, president of the To 
peka Cemetery Association, vic« 


and 
president of the Topeka 
Topeka 
executive 


man of the Topeka Community Ches 
drive, chief of.staff to Governor Ben 
S. Paulen, chairman of the 1925 inau 
guration committee, having in charg 
the ceremonies attendant on 

the 
program 


auguration of 
of the 
committee 


governor, 
and entert 
the 
Committee, an or 
made up of all the 
the state of Kansas, etc 


Mr. Mitchell is, of cours 


of his office, chairman of the ex 


for Kansas O 
Council 
county 


committee of the National As 
of Office Outfitt 
| 


Manufacturers, and as chief 


Stationers, 
the governor, he is chairmai 


of the inauguration cerem 


the governor’s reception 
Mitchell says that, whi ( 


colonel on 


Col. 
joys the title of 
nor’s staff, he is just a buck private 
home of Mrs. Charles | 
1173 Fillmore - st: 


For some weeks the 


in the 
Mitchell, at 
Topeka. 
been and out in the home 


has down 


aforesaid, owing to a severe 
expects to be fully himself agall erore 


long. 
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in Every peli of the Field. 


New President of Hammond Typewriter 
Corporation. 





Neal D. Becker Tenders Resignation and Is Succeeded by 
Former Governor Woodruff of Connecticut as Pres- 
ident of the Organization—Several Other 
Changes Noted in Cunpeny's Personnel. 





Neal D. Becker, who acted as president of Hammond 
Type ite Corporation for eleven years, resigned the 
presidency of the company last month in order to give his 
entir¢ me to the practice of the law and to his duties 
1s Consul General of Bulgaria at New York. He will 
ontinue to act as general counsel to the corporation 

a D. BECKER, WHO 
RE t-ES AS PRESIDENT 
Ol THE HAMMOND 

Mr. Becker's place on the Hammond Board was filled 
y the election of Hon. Rollin S. Woodruff, formerly gov 
‘ the state f Connecticut, who also became pres 
lent of the corporation G. S. Edmonson continues as 

sident a1 general manager; H. A. Peterson con- 

é s secretary and treasurer, and Frank Verris as assist 
int secretary a reasurer E. V. McKeown retired as 
director and his place was taken by John D. Higgins, gen 
eral sales manager of the United Alloy Steel Corporation 
\ further vacancy in the Board of Directors was led b 
the election of John T. Dias, general sales manager ot 
Grinnell Company, Inc. Mr. Woodruff becomes a mem 
ber of the Board by virtue of his office as president of the 
corporation. 


[he retirement of Mr. Becker as president of the Ham 


mond Typewriter Corporation is another step in the history 
of this company. Mr. Becker desires to follows his chosen 
profession, that of the law 
confidential attorney of the founder of the 
Hammond Typewriter Company, the late James Bartlett 
Hammond, and has been president of the company since 
the death of Mr. Hammond in 1913. He is identified with 
many other important interests besides the Hammond, 
Mr. Becker has proved himself an executive of unusual 
capacity has served the interests of 
the Hammond, and his associates sincerely regret his leav- 
that he will retain a 


He was the 


during the years he 
ing, but find cause for satisfaction 
connection with the company. 

Mr. Woodruff, the new president, is a business man of 
acumen. He served the common- 
with distinction, and is a leading 
business life of the community in 
Governor Woodruff has long been inter- 
typewriter and office equipment business, and 
1 the important position to which he 


wide experience and 


wealth of Connecticut 
figure in the civic and 
which he lives 
ested in the 


is excellently fitted f 


has been elected 
Mr. Hammond, the founder of the company, was a native 
was born in 1839. He graduated from 
Vermont and entered the Union The- 


of Boston, where he 


the University of 





EDMONSON, 
Vice President. 


Discovering that his tastes were not in 
accord with the laid out for him, he went to Halle, 
where he took a course in philosophy. He still 
retained, however, his interest in religious matters and in 
1884 when he was becoming wealthy from the proceeds of 
business, he aided in making an English 
Lange’s Commentary on the Psalms. 


ological Seminary 
plans 


Germany, 


his typewriter 
translation of 
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Graff-Underwood Company Wins Patent Appeal. 

Some time ago a report was given in these columns re- 
garding litigation which had arisen between the Graff- 
Underwood Company of Boston and the H. C. Cook Com- 
pany over the ownership of the trademark “Vise” as ap- 
plied to paper clips and other small devices. In trademark 
interference proceedings before the assistant commissioner 
in the United States Patent Office the ruling was in favor 
of the Cook Company. Appeal was taken until finally 
the case came before the Court of Appeals of the District 
of Columbia and a few days ago a decision was handed 
down reversing the original ruling, thus securing the 
Graff-Underwood Company in the ownership of the trade- 
mark. 

The opinion of the court was written by Associate Jus- 
tice Charles H. Robb and was concurred in by the two 
remaining members of the court, Chief Justice Martin and 
Associate Justice Van Orsdel. 

The opinion briefly outlines the facts presented in the 
record from which the court withdrew its conclusions, 
and is as follows: 

“These are trademark interference proceedings in which 
the Assistant Commissioner ruled that appellee was en- 
titled to register the mark “Vise”. 

“Originally Mr. Graff, as the exclusive licensee of the 
patentee, manufactured and sold paper clips under this 
trademark. In 1910 he sold his good-will and business to 
the Cook Company. That company, failing to make a suc- 
cess of the business, entered into an arrangement with 
Graff in March of 1911, by which Graff undertook the sale 
of these clips, the same to be manufactured by the Cook 
Company. Thereafter, through quite extensive advertis- 
ing and good business management, Graff built up a very 
considerable business, not only in these clips but in other 
similar devices, all of which were sold under this trade- 
mark. The Graff Company and the Graff-Underwood 
Company have succeeded to the rights of Graff. 

“Early in 1913, Graff wrote the Cook Company, request- 
ing that the clips have stamped thereon ‘my name, G. B. 
Graff Co., Boston.’ The company responded in part as 
follows: ‘We agree with you that it would be a good thing 
to have your name on the Vise clips for these reasons but 
in looking over the article and the tools we see no way 
of getting it there without adding a whole lot to the cost 
which is prohibitive. The boxes and containers both have 
your name and address.’ A short time thereafter, how- 
ever, the Cook Company did stamp on the clips themselves 
the name of the Graff Company, and that practice con- 
tinued until 1921, a period of about eight years during 
which the public had a right to assume that the origin of 
the goods was the Graff Company and not the Cook 
Company. 

“The object of a trademark is to distinguish the goods 
to which it is applied from similar goods and identify 
them with a particular trader or his successors as owners 
of a particular business. Elgin National Watch Company 
vs. Illinois Watch Case Company, 179 U. S. 665; Columbia 
Mill Company vs. Alcorn, 150 U. S. 460; Amoskeag Manu- 
facturing Company vs. Trainer 101 U. S. 51; 38 Cyc. 678. 
It has been described as the commercial substitute for a 
signature, certifying to the genuineness of the goods to 
which affixed. See Menendez vs. Holt, 128 U. S. 516. 

“In the present case, for about eight years, the public 
was given the understanding that the origin or ownership 
of the goods, to which the mark was applied, was the Graff 
Company. Under such circumstances, we think the Cook 
Company is estopped to prevent the continued use of this 
mark by the Graff Company, provided the mark is so used 
as clearly to indicate that the product is that of the Graff 
Company. Under the original arrangement between Graff 
and the Cook Company, the company had the right to 


restrict Graff to the mere use of the mark and in addi 
tion, to insist that the name of the Cook Company appear 
as the source of the product. This the Cook Company 
did not do, but on the contrary, permitted the Graff Com 
pany to build up a business upon the reputation of the 
latter company. Now to permit the Cook Company to 
register the mark, upon the basis of its exclusive right 
to use it, would be inequitable and violative of the under 
lying purpose of the Trademark Act. See Hanover Mil 
ing Company vs. Metcalf, 240 U. S. 403. 


“The decision is reversed.” 


W. J. Pickering Resigns. 
W. J. Pickering has resigned his position as vice 
dent and sales director of the Remington Typewriter Con 


pany to take up a large land development enterprise i 
Florida. Mr. Pickering will be connected with Senator 
Leslie E Francis of Des Moine s, la. They together have 


purchased a large tract of land near Daytona, Fla., o1 


the East coast. It is their plan to plat it into a town site 
and develop it during the winter season. Mr. Pickering 
will retain his New York residence at 1 West 64th street, 


returning to New York during the summer It has long 





W. J. PICKERING. 


been his desire to get into the Florida land development 
business and as soon as the plan was arranged, he tendere« 
his resignation in order to get into the new work her 
the season in that district opens 

Mr. Pickering carries with him the good wishes 
entire typewriter industry and of the Remington organiz 
tion in particular 

J. T. Thornton, domestic sales manager, and John A 
Zellers, foreign sales manager, will continue 
spective positions and will report direct to President Win 
chell. It is stated that the office of vice president in charg 
of sales will be discontinued 

Mr. Pickering began selling typewriters for t S 


Premier Typewriter Company twenty-two years ag 
Omaha, and in 1904 was transferred to the Kansas ‘ 
branch of the Smith Premier Typewriter Compa ere 


he remained as salesman until 1910, thus se 
ground work of six. years’ experience as 
salesman. 

In the latter year he took charge of the S: 
office at Des Moines, and on March 1, 1912 
solidation of the Remington, Smith Premier a: 











sales organizations, was appointed manager of the branch 
office of the Greater Remington Company at Omaha 
914 he was 


Remington branch in 


promoted to the managership of the 


Kansas City, where he remained until 


917, thus completing seven years’ experience as a Reming 

ypewriter manager. In the latter year he became dis 
trict sales managet the western district of the Reming 
tor ypewriter Company, with headquarters in San Fran- 
ist Four years later, in September, 1921, came the great 
ypportunity. The Remington Typewriter Company at that 
time was about lace on the market their new portable 
typewriter, and Mr. Pickering was appointed sales manager 


for this new machine in both the domestic and the foreign 


eld Mr. Pickering’s great success in this latter position 
typewriter history 


itter OTF r¢ 


Cobb Receives Remington Service Badge. 


Archibald Cobb, chief assistant of the foreign sales di 
nt of the Remington Typewriter Company, on De 
e1 er 1 received the twenty-year service decoration of the 
Remington Typewriter Company, together with the hearty 


itulations of his associates. Mr. Cobb went to work 


Remington Company as assistant to Thomas F 














ARCHIBALD COBB 


tendent of domestic sales. Soon there- 


Crean, then supern 


after he undertook the development of school business in 


particular which he subsequently turned over to Harry 
Spillman, whom he selected for the position. Mr. Cobb 
then turned to specializing in sales educational training 


ind in the cours this work he has produced for the sales 


staff many sales manuals and handbooks of practical dem 
hich have proved to be of great value. 
nown in the Remington organization as a 


unusual ability. 


li e personality and an executive of 

He s recently invited to become a member of the foreign 

department, which is thriving vigorously under the man 
Johr \ Zellers. 


The Guest Book. 
es R. Gooding, sales manager of the Safe 
pany of New York City, N. Y., paid a 
November 28 
C. Morse of the 


kegon, Mich., visited 


Check Writer Con 
this othce 
Mus 


Office Appliances on December 1. 


Browne-Morse Company 


M. V. Follin, also of the Browne-Morse Company, but 
ling at Gr Rapids, Mich., accompanied Mr. Mors« 
Van Houten of the Speed-o-Feeder Company, 


Cleveland, O., called at this office early last month 
\. C. Marquardt, export manager of the Conklin Pen 
Manuf turing Company, Toledo, O alled or Decem 
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A. Roy MacDougall, a widely known stationer of 
Toronto, Canada, visited office appliances on December 6. 

Robert W. Gibbes of Columbia, S. C., spent a short time 
in this ofice on December 16. 

Charles M. Pelton, known to many dealers 
throughout the country by reason of his former connection 
with this industry, visited Office Appliances a few days 
ago. He now resides at Hadley, La Peer county, Mich., 
identified a gravel concern. He was 
on a trip by automobile to the South. Another item con- 
him appears on another page. 


New York Office. 


Fowler-Manson-Sherman Cycle 
Chicago, paid a visit to this office 











who is 


where he is with 


cerning 


B. W. 


Manufacturing Company, 


Salvage of the 


on November 21 

H. C. Welter of the Hall-Welter Company, Rochester, 
N. Y., called on December 1 

H. R. McCleary, vice-president ot the Wilson-Jones 
Leaf Company, Chicago, inscribed his name in the 


December 19 


| OOst 
Book o1 


Guest 


Schwabacher-Frey Open New Store. 

lhe Schwabacher-Frey Stationery Co., San Francisco, 
one out of the stationery business, but the new 

store at 735 Market street looked much more like a whole- 
sale florist’s shop Saturday, December 13, the day of open- 
Che date is remarkable in the Schwa- 
bacher that it the birthday of James 
Schwabacher, his mother’s birthday, and also his oldest 
To add “the opening” to the list, every 
one connected Schw abacher-Frey organization 
had been “breaking his neck” to get his own part ready. 
[he store was thronged all day with visitors “seeing the 
sights,” though there were so many and such gorgeous 
bouquets of flowers placed in sO Many different places that 
ordinary stationery stock could hardly be seen. A “tele- 
gram” of congratulations about four feet high by six feet 
wide, the sheet made of small yellow chrysanthemums and 
red chenille, was placed on one 


has not @ 
/ 
ing the new store. 
family in was 
son’s birthday 


with the 


the letters marked out in 
side of the entrance 

Two expansive show windows flank the entrance. The 
latter jogs back symmetrically at several depths, present- 
ing new window surfaces as the visitor progresses toward 
the door. This makes a constant change in the angle of 
vision, and challenges the eyes to pause and take in the 
entire display, unit by unit 

The 
all the 


floor is the retail sales department, where 
usual stock of a first class stationery store will 
be sold. On the mezzanine are the suit cases and bags, 
art gallery, picture framing and radio departments. The 
second floor has the Rand visible index systems, the gen- 
filing equipment, and Mr. 


lowe r 


eral offices, the “Steel-case” 


Schwabacher’s private office. The office is a “thing of 
beauty and joy forever,” located in the Southwest corner 
of the building, shut off from general traffic by the outer 
office, one side all windows and light and furnished “fit 


The third floor will have the wholesale toys, 
and the Hooven automatic type- 


for a king 
the wholesale stationery 
write! depart ents. 


“Elsie” Opens New Sub-Offices. 

The L. C. Smith & Typewriter, Inc., Syracuse, 
N. recently opened the following new sub-offices: 
Holland building, under the Kan- 
branch; Knoxville, Tenn., 600 Brownlow building, 
Atlanta branch; Elmira, N. Y., 314-316 Robinson 
building, under the Rochester branch; Goldsboro, N. C., 
813 Wavne National Bank Walnut and James 


Richm« 


Bros 


sprit rie ld Mo 3] ) 317 
sas City 


under the 


building, 
ymnd branch. 


1 
streets under the 

















a 
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Tehan Now with Charles M. Higgins Co. 

Harry G. Tehan, who for the past year had traveled for 
the widely known leather goods house of A. L. Reed Com- 
pany, 373 Fifth avenue, New York, covering the western 
part of the United States, has joined the selling organiza- 
tion of the Charles M. Company, 271 Ninth 
street, Brooklyn, N. Y., and will sell the Higgins line of 
writing and drawing inks adhesives in the eastern 
states. 

Prior to his association with the A. L. Reed Company, 
Mr. Tehan was on the staff of the Geyer publications in 
New York. He is widely known and is a keen student of 
conditions affecting the stationery trade. His sincere and 
earnest desire with the dealers whom he 
serves has won him friends everywhere in the sections he 
has covered. 

The territory which Mr. Tehan will cover in the interests 
of the Higgins lines is substantially the same as that served 
for so many years by the late August N. Davidson, whose 
death occurred on October 7, 1922, at Buffalo, N. Y., after 
an association of thirty-one years with the Higgins Com- 
pany. 

Mr. Tehan is an active and useful member of the Na- 
tional Association of Stationers, Office Outfitters and Man- 
ufacturers. During the administration of President Allen 
he was regional secretary of the National Association Sales 
Division for the north middle-western territory, spreading 


Higgins 


and 


to co-operate 


the association’s message among retail dealers and travel- 
ing men. He also served under the direction of Charles P. 
Garvin of the National Committee on Promotion as chair- 
man of the Trade Magazine District sub-committee. 


Mr. and Mrs. W. A. A. Johnston Recovering from 
Injuries. 

Friends of W. A. A. Johnston, well known typewriter 
and adding machine dealer of Knoxville, Tenn., will be 
glad to know that he and Mrs. Johnston are on the road 
to recovery after the serious accident which befell them 
on October 26. 

On the evening of that day Mr. and Mrs. Johnston, their 
little daughter, Belvadora, and Miss Mildred Tillery were 
crossing the Southern Railway when the automobile in 
which they were riding was struck by a locomotive. All 
were injured, but Mr. and Mrs. Johnston more seriously 
than the others. Mr. Johnston suffered a broken nose, 
three fractures and a dent over the right eye and an injury 
to the left temple. He expects to return to work by Jan- 
uary 1, by which time he believes the trouble with his eves 
brought on by his injuries will have passed. 

Mrs. Johnston, whose injuries were also serious, is im- 
proving. The others have recovered. 

The accident happened on a Sunday evening. 
Mrs. Johnston and their daughter had been on a visit at 


Mr. and 


Powell's Station and were returning home in a blinding 
No watchman was at the crossing, which ap- 
started to drive 
The en- 


rainstorm. 
peared to be clear when Mr. Johnston 
over. Mr. Johnston’s new car was demolished. 
gine driver and other railroad men picked up the injured 
and a passing motorist took them to the Johnston home. 
A physician was summoned and he ordered them removed 
to a hospital. 

In a recent letter to Office Appliances Mr. Johnston said 
that up to the time of the accident he was developing the 
biggest business he ever had. He looks forward to an 
unusually good year in 1925. 


Chicago Carter’s Inx Sales Conference. 
A two-day sales conference of the Mid West sales force 
of The Carter’s Ink Company was held at Chicago Decem- 
ber 8-9. The home office at Boston was represented by 


C. B. Gordon, general manager; Walter F. Wyman, sales 
and export manager; F. W. Taft, manager advertising de 
partment; W. H. 
ment. At the 


theater party were enjoyed. 


aepart 


and 


Greenleaf, manager the service 


conclusion of the conference a dinner 


Van Buskirk Finds Good Outlook in West. 


Returning from Trip to Far West and South, L. C. Smith 
Vice President Reports on Business Situation. 

N. Y 

It is apropos to Say that 

man of Mr. Van 


The following article was taken from the Syracuse, 
Journal, Tuesday, December 2. 
Office Appliances is 
3uskirk’s standing and experience finds the situation so 


gratified that a 
encouraging: 
“Francis E. Van 
Smith & Bros. Typewriter, Inc., has returned 
Francisco, Los Angeles and New Or 
of the typewriter 


Buskirk, vice-president in charge of 
sales, L. C. 
from a visit to San 
interest of the 


leans in the business 


company. 





F. E. VAN BUSKIRK. 


“During the course of the trip conferences were held 
with the branch office 
ing the Pacific Coast and the South. 

“ “These report that there is a 
improvement in business and in the industrial atmosphere 
Van Buskirk stated to a representative o1 
‘They also report that there is a feeling ot 


managers of the company, cover 


marked 


managers very 
generally,’ Mr. 
The Journal 
genuine confidence and enthusiasm in the outlook 

“*The larger industrials and the railroads are turning to 
buying. 

““In the far West and the South a great deal of impor 
New York and in the 


tance is given to the activities in 


stock and bond markets since election, as indicating the 
confidence of the country’s financial center in the immeé 
diate future. 

“*This activity is giving confidence and encouragement 


to those far removed from the larger centers of finance and 


trade.’ 

“The report of actual typewriter sales by branch ofhces 
of the L. C. Smith & Bros. Company in the sections cov 
ered by Mr. Van Buskirk are satisfactory and pleasing t 


the company.” 


EXCUSE US, PLEASE! 


Accurate Details About Peoria Fire. 
A news item current some weeks ago made reference to 
a fire at Peoria, Ill., which burned out the Business Equip 
ment Company at 120 South Jefferson street. The fire af 
Sales 


this business was 


fected the Modern System Company, 203 South 


Jefferson street. 
with the Fuller-Peerless Company, under the nam 
ness Equipment Company.” 


merged 


Since the fire 
“Busi 














Lao ' —s 


Mr. Mitchell Suffers Injuries. 
Charles L. Mitchell, president 
Association of Stationers, Office Outfitters 


On | riday, December a 
National 


Manufacturers, accidentally tripped when alighting 


from his automobile and fell heavily on his left side upon 





the pavement 
COL. CHAS. L. MITCHELL 
Saturday morning an acute disturbance developed in the 
left kidney causing great pain. Mr. Mitchell was confined 
to his bed for several days. 
O of Mr. Mitchell's friends wrote him that he had 
( ie took a nose dive, winding up with a tail spin and 
wrecked the engine. He says that this rather 
describes the stunt he did. Mr. Mitchell's friends 
thr shout the United States will be happy to know that 
his ries a nending and that he is now tree trom 
pal ind that it is hoped his enforced rest will result 
athe beneficiall than otherwis¢ He expects to be at 
r] ival shor 


Perrin Appointed to Burroughs Cleveland Branch. 





Frank W. Perrin has taken over the Cleveland sales and 
service branch of the Burroughs Adding Machine Cor 
pany, after a long record of successful accomplishments 
In his career he has risen steadily in the organization. R¢ 
centl he had beet member of the home office sales 

g tion at Detroit. Mr. Perrin joined the Burroughs 
staff in 1912, serving successively as junior and senior 
sale n, agency manager, member of the home ofhc¢ 
sales promotion department and special representative of 

ils manager. His juniorship was served at 
ANK W. PERRIN 
s Cit gel Shortly he becat sel 
al ery successtu 5 
ed i the ager! ‘ eel ¢ \\ \ 
i 8 M I s made mana the get 
s O ears were ; 
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Chicago “Y and E” Folk Enjoy Dance. 
The Chicago branch of the Yawman and Erbe Manufac- 
held its annual dance December 13. The 
third floor of the company’s building on Monroe street was 
There were about 125 
who enjoyed excellent dance music and had heaps 
of merriment favors distributed. Among the 
guests were a number of former employees of the “Y and 
E” branch at That organization has a knack of 
keeping in touch with former workers and letting them in 


on some of the 


turing Company 
cleared and arranged for the dance. 
present, 


trom the 
Chicago 


festivities 
Geo. W. Eakins Made Branch Manager at Atlanta. 


Eakins has been transferred from the home 
Burroughs Adding Machine Company at De- 


George W 
office of the 


troit, Mich., and promoted to manager of the sales and 
service branch at Atlanta, Ga. He had been head of the 
sales promotion division for some time. Mr. Eakins has 


registered a very considerable success with the Burroughs 
1916. Previously he had 
connection with the office appliance field. His 
first Burroughs position with the agency at Rich- 
was transferred to Kentucky. In 
s was called to the home office for special 
years later he became head of the sales pro- 
The latter part of 1924 Mr. Eakins went 


organization since joining up in 
ten years’ 
Was 
mond, Va Later he 
1920 Mr. Eakin 
work we 


motion division 





EAKINS. 


iission abroad for his company. He remained 


there until September, 1923, spending most of his time im 
England. During that period Mr, Eakins made frequent 
trips to thy continent 


Midwest Division May Be Merged. 

from the headquarters of the Midwest 
National Association of Stationers, Office 
Outfitters and Manufacturers embracing the states of Kan- 
sas, Oklahor Missouri, Nebraska and Arkansas, to the 


Word 


Division of the 


comes 


effect that the Midwest Division will probably be merged 
with the regional district under one organization for the 
benefit of the stationers in the middle west comprising the 
division 


\ meeting will be he!d in the near future at which these 


. 


Connell Takes San Francisco Branch for 
R. A. M. Co. 


( | Connell, form manager of the Pittsburgh, Pa., 
branch office of the Ray \ddressing Machine Company, 
and rece eld representative for the same organization, 
has just been appointed branch manager for the territory 
in and around San Francisco 

Mr. ( ‘ s well } \ in this field and at one time 

vas ted with the firm of Connell & Shattuck in 











ee 








ad 
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Seattle Stationers Untangle Differences. 

The Seattle Stationers’ Association has recently been 
engaged in an effort to define the status of the wholesalers 
and retailers. They expect to have a workable list which 
will specify those firms which should sell at wholesale 
and which should sell at retail. 


Copenhagen Fair February 14-March 1. 

A buying fair will be held at Copenhagen February 14 
to March 1, in the buildings of the Manufacturers’ Asso- 
ciation and the Technological Institute. The former will 
contain exhibits of interest to consumers and retailers. 
The Technological Institute will display machinery, tools, 
and other industrial appliances. It is planned to hold this 
fair annually. 

Jenkins-Prill. 

Miss Eleanor Jenkins, Peoria, IIL, was married to Arthur 
Prill at the home of her sister, Mrs. Henry Bickel. Mr. 
Prill is a member of the Chicago sales organization of the 
L. C. Smith & Bros. Typewriter, Inc. 

A. M. Turney Now Underwood Manager at 
Spokane. 


Albert M. Turney, who had been with the Long Beach 


branch of the Underwood Typewriter Company, Long 
Beach, Calif., has been promoted to manager at Spokane, 





ALBERT M. TURNEY. 


Wash. He had been at Long Beach several years, going 
there from Chicago. Mr. Turney was assistant to Geo. W. 


McClellan, manager of the Underwood branch at Chicago. 


Le Ferrier Takes Minneapolis Remington Branch. 
Frank Le Ferrier, formerly manager of the Duluth of- 
fice of the Remington Typewriter Company, on December 
1 was transferred to the Minneapolis office as manager 
there. 
Mr. Le Ferrier has been connected with the Remington 


organization for several years and has made a fine record. 


A Visitor from Abroad. 

Robert E. Dunning, secretary of the American Chamber 
of Commerce in Berlin, Germany, visited the United States 
during December, making his headquarters with John A. 
Zellers, foreign sales manager of the Remington Type 


writer Company, New York 


Western Man Joins Remington Foreign Sales Staff. 

Frank E. Smith, formerly manager of the Los Angeles 
branch of the Noiseless Typewriter Company, has joined 
the foreign sales staff of the Remington Typewriter Com- 
pany in New York City He began his new duties on 
December &. 


McCleary Takes Post With Wilson-Jones. 

H. R. McCleary, a loose leaf man of long experience fi 
the sales end of the business, has become vice president 
and sales manager of the Wilson-Jones Loose Leaf Com- 
pany of Chicago. 

Mr. McCleary was born in Canada. His first experience 
in loose leaf was with the Baker-Vawter Compar in 
whose service he remained for about ten years. In 191] 


he joined the staff of the Irving-Pitt Manufact 





H. R. McCLEARY 


pany of Kansas City, Mo. After two and a halt 
left to take charge of a large retail establishment, but 
returned to the Irving-Pitt organization in the latter part 


of 1914. Two years later he became general sales manager 

Early in 1921 Mr. McCleary joined the staff of the 
Boorum & Pease Company as associate sales manager 
Mr. McCleary is responsible for several of the new and in 


teresting developments which have become part of the 
Boorum & Pease line during the past four years. Here 
he remained until his recent election to the positi 
vice-president of the Wilson-Jones Company 


Miller Heads Tenacity Sales. 
Hubert -W. Miller has been appointed sales manager 
of The Tenacity Manufacturing Company of Cincinnat 





a 


HUBERT W. MILLER 


©., the appointment becoming effective o1 
Mr. Miller was promoted from the position 
sales manager in charge of the Southern territor He 
has been in the loose leaf business for a number 

and is well qualified for his new position 
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first day in New York with this set Mr. Williamson took 
a hundred orders. The business grew apace, additional 
salesmen were hired and Mr. Williamson took his crew out 
on the road and successfully worked his plan in many 
cities. Two years later he went on the road for the 
Davids Company, calling exclusively on the trade. He re- 
mained with this company as head of the sales department 
L. E. Williamson. until 1914, during which year he severed his connection 
with that concern and associated himself with John Under- 














death of L. E. (“Uncle Lew”) Williamson, sales - ; Rams ca a . 
P _ ' , woot Lo. aS manager of sales, remainin tha 1- 
nanage for John Underwood & Co., which occurred on jn w ‘ : Anas < Sa a g in t pos 
ae , - , , tion until his death 
Friday morning, December 5, will be regretted by his ” F : 


Mr. Williamson was married forty years ago. Two or 
three years ago Mr. and Mrs. Williamson built the home at 
Nutley, N. J., around which they had their own little farm 
and where they were prepared to spend their declining 
years. 
In the passing of Mr. Williamson the industry loses a . 
veteran of wide experience. He had gathered about him 
many things of interest, historical and otherwise. He was 
a man of fine character and personality, being known 
among his more intimate friends as “Uncle Lew.” 
Mr. Williamson was a life member of Bedford Lodge 
No. 574, F. & A. M.; a member of Nutley Lodge B. P. O. 
E. and a member of the Council of the Royal Arcanum. 
The remains were placed in a receiving vault at Ridge- 
lawn Cemetery, Ridgewood, N. J. 


+ + + 
Henry E. Wedelstaedt. 


It again becomes our sad duty to record the passing of 
a pioneer stationer. Henry E. Wedelstaedt, who was per- 
haps the dean of the Stationery trade of the middle North- 
west, passed away at 2:00 a. m. Saturday, December 13, 
at his home in The Commodore, St. Paul, at the age of 
seventy-six. Throughout a long and fruitful life he had 
lived up to the early maxims of industry, good faith, kind- 
liness and integrity taught him as a child. 

Mr. Wedelstaedt was born at Lawrenceburg, Indiana. 
» St. Paul seventy years ago, where 


manv friends in the trade. Mr. Williamson’s home was at 
211 Satterthwaite avenue, Nutley, N. J., where the funeral 


services were held on Sunday afternoon, December 7. 

Mr. Williamson had been a sufferer from diabetes for 
manv years, but the immediate cause of his death is un 
lerstood to have been heart disease lhroughout his ca- 
reer he was continuously connected with the ink business, 


ng served e houses in that field and having held 





THE LATE L. E. WILLIAMSON 


E =] r ] nego > 
sition from errand boy as a youngster to sales [he family moved t 


man and sales manager in his adult years 
oint of continuous service Mr. Williamson was, pet 


laps, the dean of the traveling fraternity in the stationery 
eld. He was born February 22, 1861, in New York City 
Nine years later the family moved to Boston, where he 
ished his grade school education At the age of twelve 
YT rteen he beg vork as errand boy for Noyes, Holmes 
& | of Boston, wholesale stationers and manutacturers 
nd of ink called the “Irving.” After working for 
pany several years, he was offered a position by 
William A. Davis of W. A. Davis & Co., Boston, who were 
ig the manufacture and distribution of | S 
Treasury inks With this house Mr. Williamson began 
ng traveling career, which took him to every part 

) ted State 


\fter two or three vears Mr. Williamson severed his 
connection with W. A. Davis & Co. and became associated 
ith the L. H. Thomas Company of Chicago This was 


he latter part of 1884 For this house he covered the 





territory west of Chicago, encountering many interesting 

expe es t he worked in Chicago selling the 

Thomas inks, finall eing accompanied on his rounds by HENRY E. WEDELSTAEDT. 

1 uniformed neg heeling a barrowful of bottles of ink 

ya os red the west as far as Denver. remaining Henry grew up and received his education and where he 
territor intil 1886. when he returned to the east spent his lite He started in the stationery business in 

taking with hin letter of introduction from Dr. Thomas 1884 and continued active in the management of his estab- 

to David F. Davids of the Thaddeus Davids Ink Company lishment at 91 East Sixth street until about four weeks 

ot ( York Cit [he business of that company had vefore he died 

been largely local, but Mr. Williamson developed a plar Surviving him are his widow, a son, H. Albert Wedel- 

atic neentie inecenned tee scope. Packages were made stazedt and three brothers. The funeral service was held 

up in sets containing a quart of writing fluid, a bottle of | in the church of St. John the Evangelist, Portland avenue 

ida gl inkstand to sell for one dollar. On his ind Kent street, St. Paul, Minn., with the Rev. F. F. 
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Kramer officiating. The burial was in Lakewood cemetery, 
Minneapolis. 

The honorary pallbearers were J. H. Boemer, Dr. C. L. 
Green, Dr. C. C. Chatterton, Dr. H. O. Skinner, Dr. T. M. 
Hammes, Dr. F. E. Burch, C. N. B. Wheeler, E. H. Bailey, 
John C. Hill and S. R. Kinkead of St. Paul, and Charles 
Carpenter of Minneapolis. The active pallbearers were Dr. 
Warner Ogden, Theodore W. Koch, William Koch, Frank 
Fuller, Thomas F. Chapman of St. Paul and Fred S. 
Kedney of Minneapolis. 

The Henry E. Wedelstaedt Company has been a member 
of the National Association of Stationers, Office Outfitters 
and Manufacturers for fourteen years and Mr. Wedelstaedt 
seldom failed to attend a convention. He was a loyal sup- 
porter of the organization, which he had served as a 
member of the Beard of Directors and in other ways. 

-* & & 


Fred E. Wilcox. 

Fred E. Wilcox of the Old Town Ribbon & Carbon 
Company, New York, N. Y., passed away on December 
14 at his home in Norwalk, Conn. The funeral was held 
on December 16 at Norwalk, the pallbearers being life- 
long friends of Mr. Wilcox, who was a member of the 
Norwalk Club. 

Fred E. Wilcox was a man somewhat advanced in years 
at the time of his death and ever since the establishment 
of Office Appliances he had been a consistent, valued and 
faithful friend of this journal. He never came to Chicago 
without looking in upon us and his calls were always ap- 
preciated. He was quiet of voice and manner, but an in- 
teresting conversatiomalist. He was an industrious worker. 
conscientious in all he did. Mr. Wilcox was widely known 
throughout the United States, having been with the Old 
Town Ribbon & Carbon Company for the last seven years, 
prior to which time he was for ten years connected with 
the Hotchkiss Sales Company for whom he traveled 
extensively. He was held in high esteem by all who knew 
him and will be missed by everyone on the staff of the 
company with which he was connected. 

In the early days he was usually present at conventions 
where he was a well known figure. He was a sincere and 


upright man and his death is a real loss to the industry. 
- © & 


S. W. Smith 

Sanford W. Smith, one of the oldest members of the 
Macey Company organization, passed away at Grand Rap- 
ids December 11. He had been in the employ of the com- 
pany in various capacities over twenty-five years. Mr. 
Smith had been failing of late, and although relieved of 
his daily duties by the company, insisted on coming to 
the office on days when the weather permitted, refusing 
to admit that he was past the days of usefulness to his 
organization, with which he had served loyally so many 
years. The widow survives. 

At the interment former associates with Mr. Smith in 
the Macey organization served as pall bearers: C. S. Hes- 
ter, Fred Eckhart, Louis Eckhart, Theodore Lund, P. R. 
Miller and George Durbridge. 

* § © ; 
Joseph M. Sturm. 

Joseph M. Sturm, president of the Jasper Office Fur- 
niture Company, Jasper, Ind., passed away a short time 
ago. He was seventy-one years old. In 1904 he moved 
to Jasper from St. Meinrad, Ind., and established the 
Jasper Novelty Works Company. In 1920 he organized 
the Jasper Office Furniture Company. He was also a 
director in the Great Western Glove Manufacturing Com- 
pany, of Jasper. Surviving are the widow; three sons, Dr. 
E. A. Sturm, Victor F. Sturm, general manager of the 
Jasper Office Furniture Company; Albert Sturm, manager 


of the Great Western Glove Manufacturing Company, all 
of Jasper; three sisters, Mrs. John Treter and Mrs. Isador 
Egloff of St. Meinrad, Sister Catherine, O.S. B. of Mont- 
gomery; and four brothers, Frank Sturm of Alexandria, 
Aloysius, Louis H. and William Sturm, all well-known 
citizens of Jasper. 
* F 
Walter B. Woodward. 

Walter B. Woodward, president of the Woodward & 
Tiernan Printing Company, St. Louis, Mo., succumbed 
to a lingering illness several weeks ago. He gained a 
wide acquaintance in the stationery trade during the years 
in which the company operated a stationery department. 
This activity was sold out some five years ago. 

* # & 
George W. Newton. 

Many typewriter men will learn with regret of the de- 
mise of George W. Newton, formerly manager of the 
Prince George Hotel at New York, N. Y. His hostelry 
was very popular with the craft, and during the course 
of the annual business shows at New York a large part 
of the out-of-town men attending the exhibits registered 
there. 

* F & 
Mrs. Mary Pelmear Trengrove. 

The passing away of Mrs. Mary Pelmear Trengrove at 
Mount Bullion, Mariposa county, Calif., saddened the 
friends of S. J. Trengrove, manager of the stationery de- 
partment of A. Carlisle & Company, San Francisco. His 
mother was born in Cornwall and was a potent influence 
for good in her adopted community. Mr. Trengrove has 
the happy memories of a vacation spent with his mother 
a few weeks before her taking away. 

* F 
Frederick Springer. 

Frederick Springer passed away suddenly, mourned by 
an extensive circle of friends and associates. He had 
been factory superintendent more than forty years for J. 
Ullrich & Company, New Y¥ork, N. Y. This connection 
gave him a wide acquaintance in the fountain pen field. 
Surviving is his son Kenneth, a student at Lehigh Uni- 
versity. 

* © 
Edward C. Mills. 


Edward C. Mills passed away December 11 at Cincinnati 


He was senior partner of J. R. Mills’ sons, an old station 


ery concern. Active business was discontinued by this 
firm because of the difficulties of securing suitable stock in 
1920. The business was established in 1863. 

- & © 


John W. Barlow. 

John W. Barlow, a stationer of Wollaston, Mass., passed 
away a few weeks ago. His store was located on Beale 
street. Mr. Barlow fraternized with the Masons and the 
Odd Fellows 





New Hotel Makes Stationers Vacate. 


Several Chicago stationers are obliged to find new loca- 


tions because of the new building to be erected by the 
Bismarck hotel facing La Salle, Randolph and Wells 
streets. These include Cameron, Amberg & Company, 163 
West Randolph street; P. A. Salisbury-Schultz Company 
159 West Randolph street, and the Monarch Stationery 
Store, 128 North La Salle street. New locations for these 
several concerns will be announced in a short time. Cam- 
eron, Amberg & Company have already secured space for 
the print shop in the new Keogh building, now under erec 
tion on West Van Buren street, between Des Plaines and 


Halsted 
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Zones Seven and Eight of the Stamp Manufacturers 
Meet. 


Zones seven and eight of the International Stamp Manu- 
facturers’ Association held one of the most successful 
meetings which ever took place on the Pacific Coast on 
October 9, 10 and 11. 

The meeting was held at the Multnomah hotel, Port 
land, Ore 


[he discussions were lively and interesting. The activ 
ities of the three days’ convention included an address ot 
welcome to Portland by Don Ross [The meeting of Octo 
ber 9, under the direction of Fred H. Bronner of the Irwin 


Hodson Company, governor of District No. 7. His report 
of what had been accomplished in Zone Seven was at 
interesting document This was followed by the report 


of the secretary, Otto Hillrud, for Zone Seven 


George Pels reported on the work which has been 
iccomplished in Zone Eight and Secretary Dennington 
read his report for that zone. 

Then followed the addresses, each of which was dis 


cussed George Hewitt spoke on “The Law of Aver 


ages.” Charles L. Safford discussed the question, “Why 
It Is Possible for the Quantity Price to Be Cheaper Than 
the Unity Price Frank Rinehart spoke on “How a Sales 
Floor May Be Made to Attract Sales and Yet Tell Our 
Story Unobstrusively.” 

The second session was opened at 2 p. m. on Thursday 


l paper was read by William Jenkins. Louis Melind 


of Chicago spoke on “Co-operation of the Dealer with the 
the Interests of 


n 
ali 


Distributor and Manufacturer to Further 


Our Industry with the Public.” 
M. L. Willard spoke on “How to Sell Self-Inkers,” while 


‘Broadsides” was the title of an address by Jim Corbett 


Henry fF Sleeper discussed “How the \ssociati Lan 
Help Me Most.” This was followed by an extemporaneous 
talk by James Cooke Fred H. Bronner spoke o1 Wh 
Our Association Is of Greater Benefit to the Small Shop 
Than to the Larger Plants.” 
orning session of Friday, October 10, was devoted 
nd table discussion on rubber stamps, steel stamps 
sundries and the afternoon session continued the round 
ble discussions, taking up brass box brands, stencils 
seals, checks and plant visitation. 
presented R Hershey spoke on “Supporting the 
I onal \ ition.” 
xt vf the tw stricts l é 
(nee es 
entertainment features for the ladies were interesting 
lively. They were taken on a tour through the de 
stores the citv and in the evening ort t 
t ig! : Side us 5 1 reside 
{) ¢ Friday t ] V¢ 
t gh the East Sid e dis 
d nne s he 
h Ss at 7 p I I 
e pers dinner 
i t was t s 
Colur highway t 
| e < the ‘ t t 
é 
| of 7< ‘ 7 


ditions in his district, including the states of Oregon, Wash- 
ington, Idaho, Montana and British Columbia, were never 
better in the marking device industry than they are at the 


present time 


Stationers’ Square Club Holds Annual Election. 

The annual meeting of the Stationers’ Square Club, held 
at the Hofbrau House, New York City, on Thursday eve- 
ning, December 18, was one of the best attended and 
most interesting meetings of the entire year. Practically 
every member who could be present was there, and con- 
siderable important business was transacted. The election 
of officers for the ensuing year resulted as follows: 

President, Harry Jones; first vice-president, H. J. 
Grotheer; second vice-president, Thos. A. Roe; secretary, 
J. J. Arnold; treasurer, Victor Levi. 

Trustee for one year, H. G. Bardenheuer; trustee for 
three years, Harry G. Myers. 

Finance Committee—Chairman, Arthur L. Kugel, H. W. 
Bowman, Alfred Hartog, R. J. W. Huff, Frank Faske. 

Delegates to the convention—J. Schwartz, Edward Gash. 

The nominating committee who placed this slate in nomi- 
nation had a rather difficult task, in view of the fact that 
so many of the old officers found it impossible to consider 
a reelectio1 soth Robert J. W. Huff, former first vice- 
president and J. Thomas Hill, former second vice-presi- 
dent, had made business connections which require all their 
time, and they felt that they could not do justice to the 
club by accepting the presidency. 

Che club, however, is to be congratulated upon the efh- 
cient board of officers elected, and plans are under way 
for a season of considerable activity. The club has de- 
cided to lay considerable stress on educational features, as 
well as social diversions, and membership in this rapidly 
growing organization will be a privilege to all those en- 
ibled to joi 

Considerable entertainment was provided by the initia- 
tion ceremonies, and the committee put one over on the 
members as well as the candidates by supplying each of 
them with a balloon filled with talcum powder, which 


spread all over the room when the balloons were burst, 
according to a previously arranged plan. 

Che club was sorry to learn that Ralph Halpern was 
recently operated upot He is now at a sanitarium at 
Seventy-eighth street and Madison avenue, New York City. 
Cc. C. Shee has been confined to his home with tonsilitis 

r the pi d 

Visiting stationers who are members of the Masonic 
fraternity are invited to get in touch with the club when- 
ever they are in tl ty, and are assured of a warm wel- 


Chicago | Some Club Elects Officers. 


Sta , Chi » held its annual election De- 
( re atte dual was registered, twenty- 
two membet eing present. Clarence Blakeley, president 
of the Automatic Time Stamp Manufacturing Company, 
Boston, Mas vas 1est at the meeting. 
Che foll gs officers were chosen: Joe Pardi (Ameri- 
Seal & Koch Company), president [re-elected]; Charles 
Hanson (The C. H. Hanson Company), vice president; W. 
Farr (W1 \. Force & Company), secretary; Hans Hel- 
lesoe (H Helles treasurer 
Committee chairme to serve with the elected officers 
These are: N. D. Gudgel (The 
x ies r Manufacturing Company), rubber stamps; 
George T. S t (George T. Schmidt), steel stamps; 
Henry Hansor e C. H. Hanson Company), stencils; 
Gust. Meyer (Me & Wenthe), seals and badges; G. J. 
Borgst1 oe strom & Company), brass dies; 


Mark Davis lu a Stamp Works), sundries. 
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Office Executives Discuss Important Program. 


The Office Executives Division of the American Man- 
agement Association met on December 11 and 12 at the 
building of the Metropolitan Life Insurance Company in 
New York City. Among the papers read and discussed 
was one by H. B. Bergen of Henry L. Doherty & Com- 
pany, who outlined the principles of salary administration. 
Various applications of the subject were presented, such 
as: “Grading the Office Job,” by Dr. Forrest A. Kings- 
bury; “A Method and Device for Wage Control,” by W. H. 
Vickers; “Salary Standardization,” by J. E. Raasch, and 
“A Statistical Study of Salary Data,” by Dr. Marion A. 
Bills. 

Other papers included: “Training of Office Employees, 
Including Correspondents and Clerical Workers,” by Earl 
B. Morgan, manager of employment and service, Curtis 
Publishing Company, Philadelphia; “Training of File 
Clerks,” by Ethel Scholfield; “Standardization of Office 
Equipment,” by John Barnaby, office equipment specialist; 
“Measurement and Control of Output,” by Wallace Clark, 
consulting management engineer; “The Field of Office 
Management,” by M. B. Folsom, assistant to the president 
of the Eastman Kodak Company 

On December 12 a luncheon was given by the Metropolli- 
tan Life Insurance Company to those registering at the 
meeting. Here H. L. Davis of the New York Telephone 
Company spoke on “Supervision,” 

Interesting trips were taken through the Metropolitan 
Life building, where the stenographic, dictaphone, filing 


and other departments were inspected, 


Annual Ladies’ Night of Chicago Credit Body. 


The annual ladies’ night of the stationers’ and printers’ 
division, Chicago Association of Credit Men, was held 
December 16 at Hotel Sherman \bout 130 were present, 
and all enjoyed themselves hugely. A number of highly 
entertaining features were provided. All the women pres- 
ent participated in drawing lots for prizes. The men re- 
ceived ash trays provided by the Sanford Manufacturing 
Company. The evening’s program included the installa- 
tion of officers for 1925, who had been elected at the last 
business meeting. These are: Charles Ziesk (Stevens, 
Maloney & Company), chairman; |. R. Mrskosh (Ran- 
dolph Box & Label Company), vice chairman; R. G. Fuller 
(Tallman, Robbins & Company), second vice chairman; 
G. Scharffenberg (P. F. Pettibone & Company), secre- 
tary; A. F. Mayham (J. J]. Rook & Company), treasurer. 


Baltimore Office Appliance Managers Active. 

Meetings of the Baltimore Office Appliance Managers’ 
Association since the date of the last report have been held 
on December 1, December &, December 15 and December 
29. The meeting which otherwise would have been held 
on December 22 was omitted on account of the nearness 
of the Christmas holiday. 

The meeting of December 1 was addressed by H 
Custer of the Autocall Company, Shelby, O. He explained 


—% 


the fire alarm system, etc., as well as the paging system, 
sprinkler control and other things 

The meeting of December 8&8 was addressed by B. B. 
Silesky of the American Multigraph Sales Company, who 
showed how real typewriting could be done on the Multi 


graph by using a wide typewriter ribbon and rubber platen. 
He also demonstrated how to produce printing, using print 
ing type, electrotypes and linotype slugs. 

The meeting of December 15 was addressed by William 
N. Ryan of the Autographic Register Company, who gave 
an interesting talk about the history of its company and its 
products. He demonstrated the Shoupaligner and_toid 


about the future Autofold, which is to be put on the market 
shortly. He also described the Systemizer. 

The meeting of December 29 was a business meeting 
Several amendments to the constitution’ were discussed and 


voted on 


Guild Stationers Meet in Philadelphia. 

The officers and directors of the Guild held a_ special 
meeting at the Bellevue-Stratford hotel, Philadelphia, on 
Monday morning, November 24. The meeting was called 
especially to elect a vice president for the Guild to succeed 
Harry A. Prizer, deceased. The meeting was attended by 
William Mann Prizer of the William Mann Company; 
George E. Damon of Boston and several other gentleme! 
who are also members of the board of governors of the 
Middle Atlantic Division of the National Association of 
Stationers, Office Outfitters and Manufacturers. Theodore 
A. Steinmueller of Lucas Bros., Inc., Baltimore, Md., was 


unanimously elected vice president of the Guild. In ae 
cepting the office, he outlined briefly his ideas as to the 
future deveiopment of the Guild plan. Mr. Steinmueller 
was also made chairman of the ways and means com 
mittee, appointed to assist Mr. A. Pomerantz, president of 
the Guild, in advancing its interests. 

William Henry Brooks, treasurer of the Guild spoke 
feelingly about the death of Harry A. Prizer, who was one 
of the founders of the Guild plan and always active in its 
advancements. Mr. Brooks offered a resolution of regret 
and sympathy, which was ordered engrossed and a copy 
sent to the family of Mr. Prizer. 

A report was read showing the progress made in the dis 
tribution of Guild merchandise and announcing a number 
of new members particularly in the middle West and South, 
resulting in part, it was said from the Guild exhibit at 
the Cincinnati convention. 

After a recess for luncheon, attended by several Guild 
officers and members, the development of new items of 
merchandise was discussed. Mr. Pomerantz stated that the 
Globe-Wernicke Company is developing a number of items 
in the stationery line for the Guild, particularly box files, 
desk trays, arch files and every day files, which will soon 
be ready for distribution. New items for merchandis¢ 
were submitted and approved as follows: Calendar stands 
and calendar pads for 1926 put up under Guild specifications 
and manufactured by The Success Line, Inc., of Chicago 
Silverine pens manufactured by the C. Howard Hunt Pet 
Company, Camden, N. J.; journal ruled manila tablets 
manufactured by the Eastern Tablet Corporation, Albany 


ee 


Maine Office Appliance Men Elect Officers 


Phe monthly meeting and dinner of the Maine Office 
Appliance Association was heid December & at tl Fal 
mouth hotel 

This meeting was also the occasion for the annual ele 
tion and the following officers and committees were chose! 
to conduct the affairs of the association for the coming 
year: President, Raymond H. Frost, Roberts Office Sup 
ply Company; vice-president, Hurton R. Frisbie. Roberts 
Oftice Supply Company; secretary and treasurer, Frederick 
C. King, Underwood Typewriter Company 

The executive committee includes, in addition to the 
above named othecers, John Twomey ot the Ken neton 
[yvpewriter Company and Ernest L. Bragg of Library 
Bureau 

\ committee composed of Peter L. Kyle, Philip Davis 
and W. C. Pratt was appointed to arrange for the next 
meeting of the association on the second Monday 
January. 

Philip Davis was appointed to audit the books of the 
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iation and report at the next meeting, and Clarence J 


asso 

Chiasson of the Roberts Office Supply Company was 
lected to membership 

he advisability of putting on a business show in the 

1925 was ussed, and a committee was appointed 

sider the proposition and report at the next meeting 


Chicago Typewriter Dealers’ Monthly Meeting. 


regular monthly meeting of the Chicago Typewrite 
lers’ Association was held at the Hamilton Club on 
eve g, December 9, President W. H. ! Ship 
the « i \s the courses were served th president 
xpedited matters by calling for different features of the 
gral Popular songs were sung with vim and energy 
At the conclusio1 1§ the meal the chair called I \ R 
Ames of the Ames Supply Company and president of the 
ge board of La Grange, Ill., for a few remarks. Mr 
Ames related a number of amusing incidents of the earlier 
When, as a boy, he went to work for E. W. § 
Shipman, proprietor of the Typewriter Emporiun ot 
has grown the Shipman-Ward Manufacturing Com 

pany 


Turning his talk to a different’ vein, Mr 


to torget 


Ames urged 


embers of the association they are 


and to meet together in the true fraternal spirit 


netitore 


Guard against personalities and work together to smootl 


difficulties Members should do away with the ridicu 


lous five and ten year guarantees New machines are 
guaranteed for only a year. Rebuilts should not be guar 
anteed for a longer period No matter how good they 
ir¢ 


President Shipman, before calling for the next order of 


tersely and forcefully outlined the objects of the 


business, 


ciation, stressing the feature of service to the industry 


ass 


1 


llowing the routine reports, matters left over from 
the previous meeting were discussed. Mr. Ward exhibited 
a sample of the proposed membership certificate \fter 


discussion it was decided to seek the advice of Judge Miller 
and Mr. Stack upon the legal responsibility implied in the 


statement of guarantee in the certificate The proposed 
trade mark of the association was shown This, too, was 
uid over, but as ordered that the trade mark be made 

part of the membership certificate The style and word 


ing of each will come up for decision at the January meet 


ng 

The proposed amendment to the constitution, changing 
the name of the organization to the Chicago Rebuilt Type 
writer Dealers’ Association, was unanimously rejected, it 
being felt that the association’s name should be inclusive 
enough to take typewriter dealers. 

On motion t Mr. Young the president appointed a 
grievance committee, consisting of A. R Ames, Ames 
Supp Compan) P. E. Kinnisten, Illinois Typewriter 


Topi Ss al d H 
ited 


Company; M. A. Borresen ot Typewriter 


W. Martin of Office Appliances. This committee is cre 


to act impartially in cases of disagreements between men 

vers or between members and customers that cannot be 

satisiactorily decided except by reference to a 1 ittes 
of arbitrators 

- retary Kinnisten read and expla ned the I Lis A 

i g to the incorporation of associations not tor pe 

ry pro It being necessary to create a board of 

tees or & ernors to comply with the incorporation 

Notice given that an amendment to the con 

stitution would come up at the January meeting pr ding 


Since this will be a mere routine matter 


ertain details were worked out in advance of the ti 

of the amendment. It was decided to elect three men to 
serve one year each and two for two years Che hair 
appx inted Messrs Holbrook, Froelich and Young ee 
committee to nominate the five members of the jard of 


understanding that the board mem- 


governors, with the 


bers are to be selected from among those not already 
omeers oOo the association. 

Mr. Holbrook, chairman of the entertainment commit- 
tee, said he had expected Judge Jonas to be present to 
make a speech, but the judge couldn’t come. He, there- 
fore, called upon James P. Ward of the Shipman-Ward 
Manufacturing Com to give a talk on “Fitting the 
Square Peg Into the Square Hole.” Mr, Ward has given 
much study to the subject of placing men in the positions 
to which their abilities best adapt them. He related how 
he first became interested in the subject; how he con- 
sulted an expert a what has since resulted, from that 


16) . | 
interview ind 


from independent studies he has since made. 


He explained most interestingly a series of charts showing 


heads ot the different 


types and temperaments to be found 
us, and presented the ground work 


among the people abo 


upon which character experts base their conclusions when 

advising a man or woman to adopt this or that avocation. 
At the conclusio1 f Mr. Ward's address, which received 

hearty applause, or f the old songs was sung and the 


meeting adjourned 


Montreal Stationers Elect Officers. 
leeting dinner of the 
Montreal, December 2, 
elected for the ensuing year: 
Manning of O. H. Manning & Co.; 
vice-preside! Sutherland of C. F. Dawson, Ltd.° 
secretary-treasurer, Eugene Abraham of Latter Bros., Ltd. 
Executive Committee, Robert Fortier, W. P. Crites, E. 
Valiquette, W. E. Dawson, O. W. Barwick and J. K. 
lhompson 
lhe dinner took place at 6:15 p. m. at the National Club, 
The entertainment features 
arranged by the entertainment committee, under the chair- 
manship of W 


community Singing 


and Stationers’ 


the 


At the annual n 
\ssociation of Canada, on 
following officers were 
President ) H 


t James 


where eighty covers were laid. 
kK. Dawson, included comic songs, piano 
solos and 


The meeting was opened by President Robert Fortier, 


who gave cordial greeting to the out-of-town guests. 
hese included Richard B. Carter and William H. Green- 
eaf of The Carter's Ink Company, Boston, Mass.; George 
\. Save of the Dominion Blank Book Company, St. 
John, P. Q.; Albert Moore of the Moore Manufacturing 


S. Start of the Defiance Sales Cor- 
York, and Hooke of Brown Brothers, 


Company, Quebec; KR 


oration, New Harry 
I 


Ltd., Toros 

Reports of officers and committees were read and ap- 
proved and all of the guests made remarks. Ed Beck, 
secreta! the Canadian Pulp and Paper Association, 
made an extended address on the pulp and paper industry 
in Canada. He presented interesting figures of the exports 
and imports of paper and their relative value to the coun- 
try 

President's Address. 

In his report the activities of the year, President 
Fortier said that, since any specific report on the events of 
the vear \ ld be a recapitulation of information al- 
ready possessed by the members, he would confine his 


remarks to general impressions. That the trade in Canada 


is prog sing there can be no doubt. The association has 
been a de te and valuable factor in elevating the prestige 
yf the stationery business in Montreal. Through the as- 
sociation the stationers have been able to eliminate non- 
essentials and appraise ¢ ssentials. 

It is organization only that makes most things possible 
n society as complex as that in which we live today. 
In one case,” said the speaker, “by the formation of the 
association, thus bringing us together where we can dis- 
cuss the various problems which confront our craft, we 
have accomplished more in the short time we have been 








he me gee rameter 








~ i 
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organized than we could accomplish in ten times as long a 
period were we not organized. 

“We have only to look at the many trade organizations 
now in existence which were organized many years ago 
and are still working in perfect harmony. Co-operation 
overcame most obstacles in other cases and this should be 
the slogan in our association 

“We have gone into the selling of commodity articles and 
threshed them out to proper selling values. 

“We have delved into the tax question so that the trade 
is thoroughly acquainted with it and enjoys an entire 
unanimity of opinion that should bear fruit in the future. 

“We have established the nucleus of a price list with 
fair prices in order that the stationery trade may be on the 
same basis as other retail trades. 

“I have reached one definite conclusion; that is, that 
despite what this association has already accomplished, we 
have only begun. There is infinite room for the contin- 
uance of the association in the future.” 

Continuing, Mr. Fortier expressed confidence that the 
association, through the wholehearted co-operation of its 
members, will place the stationery trade of Montreal upon 
a plane as high as that enjoyed by any trade. He expressed 
gratitude for the support given him during the year, and 
spoke a word of appreciation of the weekly luncheons which 
were enjoyed by all. He thanked the executive committee 
for its aid and support and expressed appreciation of the 
election of Charles F. Dawson as governor of District No. 
13 of the National Association of Stationers, Office Out- 
fitters and Manufacturers Mr. Fortier complimented 
James K. Thompson for the able manner in which he con 
ducted the office of secretary-treasurer during the year. 
In conclusion, the speaker expressed his hearty good wishes 
to Mr. Manning, the incoming president, and gave assur- 
ance of his wholehearted support. 

On taking over the chair, President Manning thanked 
the members for the honor conferred upon him and spoke 
optimistically of the sound condition of the association. 

Charles F. Dawson outlined his duties as governor of 
District No. 13 of the National Association of Stationers, 
Office Outfitters and Manufacturers, concluding with rem- 
iniscences of the days before organization was thought 


of in the stationery trade. 


Thomas V. Bell spoke on co-operation in business and 
what it has accomplished in the last few years in Montreal. 


The meeting adjourned at 10 p. m. 


COMPANY CONFERENCES 


Elliott-Fisher District Managers Meet. 

The District Managers’ Conference of the Elliott-Fisher 
Company was held at the home office in New York during 
the week beginning December 15. District managers from 
all over the United States were present, as was also J 
Lecher, Continental district manager of the company Che 
object of the meeting was the completing of plans for the 
1925 sales campaign. Quotas, sales organizations, adve 
tising campaigns, etc., were discussed. 

This was the third meeting of the year. The general 
outlook as seen by the district managers is that 
going to be a banner year and all are looking forward to 
a much improved business. 


At the conclusion of the general conference on Wednes 


day night, President Wagoner gave a dinner to the district 
managers, department heads and staff at the Park-Lane 


hotel, 299 Park avenue, New York, N. Y. 


“Elsie” Sales Executive Makes “Big Swing.” 


A series of district sales meetings was held by the L. C 
Smith & Bros. Typewriter, Inc., which brought branch 
managers into contact with the operating plans under the 
new organization. Managers of branch offices gathered at 
their respective district headquarters. The sessions at New 
York, Cleveland and Chicago were attended by Frank R. 
Ford, president of the corporation. Vice-president Francis 
Van Buskirk was present at all of the meetings. T! ym 
plete schedule of the meetings, with location, dat and 


managers present, is as follows: 


T 


New York, N. Y., October 15-16, at Roosevelt Hote 2 
S. Smith, Albany, N. Y.; F. W. Boughton, Baltimore, Md 
M. H. Paddock, Jr., Boston, Mass.; H. J. Humphrey, New 
York, N. Y.; L. J. Harrington, Philadelphia, Penna.; W 
H. Person, Portland, Maine; G. C. Carr, Providence, R. I.: 














ELLIOTT-FISHER MEN AT 
DINNER.—This is a gathering 
of Elliott-Fisher district man 
agers at a dinner during their 
recent conference held in New 
York. 
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The Advantages that the Dealer Has 
in Handling the “M. & V.” Products 


In selling a line so thoroughly competitive as that of Typewriter Ribbons 
and Carbon Papers, the manufacturer who is desirous of increasing his out- 
put must, of necessity, impress his trade with the advantages that he is in 
position to offer them above that of the average competitor. In our case the 
advantages are numerous. We would first cite the large variety in the reg- 
ular lines of Typewriter Ribbons and Carbon Papers; this, however, show- 
ing only the main items in our general line. The number of accessories 
which can be properly included as a necessary adjunct to this line are, in- 


OMOsMOsWwOoswowoswoswoswowossoswowososowsoss 


33 deed numerous. We will mention only a few items to show just what we 
$3 mean: 

$: Inked Ribbons for All Devices Outside of | Ribbons Made of Carbon Paper for 
33 Typewriter Ribbons, Photographic Use, 

Carbonized Papers for All Possible Pur- Carbon Rolls for All Purposes, Also for 
i poses in the Various Weights, Use on Autographic Registers, Add- 
Billing and Adding Machine Carbons, ing and Billing Machines, 
Hektograph Carbon, Ribbons for Lithographing Purposes, 

o Transfer Carbons for the Copying of De- Ribbons for the Multigraph and Other 
$3 . Duplicating Machines, 

5 signs, 

o Carbons for Making Copies with the Pen, Check Protector Ink, 


g Pencil Carbons in All Weights for All Numbering Machine Ink, 
Forms of Duplication, Hektograph Pen Ink, 


S Strip Carbon for Special Forms, Typewriter and Cleaning Oils. 

o 

o We could continue this list as it does not yet cover the full extent of our line. 
rot This may be a revelation to many who have considered us only as manufacturers of 
Led rT. °~ . rr “ . 

5 [ypewriter Ribbons and Typewriter Carbon Papers. 

Sand 

2 This certainly must present to you the great advantage of handling our goods, 
o taking into consideration the most important fact that the quality of our goods is 


above all others. 








M. GV. Lines 


give the service 
that satisfies 


The trade-mark 
that makes “‘come- 
back’’ customers 











MITTAG & VOLGER, Inc. 


Principal Office and Factory PARK RIDGE, N. J., U.S. A. 


NEW YORK BRANCHES: SAN FRANCISCO 
261 Broadway BOSTON 537 Market Street 

CLEVELAND 160 Congress St. LOS ANGELES 
326 Erie Building CHICAGO Tajo Building 
MINNEAPOLIS 205 W. Monroe Street ST. LOUIS 
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711 McKnight Building AGENCIES ALL OVER THE WORLD Merchants Laclede Building 


BOs 


WOOMOsMOsOosOoswoswowosswowowowoswoswoswosssoswowoswss sto 


OMOMoOswoswososwHssoswowososososwosososH otonotonononononoonononotonoronononoonosed 











52 OFFICE APPLIANCES nary, 192 


L. M. Knickerbocker, Richmond, Va.; G. B. Leiter, Scran- 
ton, Penna.; C. W. Liggett, Springfield, Mass.; C. J. 
Rogers, Washington, D. C. 

Cleveland, Ohio, October 21-22, at Cleveland Hotel—W. 
E. DeRango, Buffalo, N. Y.; S. O. Needham, Cincinnati, 
Ohio; W. T. Witherspoon, Columbus, Ohio; W. J. Derby, 
Detroit, Mich.; E. H. Jones, Pittsburgh, Penna.; C. W. 
Morgan, Rochester, N. Y.; T. E. Hoover, Indianapolis, 
Ind.; J. G. Dawson, Cleveland, Ohio. 

Chicago, Ill, October 24-24, at Drake Hotel—J. L. 
Dixon, Denver, Colo.; F. L. McCaughey, Des Moines, 
Iowa; J. M. Keenan, Kansas City, Mo.; E. L. Eylar, 
Minneapolis, Minn.; E. H. Thorp, Omaha, Nebr.; J. B. 
Jones, St. Louis, Mo.; L. H. Olson, St. Paul, Minn.; V. H 
Davidson, Milwaukee, Wis.; H. S. Gilbert, Chicago, II] 

San Francisco, Calif., November 13-14, at Palace Hotel 
—A. L. Benarfa, Seattle, Wash.; W. S. McCleary, Los An- 
geles, Calif.; H. A. Fiscus, Portland, Ore.; E. A. Hewitt, 
Salt Lake City, Utah; E. E. Hunter, San Francisco, Calif. 

New Orleans, La., November 24-26, at De Sota Hotel 
L. A. Davis, Atlanta, Ga.; H. D. Land, Jacksonville, Fla.; 
H. W. Bornhoft, Memphis, Tenn.; J. J. Merritt, Dallas, 
Texas; E. B. Coyle, New Orleans, La.; R. D. Lewis, Okla 
homa City, Okla. 

Interesting Local Business Show. 

A business show was held in the basement of The Lam- 
mert Furniture Company, St. Louis, Mo., during one week 
in November. The company was assisted in putting on the 
show by the Monroe Calculating Machine Company, 
Thomas A. Edison, Inc., United Autographic Register 
Company, The American Multigraph Sales Company, Ellis 
Adding Typewriter Company, Kardex Company, Transo 
Envelope Company, Todd Protectograph Company, Atlas 
Linen & Towel Service Company, Aluminum Company of 
America, W. C. Persons, commercial photographer, Royal 
Typewriter Company, The Addressograph Company, 
Sandel Printing Company, Library Bureau, Dalton Adding 
Machine Company, Better Packages, Inc., and others. 

All of the exhibitors were enthusiastic over the results of 
the show and of other shows which the company has been 
holding annually. They received much business directly 
and many valuable tips which bring business later. 

The space is given in the company’s new store practically 
without charge to the exhibitors and the small assessment 
which is made against each exhibitor is used entirely to 
pay for invitations, newspaper advertising and other 
publicity. 

The show was well attended and the company hopes to 
hold it each year. 

The organization that really fosters this show is one 
composed of different office appliance people located in the 
city of St. Louis and is known as “The Hub.” 


“Marketing a Specialty.” 

The Corona Typewriter Company, Inc., Groton, N. Y., 
has published “Marketing a Specialty,” by Gordon Lau- 
rence, sales promotion manager for the company. It was 
prepared primarily for distribution to colleges, for use as 
a standard textbook in their advertising and sales courses. 
Readers who desire a copy may address Mr. Laurence at 
Groton, who will see personally that they get a copy. 

“Marketing a Specialty” is a “case” presentation of the 
achievement of placing a new typewriter on the market. 
The new Corona Four had as its background the years of 
prestige and marketing experience that followed the intro- 
duction of the Standard folding typewriter, Corona’s 


ancestor. 

The book treats with refreshing frankness the intimate 
details of research, planning, advertising copy, sales or- 
ganization and distribution facilities which culminated in 





the introduction of Corona Four to the market in May 
1924. Graphs show the analyses of various phases of the 
subject treated—cross-sections of the whole typewriter 
held as it concerns the individua! user. Representative 
pieces of advertising copy are shown, and their scops 1] 
ing effect and technique indicated. One advertisement 

particular, featuring a complete writing outnt tor the 
farmer, carried an explanatory note. It offered a i 
writing materials and correspondence file for $5.00 v1 
This advertisement appeared in accredited tarm papers, and 
was a disappointment in its direct results. The reader is 
told to form his own conclusions. The farmer is un 
usually responsive to mail order propositions and time pay 
ments. Our guess is that the advertisement was printed a 
few years before its time. The farm papers and agricul 
tural schools are preaching business methods on the tar 


but the agriculturalist as a class has not approa 
time when his business methods are business like 
time is coming, and we hazard the opinion that this Corona 
advertisement will “pull” exceedingly well when its field 
is more fully prepared. 

A supplement to “Marketing a Specialty” is a bookl 
enclosed in a pocket on the back cover It told of the 
technique of illustration advertising. The booklet was is 
sued by the Standard Sanitary Manufacturing Company for 
the guidance of i‘s dealers, and was a happy addition to 
Mr. Laurence’s book. Students in advertising courses will 
appreciate the progressive proofs of a four-color 
illustration which are included in the booklet Che 
dividual plates—yellow, red, black and blue—are shovy 
singly, and progressively as the different runs a 


Ol’ ee Stork 


Miss Nancy McClellan. 

George W. McClellan, manager at Chicag for the 
Underwood Typewriter Company, announces the advent 
of Miss Nancy Jean McClellan, the tirst granddaughte: 
the father’s side. She is the daughter of Kk. B. McClellan 


Chicago. Miss Nancy arrived in time to congratulate her 


grandfather on the eleventh anniversary of his appoint 
ment as manager at Chicago for the Underwood 


writer Company 


Master Tobin. 
Mr. and Mrs. A. C. Tobin, Chicago, welcomed the fifth 
child to their family circle in December—a sturd 
The little chap has a big future ahead of him, tor The 
General Fireproofing Company—whose Chicago interests 
are administered by Mr. Tobin—is ever on the alert for 
comers in the sales field. 


Baby Sawyer. 


Mr. and Mrs. B. H. Sawyer, Little Rock, Ark ave 
been blessed by the arrival of a 9%-lb. son. This little 
chap added to the family, subtracts from the income tax, 
multiplies their joys and divides his smiles, as is perfectly 


proper, for B. H. Sawyer is manager at Littk 
the Monroe Calculating Machine Company 


Miss Nancy Elizabeth Lance. 

Born to Mr. and Mrs. Harold J. Lance of Scarsda 
N. Y., at the White Plains hospital, White Plains, N. \ 
a daughter, who has received the name of Nancy Elizabeth 
which is also the name of her mother. Her father was 


Typewriter Company and is now advertising manage 
the Gorham Manufacturing Company. 
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CARBON P PAPERS 
TYPEWRITER 


“The Line that can’t be matched”’ 































































































A line which has both quality and individ- 


uality, variety enough for every requirement 
and manufactured with the greatest care. 








Manifold Supplies Company 
188 Third Avenue 
BROOKLYN station t 2) N, Y., U.S. A. 
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you wouldn't think of driving = — 
such a model. — 
»* * * —— 


Your business and your vpera- 
tors deserve THE typewriter that 
has anticipated all present-day 
needs—— Remington Model 12. 


ty 


/ 
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REMINGTON QUIET 


















The last word in standard typewriters {| 


The Remington Quiet 12 is the most successful new model in all 
typewriter history. It has won the enthusiastic endorsement of owners 
and operators wherever language is written. 

The unparalleled triumph of this latest Remington is the outcome 
of its qualities. Of course it has all of the merits for which the Rem- 
ington Typewriter has always been famous — among them unequalled 
durability, reliability, and capacity to stand up under continued hard 
usage. 

But the real advance of the Remington 12 is in its many refinements 
of construction, which combine to make the operation of the machine 
simpler and quieter, and the day’s work easier, bigger and better. 

In the attainment of these results no expense has been spared by 
the Remington engineers. The Quiet 12 is the most costly mac hine 
in its construction that we have ever built in all the fifty years of 
Remington history. Yet it costs the buyer no more than the ordinary 
typewriter. 

In order to appreciate how important are the latest typewriter 
improvements you must examine the new Remington 12. A dem- 
onstration will be gladly given, in your office, without obligation on 
your part. 


REMINGTON TYPEWRITER COMPANY 
374 Broadway, New York — Branches Everywhere 


Remington Typewriter Company of Canada, Limited, 68 King Street West, Toronto 


Remingt 


WE BELIEVE WE MAKE THE BEST TYPEWRITER RIBBON IN THE WORLD—AND 


} 














There is a Remington 
for Every Need 
REMINGTON QUIET 12 
for general office use 


REMINGTON PORTABLI 


for personal writing 


REMINGTON ACCOUNTING 
MACHINES 
for all bookkeeping 


REMINGTON - NOISELESS 
where silence 1s desired 


On 


ITS NAME IS PARAGON 
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Why You Should Belong to the Association. 


Fourteen Reasons Why Every Member of the Stationery 
and Office Equipment Industry Should Be a Member 
of the National Association of Stationers, Office 
Outfitters and Manufacturers. 


Association as a part of its regular mail 


older printed 


The National 


enclosures recently sent out a single-sheet 


on one side with a map of the regional districts and infor 
mation concerning their extent and the regional 
‘2 | 


governors 


and, on the er, giving fourteen of the reasons why sta 


oners should belong to the organization Here are the 

reasons 

1. Its name is The National Association of Stationers, 
Office Outfitters and Man 
tional trade association of your industry It was 
organized in 1904, and has functioned 


vears in aid of your 
* 


ufacturers. It is the na 


twenty 


business 


2. Its mem a includes those who make, and those 


who di bute the commodities handled d sold by 
stationers and office outfitters. Its purpose is to in 
crease distribution by bringing these two branches 
of the industry closer together in sympathetic un 
derstanding and co-operation 
7 * * 
A clearing house of ideas. Through its annual con 


ventions, joint conferences, and regional meetings, 


comes each year, a clearer conception of the ethics 

of successful merchandising Here men of vision 

meet, who are glad to give of their experience for 
nefit of others 


* 


4 Educational. It is convincing the manufacturer by 


the goods are designed and made, that thei: 
ul distribution depends upon the retail mer 


success! 


t’s knowledge of their character and selling 
and that keepi1 ge the dealer properly 
formed is the manufacturer's responsibility 
* * 
Educational service. It is making available for group 


eetings, educational lectures, pape talks 
of them with screen illustrations—outlining 
ion processes and sales programs These 
een prepared or ar¢ ourse ot parati 
ifacturers. Every sincere business n 
seeking information about his business, and its pi 
tive to the indust! of which it is a part 
* 
6. Standardization. Through its efforts, the manufacturer 
ually demonstrating not only 1€Ss 
esire to keep the dealer and his sales tor 
nformed as to his products, but to fur 
t in the task of distribution by the 
of grades ies Geil pies Make 
Ss les I S 2 
( 
Sales policies. Thr 
etter 
~ d hig! 
change T 
ealer’s p 


Business ethics. 
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THE firmly established 


success of Maunson’s 








| International Rubber 
Typewriter Keys is a 

matter of common un- 
derstanding in every 

| office where they 


have been used. 


This accounts in large 
measure for their 
| rapid growth in pop- 
ularity and contin- 
| ued repeat sales. 








Carry Munson’s 
International 
| Keys and sell 
| the best. 

| 





RA 


MUNSON 


| 
| ‘THE 
| CONCAVE 


Samples and trade prices 
furnished on request 


Munson Supply Co. 
The Largest Rubber Key Factory in the World 
DEPARTMENT D 


23 City Hall Place 
New York 








Ber Key 


——————————————————————— 








Y the makers of 
VENUS—the 
largest selling quality 
pencil in the world~ 


Supreme 
in its class 


Band 
VELVET 
PENCILS 


Gg long established favorite is the leader 
among pencils offering splendid quality at 
a moderate price —and is for sale wherever 
pencils are sold. 


VELVET PENCILS are supplied with or without 
rubber tip. 


HEXAGON 
356—No. 1. Soft 558—No. 3, Med. ‘Hard 
357—No 2, Medium S61—No. 4, Hard 


ROUND 


359—No. 1, Soft 559—No. 2, Medium 


Be sure your Velvet stocks are ample for the seasonable 
demand—in ordering ask us about the Velvet Display 
Assortments No. 1610 and No. 1611. 


/ AMERICAN LEAD PENCIL CO. 
. 220 FIFTH AVENUE NEW YORK 


: & London, Eng 
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creation of new business, instead of indulging 
price contests 
. * ‘ 

9. Arbitration. The Association studies individual p1 
lems, and suggests solutions based upon the experi 
ences of others. In the event of disagreements ot 
disputes, the services of the Association’s (yrievance 
Committee are available for their arbitration and 
settlement, without recourse to legal actio1 

* * * 

10. Information Bureau. 

the Association furnishes the correct answers to all 


Through this important age 


those perplexing questions which a dealer en 
ters during the course of a day’s business, relative 
to the names and addresses of manufacturers, and 
sources of supply of those many odd iten 
carried in stock. 

* * . 

11. The “National Association News” is the Association's 
monthly publication. Through it is supplied 
mation relative to new and discontinued goods, i 
teresting and instructive articles on matters closely 
connected with the successful conduct of 

and the general news of the trade 


* * * 


12. The “National Index’”—the National Association's 

service—places upon the desk of every dealer met 
ber, a ring book containing in condensed form the 
information conveyed through the lists and at 
logues of the leading manufacturers in the industry 
in such shape as to insure its preservation, accessi 
bility, and use; thus enabling dealers to have at 
hand, in convenient form, for ready reference 
formation regarding all the principal items that are 
made for the industry 


* » * 


13. Legal Counsel. It maintains upon its payroll an ef 

cient and capable attorney, one of whose duties is 
to watch unfair legislation detrimental to the indus 
try, and to take such steps as may be necessary to 


obstruct its passage or to effect its repeal 


14. A membership in this organization classifies y 
of the progressive business men ot the 


whether manufacturer or dealer, and mak 


1 


able for your use and advantage without xtra 


charge—the various services enumerated 


Jones Returns from Coast. 
V. S. Jones, sales manager of the H. M. Storms | 


pany of New York, N. Y., returned the middle « r 
ber from a successful two months’ trip to the Pacitic Coast 
his trip was by way of a visit to the old hom: 
Mr. Jones originally traveled in this territory H 
the pleasure of renewing mai friendships on the 
He reported business in very good conditio1 
that the new processe d carl oO} and the Stormtex 
lines which have just been put on the 1 
with a favorable receptio1 


Unland Resigns from Wahl Company. 


l.. B. Unland has resigned his co 


Ln | Dai \\ 
ing organization of The Wahl Company of Chicag 
engage in the real estate business in Florida Mr 


is well known among office equipment dealers " 
onnections with the Meilink Manufacturing 
Company, the Aurora Metal Cabinet Worl 
Wahl Company His connection with the last 


company was severed on December 31. Office Appli 5 


his previous 








joins other friends in extending to Mr. Unland 





good wishes for the success of his new undertaki: 
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UNDERWOOD 


typewriters are in use 
‘They Speed the World's Business 


UNDERWOOD TYPEWRITER CO.INC...UNDERWOOD B'LDGNY. 
BRANCHES IN ALL PRINCIPAL CITIES 
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“I Would Like to Stress 
for More 


“Is Salt Lake City 
The Only Place We Can Sell?” 


“" the past we have been going after 

business haphazardly. It’s easy to think 
about a big town like Salt Lake City—and 
forget smaller places whose trade is every 
bit as profitable. 

““W iththis new quota sheet (shown below 
we are now circularizing every town and 
city in our logical trade territory in direct 
proportion to our carefully compiled sales 
quota for each town or city. 

“Thus we are going after business where 
the business actually is—not over-spend- 
ing our advertising appropriation in big 
towns nor neglecting small towns.” 
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Factories: 


General Offices: 
903 W. Van Buren St., Chicago Chicago—Brooklyn—London 





2 4 


”? 


fi 


the Need 
Intensive 


The New 1925 Style “A” 
Addressograph metal ad- 
dress plates combine “one 
piece” economies with 
“card index” advantages. 
Send for sample! 










Veneral Ut 


903 W. Van Buren St., Chicago 


Factories: Chicago—Brooklyn—London 

Albany Chicago Des Moines Kansas City New York Pittsburgh Spokane 

Atlanta Cincinnati Detroit Los Angeles Oakland Portiand St. Louis 

Baltimore Cleveland Duluth Memphis Oklahoma City Salt Lake City St. Paul % . 

Birmingham Columbus Evansville Milwaukee Omaha San Antonio Syracuse “A y 

Boston Dallas Grand Rapids Minneapolis Oshkosh Francisco Toledo . r 4 4v rad ox. < 

Buffalo Dayton Houston Newark Peoria Scranton Wahpeton, N. D. Vad a BE, Oa o® 

Butte Denver Indianapolis New Orleans Philadelphia Seattle Washington , 4 Sy ied ‘> % ? 
a9 © of ¥ 


Canada: 60 West Front St 
St. John—Quebex 


_ TORONTO—Vancouver—Montreal—Hamilton—London—Ottawa— 
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Selling Effort!” 


—Herbert Hoover, Secretary of Commerce 


How to Sell More in 1925— 


In order to circularize intensively and profitably for 1925, 
your mailing list should be more than a ard 

tion of names! Advertising costs should distributed 
over your trade area in proportion to sales quotas. 


Sec’y Herbert Hoover says— 


“Much effort is lost upon some territories, which if 

erly studied, would fail to show possibilities sufficient to 
justify the expense o selling and advertising.” The 

sheet below shows how this can be avoided by regoleting 
advertising appropriations in proportion to sales possi- 
bilities! 


Business Possibilities Determine Advertising— 


You must analyze your trade radius to find who are logical 
prospects for your product or service, and how much they 
should buy! Then set your annual sales goal and circu- 
larize directly in proportion to your logical selling op- 
portunities. 


FREE Trial—FREE Book Convinces! 


FREE selling book explains how manufacturers, wholesalers, 
retailers, banks, etc., are increasing profits by distribut- 
ing advertising efforts and costs logically. FREE Trial 
Alienpesh proves how you can use “quota sheet” cir- 
cularizing method. Just check and mail coupon! Convince 
yourself! No cost or obligation! 
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N offering a line of steel products, it should be a source of 
personal satisfaction—as well as a strong selling point— 
to realize that you can push the line with the feeling that 

there will be no “come back” to your claims. 


The Canton line has won the whole-hearted support of 
dealers in all parts of the country. The growing demand for 
equipment of this kind, makes it well worth while for any 
dealer to investigate our “different from the others” propo- 
sition. Write for details now. 


THE CANTON ART METAL CO. 
CANTON, OHIO. 


~ —, oe 


Januar 1925 
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Saxon-Davies Now with Remington Headquarters 


Office. 





H. Sax Davies, who has been with the Ren ington 
pewriter Company in India for a numbe vears 
MAJ. W. H. SAXON 
DAVIES 
ere he distinguished service, is now associated with 
he Remington toreign department New York City 
Mr. Davies is a man of fine personality, wide experience 
liberal education He and other met f is type 
eedingly welcome to our shores 
Reliable Acquires Manufacturers Clearing House. 
\n important transaction 1n the rebuilding business ot 


hicago was recorded in December, when the Reliable 
[Typewriter and Adding Machine Corporation, 1/0 West 
Washington street, took over the Manufacturers Typewriter 
Clearing Houss 193 North Dearborn street Max Gar 
l, who ha een directing the activities of the Manutfas 
s Typewriter Clearing House several years, wished to 
e hit of the duties of the rebuilding plant to de 
his energies to the development of the Venus port 
le type \fter considerable negotiation the deal was 
summate d Messrs. Lyons and Froehlich, of the 
Reliable, are now in control of the rebuilding business 
radica hanges are contemplated by the new man- 
gement Both the Washington street and the Dearbor: 
treet stores will be continued. The Dearborn street store 
l concet n retail sales, while the bulk of t vhole 
" Wi e handled from Washington street Under 
new arrangement the combined activities will afford 
nusual outlet for rebuilts and rough typewriters Che 
Dearborn street store has an important advantage, in that 
a landmat { the district and has been advertised 
ensive number otf years he store occupies the 
ner § Dearborn and Lake streets, and has extensive 
la Wi ‘ nm both frontages The Washingto 
store is well-established, although it has been located 
that tho hfare but a few years 
ir to cating on Washingt treet the Relia 
329 Ply th court About ig ( : 
inged liable Typewriter Compa! t Rehabl 
‘ x A Machine Corporatio: Tr} hang 
1¢ ( reasing activities of the busines the 
Z i ld It has 
liberal sup trad 
ating 1 ae ees An extensive distributios eas 
é levices The Id é 
addins and i] ulati £ 1 
IsIness has 
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Do You Want 
This Easy, Quick 
-——PROFI ft 


Here 


easy, quick 


is a chance for you to make some 
profits—with a very small 
initial investment and with only a reason- 
able amount of sales effort. We are now 
to appoint some new Rotospeed 
ag lf you would like to get hold of 
this money-making opportunity; if you 
would like to have the Rotospeed agency 
in your town—then mail the coupon at once 


ready 


ivyencies, 


for the facts 
The Rotospeed Features 
Insure Sales 
The Rotospeed is the most practical 


duplicating machine on the market. It is 
simple and easy to operate. It turns out 
good looking, clean-cut, printed matter 
speedily and inexpensively. It can be used 
profitably in every business and profession 

by retail manufacturers, drug- 
banks, ministers, etc. It costs 
$53.50 fully equipped. 


stores, 
gists, grocers, 


but 


Send for the Facts 


You will find a practically unlimited mar- 
cet for Rotospeeds in your town. You will 
an already created demand for this 
duplicating machine. You will find an op- 
portunity to make some quick, easy profits 
Mail the coupon 
We will send you all of the facts 
cost of obligation. 


The Rotospeed Co., 
175 Fifth St., Dayton, Ohio 


with a Rotospeed agency. 
now 
without 

















The Rotospeed Co., 


175 Fifth St., Dayton, Ohio. 


I an get the Rotospeed agency in 
»bligate me in any way. 


















ewStee 
Desks 


A Canadian Achievement 





The ‘“‘Orrice SpectaLty"’ Efficiency Desk with 
Vertical Files and Card Record accommodation. 





‘‘NEWSTEEL" Desks also 
made in Box Drawer and 
Efficiency Typewriter 
types 


















The ‘Lino.’ Tops on 
NEWSTEEL Desks with 
wood frames give beauti 
ful working surface with 
no cold touch. 








It is difficult to impart an adequate idea 
of the beauty, durability, and mechanical 
perfection of the “NEWSTEEL” Desks 
by the mere medium of the printer's art. 
In design, in finish, and in durability they 


assure lifelong satisfaction. 


Prices vary little from those of good 


wood desks. 


MADE IN CANADA 


)FFICE SPECIALTYMFG.(. 


NEWMARKET, Canada 


Branches at: 


Toronto Montreal Ottawa Quebec Halifax Hamilton 
Winnipeg Regina Calgary Edmonton Vancouver 
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Chicago Stationer Subleases Space. 

Stevens, Maloney & Company, 21 South La Salle street 
Chicago, Ill, have sub-leased the store at 18 Sout 
Salle street to Almer Coe & Company, an opticiat 
several stores in Chicago. The lease at 18 South La 
street was acquired originally from P. F. Pettibone & 
Company when that organization gave up its downt 
store and concentrated the business at the manutacturing 


plant, 27 North Desplaines street. At that time Stevens 


Maloney & Company had but a short term remaining 
the lease of the store at 21 South La Salle Phe 

across the street was taken over as a safeguard ist 
the store at 21 La Salle could not be leased agai: Some 


weeks ago this lease was renewed 











ROYAL ADVERTISING ABROAD 
Novel arrangement of Royal typewriter 


posters on large cylindrical stand 
mounted on a carriage This was dé 

signed by Oscar Widmer of St. Gall 
Switzerland The carriage was drawr 


through the streets of St. Gall and at- 
tracted much attention 
through the city Mr. Widmer is the 
sub-dealer for St. Gall for Theodor: 
Muggli. Zurich Royal agent for 
Switzerland 


on its journey 








Card Punching Contest for Insurance Records. 

The Penn Mutual Insurance Headquarters 
phia, Penna., held a card punching contest 

tuarial department presented a relay 


punchers, as did the statistician’s department, eacl 


punching eight cards of forty-five digits eacl 

watch observation Time was taken at the et 

team’s pertormance. Accident to card or m 

change of machine was considered a fault and ]| ties 


of thirty seconds in the time-score were impos 


error, double punch or non-punch. The finish was clocked 
as the last puncher of each relay team placed the last rd 
the team’s fortieth card—face down on the tabl Net 


time plus penalties was the basis of comparison, and the 


actuaria! team won the first two heats, therefor 


test The score 

First heat Elapsed time, 12 min. 52-5 sec.; 12 errors 
Adjusted time, 18 min. 52-5 sec. Second heat: | d 
time, 11 min. 581-2 sec.: 5 errors Adjusted tir 14 


min. 28 1-2 sec. 
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“INVINCIBLE” Quality and Service 
Bring Satisfied Customers\% 
“INVINCIBLE” “INVINCIBLE” 


| |Z dy Typewriter Support Rebuilts 





a ~ 





The Standard of Re- 


















Apr ™ 
ae / Every office needs built Typewriters 
— at least one ot 
eae these handy appli- Our stocks include a 
——— ances, especially splendid assortment of 
Retail Price where floor space rebuilt,  fixed-up, and 
— s at a premium. rough Remington and 
$ Convenient for other standard make ma- 
ae 5 stenographer tak chines. The workman- 
“a Lj ing dictation and ship and appearance of 
=. a most practical “INVIN( IBLE” ma - 
Denver and West, $6 support for books, chines is exceptional, 
idding machines, and they are ready sell- 
card index, typewriter. Can be easily attached to ers everywhere. We ship from our nearest branch 
wall, desk, filing cabinet or table. Revolving top, fin and save delay Prices allow you a good profit on 
ished in mahogany or oak, with strong black japanned inv kind of machine. If you want to see what 
support Size 15x20 inches. This is a quick seller “INVINCIBLE” value means, write for our latest 


with a liberal profit. Stock up on it. Ask for circular price list 





24 Hour Service From Our Conveniently Located Branch Stores 


Send us your next order of typewriter, adding machine or multigraph rollers 


ve you time, money and transportation. Our un- 


to be recovered. We can 
usual facilities include heavy specially constructed grinders operated by expert 
workmen. You are assured of absolutely true diameters and perfect surfaces. 
Give your customers the advantage of our superior service. Exchange service 


on typewriter platens at each of our branch stores 


RUBBER TYPEWRITER 
COVERS SUPPLIES 


Carefully made of the INVINCIBLE _ type- 
best materials in our own writer supplies are ofa 
ue ay ped wert on uniformly high quality 
a akes ot! ypewriters . . 

e- Hi. ?, that will satisfy your 
adding machines, check . : 
protectors, multigraphs, . oe om. te customers and _ bring 
7 om cm" s ~ " wy . 

Lud them back again and 
again. Everything is 
included in our very 


addressing and _ folding i 
complete line—ribbons, 





machines ind all other o 


office de 





ven ane One , 1a ty 





Your name printed 
me gop : . . 
FREE of charge on aaj . carbon paper, transfer 


orders for one hundred - 
sizing, enamel, trans- 








Von will Gnd thie ¢ — 
i ~ this a Mi fers, brushes, pads, etc. 
Valuable tort oft adver- . : 
sage egret HE yo Stock a trial order and 
4 i i peeeeer OSL. . 
watch how quickly 
. Ww M¢ M hanics’ Aprons var "c " _ 
v a INVINCIBLE SUP- 
at, PLIES sell—then watch 
veered ts. your customers come 
soap back for more! Send 
L1undering +4 
; wo today for attractive 
teria = prices. 


THE HOME OF “INVINCIBLE” PRODUCTS 
Resident Salesmen Wanted 
American Writing Machine Company 


Branch Stores in Principal Cities 


Home Office and Factory: 449-455 Central Avenue, Newark, New Jersey 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 


Charles L. Mitchell, President, Topeka, Kas.; Charles P. Garvin, First Vice-President, Boston, Mass.; Fred P. Seymour, Second 
Vice-President, Chicago, Iil.; E. H. Sell, Third Vice-President, Columbus, Ohio; A. H. Childs, Treasurer, Chicago, Jll.; J}. Henri 
Petetin, Auditor, New Orleans, La.; Fletcher B. Gibbs, General Manager, 403 Conway Building, Chicago, Ill.; Mortimer W. Byers, 


Secretary and Counsel, 41 Park Row, New York, N. Y. 
REGIONAL GOVERNORS 


James T Towhill (The Cc. C. Carpenter (The Sam’! 
James T. Towhill Com C. Tatum Company), Cin- 
pany), Boston, Mass. einnati. Ohfo , 

G. 8 Hice (Roberts Num 
bering Machine Com c. J. Nachtigal (The Globe- 
pany), Brooklyn, N. Y. Wernicke Company), Chi 


W. P. Waddy (The Everett- eago, Ill. 
Waddey Company), 
Loulautiin Ky. » A. J. Walker (Farnham 
Nathan Salzman (The Printing & Stationery 
Hirschberg Company) Company), Minneapolis, 
Cincinnati, Ohio. Minn 





REGIONAL GOVERNORS 


William Schmiederer (Bux W. J. Ortel (Shaw & 
ton & Skinner Printing & en Company Spokane 
Stationery Company), St. Wash 
Louis, Mo 
Edward E randa 
William Stewart (Stewart (Schwabacher-Frey Sta 
Office Supply Company) tionery Company Sar 
Dallas, Tex. Francisco, Calif 
H. E. Bellamy (Kendrick Charles F. Dawson (Charles 
Bellamy Company), Den F. Dawson, Ltd Mor 
ver, Colo, treal, Canada 


Place and Time of Next Meeting—To Be Announced. 
SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 


National Index a Progressive Service. 

On December 11 the National Association of Stationers, 
Office Outfitters and Manufacturers sent to members the 
lists of the following manufacturers for insertion in the 
National Index binders 

Klipto Loose Leaf Company, 15-17 South Delaware ave- 
nue, Mason City, Ia.; Beach Publishing Company, 545 
Book building, Detroit, Mich.; Acme Staple Company, 
1643-1647 Haddon avenue, Camden, N. J., and Moore Push 
Pin Company, Wayne Junction, Philadelphia, Pa. 

Since this work started many of the manufacturers have 
sent in revisions of their lists which have been instantly 
forwarded to members from association headquarters. As 
fast as the lists are delivered they are sent out for inser- 
tion in the binders so that members may always be up-to 
date with their price lists. Manufacturers are more and 
more coming to understand that the National Index is 
becoming the foremost standard reference book of the 
stationery industry, a book which is kept up to the minute 
and which before long will include practically every manu 
facturing concern in the stationery field of the United 
States. 

The magnitude of the work is a_ bit startling. Like 
everything of value, it has been put across and kept going 
by hard labor. Gathered together in one substantial loose 
leaf binder and carefully indexed by commodities are the 
lists of over three hundred manufacturers. These lists con 
tain not less than 50,000 items of merchandise. 

The work of gathering the remaining lists is making 
fine progress. Scores of manufacturers have their lists in 
preparation and many are nearly ready for distribution 
Among these are the following: 

Dennison Manufacturing Company, Framingham, Mass.; 
Meyer & Wenthe, Chicago, Ill.; A. W. Faber, Newark, N 
J.; Canisteo Ruler Manufacturing Company, Canisteo, N. 
Y.; The Clarotype Company, Inc., New York, N 
Y.; L. L. Brown Paper Company, Adams, Mass.; Bos 
ton Specialty Corporation, New York, N. Y.; Alvah 
Bushnell Company, Philadelphia, Pa.; J. C. Blair Company, 
Huntingdon, Pa.; Aikin-Lambert Company, New York, N. 
Y.; American Clip Company, Long Island City, N. Y 
Automatic Pencil Sharpener Company, Chicago, IIL; 
American Lead Pencil Company, New York, N. \ 
Pressteel Engineering Corporation, New York, N. Y 
Oakville-American Pin Division (Scovill Manufacturing 


Company), New York, N. Y.; The Tablet and Ticket Com 
pany, Chicago, Ill., and The F. S. Webster Company, Bos 


ton, Mass. 


No manufacturer has refused to prepare a list Those 
who have not responded are delaying action pending the 
readjustment of business conditions or are waiting to see 
how the service is being received by stationers and the use 
they are making of it 

[he National Index, despite the short time it has been 


in existence, is already 33% per cent efficient 


team work on the part of dealers this can be increased 
very soon to a figure close to 100 per cent. It dealers will 
ask for lists from manufacturers whose names are on the 
community index leaves, but whose lists have t yet beer 
distributed, the National Index will soon be ymmpleted 


National Association Receives More New 


Members. 
Che following members joined the National Association 
of Stationers, Office Outfitters and Manufacturers during 


the month of November 


ARIZONA (DISTRICT NO. 12 
Phoenix 
Berryhill Co., The (reinstated) 1333 


Dealer A-B-C-D-E-G-H-I. 


MINNESOTA (DISTRICT NO 

Vinneapolis. 

Buzza Company, The Colfax a: ike Sts 
Manufacturer. Greeting Cards and Mott 


Midland Paper Co. ; Ne 204 s rd St 
Dealer. A-B-C-D-E. W. V. Pierce an: S. Maske 
Buyers. 
St. Paul. 


McClain & Hedman Co. (reinstated)... .133-137 sth St 
Dealer. A-B-C-D-E-G-H-N. S. F. Jer 
STRICT NO. & 
Louts 
Wilde, Albert M... 5842 
Field Member. Parker Pen Co., Janes\ 
NEW JERSEY (DISTRICT N©. 2 


Jersey City 


MISSOURI (DI 


= 


Van Dorn, Jr., Horace B Wayne and Mo th Sts 
Field Member Joseph Dixon Cru 
City, N. J. 


OHIO (DISTRICT NO. 53 
Cleveland Heights 
a Oe eee 2772 L: 
Field Member. Miller Saw Trimmer (| 
Pa. 
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| THE MIMEOGRAPH 


| provides a better way of doing important 
jobs in offices and factories and schools. 


As a compact, private printing plant it is 
geared to the strenuous day’s requirements, 

/ and in a simple way it rapidly reproduces by 
| |} the thousands splendidly printed copies of 
| | originals, which may be typewritten or drawn 
| | with a stylus, such as Form Letters, Bulletins, 
|| | | Diagrams or kindred matter—and at a low cost. 


; ; 
If Sizes of Mimeographs to suit requirements, 
'/// and at proportionate prices. ‘Interesting illustrated 
'/!} booklet will be sent on request. 
And now the new Mimeotype stencil sheet, 


used without moistening, places the Mimeo- 
| | graph process another long step in advance. 


li A. B. DICK COMPANY, CHICAGO 
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“Build-Up” 
Wire [rays 


Cost Less— 
Save Space 
You carry 


a complete stock with 
little investment 
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BARBEE 


also make 


Desk Trays 


Waste 
Baskets 


The standard line 
—HIGH in Quality and 
Low in Price 
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Barbee Wire & Iron Works 
440 Conway Building, Chicago 


Factories: Lafayette, Indiana 





























Regional District No. One to Meet. 

A one day’s stationers’ convention will be held on Feb 
ruary 9 by the stationers of Regional District No. One of 
the National Association of Stationers, Office Outfitters and 
Manufacturers, comprising the New England States. The 
meeting will be held at the Boston City Club starting at 
10:30 a. m. The Boston Stationers’ Association will be 
the hosts and luncheon will be served at noon with a big 
banquet in the evening at the Hotel Somerset. 

President Mitchell will be there if he is able to travel. 
Ivan Allen of Atlanta, former president, will also be 
present. 

A program of very great value to everyone in the trade 
has been prepared. The committee in charge consists of 
James T. Towhill, governor, Region No. One; Charles P 
Garvin, first vice president of the National Association of 
Stationers, Office Outfitters and Manufacturers; George L 
Davis, president, Wholesale Stationers’ Association; John 
Molloy of the Connecticut Valley Stationers’ Association, 
and George McGinity, president of the Rhode Island Sta 
tioners’ Association. 

Jaclin Company in Larger Quarters. 

The Jaclin Stationery Company, wholesale stationers, un 
til recently at 434 Broadway, New York, have taken prem 
ises containing three times more floor space at 388 Broadway. 
Extensive alterations have been made in the new prem 
ises. A considerable portion of the front space is given 
over to a modern showroom. The new location is in the 
heart of the wholesale district which makes it convenient 
for stationers in other parts of the city who send out boys 
for pick-ups. A city counter, manned by four clerks, 
where boys or messengers can be waited on in the shortest 
possible time. 

The new offices and warerooms are conveniently located 
and easily accessible to all elevated, subway and surface 
car lines. The company has extended the line of mer 


chandise and have taken on in addition to other things, the 


agency for a line of glassware, well known in t 
tionery field. 

In the company’s December bulletin, an entire page was 
devoted to a graphic illustration of the new quarters show- 
ing its location, offices and a stock room and convenient 
shipping facilities. An illustrated catalogue and price list 
will be distributed in January to dealers and others who 
are interested in receiving a copy. 7 

J. C. Runnels and W. J. Moulton, formerly with the 
Cushman & Denison Manufacturing Company, have been 
added to the outside sales force of the Jaclin Stationery 
Company. Mr. Runnels covers the Southern territory and 
Mr. Moulton will cover that trade which lies west of Chi 


cago, making a trip to the coast at least once every year 


A Catalogue What Is. 

Like the “ham what am” the Cotterel Company's new 
catalogue is all meat. It contains 208 pages which includes 
a sixteen-page supplement covering the Structural Strength 
line of steel safes made by the Globe-Wernicke Company 
Other safe lines handled by the company include the 
Victor, the Hall Safe Company vault doors, safe deposit 
boxes, etc. The company also carries a large line of office 
furniture, filing devices, shelving, desks, chairs, tables, 
costumers, vault trucks and a very complete line of station 
ery items. 

The catalogue is a beautifully printed affair bound in 
flexible covers done in red, black and cream. The catalogue 
is accompanied by a price list covering the complete lines 

There oughtn't be any pay envelope big enough to buy a 
man’s peace of mind.—The Coach (published co-operatively by 
the Boorum & Pease Company, Eberhard Faber, CC. Howard 
Hunt Pen Company and Sanford Manufacturing Company) 
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Creating New Markets! 











Persistent advertising in national 
publications is creating new markets 
for Van Dorn products. 


Homes, garages, factories, machine 
shops, offices and public buildings are 
markets for the Van Dorn Storage 
Cabinet. 


Most people do not voluntarily think 
about storage protection. Van Dorn 
advertising is creating more emg 
about storage! Asa direct result Van 
Dorn merchants are selling more and 
more storage cabinets. 


Other Van Dorn products offer equal 
opportunities. A new catalog will 
soon be completed. Allow us to place 
your name on our mailing list now 
and you will be among the first to 
receive your copy. 


THE VAN DORN IRON WORKS CO. 
Cleveland, Ohio 


Branches: Cleveland New York Chicago Philadelphia 
Washington Pittsburg 














| 
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A LIFELONG FRIEND 


A friend of the L. C. Smith is a friend 
for life. 


Tv, 
> 


te 


7, rT. 
EOS 


T>, Txt. 
+ Pree, 


Tutatut 
Se ee 


Sad 


¥. 
- 


The operator remains loyal because 
with the least effort she can produce and 
continue to produce neat, accurate corres- 
pondence; the executive because he finds 
that the L. C. Smith in the long run is 
the most economical, the most efficient. 
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Our free illustrated catalog explains the 
reasons for this. It is yours for the asking. 





Sa aga as 


L. C. Smith & Bros. Typewriter, Inc. 


Factory and Executive Offices, Syracuse, N. Y. 
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O. L. Moore Heads Trade Association Executives. 
Moor retary of the Sales Book Maaufacturers’ 


ition, ( icagZo, I11., was elected president tr the 
\ I \ssociation Exec es at the a 
neia il liff Lodge N \ i W SO! 
( | S ector o the NX il Pee | ( > ply 
. stios sen cha the gram 
tte¢ 


F. P. Johnson Promoted to Waterloo. 


P. Johnson has received appointment as manager of 
roughs Adding Machine Company’s sales and serv 
gency at Waterloo, lowa. This appointment came as 
ilt of a very successful experience in the Burroughs 


sale Ss organizatiol In his career he ] as de monstrate d ( le arly 


bility to serve business men \s a salesman at the 





F. P. JOHNSON 


as City agency Mr. Johnson was a member of the 

Burroughs All Star club Che qualifications for member 

ship in this body are very strict—it has been called the 
fall of Fame” of the Burroughs organization. 


Meilicke Systems Moves Plant. 


Meilicke Systems, Inc., formerly at 932 Wrightwood 


avenue, Chicago, IIl., is now established in a modern plant 
3466 North Clark street, Chicago, II The telephone 
ber has been changed to Bittersweet 3730 In the 
new plant the fices and production departments are 


located on one floor. The mechanical equipment is arranged 


to facilitate production through the convenient location 


the different units with respect te the “flow” of work 


ugh the plant “Prompt service to the trade” is the 

Meilicke slogan in the new plant Inquiries and orders 

ll receive iuick attention [The business was incor 
under the new name late last year 


Philadelphia Workers Benefit by Will. 
will ¢ ] Wiilliame« nine ¢ 


late Henry S. W 


set em ve 


Williams, Brown & Earle Company, Philadelphia manu 
rs of drawing instruments, was probated a short 

. : ' , 1 aa 
I employee or the ( mpan) who lat peen 
e service ten years or more is to receive $50.00 The 
ced $100,000 in a trust fund for the widow His 
yrothers each received 250 shares of sto the 
ny Fortv shares were devised to each of the chil 


Mr. Williams’ brothers 


Idaho State Typing Contest to Be Held in May. 


he Idaho state typing contest will be held at the Uni 

of Idal Moscow, May 3, 1925. It will be under 
uspices of the department of economics and political 
science Prof. H. C. Dale is at the head of the business 
riculum [The contest will be conducted under the rules 


adopted by the Interstate High School Typists’ Association 


Miss Frances E. Wilhelm, Bonners Ferry, in charge 


St. Li uts, Mo 











We exhibit at Amert- 
can Furniture Mart, 
666 Lake Shore 
Drive, Room 408, 


Chicago, Illinots. 





Efficient Comfort 
In Office Chairs 


It is generally admitted that office furni- 
ture which increases the comfort of the 
worker, adds to his efficiency. Recognizing 
the importance of this point, Conrades “Bet- 
ter Built” chairs are designed and construct- 
ed with the idea of efficient comfort in mind, 
plus the most careful attention to materials, 


workmanship and finish. 


Conrades should be a good line for you. 


Have you a catalog? 


Manufacturers of School Seating 


Conrades Mfg. Co. 


Makers of ‘‘Better Built’’ Chairs 


1942 North Second St. 









We exhibit at Ninth 
floor Monogram 
Building, 1718 
Washington Ave., 


ST. LOUIS, MO. 
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“Quality Brand’ 


BRASS AND STEEL 


Cuspidors 


We thank our 
friends for their 
liberal patron- 
age during the 
past year and 
offer our wishes 
for a Happy 
and Prosperous 


New Year. 


Che @o 
MAT 3.0 
DETROIT ~~ 


SALES REPRESENTATIVES 


H. E. Hooker, 841 W. Randolph St., Chicago, Ml. 
Brush Brothers, 258 Broadway, New York, N. Y. 
Ernest Wallace, 444 Market Si., San Francisco, Calif. 
R. H. Lloyd, 316 Simpson-Whiteman Bldg., Dallas, Tex. 
Phil. F. Webster, P. 0. Box 873, San Antonio, Texas. 











January, 1925 


Salmagundi 





Fifteen Years Ago. 


A Cross Section of Office Appliances in 
January, 1910, When the Year Was Opening 
with Glowing Promise of Good Business. 


The late J. B. Hall of the Addressograph Company was 
the subject of the frontispiece. 

The annual review of the business situation in many 
countries abroad was the important feature of this bet 
Many of the writers who contributed are still active in the 


office appliance field in their respective countries 

Kenon Taylor of the (then) Taylor Rebuilt Typewrite 
Company, Memphis, Tenn., contributed “Handling Rebuilt 
Typewriters.” 

Jess W. Hadley, of Denver, had severed a long conne« 
tion with the Baker-Vawter Company, to establish him 
self as a manufacturers’ representative. Among his lines 
were Elliott-Fisher bookkeeping machines and Tengwall 
loose leaf devices. 

John A. Zellers, now export manager for the Reming 
ton Typewriter Company, was called from the St. Louis 
office of the Smith Premier Typewriter Company to take 
charge of the office in New York. 

Otto J. Carrow, now manager at New York, for the 
Woodstock Typewriter Company, had taken charge of the 
Monarch typewriter office at Burlington, lowa 

H. E. K’Burg, now general sales manager for the Wales 
Adding Machine Company, was then manager at St. Louis 
for the Elliott-Fisher Company. 

Edgar K. Stevenson, then general manager of the Ham 
mond Typewriter Company, was presented with a gold 
watch at Christmas, betokening the esteem of his associates 
among the branch managers. 

Frank W. Bailey, president of the National Association 
of Stationers and Manufacturers, contributed the “Import 
tance of National Organization to Stationers.” 

The General Fireproofing Company had opened an ex 
port office at New York City. 

Mortimer W. Byers was made permanent secretary of 
the National Association of Stationers and Manufacturers 

J. H. Lewis joined the Joseph Dixon Crucible Company, 
traveling the Southern territory. He had been working the 
same field twenty years previously for the Tower Manu 
facturing & Novelty Company 


The Right Spirit. 

Teacher—What? You have no pencils or pens? What 
would you think of a doctor who came to perform an oper 
ation without any instruments? 

Bright Boy—I’d think he was a Christian Scientist 
William Kelly, Chicago, Ill, in The Coach (published co 
operatively by the Boorum & Pease Company, Eberhard 
Faber, C. Howard Hunt Pen Company and Sanford Man 
ufacturing Company). 

Operatic Job for Typewriter (Machine). 

A letter received by the Corona Typewriter Co! 

Inc., indicates that there is a field for the typewriter the 
world of music. 

“Dear Sirs—Do you have the small musical and printi1 


typewriters to sell? And would you be so kind as to let 
me know how much they are? I long so for a small 
musical typewriter. If vou haven't any, do y 
where I could get one?” 

Many a man has distinguished the musical possibilities 
of the typewriter in reading from a debtor's letter, “En 
closed find check.” Sweet notes, them. And word has 
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Combining Beauty, Co 


Office workers realize that linoleum on desk 
and table tops is restful to the eyes and 
pleasant to work on. 


| Inlay-Noleum tops with their linoleum sides 
are complete. They have the appearance 
of solid linoleum. 


The deep, rich color of Inlay-Noleum blends 
with the mahogany, walnut or oak finish of 


the balance of the desk. 





Inlay Noleum, 


will attract attention to your windows; will 
bring people into your store; will develop 
new customers, additional business and in- 
creased profits. 


The sides as well as the face of the tops are linoleum The corner edges 
that receive the hard wear are inlaid with wood moulding strips. Wood and 
metal bands are eliminated. The result is a pleasing, beautiful and strong top 


Now is the time to cash in on the popular 
demand for Imperial Desks and Tables with 
the new Inlay-Noleum tops. Be the first 
| to show the latest development in linoleum 
top office furniture and at a price that will 
attract purchasers. 


Put some samples on display. Mail our attractive 
Inlay-Noleum folder to your prospect list. Watch 
your business increase in all lines. Make 1925 





your most profitable year. [nlay-Noleum i 
. . , Tops are full thickness all the way across—not rimmed to thickness 
Send for special folder A-/ and price list enue 4 The edge and corner moulding strips are deeply grooved into 
of Inlay-Noleum. the core and held in place er with waterproof glue. 








IMPERIAL DESK COMPANY 


EVANSVILLE, INDIANA 
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A Necessity in Every Home 
and Every Business 


VERY SIZE, kind and grade in the Standard B & P Line. 

Big, sturdy ones for business house use; smaller sizes for 
the housewife who likes to keep recipes, household hints, etc., 
clipped from newspapers or magazines; good substantial ones 
that will mean many a happy day for any boy or girl. 
Scrap books are steady sellers the year ’round—and Standard 
B & P Scrap Books are the kind that you can be proud to 
offer to your trade. A wide range of styles and prices—run 
ning all the way from the inexpensive item for kitchen, 
stockroom or kiddies’ use up to the handsome volume for th: 
executive's office. 

Description and Prices on Request 
BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station 
NEW YORK 
NEW YORK STORE GENERAL OFFICES 
109-11 Leonard Street 84 Hudson Avenue, Brooklyn 
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come from Paris that a composer has written an opera 
in which the orchestra will employ typewriters to give 
the score a modern character. 


House Organ Philosophy. 
a stopping place for gossip—Diamond Dust (Hall 
Lithographing Company). 
* * * 
Grasp no more than thy hand will hold—The Sales 


Force (Hedman Manufacturing Company) 
* * * 


thing to sell, don’t make a secret of it.— 
News (Strathmore Paper Company). 
* » * 


If vou have some 
Strathmore lo 

Buying cheap goods to save money is like stopping the 
clock to save time.—The Shield (Levey Printing Com- 


* * 


[he chap who doesn’t know how to serve isn’t going to 
served very well—The Webster Way (F. S. Webster 
( ompany ) 
* * 


Let’s all leap into the new year with the feeling that its 
every day is an extra day—The Stencil (A. B. Dick 
Company) 

* * * 
advantage unless 


Going fast is no you are going in the 


right direction [The Alco Booster (The Ivan Allen-Mar- 
shall Company) 
. * * 
You can’t think right and do wrong You can’t think 


wrong and do right—Typing Tips (The Miller-Bryant- 
Pierce Company) 


* * * 
rl takes a long time to put in an appearance 


When a gi 


because she’s putting it on The Office Cat (The 
Richmond & Backus Company) 
* * 
Don't give If in the face ot ndifference Tell vour 
t ntil y pect understands it Art Metal Serv 
Art Me Construction Company 
* + 
You must handle hot, mean ones as well as easy, soft 
if you want a high averag« surroughs Bulletin 
I uughs A Machine Compar 
* * * 
\ ilest hangs crepe on his courage before 
lit ga hard buyer has burie d his chances. Ch r pe 
C. Smith & Bros. Typewriter, Inc.) 
* * 
Ralph, a Colt automatic is not a self-starter for 
Toba Southern Division, National Association 
~ yr Office Outfitters and Manufacturer 
* * * 
g known as “Old Faithful 1 the « on 
1 chap anywhere.—The Coach (published co-opera 
by the Boorum & Pease Company, Eberhard Faber 
Howard Hunt Pen Company Santo rd Manufact 
{ DD 
x * 
a sort of a storeroon At 
e it appears to be so full that there doesn't 
a chance of getting another thing into it. But by kick 
litter of prejudice out of the way, by pushing some 
old fogy notions to one side and pitching out a lot 
mental junk the old | has accumulated 1 Cal 
ys make room for some of those mode i oO 
rs.—Faultless Bulletin (The Stationers Loos Leat 
any) 
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New or Old 


Whether the peopleto 
whom you sell Berk- 
shire Typewriter 
Papers in the coming 
year are new or old 
users makes no differ- 
ence in the satisfaction 
which you can be sure 
they will be given. 


And if they are new users 
of any of the papers in this 
complete line you can be 
sure also that they will ask 
for them again and again 
and again. 


Be tkshi tof 
“TP al 


Eaton, Crane & Pike Co. 


225 Fifth Avenue, New York 
Pittsfield, Mass. 


Sponsors for Correctness 
in Correspondence 


BRANCHES : 


BOSTON, MASS. ...633 Washington St. 
CHICAGO, ILL. .363-371 West Erie St. 
PHILADELPHIA, PA., 1024 Filbert St. 
SAN FRANCISCO, CAL., 770 Mission St. 
TORONTO, CANADA. 


SERVICE STATIONS: 
DENVER LOSANGELES ATLANTA 
MINNEAPOLIS KANSAS CITY 
SEATTLE DALLAS CLEVELAND 











ee 


= 





74 OFFICE 





PROFITS 
stapled to stay 


ROFITS—profits—profits. Like the term, 

service, profits is often over-worked. It 
is our sincere belief, however, that profits from 
the sale of Acme Staplers are stapled to stay 
because of the position this device holds in the 
field of office supplies 


In practically every office, large or small, a 
permanent fastening for certain sheets is de- 
sired. The Acme Staplers offer an adequate 
answer to this need. 


The Acme family embraces a line to serve 
every office stapling requirement, from the 
thinnest tissue to heavy roofing samples. In 
some offices, one model will serve all purposes 
to which it will be subjected; in other offices, 
from the standpoint of both economy and 
efficiency, more than one style may be 
desirable. 


Thus the Acme offers a satisfactory volume of 
sales from new and repeat business. The 
furnishing of supplies for the Staplers is an 
added source of business. A small invest- 
ment is sufficient to meet all demands. If 
you do not have recent literature, and prices, 
a post card request will bring complete in- 
formation. Ask for it today. 


ACME STAPLE CO. 
1643-47 Haddon Ave. CAMDEN, N. J. 


Established 1894 





LONDON: Kado Led., Atlantic House, Holborn Viaduct 

CANADA: Ernest J. Scott & Co., $9 St. Peter St., Montreal 

SCANDINAVIA & FINLAND: Foreign {Trade & Export Co 
206 Broadway, New York 

HOLLAND: Richard Weiniger, Singel 276, Amsterdam 

AUSTRALIA & NEW ZEALAND: Excelsior Supply Co, Ltd_, 
Sydney, N.S. W., and Wellington, N. Z 


APPLIANCES 














— 


January, 1925 


Cross Words at Riddle & Wunderle. 
\ visitor came in from the street to the store of Riddle 
& Wunderle, Chicago stationers, and accosted A. E 
Riddle. He began the attack, “In all the years | have 


known this establishment I have never heard a cross word 
spoken. And now you've got ‘em in the window.’ 

Mr. Riddle is a hair-trigger man on the comeback. He 
made answer, “That cross word puzzle window is med 


after me.” Which closed the incident 


Keen Discrimination Shown by Train Robbers. 

[rain robbers in one of the southern republics held up 
a train a short time ago. The Automatic Pencil Sharpener 
Company, Chicago, LIL, relays the report sent in by one of 
its dealers. A shipment of “Apsco” sharpeners was on 
the train, directed to the dealer. The robbers displayed re- 
markable appreciation of values when they selected a dozen 
pencil sharpeners as a part of their loot. 

This suggests the thought that the robbers wanted to 
sharpen their pencils to figure the net profits of the job 
Maybe, however, they assumed the pencil sharpeners to b« 
pocket-size machine guns, and therefore exceedingly well 
suited to their purposes. 


“Plausible Joe” Meets Up with Copper. 

Stationers in many parts of the United States know and 
like Joe Strauss, who has traversed a large part of this 
sovereign domain in his motor car. Always he has had 
merchandise that fills a need, and that, with his plausibk 
approach, has moved those lines through many retail out 
lets. Not very long ago Joe was skimming along the 
Indiana highways, introducing “Fiberstok” to the admiring 
natives. By and by the weather turned cold, and Joe be 
thought himself of the possibilities of pulmonary trouble in 
the car. So the next time he stopped for gas he asked the 
garage man for some alcohol. It wasn’t cold enough to 
require the radiator tonic, but there was a long pull ahead, 
and Joe didn’t want to get caught between refreshment 
parlors without a tidbit for his radiator. So he got some 
denatured alcohol, and carried it away in a jug 

When Joe struck that musical array of vowels and con 
sonants called Kokomo he had a spill, and an unkind Fat 
decreed that Joe’s jug must burst on the pavement. The 
still unkinder sister of the first Fate handed him a second 
jinx, more powerful than the first. That jinx was a cop 
officer, who sniffed the methylated atmosphere which radi 
ated from that broken jug, and did a deduction on the 
double quick. The conclusion was that this city slicker 


was even worse than that—he was a rum runner And 
rum runners are not esteemed highly in certain circles 
And, again, that copper was the ultimate in 360 degree 
plane figures when it came to rebelling against rum and the 
carriers thereof. 

So poor Joe Strauss had to stop in Kokomo and use all 
his persuasive powers to convince that officer that he car 
ried the alcohol as a treat for his dainty car; that he was 
a law-abiding citizen; that the weather threatened to be 
freezing cold, and that his radiator wasn’t acclimated; that 

oh! shucks, the copper was so adamant in his cardia 
organ that he wouldn’t let Joe proceed until he had show: 
the officer of the law all the papers and credentials that 


Joe carried. Joe got through all right, and proceeded 
blithely on his way. But he feels that if he can’t pass by 
St. Peter at the appointed time with a wave of his hand 
not being stopped to refer to the record books—the episode 
at Kokomo was a wasted incident 

Perhaps the next time Joe buys alcohol for his radiator 
he’ll carry it away in a tin can. No, scoffing reader, that’s 
not the kind of car he drives 











wn 


, 1925 OFFICE APPLIANCES 7 














‘The New GF Metal Tab Guide 


Better—and your customers can see why 


Here is the new GF Metal Tab Guide. Superior in quality 
and design — worthy of its place in the GF Allsteel line. 
One Piece Tab. The entire tab—(even the eyelets)—made 


from a single piece of steel. Tabs cannot loosen—papers 
cannot catch. An individual GF feature. 


Heavy Baked Finish. Tabs are given a glossy, smooth 
black finish by two coats of enamel, each baked two 
hours at 400°. No sharp corners or rough edges. Cannot 
chip, crack or rust. 


Improved Index Holder. Embossed spring back holds the 
insert firmly in place. 


Materials. The finest steel obtainable for the purpose, 
and best quality 20 and 30 point pressboard. Both card 
and tab stand up indefinitely. 


Sizes. All standard sizes and tab positions. Orders for 
special sizes quickly filled. 


All GF Allsteel Equipment—desks—filing cabinets—safes 
office supplies, are designed to give permanent satis- 

faction. The line is complete, giving dealers the great 

advantage of complete orders without ‘‘fill ins.’’ 

Send for samples of these new metal tab guides and other 

filing supplies. 


THE GENERAL FIREPROOFING CO. 
YOUNGSTOWN, OHIO 
Export Dept.: 438 Broadway, New York City. Cable Address: ‘‘Genfire New York’’ 
Canadian Plant: Toronto, Ontario a 














The Complete Line of Office Equipment 
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eth sett sett eet eee 


The Year 1924 


Showed Ihe Way 
To Profits 
We Sold Dealers 
Foreign and Domestic 
| OO A \ iO I "e 
Typewriters 
| han Ever RB 
Sate date a ee 
In 1925 
We Promise De: 


PRICES 
VALUES 
SERVICE 


Unequalled Typew 
| In All Makes 


| ; General Typewriter Exchange, Inc. 
& 30 Main Street, Brooklyn,'N. Y., U.S. A. 
Code Name: ‘‘GENTYPE NEWYORK’”’ 
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License Tag Frauds Unearthed at Chicago. 

\ bit of police news divulged in Chicago last month 
is printed here because of its bearing on the marking 
device industry To supporters of prison-made automobile 

nse tag production the incident may appeal as an 
irgument in favor of their plans. In several states the 
prison workshops are given the annual job of producing 
,utomobile license plates for the commonwealth. 

In Chicago the police took into custody two men who 
had the contract for producing city vehicle tax license 
nlates for automobiles, trucks and wagons. Two other 

dividuals who marketed duplicates of the plates produced 

the manufacturers were arrested also. The salesmen 
were apprehended on a different charge, and their connec 
tion with the license tag frauds was revealed by the police 
records. 

Che plan followed in the tag plant was to duplicate each 
series produced These tags were then marketed by the 
salesmen. The fraud was discovered originally when 
notices to individuals who have to pay the vehicle tax 
yrought responses that they had already purchased the 
tags. This showed the existence of duplicates The indi- 
vidual who manipulated the numbering machine on the 
presses to produce duplicates carried them out of the plant, 

turned the plates over to the salesmen 
the present instance the evidence shows collusion 
between the owner of the plant and the salesmet Mark 
ts should 
every av ullable safeguard around the production of 
; aye 


device manufacturers who take such contra 


such serially-numbered plates, to avo 


luplicates reaching the market 


[This case l doubt be referred to in coming legisla 

t sessions s argument to tavor the manutacture 
ich license plates in state prisons Legitimate indus 

5 su obstacles to overcome when prison prod 

ire proposed for state use, so that the Chicago epi 


e skilled handling when it is brought up in 
legislative committees 


R. J. Smith Represents Tim Calculator at Chicago. 

R. J. Smith was appointed district sales and service 
manager for the Tim Calculating Machine Company for 
Chicago and the Middle West, effective December 1. Mr. 
Smith was formerly connected with the Wales Adding 


Machine Company for a period of several years, as service 
uinager in the Chicago office. The Chicago office of the 


ompany has been moved to 183 North Wabash 


C. K. Woodbridge abies Cidenne Advertisers. 


Wo men’s Advertising Club of Chicago enjoyed an 

- C. K. Woodbridge at its meeting November 5 

Whil Mr \\ odbridge i best known 11 this field as 

Dictaphone Corporation, advertising folk 

1 as a former president of tl New York Adver 

Club. and an active member of the Associated Ad 
Clubs the Wor!d 


Horder’s Now Occupying New Garage. 


ew garag f Horder’s Inc., 1724 West Lake street 
1] s occupied ir November. The entire Hor 
ie Mend isconieei See ties alll aa a 
pt € upkee i 


Honduras Opens Consulate a at Chicago. 


sula g il has been establi i tl lic 
of Honduras in the First National Bank building, Chicago 
[his has jurisdiction over the Mid West state # 
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Why Your Turnover 
Is Quick 
with the Jamestown Metal Desk 


} value is readily apparent to your 
customers. 

They are impressed with the trim 
business-like appearance of this super- 
ior all-steel desk—its good design, well 
tapered legs, its strength! 

They like the smooth workable sur- 
face of its genuine battleship linoleum 
top, and its freedom from glare. 


Then, as you point out its exception- 
ally sturdy construction and how it 


differs from other steel'desks by being 
electric spot and acetylene gas welded 
with bolts, nuts and rivets entirely 


eliminated 
greater interest! 


And as you demonstrate its ball bear- 
ing drawers, and quietness of operation 
due to double-thick steel panels inter- 
laid with asbestos they appreciate that 
here is real desk quality. 


Consequently your sales come quick! 


You might think this desk high 
priced, yet it is not. It represents 
unusual value at a low price and your 
discount is liberal. 


Because of quick turnover, attrac- 
tive discount and knock-down con- 
struction (saving in freight and storage 
charges) the Jamestown Metal Desk is 
a winner everywhere with dealers. Are 
you handling it? If not, ask for our 
attractive sales proposition. 


they take an even 


JAMESTOWN METAL DESK CO., Inc. 


Jamestown, N. Y. 


JAMESTOWN © “ana DESK CO 
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Your copy 


is waiting for you 


HIS little booklet tells a story of ab- 

sorbing interest to every office worker 
—how to sit comfortably. Perhaps you 
don’t know how much correct posture 
means to your comfort, personal efficiency 
and health. But any orthopedic surgeon 
will tell you that it is vital. Poor posture 
is responsible for many of the ills that beset 
the sedentary worker. It makes you feel 
irritable and restless during the afternoon. 
It clogs your brain with fatigue poisons 
and makes your work slow up. 


This little booklet, written in collaboration with 
leading posture specialists, tells you in simple 
language how to sit for best comfort and health. 
It shows with pictures, the most common faults 
of posture, and shows clearly just how these 
faults can be corrected. It shows also, a new idea 
in chair design that ensures positively that the 
sitter will maintain the posture which brings com- 
fort, health, and efficiency. 


You should have a copy. It will help you im- 
prove your work, and at the same time feel fresh- 
er at the end of the day. Give copies to your 
employes. You as well as they will profit by bet- 
ter, more comfortable posture. A request will 
bring as many booklets as you can use. No obli- 
gation, of course. 

Special to dealers: Ask for our special coop- 
erative plan under which we furnish you with 


these booklets for distribution to your cus- 
tomers, printed with your name and address. 


P. Derby & Co., Inc. 


Chairmakers for 80 years 
Gardner, Mass, 


Salesrooms at 
217 W. 35th Street, New York 
90 Canal Street, Boston 
Space 929 Furniture Mart, Chicago 
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Credits and Collections. 


Address Delivered on November 15, 1922, Before Conven- 
tion of Auditors by Robert Erskine Strong, Manager of 
Credit Department, Royal Typewriter Company, Inc. 

HERE should be no need for me to discuss the whys 
and wherefores of collections nor to attempt to ex 
pound somewhat learnedly upon the merits of good 
collections. Neither should it be necessary to discuss the 
reasons and theories upon which a prosperous and suc 
cessful business is built and developed through collections 

Every single individual in this organization from the 
president down to the humblest errand boy in the remotest 
branch office is directly interested in collections. If the 
factory makes a better typewriter, if the Sales Department 
sells more machines, if the Advertising Department im 
proves the character of advertising, if the Service Depart- 
ment renders better and more efficient service, if the Sup 
ply Department advantageously disposes of supplies, and 
above all, if all individuals in each department and every 
branch office put forth the proper effort, then the task of 
collecting the money will proceed normally and our work 
will function in just as orderly a manner as day follows 
night. 

Collections pay for raw materials, salaries, commissions 
rents, taxes, overhead expenses—in fact, everything. In 
itial capital invested in the Royal Typewriter Company 
has long since been used up. There is a limit to the bor 
rowing capacity, either because the company does not de 
sire nor does not see the need for seeking outside funds 
It must depend upon the constant incoming moneys to 
take care of the continuing outgoing obligations 

Let me call attention to the wisdom of the ancients by 
means of one of Aesop’s Fables: One fine day it occurred 
to the Members of the Body that they were doing all the 
work and the Belly was having all the food. So they held 
a meeting, and after a long discussion, decided to strike 
work til! the Belly consented to take its proper share of 
the work. So for a day or two the Hands refused to take 
the food, the Mouth refused to receive it and the Teeth 
had no work to do. But after a day or two the Members 
began to find that they themselves were not in a very 
active condition; the Hands could hardly move, and the 
Mouth was all parched and dry, while the Legs were unable 
to support the rest. So thus they found that even the Belly 
in its dull, quiet way was doing necessary work for the 
Body, and that all must work together or the Body wi 
to pieces. 

A large manufacturer whose well earned success bs 
speaks authority places the situation on a business basis 
by saying: “All departments of a company are inter 


dependent. Raw materials must be steadily brought in t 
feed production. Labor and machinery must be provided 


to handle raw materials. Sales must take care of the pro 


duction. Distribution must keep the current moving be 
tween these two. And above all, money must be con 
stantly flowing in so as to have every operation function 
properly.” 

So far as the purchaser is concerned he must be brought 


to the realization that the typewriter bought by him is ar 
income producing factor or an item of invested capital. Fur 
ther, that from an income producing standpoint, the type 
writer is just as important a factor in his business organi 
zation as any human being. A purchaser would not think 
of withholding the pay of an employee for sixty or ninety 
days. For the same reason, a typewriter must be placed 
in a like category and be paid for in exactly the same man 
ner as an employee is compensated. 

The salesman must have a clear understanding with the 
purchaser as to how payment is to be made and the pur 





January, 1925 OFFICE 


APPLIANCES 79 


“Sitting Pretty!” 








> 


No. 100 
Standard Size, to 
fit regulation of- 
fice and stenog- 
rapher’s chairs 

Sells at $3.00 




































No, 300 
Stool Kushin with 
griptite edge. 

Sells at $4.00 

































No, 200 





Executive Size, to 
fit full size exe: 
utive 


chairs 
Sells at $4.00 


























Kumfort Kushin 


The De Luxe Seat Cushion 


with the Sponge Rubber Base 
This attractive new cushion is worthy 
of your best sales efforts. It is made 
of Featheredge Sponge Rubber with a 
covering of superfine felt vulcanized on. 
Its superior worth is noticeable at the 
first glance. Here are some of the points 
which make it a winner: 
1. THE SPONGE RUBBER BASE makes it 
exceptionally resilient—-and comfortable. 


2. The cover of finest grade all wool felt is 
VULCANIZED on; cannot be separated. 


The felt protects the CLOTHING; the 
sponge protects the body. 


4. The sponge base GRIPS THE CHAIR, 


without unsightly straps. 


w 


5. Made of extra good materials, the Kumfort 
Kushin gives EXTRA LONG WEAR. 


6. BEVELED EDGE —the felt covers the 
rubber completely and the edge is grace- 
fully rounded. 


7. It is supremely HANDSOME; suitable for 
use in ANY office. 


Comfortable seat cushions are in lively 
demand. Office managers know that 
they effect an increase in the volume of 
work from each employe, while the 
purchasing agent will see at a glance 
that the Kumfort Kushin is made to 
last a long time. 


Give this new line a chance and it will 
practically sell itself. Its attractive 
appearance and usefulness make it a 
thoroly live selling proposition. 


FEA THEREDGE RUBBER CO. 


INCORPORATED 


344 W. Huron Street, Chicago, Illinois 
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Quality 
Merchandise 
at 
Consistent 
i 
Flat Wallets Expanding Wallets 


HE best is always the cheapest in the end. 

High quality products, at the right price, 
is our motto. Leatheroid Wallets are made 
from a tough, durable, red fiberous material: 
constructed by skilled workmen in the most 
sanitary, and modern factory in the North- 
west. Each wallet before leaving the factory 
is thoroughly inspected. We guarantee each 
wallet to be of the best workmanship. 
Our persistent, unyielding effort in im- 
proving our product has resulted in Leatheroid 
Wallets, becoming the standard of quality 
in all first class stationery stores throughout 


the United States. 


Northwestern Paper Goods Co. 


Factory at Quality Park: St. Paul, Minn. 


Sales Offices and Stock Carried at 


Chicago Los Angeles New York City 
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chaser must then meet the terms of the Royal Typewriter 


Company as agreed. If the purchaser is sold properly in 
follow as a matter of 
Home Office 


a perspective of the entire country and 


the first place, the collection will 
And here 
1 


central station, with 


course let me say that the 


irom a 


a full realization of conditions both from a buying and a 


selling standpoint, determines upon credit terms and re 


ments. 


Yemember that long credit terms create dissatisfaction 


t gives the purchaser an opportunity to needlessly tind 


fault with the machine in the absence of a better reason 


for not paying, all of which could have been avoided if the 


collection was promptly made and the purchaser not per 


itted to take his own time in paying or being forced to 


aoc S( 
i 


[he man who takes his own time in paying a debt, the 


inan who cannot or does not want to pay a debt, and the 
man who will not pay a debt, are all tarred with the same 
for the debt remains unpaid 
Credits must be right. Collections must be followed up 
st du nts must be kept down to a minimum 


edgers must be properly posted. Bills must go out on 


th ot shipment or not later than the day following 
St nts 1 mailed on the first of the month. or if 
I ishier is not able to do so, then as soon there itter as 
S nanly | c Notices of lease payments must go 
d five days in advance of the due date. Schedules 
unt must be mailed to New York as early in the 
is possil le and home office rules must be enf rced 
\ll of these “musts” are obvious and self evident to the 
vell Z business and are not needlessly eated 
ste time and effort. 
ashier in the branch office should systematize his 
proper analysis and then concentrate upon those 
which require the greatest effort Che same method 
ipplies particularly to the collection of accounts Pur 
é ho a matter of course should not be put 
diligently as those not in that class Che ishier 
should acquire the same scent for money as a reporter 
de ps a nose tor news. 
\gain I make the direct statement that the success of any 
e depend upon the tone of its collections. It 
if ter of the biggest killing, as it is a 
the S usiness tha ll vield tl ges 
Permit me t all attention to ustrati 
neer throws coal into a furnace, the amount of fuel 
1 I] eate certain heat units, which will é 
energy, which in turn will be converted in er 
S the ¢ neer not keep the top of the fire properly 
inked and cleared of ashes and other refuse, the degree 
generated will be lessened and egardl the 
of coal thrown on the fire, by the Law of Dim 
Return, the amount of energy created through the 
the heat units will decrease 
a fix Law of Nature which cannot be changed 
must be kept clean so that the new coal can be 
onsumed to the best advantage and the maximum 
heat unit s gencrated. S t I ne 
into any project. Unless the salesmar 
ashier are properly using their efforts to the best 
ge and ght direction, witl be s 
Roval Typewriter Company at heart, the results 
Il sent a maximut S 
nest with himself. believe in his work and believe 
the Royal Typewriter Company in the 
1 would treat your own affairs Seek business and 
nd credit in exactly the same manner as if é 


pe rsonal property and gé re 
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These baskets 
are selling 


Beautifully grained and finished 
DIAMOND FIBRE BASKETS match 
mahogany, oak, and walnut furniture. 
Increase your sales by stocking and 
displaying these new waste baskets. 


you make a sub. 

stantial profit on 
each sale. Retail 
price only $1.50. 
And remember this. 
—every Diamond 
Fibre Basket is 
guaranteed for five 
years. 





ANY dealers are making large 

profits on this new line of 
grained baskets. DIAMOND FIBRE 
BASKETS match mahogany, oak, 
and walnut furniture perfectly. 


The color and graining of these 
baskets are part of the vulcanized 
hard fibre of which they are made. 
The inside of the basket has the same 
graining and finish as the outside. 
The grain will last as long as the 
basket—and DIAMOND FIBRE 
BASKETS are guaranteed for five 
full years — yet they cost no more 
than plain fibre baskets. 


Your customers are being told 
about these baskets in our advertis- 
ing. Place your trial order now. Then 
put the baskets in the window so that 
your store will be known as the local 
headquarters for DIAMOND FIBRE 
BASKETS. Write for our liberal 
discount terms. 


ry chimney, there are countless elec~ 


Wherever j 
for Celoron and Diamond Fibre. 


trical and m 


Diamond State Fibre Co. 
Bridgeport, Pa., and Chicago, III. 


chanical 


The oldest and largest manufacturer of peprempine Lease. 


fibre and laminated technical materials in the world 





eee 
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Stdohns 
ab 


The Most Widely 
Used Office 
Equipment 





NUSUAL re-sale value 
has made these tables the 
largest sellers in America. 
You will find St. Johns 
Tables in nearly every 
store doing a good busi- 
ness in office furniture. 


Made with very strong under- 
top construction, and miter- 
joint plank edge. Dove-tailed 
drawers with 3-ply bottoms, 
finished inside. 


Constructed of quartered or 
plain Oak; Mahogany-finished 
Gum, or Northern Grey Elm. 
Made in wide range of sizes. 
Shipped K. D. with bolt con- 
struction. 


Ask for catalog and prices 


St. Johns Table Company 


G. M. Petrie, President 
Cadillac - Michigan 





financial return therefor. If salesmen and cashiers in their 
own business transactions extended the same credits and 
worried about collections as some do with respect the 


Royal Typewriter Company, they’d die a-borning or fail in 
the projects before they commenced operations 


Questionnaire on Organization Meetings. 

Oliver Wroughton, secretary of the Graphic Arts Asso 
ciation, Kansas City, Mo. (and also secretary of the local 
stationers’ association), sent a questionnaire to a numb 
of organizations on the conduct of meetings. The ques 
tions and replies were as follows: 

1—Who pays for luncheons? Twenty-one hold weekty 
meetings; eighteen associations require the member to pay 
the luncheon; in three cases luncheons are paid by the or 
ganization. Eight associations hold monthly meetings 
five cases the members pay for luncheon; in three cases the 
association pays for the meals. Three organizations hold 
group meetings; in two cases members pay for luncheons 
in one the association pays. Two associations assess fines 
for non-attendance. 

—Kind of entertainment? Five employ music; five us¢ 
speakers; four hold occasional stag parties; twenty-five 
associations confine themselves strictly to business, wit! 
occasional diversions. One holds talk-fests and business 
sessions 

3—Urging attendance of non-members? [Two do so 
seventeen do not invite non-members; nine invite non 
members through members only; two invite non-members 
on special occasions. 

4—Kind of notices? Six use the telephone; twelve sen: 
card reminders; eight send special notices; thirteen employ 
weekly letters. 

5-—Suggestions? Fourteen had no suggestions t ffer 
one urged that the association adjourn on time; one said 
hold fewer meetings; two urged that speakers be pro 
vided; one suggested that business sessions only be held 


q another proposed that the organization be “sold” to its 
members by a series of meetings and programs; two pr 
posed having programs outlined in advance; tw sug 


gested that members furnish the program; one has mem 
bers chosen by lot; another gives prizes for attendance 
These points are a summary of the replies received by 
Mr. Wroughton. His impression ‘is that the average asso 
ciation secretary has the same difficulties that are exper 
enced in Kansas City. There the organization work is 
separated into three classifications: (1) Credits, collections, 
etc.: (2) Accounting, business analysis, etc.; (3) Member 
ship meetings. The major difficulty is with the third 


division. 


Magazine Routing Slip Also a Tracer. 

The Art Metal Construction Company's advertising di 
partment has contrived a combination tracer and routing 
slip for magazines. In common with many large organi 
tions various magazines are dispatched through the offices 
to the executives. Ordinarily a routing slip is attached 
and as executives finish with the different magazines they 
check their initials on the routing slip, and send t maga 
zines along to the next name on the list 

The new plan is to perforate the routing list, the nar 
of each executive comprising a separate “coupo1 \s 
finishes with the magazine, he detaches th 
returns it to the advertising department before s g 
magazine to the next in line This keeps lil 
posted as to its location, in case it is nee 
specific and urgent purpos<t 


Pity ‘tis that the United States is not a unit f mind 
Stencil (A. B. Dick Company) 








ry, 1925 OFFICE APPLIANCES 83 








START THE NEW YEAR RIGHT 
With the New Improved 


Pa 3 4 
ke E 
- “ es bop 
¥ cs SS er, bat 








Made of ; 
inter- costiins 
changeable anf’ te 
vertical, added 
steel as needed 
sections. E 
MODEL 6-V WITH DAILY REMINDER FOLDER 
The Modern Way of Distributing Papers on the Desk 
—Eliminates Confusion 
The 6V Model shown above has proved strong cartons, illustratively labeled—which 
to be the most popular of all Kleradesk keeps your stock clean and presentable at 
assemblages. It meets the requirements of all times. 
the average business man’s desk. 51x com- Finished in Olive Green, Mahogany, and 
partments require less space than a wire Walnut 3 


basket or wooden tray. All Kleradesk litera 


Cin . ‘active , “ae ~ iGo 
ture, circulars, and post cards concentrate sixteen attractive Window and Store Dis 


on this popular model—therefore, it sells play Cards included with your order. 


readily as a unit. Snappy “Order Pulling” Circulars and Post 
; Cards furnished \ i 
Refer to Catalog No. 20, and note the " furnished with your imprint. 
various other Models that can be assembled Order Now! Use Our Selling Helps! 
from the Kleradesk sections Packed in Watch Your Sales Grow! 


Manufactured by 


SENGBUSCH SELF-CLOSING INKSTAND CO., 115 Stroh Bldg., Milwaukee, Wis. 


i 
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PEWRITER 
STENCILLING 





No sending out and waiting to 
have address plates made! No 
need of extra help or special equip- 
ment! Any typist now in your 
employ is an expert ELLIOTT 
stencil.cutter 











NE PIECE 
CARDS 








Other systems make you “attach 
& separate card” to identify ad- 
dress plates in file. But every EL- 
LIOTT all-fibre Address Card is a 
complete, self-containing INDEX 
Card 














LORED EDGE 
INDEX 


ELLIOTT Address. Cards are 
made with * different colored 
edges. At a glance you can sce 
how many cards of each color are 


in a tray, and pick them out. An 
absolutely exclusive Elliott fea- 








ture 











Weight & Bulk 






A tray holding 290 ELLIOTT 
Cards wemghs less than 2 pounds 
and is only 13 inches long;—an 
advantage most appreciated by 
addressing machine users who 


now have to lift 14-pound trays. 











PURABILITY 








All Addressing Machines press or 
hammer the form to be ackireseed 
agannst an address plate. Sence b lhort 
Ackiress Cants are normally fat and 
fevibie, the hammering process Carnot 
change them. To test the real dure 
bebty of any ackiress plate, place it on 
stecl anvil andl Aammer of. 











Every day you get envelopes od- 
dressed by all kinds of Addressing 
Machines. Look them over. We 
are willing to leave the question 
of which are the dew doting ad- 
dresses fo your own ouuebestet 
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“MARVEL 
OF THE WORLD” 


is what we called this new Elliott Addressing Machine when we first 
introduced it a year ago. And the thousands of Business Offices, Stores, 
Banks, Public Utility eoratalions Associations, Clubs, Churches, etc., 
that have bought will attest this description as absolutely correct. The 
little machine is a practical WONDER! 








ELLIOTT 
AUTOMATIC ROTARY 
HAND-OPERATED ADDRESSER 


Puts the manifold benefits of mechanical addressing within easy reach 
of all;—a small, low-priced, portable Addresser that is in no way a 
“makeshift” proposition designed merely for guick sale—but a substan- 
tial, efficient piece of office equipment that will serve forever and is 


“WORTH ITS WEIGHT IN 


Just turning its hand-crank AUTOMATICALLY feeds stencils into printing position, 
prints addresses, and ejects both addressed forms and stencils in separate piles. No other 
low-priced machine on the market today can do all of the many things it will do:— 


1 CONSECUTIVELY address en- 5 Permit “selective addressing. 
velopes, folders, form letters. ra 
h " ’ , etc., of al . . 
ee rs ay saseeiens 6 Automatically print TRANS- 


CRIPT of your mailing list on a 
continuous roll of paper. 


2 Automatically DUPLICATE ad- 

dresses. . 
; ; Automatically print DATE simul- 
3 Automatically SKIP any desired 7 comma ne erg ames 


address. 


4 Automatically REPEAT same ad- | _ Automatically COUNT addresses 


dress indefinitely, as printed. 


Nobody with a mailing list of anywhere from 200 to 5000 names should be without this won- 
derful machins. Will more than pay for itself in less than 3 months’ time. Larger machines 
for larger lists. 


3, ELLIOTT 


ADDRESSING MACHINE CO. 


141 Albany Street, Cambridge, Mass. 








The ELLIOTT is the ONLY Ad 
dressing Machine with which you 
de not have to turn cach form over 
to see the address you have just 


ponted 

















Because al! Elliott prinnng sur 
faces are soft and yielding, you 
always get evenly printed ad 


dresses. No missing letters! N 
cutting through! No heavy lines 
or letters. No dark spots or light 





spots 











Noise means wear. ELLIOTT Ad 
dtessing Machines are NOISE 
LESS because they DO NOT | 


pant with a Aemmering motor | 
They gently PRESS. That's why | 
they never wear out, or wear on | 


anyone's serves 











Elliott Addressers are fastest be 
cause you can msert a dozen or 
more forms at once and remove 
top ome after cach impression 





This extra speed is unpossible 
with machines that print “ blind, 
Jrom bciow 















































When an addre needs to be 
changed, you don't have to throw 
away an entire Elliort Address 


Card. Just pec! off the old sten- 
cilled center, stencil a fresh onc, 
and imsert it in old index frame! 
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Simplification of Steel Lockers. 
Proceedings of a Conference Held under the 
Auspices of the Division of Simplified Prac- 
tice, Department of Commerce, at Washing- 

ton November 19, 1924. 

\ conference of manufacturers of steel lockers and others 

rested in this line was held at Department of Com- 

rec, Washington, D. November 19, 1924, to consider 
a plan for simplifying locker lines. The agenda empha- 
sized the advantages of a simplified list of lockers, as edu- 
cational, industrial and institutional groups are interested 
in the plan. Wherever large numbers of people congregate 
some sort of provision must be made for their personal 
belongings. Lockers, therefore, are an item in the annual 
overhead expense of such groups. 

[he recommendations of the meeting have been sub- 
mitted to producing interests in the locker field. As in all 
instances of the department’s co-operation with industry 
and business, pplving the selncieine of simplified prac 
tice. the formal publication of the recommendation in the 


Elimination of Waste” series is dependent on preliminary 


acceptance by producers, distributors and users (repre- 


sented by their associations). Eighty per cent of each group 


must be represer ted by acceptances On approval, this plan 
goes into effect April 1, 1925. 
At the termination of the first active vear of execution 
of the recommendations, a revision conference of the indus- 
1 be arranged Chis conference will be able to efiect 
‘ S ctive modifications, based on a survey of the effec 
i ness of the recommendations 
Recommendations Adopted by the Conference. 
cordance with the unanimous action of the joint 
( ence f presentatives of manufacturers, distribu 
rs and users of double and single tier lockers, stock sizes 
dimensions of lockers are recommended to contorm to 


the following simplified list. 


lockers [dimensions are given in inches, in 


rder by width, depth and height; the overall height in- 
cludes legs 12x12x36, overall 78: 12x15x36, overall 78; 
15x15x36. overall 78; 12x12x42, overall 90; 12x15x42, over 
a Le | 

Single tier lockers [dimensions are given in inches, in 


order by width. depth and height; the overall height in- 


cludes legs]—12x12x60, overall 66 12x15x60, overall 66; 
] 8x60, overall 6 15x15x60, overall 66: 15x18x60, over- 
12x12x72. overall 78; 12x15x72, overall 78; 12x18x 
72. overall 78: 15x15x72, overall 78; 15x18x72, overall 78; 
18x18x72, overall 78; 18x24x72, overall 78 
This general movement of simplification is going forward 
under the ( operative relations|] if existing etweel the 
of simplified practice of tl Department Cort 
merce, the American Engineering Standards Committee, 
l States Chamber ot Commerce The redu 
t of sizes and ties met is 
ed Practice ‘ ¢ lati N 3 
: é terest ame entative terests 
ed llic commodities beca er 
ste< ¢ It of corresp ( d imte S tl 
ted St ( Lor af ¢ 


Preliminary Locker Conference at Department 
of Commerce. 
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THE ADDING MACHINE 
MADE TO 
MEET THE DEMANDS OF 


BIG BUSINESS 
NOTE SOME OF THE USERS: 


NEW YORK CITY 
National City Bank 
Lawyers Title and Trust Co. 
Chatham and Phoenix Bank 
Chase National Bank 
Federal Reserve Bank 
Mechanics and Metals Bank 
Fifth National Bank 
Bank of United States 
International Banking Corp. 
West Side Savings Bank 
Irving Bank Columbia Trust Co. 
The United States Savings Bank 
Bankers Trust 
Fidelity-International Trust Co. 
nk of Manhattan Co. 
American Trust Co. 
Title Guarantee and Trust Co. 
Staten Island Savings Bank 
Shultz Bread Co. 
Cheney Bros. 
Radio Corporation of America 
Interborough Rapid Transit Co. 
National Lead Co. 
Diamond State Fibre Co. 
New York Edison Co. 
National Surety Co. 
Johns-Manville, Inc. 
Brentano, Ine 
The New York Times 
Manhattan Storage and 
Warehouse Co. 
J. M. Horton Ice Cream Co. 
General Motors Corp. 
ATLANTIC CITY, N. J. 
Atlantic City National Bank 
WILKINSBURG, PA. 
First National Bank 
BROOKLYN, N. Y¥. 
Peoples Trust Co. 
Williamsburgh Savings Bank 
Bay Ridge Savings Bank 
Lawyers Mortgage Co. 
Long Island City Savings Bank 
Manufacturers Trust Co. 
The Dime Savings Bank of 
Brooklyn 
The National Bank of Bay 


Ridge 
The Prudential Savings Bank 
ROCHESTER, N. Y. 
Central Trust Co. 
SYRACUSE, N. Y. 
Salt Springs National _— 
NEWARK, N. ; 
City Trust Company 
ST. LOUIS, MO 
Salvation Army 
International Shoe Co. 
WAUKEGAN, ILL. 
Waukegan Generating Co. 
TOPEKA, KAN. 
The Atchison, Topeka and 
Santa Fe Ry. 


metectt ae MICH. 


— "Chain Ge 
Cc. RAY 
Water Office, Ci of Detroit 
National Bank 
General 
City Treasurer 
CLEVELAND, OHIO 
U Mortgage Co. 
WILMERDING, PA. 
Westinghouse Airbrake Co. 
SOMERS POINT, N. J. 
First National Bank of 
Point 
PHILADELPHIA, PA. 
National Bank 
Third National 
Mutual Trust Co. 
Central Trust and Sa Co, 


riffin Co. 
bir United Gas Improvement 


Ins. Co. of the State of Pa. 
Electric Storage meer? Co, 
Lick Run C Coal and e Co, 
Fraternal Home =. “inoue 
American Gas Co, 
Budd Wheel Co. 
Penn Mutual Life Ins. Co. 
Public Ledger Co. 
Johns-Manville, Ine. 
Aberfoyle Mfg. Co. 

ITHACA, NEW YORE 
First National Bank 


Trust Co. 
Cornell SS aed 
Rothschild Bros 

ITALY 


Italian Government 
































ADDING MACK INE 


PETERS- MORSE MFG. CORP. 
ITHACA, N.Y. 


U.S.A. 
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The Line That 


“We can truthfully say that our 

success in a large degree has been 
J a one brought about byhandling quality 
lines, such as ART METAL. The 
complete line made by the Art 
Metal Construction Company, 
backed by their co-operation and 
national advertising, makes this 
Steel line the most profitable line 
for dealers to handle. 














“We are enjoying business from 
the best firms and banks in our 
territory. It is easier to sell a good 
article at a fair price than to sell a 
poor article at a low price. Busi- 
ness is built on confidence, ser- 
vice and quality. 


“ART METAL gains confidence 
—it is the last word in quality— 
and the service is unequaled.” 

Showroom —John C. Becker 


John c. Becker Co. \ Pres. John C. Becker Co. 
4 =m} ‘ 


JAMESTOWN, ; 


Steel Office | 





























1 uU& 
i Art Metal 
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' | Builds Business 


Could we write a better ad- 
vertisement for ART METAL 
than Mr. Becker has written 
for us? We think not. The 
reasons that Mr. Becker as- John C. Becher Co 
signs for his success—a com- — 
plete line of highest quality, 
backed up by unequaled ser- 
vice and national advertising 
—are the factors that make 
4 ART METAL “the most 
profitable line for dealers to 


handle.” Steel Equipment for 
Every Office Need 


Unit Filing Cabinets 
ad Sectional Filing Cabinets 
Counter Height Files 
Underwriters’ Steel Safes 
Sectional Steel Bookcases 
Steel Transfer Cases 
Steel Desks 
Card Indexes 
Office Tables 
Steel Shelving 
Plan Files 


e 2S = 
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NEW YORK 


Equipment, Safes and Files 
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AMERICAN VISIBLE 


NUMBERING MACHINES 


Bp escscnm 


NANI 


Model 41 Automatic—6 wheels, 3 movement, con- 
secutive, duplicate and repeat. List $15.00 
Model 21, Automatic—6 wheels, 9 movement. 
List $20.00 
Model 71—Lever movement—6 wheels. List $15.00 
Mode! 81—Dating Machine—Capacity 20 years. 
List $8.00 








DEALERS—tThe American Visibles are the 
only visible numbering and dating machines. 
The advantages of being able to see what you 
are stamping before the impression is made, 
are obvious. 


Every user of the old style “blind” ma- 
chines is a prospect for American Visibles. 


Have you ever given this matter serious 


thought? 
AND 


There is a solid, substantial profit in each 
sale. 

Folders imprinted with your name bring 
orders—They are furnished to dealers with- 
out charge. 


American Numbering Machine Co. 


General Offices and Factory 


Shepherd and Atlantic Aves. Brooklyn, N. Y. 


Branches—123 W. Madison St., Chicago, II. 
66, Houndsditch, London, England 


Caribonum Societe Anonyme, 
10 Rue de Seze, Paris 
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obtainable on the market in approximately sixty-five sizes 
It was the opinion of those present that over fifty per cent 
of these sizes could be advantageously dropped from the 
fabricator’s manufacturing program, with consequent ad- 
vantage to them and to the rolling mills that produced the 
sheets for steel lockers. Ultimate consumers, in nowise 
inconvenienced by a simplified list, would be in a position 
to effect monetary savings in this item of their annual over- 
head costs. 

Upon motion, duly seconded, the conference unanimously 
concurred in the matter of instituting a survey of existing 
varieties and sizes in both single and double tier steel lock- 
ers, and that a committee should be appointed to carry on 
the work. These intentions were set forth in a resolution 

Whereas, we are met in response to the invitation of Mr. 
Hoover, Secretary of Commerce, sent at the request of our 
industry, and 

Whereas, we are in accord with his efforts to reduce 
waste in industry through simplification and standardiza 
tion of varieties in commodity production: 

Whereas, in order that effective work be done on the 
basis of facts concerning conditions now existing as to 
duplications and excess varieties in our lines; be it there 
fore resolved, that we will co-operate in the making of a 
survey through a committee representing our industry 
working with such assistance furnished by the division of 
simplified practice and without delay and 

Be It Further Resolved that we create a committee rep 
resentative of the industry to receive the report of such sur 
vey with power to call meetings to consider such report 
and for other purposes in accomplishing waste elimination 


as far as may be possible 


Survey of Conditions in the Field. 

The simplified practice committee requested ill of the 
representative manufacturers of single and double tier steel 
lockers te contribute their production and sales experiences 
of 1922 and 1923 to the survey that they were making. To 
a greater or less degree forty-six sizes of lockers received 
prominence in the subsequent size tabulation that was pre 
pared For some numbers the relative demand was as 


high as twenty per cent of total production, while the de 


mand for other sizes fell as low as one-tenth of one pet 
cent, 

While the bulk of consumer requirements was nce1 
trated upon a relatively few sizes, it was observed genet 
ally that popular demand cannot be represented by a curve 
descriptive of two calendar years—that the demand could 
better be illustrated on a basis of five years i heretore, 
instead of drafting a tentative recommendation including 
only the sizes emphasized by the two-year 1 rds, the 
simplined practice committee, realizing that this is the first 
application of simplified practice to their com1 ty, very 
conservatively and wisely drafted one _ listing urteet! 
sizes 

The simplified practice committee, having eted its 


survey, requested the division of simplified 


a general conference of all interests to discuss 


necessary and finally ratify the simplified practice re 
mendation which would be presented on that is 
Prior to the day of the conference the division was in active 
and extended correspondence with represent 

facturers, distributors and users of steel lockers 

the tone of many letters from representative educational 


institutional and industrial groups, which 

the information of the conference, it was ey 

work of the simplified practice committee would receive 
the attention and support of important interests throug] 
the country. Some of these letters contained nstructive 


criticisms, and suggested modifications which were acted 
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Blank labels for making the index 
and transparent celluloid windows 
are furnished, too Where a system 
calls for a color classification colored 
windows, blue, yellow, orange, green, 
cerise—are available 








This New File Guide 
Says Quick-like “Here It Is!” 


When a man wants papers in a hurry this file guide says quick-like, “here it 
is!’’ The index labels stand out like pictures in a frame—readable from any 
position. Any vertical filing system can be equipped with 


tal 


They’re Visible — Strong — Flexible — Attractive — Economical 


The angle at which the label holder is formed assures easiest reading and quickest — and 
filing. The label holders have a smooth black enameled finish, baked on, and are firmly 
mounted on extra heavy blue-gray press board 


[wo sizes of label holders are available— No. 2 Guides are furnished in letter—bill—legal—and check- 


which has a window space of 1-3/4" x 3/8” and No. 4 izes. A size for every indexing requirement. Furnished 
which has a window space of 3-1/2” x 3/8”. with blank white labels or printed alphabetical sets. 


You will want to give one of these guides the eye test in your own files—prove for yourself how 
popular they will be with your customers [ear off and mail the coupon for a FREE 


actual-size sample 
YAWMAN-ADFRBE MFG.(@. 


Filing System Service and Supplies 
P 
155 Jay Street Rochester, N. Y. 


Export Department 
368 Broadway, New York City 


Cable Address: ‘*YAWMANERBE,”’ New York 
! Ur \ B. ¢ Fifth Edition Improved and Bentley's 














FILING CABINETS -& 

_ DESKS - SAFES . 

E”/ OFFICE SYSTEMS << 
AND SUPPLIES .<” ° 


a 7 


with prices of the guides. 








«- 
N. 














Co., 
Y. 


Please send me FREE 
actual size sample of 

“Y and EB” Angular Metal 
Label Holder Guide, 
equipped with label 
colored celluloid window — 


and 
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(toose] J-[P (ear 


CLASS M2 
LEDGER BINDERS ~ 


A turn of the key opens the Class M A slight push closes and locks it 


GENUINE IMPORTED PIGSKIN 


A Ledger Binder you have been wanting 
to show your customers. 






— = 
7 “> 
; 





Indexes with Pigskin Tabs 
carried in all sizes. 


This is Ledger Season. Have a supply 
on hand. 


IRVING-PITT MANUFACTURING CO. 


NEW YORK KANSAS CITY, MO. CHICAGO 


LONDON, ENGLAND PARIS, FRANCE— ZURICH, SWITZERLAND BRUSSELS, BELGIUM 
The Macey Company, Ltd Caribonum Société Anonyme Caribonum Société Anonyme Caribonum § été A 
65-€6 Houndsditch 10 rue de Seze 29 Schutzengasse 
BUENOS AIRES, SOUTH AMERICA— MONTEVIDEO, SOUTH AMERICA TORONTO, ONT CANADA 
Lamson Paragon (South America) Ltd. Lamson Paragon (South America) Ltd. THE BROWN BROTHERS, LIMITEI 
Sarandi 414 Corner of Simcoe and Pea 
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upon and incorporated in the final recommended list of 


Benefits Accrue to All. 


When certain modifications had been made, including the 
retention of three sizes, the elimination of which the 
agenda had contemplated, and the mention of the over-all 


height to insure uniformity when legs of various kinds are 


mre 
- 
WU he 


emploved, it was the belief of all present that the elimina- 





S 
tion of supertiuous sizes of the commodity under review = 
would prove of marked benefit not only to the manufactur- 7 
ers and distributors, but also to the ultimate consumer, for {= 
whom the purchase of this article represents an appreci = 
able annua! overhead cost, and for whom an economy is » 
equivalent to an increased profit. = 

In arriving at this unanimity of opinion it was understood LA 


i 


by all present that the Department of Commerce, through 
its division of simplified practice, is not initiating this move- 
ment, but is instead co-operating with the steel locker 


Serve the World 


industry in consummating the proposed recommendation 


TUZATI ys NUTT 





when the several interests concur in developing simplifica 5 A 

ane of aitiensl tan § bee > meaning in that: 
a . . » Could we possibly build 
[he problem of simplifying compartment and multiple an international business, earn 

tier steel lockers will be taken up at some future date, for a world-wide reputation for 

the reason that they will have to be subject to a survey quality, and control an enor- 

similar to that which brought out the necessary facts in mous distribution of product— 


if Columbia typewriter ribbons 
? and carbon papers gave un- 
The combined efforts of this final conference resulted in worthy service? 


connection with single and double tier steel lockers 


reduction from sixty-five sizes to seventeen sizes of sin- J Hardly! 
rle at l r steel lockers, correspo 4 ‘ -lim- : : 
gle and double ti eel lockers, corresponding to an elim We'd rather attribute this 
NZ growth to the almost limitless 
remaining as the simplified line of stock sizes, will offer satisfaction which we try to 
greater convenience and saving to all concerned than was J tuck into every box of Colum- 
bia Carbons—to the almost 
limitless service woven into 
Personnel of Locker Conference. every Columbia Ribbon — and to 
what we feel is a sincerity of 
’ co-operation with every Colum- 
represent, were present at the Washington conference bia dealer. 
November 19 = 


ination of 73.8 per cent. It is expected this 26.2 per cent, 





‘ 


possible with the former wide variety 
The following individuals, and the organizations they 


We are ready at this time to 
Miss Lita Bane, American Home Economics Association, <1, assign additional territory to 
Mills building. Washington, D. C.; (¢ S. Bergert, The : responsive representatives .. . 
Berger Manufacturing Company, Canton, Ohio; Paul G : both at home and abroad. Your 
. inquiries will command prompt 
‘ attention, for there is good busi- 
York; C. Joseph Dexter, Dexter Metal Manufacturing ness ahead for both of us. 
Company, 10 South Eighteenth street, Philadelphia, Penna.; 


Brock, Art Metal Construction Company, Jamestown, New 


John Gaillard, American Engineering Standards Commit 
tee, 29 West Thirty-ninth street, New York, N. Y.; Holden, 


Columbia Ribbon & Carbon Mfg. Co- 





INCORPORATED 

3 Department of Manufacture, United States Cham 

ber of Commerce, Washington, D. C.; Capt. P. H. Mallory, f 69-71 WOOSTER STREET 
Quartermaster General's Office, War Department, Wash NEW YORK, N. Y. 

ington, D. ¢ R. M. Milligan, President National Asso Z Branches Throughout United States and Abroad 
ciation of Public School Business Officials, St. Louis, Mo.; 

F. L. Montague, Office of the Supervising Architect, Treas 

iry Department, Washington, D. C.; J. B. O’Connor, Lyon 


etallic Manufacturing Company, Aurora, II!.; John. W 
Ogg, International Committee, Y. M. C. A., 347 Madison 
venue New York N. Y.;  E. S. Pardoe, apitol [Traction 
Company, Representing American Electric Railway Asso 
iation, Washington, D. C.; W. M. C. Sauher, Office ot 


ie Supervising Architect, Treasury Department, Washing 


ra 


ton, D. C.; B. R. Sherwood, Department of Labor, Was! 

ngton, D. C \. Stacy, Navy Department, Washing 

ton, D. C J. D. Thompson, National Research Council Adare 

Washington. D. Geo. S. Watson. International Associ coLumen 
tior . Wise Basineoes setrict huilding ashingtot ; 

D ( oe SS windiids ’ on & carte” Lane 

: 22 Bes 7 
fF the Department of Commerce Edwin W. Ely 

Division of Simplified Practice; <A §. Galt, Division of Lone? 

Simplined Practice Mortimer B. Lane, Bureau of 

( ¢ 
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OUR NEW HOME 





Three Sun Flooded Floors 


Better service will mean larger prof- 
its for our dealers. 


Joslin’s Eclipse Time Stamp 
The Joslin Time-O-Graph 
Joslin’s Check Certifier 
Joslin’s Shoe Dater 
Joslin’s Shoe Numberer 


Joslin’s Department 
Store Dater 


Cosmo Commercial Dater 


Special Numbering 
and Dating Machines 
Of All Kinds. 


MARKING DEVICES. 


Write NOW For Complete 


Information and Catalog. 


A.D. JOSLIN MFG.CO. 


Dept. 102 Manistee, Mich. 
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Typewriter Exports to Be Itemized. 

The Bureau of Foreign and Domestic Commerce has 
arranged to give more detailed information regarding the 
United States reports of typewriters. Effective beginning Ne 
January 1 the tables will show the type of machines \ 
shipped. The new classifications will include standard cor 
respondence typewriters, portable typewriters and used or 
rebuilt typewriters. Typewriters with accounting attach 
ments will continue to be reported under the general head 
ing of adding and calculating machines. It is the hope ot 
the bureau that within another year this classification can 
show separately the adding machines, calculating machines 
and bookkeeping and billing machines. At present these 
three groups are indicated in one total for each country of 
destination. This new method of classification is contin 
gent on an increasing volume of exports Che trade in 
these machines at present does not justify attempting the 
subdivision of items as yet. 


ws oe ies ; 
R. L. Mitchell Transferred to Columbia. \ 
_s5 Mitchell has been transferred from Little Rock 


Ark., to Columbia, S. C., 
roughs Adding Machine Company’s sales and _ service 


where he is manager of the But 





R. L. MITCHELL 


agency. In the eight years he had been with the Bur 
roughs company Mr. Mitchell had been a salesman at the 


Little Rock agency, where he demonstrated his sales and 
executive ility 
“N. C. R.” Foresees Prosperity. 
A late issue of The N. C. R., published by The National 


Cash Register Company, was called the “Prosperity” edi 


tion, depicting as it did the basic conditions which foret« 
substantial advancement in the volume of | Ss th 
United States. Clippings from newspapers published in 
various parts of the country were reproduce evealing 
the quickening pulse of industry and commer The sit 
uation was summarized under a heading, “Now Is the 7 
for Everybody to Make Money os Ten reas re as 
signed 

I—Many large orders and contracts are being placed 
2—There is a growing demand for labor Railt 
and public utility improvements and construct promist 
to be large. 5—Exports show big increas lue to Eur Me 
pean settlement. 6—lIncrease in price 
pig iron. 7—$250,000,000 will be distributed among 
members of Christmas clubs. 8—Wheat 
crease of millions over last vear, in fact shortage 
other wheat-producing countries. High prices, g 
ket 9—-Largest freight car loadings 


Building s! ser ie “r last 1 
MuTIGINeG Snows Dig increase over as Ve 


. a \ 
Wise is the man who knows what not to say ind remem- 
bers not to say it The Burroughs Bulletin (Burroughs Adding 


Machine Company) 
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Advertising 
Well Directed 


N MARKETING Frigidaire, the Delco-Light 
Company of Dayton, Ohio has found it neces- 
sary to achieve two objectives. 


First to educate the public upon the health 
advantages and convenience of electrical re- 
frigeration and secondly to sell its own product 
Frigidaire. 


Well Directed Advertising has been a potent 
force in enabling Frigidaire to accomplish this 
two-fold purpose. 


Frigidaire has long been a Campbell-Ewald client. 


gtxividolre y 


“RODUCT OF GENERAL ME 


The Campbell-Ewald organiza- 
tion of 160 people owned entirely 
by the men who operate it, with 
resources and facilities of the 
largest advertising organization 
between New York and Chicago, 
and a volume of business placing 
it among the first ten agencies in 
the country, is at your service to 
handle large or small accounts. 
At any time, anywhere, we'll be 
glad to talk with you. There will 
be no obligation on either side. 
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CAMPBELL~EWALD COMPANY 


H. T. Ewald, Pres ¢ @ 
E. St. Elmo Lewis, Vice-Pres vertising 


General Offices, Detroit, Michigan 


New York Chicago Toronto Dayton Los Angeles 


Guy C. Brown, Sec’y. 


J. Fred Woodruff, Gen’] Mgr. 


San Francisco 


WOOHHHHHHHHHOOOOOHOOOOOHHHHOO, 
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In Black and Red. 
Crescent or lever 
filler—For Men 
and Women 

$5.00 .. . $7.00 


TOLEDO 
BOSTON 
CHICAGO 


oJ 
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In the 


Fountain Pen 
Business 


Pens 
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Why Your 
First Sale Should be 


> ENDURA 


Unconditionally & Perpetually Guarantesd 


HE first self-filling fountain pen to be successfully manufactured and 

merchandised was a Conklin, making possible the sale of many mil- 

lions of dollars more in fountain pens today, than sales otherwise 
would have been. 


The first window display material featuring fountain pens was given to the 


dealer by Conklin. 


The first fountain pen manufacturer to check a dealer’s stock and exchange 
slow moving items was Conklin—at the loss of thousands of dollars worth 
of business which other manufacturers got by overstocking the dealer. 


The first perpetual service guarantee on a fountain pen is the perpetual 
and unconditional guarantee that covers the now famous Conklin Endura. 


The bare historical facts of the fountain pen industry show that the deal- 
er selling Conklin pens has always been the first to get the benefits of any 
progressive innovation, so, obviously, the first thing to put into your pen 
and pencil cases in 1925 is more Conklins, because the progressive polli- 
cies originated by Conklin in the past will be constantly and aggressively 
carried on in the future. 


The opportunity to sell Conklin pens and pencils exists always—in Janu- 
ary as well as December. It pays to 


Concentrate on Conklin 


THE CONKLIN PEN MFG. CO. 
TOLEDO + OHIO 


€ SAN FRANCISCO 
LONDON 
BARCELONA 


r Pencils 7 Sets 


1S 
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Record Figures Characterize October Exports. 
October shipments of typewriters numbered 26,658, 
alued at $1,435,674, and registered a new recent high 
record in number and a close approach in value to the high 
thly records of 1923 and 1924, both of which occurred 
April of that year, according to the specialties division 
the Department of Commerce 


Several important advances took place in the exports of 
specialties for October Chere were substantial gains in 
many specialty groups and record-breaking cases in a few 
Office appliance exports for October of the present year 
made a large increase in the total group from the previous 
nonth and over October, 1923, and broke the high records 
of the past few years 

The October, 1924, trade in cash registers also reached 
level, amounting to 2,087 in number and $392,709 in 
value [his compares very favorably with shipments in 
previous months, establishing a new recent high record in 
value and almost equaling the record monthly number of 
2.099 in 1923, registered in March of that vear. The Octo 
ber, 1924, trade in cash register parts was similarly featured, 
aggregating a value of $392,709. Foreign shipments of 
addressing and duplicating machines in October, 1924, also 
f these machines 


reached new high levels. The number < 
exported in that month amounted to 572, with a value of 
$48,182, which exceeded all recent monthly records in 
number and many monthly figures in valu Exports of 
adding and calculating machines recovered sharply from 
September, 1924, and exceeded October, 1923, shipments 
by a wide margi! 

Exports of metal filing cases during October, 1924, 
recorded large increases over October, 1923, amounting in 
the later month to 2,876 in number and $104,190 in value 
Many office supply items also showed comfortable gains 
Shipments of refillable pencils and fountain pens made 
unusually large advances over the previous year, which 
might be largely accounted for by the inclusion of parcel 
post shipments in the United States export statistics, be- 
ginning with this year. However, it is noteworthy that the 
fountain pen trade for October of this year exceeded that 
for September by a wide margin. Other office supplies to 
show decided gains were writing ink, typewriter ribbons, 


Syracuse Concern Secures Street Floor. 

[he Guaranteed Typewriter Exchange, Syracuse, N. ¥ 
has secured quarters on the street floor, with a show win 
dow, at 102 Madison street. Increasing business necess! 
tated more space The new show window permits the 
company to maintain visual contact with the community 
through display of the lines carried. 


Office Equipment Men Directors of A. N. A. 
The Association of National Advertisers held its annu 


election of officers at the Atlantic City convention late last 
vear. Among the directors chosen are R. M. Fellows (Ad- 
lress graph Company): E. D. Gibbs The National Cash 
Register Compan: S. E. Conybeare Armstreng Cork 
( 
W. C. Sproul Enters Typewriter Business. 
( Sproul, Canon City, Colo., has purchased 
rest in the Kingsley Agency of that city a ¢ s 
a typewriter, insurance, investment, loan and real estate 
hy 
Don’t always be blaming your equipment—usually 
“an get along with what you've got, if B48 


T'ype-bar (L. C. Smith & Bros. Typewri 





Counter and Window Dispie Assortment, Cases Furnished 


Free 


Contents. 4 





Crescent 


Pins 
Guaranteed Superior Quality 


UNIFORM 
SIZE 
AND 

COUNT 


SHARP 
POINTS 


EASY 
PUSH 


“‘ 

HEADS reese Bina, Sia 4 
Good quality office supplies prevent waste of time and avoid the 
continual trouble caused by inferior materia ins that are well 
made are worth their cost while pins of irregular size and finish 
with heads broken and points missing are expensive at any price. 
Crescent Pins are geovatens superior quality—your customer 
can depend on satisfactory service—yet they cost no more than 
others. There are nine standard sizes, spring brass or steel, put 
up in cushion roll, pyramid, }. }, | and 5-pound boxes or larger 
if required. 

Crescent Superior Quality helps you sell—we shall be glad to ex- 
plain this quality, and send you samples with prices and discounts. 


Crescent Brass & Pin Co. 
DETROIT, MICHIGAN 


4 5 6 7 ULLS Western Representative 
= a A. JONES 
1] 





© 
oO 


55 New Montgomery St. 
San Francisco 


Southern Representative 
PHIL FP. WEBSTER 
Box 873 


=) Oe 


| 
| San Antonio, Texas 
| New York Representative 


=f 
——=) = 
—— = f» 


CHAS. 8S. JACOBSEN 
403 W. 924 St. 
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Nine 
Sizes 
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Quality is not 
enough these days 


Other factors are required 
to insure the Ribbon and 
Carbon Dealer's Success 


Established 
1878 


Incorporated 
189] 





A & W. Service is dependable. Nothing 
* less than quick action when orders 
and inquiries are received. 


TS A. & W. Line is complete in every 
detail—Inked Ribbons of every de- 
scription—Carbon Paper for every pur- 
pose. 


A & W. Co-operation means additional 
* business. We work closely with the 
dealer on large business, where help is 
required. 


bow Appearance of A. & W. Products 
is good. Favorable first impression is 
strengthened by the quality delivered. 


— Sterling Quality of A. & W. Rib- 
bons and Carbons is recognized by 
consumers and dealers alike. These 
goods are salable against any competition. 


& W. Policy—we do not compete 

* directly against the dealer, nor do 
we expect the dealer to order more goods 
than he can sell. Frequent shipments 
keep a stock in prime condition and we 
both benefit thereby. 


HE A. & W. Line of Ribbons and 

Carbons is essentially a dealer’s line— 
developed entirely to meet the dealer’s 
requirements. 


UR Salesmen are calling on the trade 
regularly—order through the one who 
calls on you, or by mail. 


CC%te AULT & 
WIBORG Qompay 


CINCINNATI, OHIO 
U.S.A. 
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Roberts Typewriter Company in Receiv ership. 
The L. R. Roberts Typewriter Compa: S 
Conn., has been placed in a receivership, following 
equity action in the Federal Court for the ( 
district. CC. Loomis Allen, former president 

poration, was appointed temporary receive 

that a successful reorganization can be effected 
was taken to conserve the company’s assets 
Roberts Typewriter Company is the lineal descer 
of the old Blickensderfer Typewriter Company he 
erts “Ninety” portable was the most recent 


Thompson Heads Burroughs Jacksonville megunty. 


J. E. Thompson has been appointed manager of th 
Burroughs Adding Machine Company agency at Jackso 
ville, Fla. He was transferred from the export divisio1 


Mr. Thompson has been a member of the Burroughs o1 


2 


\ 


J. E. THOMPSON 





~ 
, <= 





ganization fourteen vears. His first assignment was with 
the sales department. Then he became assistant managet 
of the export division. Mr. Thompson’s success in that 


work brought appointment as the Burroughs home othce 
representative in Brazil. He remained in that country 
five years, making headquarters at Rio de Janeir 


Nichols Joins The H. H. West rag olin 

John M. H. Nichols is now manager of tl loose leat 

id mechanical bookkeeping equipment ‘Seiaine ent of The 
H. H. West Company, Milwaukee, Wis. Mr. Nichols 
an expert accountant and systematizer. His entire time 
devoted to this department of the West business He 
specializes in devising systems and equipment for the 
various types of machine bookkeeping meth 

Mr. Nichols was formerly manager of the Cl g 
of the Elliott-Fisher Company. He had bee: so manage! 
at Minneapolis, Minn., for the same interest 


Connor in Charge at New York for Rotos speed. 


Steve Connor has been appointed manag N¢ 
York, N. Y., by The Rotospeed Company had 
with the Elhott-lisher Company at Chicag Prior t 
engagement he was with The Youngsto\ Brot Ste 
Company. Youngstown, Ohio. Mr. Cont 


New York, and resided in Oregon 
During the war Mr. Connor served wit 


ing Corps, and saw much active service 


Branch Typewriter Exchange at Idaho Falls. 

The Pocatello Typewriter Exchange, Pocatello, Idaho 
has opened a branch in the Idaho Falls Daily Post build 
ing, Idaho Falls, Idaho. H. K. Perkins, the manager, 1s 
also telegraph operator for the Post. Royal and Corona 
typewriters are carried, and rebuilt machines of various 
makes are handled. A repair and rebuilding business 1s 


done. 
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START THE NEW YEAR WITH 
A SAFE SALES CAMPAIGN 


ON THE NEW 
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Write for Complete Information on the New Security 
Underwriters’ Model Safes and the Direct By Mail Sales 
Campaign that Sells Security Safes for the Dealer. 
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Bates Telephone Index 


Products 


Thirty-three years ago The Bates Manufac- 
turing Co. was organized and began the 
production of the now famous Bates Num- 
bering Machines. Frequently machines 
made in the early nineties come into our 
shop to be cleaned —still as serviceable as the 
day they were made. Thirty-three years 
seem like a long life for a numbering ma- 
chine—not for Bates however. Such service 
can be expected on account of the excellence 
of material and manufacture. 


All Bates Products are characterized by this 
excellence of Workmanship and superior 





Bates Samson Hand Punch 





Bates Ajax Eyelet Fastener 


construction. Last Fall the Telephone 
Index was added to the line. Recently we 
have purchased the Ajax Eyelet Fastener 
and the Samson Hand Punch. With the 
enlargement of our line we made more gen- 
erous discount terms. A quick turnover on 
quality articles at fair prices builds handsome 
retail profits. 

It will pay you to give special attention to 
pushing your sales of Bates quality products. 
For complete information about Bates 
Products and discounts please write us im- 
mediately. 


THE BATES MANUFACTURING CO. 
Makers of Numbering Machines 


Main Office and Factory 
Orange, New Jersey, U.S.A. 


New York Office 
50 Church Street 
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’ New Machines—Continued from page 36 
Safeguard Individual Income. Tax Account. 
Safeguard Account Company, South La Salle 
t Chicag li] produces an income tax a for 
al use which provides entries ill the elements 
entet t individual's ax dule 
k is 11x8 inches, flexibly bound so it can be 
TT e po ket, or filed with the sched 
plicate e safety deposit box Full sti tions 
ire 2 [The pages are machine ruled, with suit 
un é S These cover cash receipts and cash 
seme latter providing ~ s tor 
ble contributions and expenditures [There are ff 
S 375 lines for the varied entries ler 
heads of receipt and disbursements. 
Safeg Income Tax Record for Individuals re- 
price It is a timely item, and as all 
ss me vitally interested in income tax returns, 
seller. The difh es which the aver- 
g tends with at this time should make 
ep ‘ accounting systet which will ike 
ita 1925 return easy il d accurate 
Fox “Non-matting” Chair Cushion. 
; ge E. & Company, 319 West Ohio street, Chi 
g s introducing the Fox “Non-matting” chair 
[his is made of activated rubber, covered with 
s are made—medium and large—retailing at 
$4.50 1 $5.00 respectively. Color options are brown and 
g lhe felt covers are sewed throughout, making a 
d we nlike item of merchandise, as well as a 
table enduring chair cushion This new Fox 
hio vel adaptation of sponge rubber which 
we rt of the rubber base with protection of 
g, and ventional design of chair cushion 
Cape Cod Newspaper Holder. 
\ fF. Zimmerman, care the Burr-Vack Compa 511 
Si Wabas!l enue, Chicago, Ill., has distributi in 
the entral West for the Cape Cod newspaper holder. 
S designed for folk who read newspapers at their 
¢ \ heavy hard tempered brass standard, with an 
k. holds ewspapers in a convenient position for 
g Folding arms extend above the upper edge of 
holder to give added support for light newspapers 
. The mensio the Cape Cod newspaper holder when 
‘ ire folded are 5%x5 inches [The holder is also 
convenient book support or as a musi rack 
. 


Line-a-Time Company Cooperates With Dealers. 


he Line-a-Time Manufacturing Company, In of 
R ster, N. Y., state that, as a result of growing appre- 
, the value of a correctly pl ced copyholder they 
iving an increasing number of inquiries from the 
Che | i-Time supplies a carefully tested me 
) ereb) operator transcribes from upward-mov- 
s in a straight-forward position, adjustable so as 
iced at the rrect distance the eves of the 
S 
np es that it has found the attitude of 
: agreeal broad Most ot to Vv the 
ail the situation that exists with regard to 
\ ition show a willingness to work with 
| the necessarily special 1tio to 
‘ a ged to contorn iS 
efore g the Line-A-] itrodu 
I s been in busi t g OV t 
d i e has built organizat d 
— 


S 


APPLIANCE‘ 


rawing Inks 


ET trade prices of HIGGINS’ 

Drawing Inks are now lower 
than at any time in the 45 years 
during which they have been manu- 
factured. List prices, with a single 
excefttion, are no higher. 
Trade discounts on writing inks 
and adhesives have been substan- 
tially increased, thereby greatly 
benefitting the dealer. 


These revisions have been 
made at the end of a period 
during which, according to 
the U. S. Bureau of Labor 
Statistics, there has been 
an increase of 52% in 
wholesale prices over 1913. 


Copies of our new Descriptive Catalog and 
Trade Price List and Discount Card are 
now available. Write us at once for yours. 
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x x x x A Good Finish 
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* ASCO line of Cash, Bond, Office and Security 
: Boxes IN STOCK, will give you a GOOD 
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START. 


Goods are made of : 

. Cold Rolled Steel 

. Electrically Welded 

. With Riveted Locks 

. With Nickel Plated Handles and 

. Finished in a composite rich OLIVE 
+ GREEN. 


¢ The ONLY ALL STEEL ELECTRICALLY 
+ WELDED and best selling line on the mar- 
% ket. This assures you increased sales—A 
GOOD FINISH. 
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Let us have your requirements 


Art Steel Company 


Incorporated 


401 East 23d St. New York, N.Y. ¢ 
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certain districts. It is largely the personal work of these 
men that has gained the recognition that is now being ac 
corded to the Line-a-Time. They carry stocks of machines 


and all invoicing is done from the company’s home offic: 


at Rochester and all sales are made on a “delivery” basis 
The machines are set up in the customer's office, demon 
strated and an educational service is maintained long after 
the actual invoice date. In view of this the usual margi1 
of profit is not to be expected where calls for this device 


are picked up by the trade and the necessary protectiot 
that the company must afford its representatives is get 
erally realized. 

At the same time progressive dealers know that it is a 





SHOWING THE WORKING 
PRINCIPLE THAT UNDERLIES 
LINE-A-TIME METHOD OF 
TRANSCRIBING 

credit to their business to supply a friendly customer 
device that they can assure him will continue working 
satisfactorily for years and that represents the most mod 
ern development in this field. Service and satisfaction t 
the user having come to be the recognized backbone of 
cordial business relations, many hundreds of stationers are 
turning their prospects in this line over to the local Line 
a-Time representative or informing the home office of the 
company about them. This is a highly appreciated c: 
operation which the company and its representatives recy 
rocate in as broad a way as they possibly can 

Bornhoft “Elsie” Manager at Memphis. 


H. W. Bornhoft is the new manager of the L. C. Smitl 


& Bros. Typewriter, Inc., at Memphis, Tenn. Mr. Bort 
hoft started his typewriter career in 1911 when he sol 
typewriters for the Blickensderfer Manufacturing Con 
pany. He sold Blicks for several years and has also bee: 


in the employ of some of the other standard ma 


panies 
He has been with the L. C. Smith & Bros pewrite! 
Inc., a little over two years Mr. Bornhoft was a sales 


man in the Chicago branch before being 


management of Memphis 


Remington Opens Branch at Jacksonville 


On December 1 the Remington Typewrit 
opened a general branch office at Jacks« I 
heretofore there has been a sub-branch. C. F. Mattice 
merly connected with the sales department at the 
office in New York, has been placed in charge of the st 
of Florida, while Mr. Vickers remains it I] 
charge of city sales work as heretofore 

Conditions in Florida are such that Vice-President P 


ering believed a general branch for the state t e neces 
sary to keep pace with the business. 
Information Wanted. 
Information is desired of the present whereabouts at 
employment of J. H. Gilmore. He may be in the employ 
Id 


of some concern in the office furniture field 
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G ith 
his Rising Tide of 
P 
It costs money and time to establish a 
line of goods with your trade. The 
novelty which sells well today may be 
my a tax On your reputation tomorrow. 
yd - _ - . 
te The real profit comes through build- 
= ing business on a line which has a 
¢ future as well as a present. 
he 
"1 Although Wahl Pen has been in the 
market only a few years, it has already 
influenced a greater change in foun- 
7 tain pen design than anything since 
- : ‘ » celf_ Fille The Wahl Pen is not a nov- 
1k the introduction of the self-filler. sey bar © ea 
n ; years ahead of the followers. 
“ When a line of merchandise draws an The barrel and cap are made 
’ ; J a) ee ’ of metals which 5000 years 
entire industry into efforts at imitation of human experience have 
; . provedare most serviceable. 
. you may be sure it has a real future. Wahl Pen has as great ink 
° 2 capacity as pens be gs are 
’ . commonly called “over 
Get behind the Wahl Pen now and size.” Yet it is not big snd 
- . : , clumsy — it lies easily in the 
take your share ot the profits in 1ts hand likea pencil—like the 
re ee é ; writing implements which 
rising tide of prosperity. generations of training have 
c taught the public to use. 
ed W ah! Pen is built according 
Wabl Eversharp and Wabi _ co the highest standards of 
al Made in U. S. A. by THE WAHL CO., Chicago modern manufacturing— 
y\ Canadian Factory, THE WAHL CO., Ltd., Toronto and responsibly guaranteed. 
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PROFIT 


onan 
B|((0 GOOD WILL 


For the Stationer 


In Bicco Filing Supplies 
QUALITY 


All stock is manufactured under rigid 
specifications assuring uniformity on all 
repeat orders. Quality always maintained. 


SERVICE 


Production capacity for millions of cards 
and folders a week, giving the trade 
speedy service. 


DEPENDABILITY 


Which Builds Confidence 














DESCRIPTIVE PRICE LIST UPON REQUEST 


Boston Index Card Company 
113-115 Purchase Street 


Boston, Massachusetts 
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In Other Lands 


Continued from page 33.) 


Analysis of British Market. 
of Charles W. Hoyt, president 


( Hoyt, son i 
116 West Thirty 


es W. Hoyt Company, In 
eet, Ni York, N. Y., has made a survey of the 
irket. Winthrop C. Hoyt is connected with one 
vertising agencies in Great Britain, and 
to New York in the thought t 


terests in the United States 


tended, and unfortunately 


t it in full. It emphasiz¢ 
n the British market |] 
\1 manutact rs, including The Dictaphone 
\\ ( Art Metal Construction Compa 
\I tacturing Company, The Parker Pen ( 
Company, Congoleur Comp 
and Corona typewriter 
British market are explained 
ome of the handicaps to 
tioned Phe [ 
e British market is charted. Readers 
t may obtain a copy of Mr. H 


rk address gPivel 


Ninth Prague International Sample Fair. 


nal sample fair at Prague 
y-nin ¢ difte é 
resent. Oth ] 
1 Inte \ 
1 typewr 
and the [ ~ 
i 
d I Ame Ca 
on $37 1] 
reg er W i 
\t n 1 
we 
168 I 


New British Law Affects Stationers’ Company. 


Secu Monitor.]| Though everyon 
d quite a I } 
iny ip] at 
al d nat ite t 
i piec 
the | 
i stateme = I 
pal libr f 
‘> r ; H t 
» the ancient institution k1 
Register, which has filled so disti1 1 
e of Great Britain, and at t 
» the museum certain duties 


» fulfill 
t in public affairs, also a prett 


well enous 


Suurbeek Made Remington Assistant Manager. 


Suurbeek has been appointed by the Re 
i ( i assistant general 1 nage ( 
ngton Schreibmaschinen Ges. M. B. H., in Berlin. * His 
addr re | geton Schreibmaschinen Ges 
th 2 Germany) Mr. Suurbeek has n 
at Remingtor RR 
H 
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THE TRADE-MARK 
GUARANTEES 
THE QUALITY 


Since the beginning of 
the Typewriter Industry, 
no used typewriter has of- 
fered such real definite 
economy—such proven 
value for the money—as the 
trade-marked 


Regal Rebuilt Royal 






"LIKE-NU* “% 


eo s 
REGAL! 
3 REBUILT 0 
Xs 


3, 
TYPEWRITERS 







The trade-mark guarantees the 
quality and insures your cus- 
tomer of receiving that long, 
unbroken service and high class 
work which are characteristic 


of the Regal Rebuilt Royal 
Typewriter. 


Our national advertising 
makes selling easy. 


Prices and details of our rough 
machine service are yours for 
the asking. Stock in over eighty 
(80) cities. 


Regal Typewriter Co., Inc. 


Marcus Harwitz, Gen"l Mgr. 


314 Broadway 12-14 Se. Jeffersen St. 
New York, N. Y. Chicago, Ti. 
Cable Address: ‘‘Regaltype, N. Y.” 
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A BETTER TYPEWRITER 
FOR LESS MONEY 
GUARANTEED! 


OUR LARGE STOCK OF ALL MAKES STAND- 
ARD MACHINES GIVES YOU A WIDER 
RANGE OF SELECTION, QUICK SERVICE, 
AT LOWEST COST. 


NEVER BEFORE HAVE WE HAD SUCH A 


Esterbrook Representative to Locate at Rio. 
E. F. Kenney, representative of the Esterbrook Ste: 


Pen Manufacturing Company, has declared his intentio 
of making his residence at Rio de Janei: His company 
plans to develop the business in Brazil along 1 l 
that would be employed in any other count: Mr. Ken: 
has confidence in the business future 

tion to the Esterbrook lines, Mr. Kenney represents S 
Stafford, Inc., and the Joseph Dixon Cruci mpat 


Zellers Reports on Conditions Abroad. 
John A. Zellers, foreign sales manager of 1 emingt 


Typewriter Company, returned t 

15 after two months’ travel in Europ visited 

England, Belgium, Germany, Austria, Ita Switzerlar 

Spain and France This was his third tri 1924. He 

found no great change in general business it 

economical situation is more solidified. Mz: llers note 
| the same tendency that was spoken of several months ag 
| by Mr. Eylar, namely, that there is a great deal of build 


FINE SELECTED LOT OF TYPEWRITERS | 


IN THE ROUGH. 
YOUNG PROCESS REMANUFACTURED ARE 


SATISFACTORY AND PRODUCE REPEAT | 


ORDERS AND PROFIT FOR YOU. 


BIG REDUCTION IN 


TYPEWRITER PRICES 








SEND TODAY FOR PRICE LIST. 


NO. 980 WHICH TELLS THE 
WHOLE STORY 


| 


Young Typewriter Co. 


ESTABLISHED 1911 


654 W. Randolph St., CHICAGO, ILL. 








JOHN A. ZELLERS 


ing going on in London, including rebuildi 


ness section. Business in England is somewhat quie 
on a solid basis. 

Belgium is recovering somewhat from lepressio! 
following the Ruhr occupation and exchange is on a fair! 


firm basis. 

In Germany, money is very scarce and the want 
sufficient currency is hindering trade operations. Currency 
inflation has disappeared, but high prices are still prevalent 
There is an embargo on imported correspondence machines 


and automobiles. This does not affect bookkeeping ma 
chines, which do not compete with German domestic pr¢ 
duction. 


Mr. Zeller expects that Germany's finances will be s 
readjusted as to make freer trade possible, bot 
export. 

Austria has been going through a very severe financia 
depression. Banks there now advertise t 1 
seventeen per cent interest on deposits Currency retorn 
is under way, however. 


Business in Switzerland remains quite staple \ good 
| export business prevails and there have bes rofita 
tourist seasons. 
Italy has also had good tourist seasons and commerce 
and industry are seemingly moving along regardless 
politics. It is said that Italy is beginning to feel some 


embarrassment over the inability to place their surplus 
population. 

Spain is in the midst of a political disturbance, whi 
to a certain extent, hinders trade and industry, whi 


MeEOD le 


however, are moving along with the needs of the pe 
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Mae «Al your Stationers” 
means more iberstoK sales 


We believe that the dealer can sell more Fiberstok products. To 
back up this belief we are telling over 500,000 business men to buy 
FIBERSTOK at their stationers. Look for our advertisements every 
month in: ; 


System 
The recognized magazine of business 
Nation’s Business 
The official organ of the U. S. Chamber of Commerce 


Forbes 


The standard of the financial 


The Rotarian and Kiwanis Magazines 


The spokesmen of the two foremost big ) ess men’s 


ld 


organizations 


[his represents the first national advertising to help the stationer 
ever done in this field. It is only natural that we, as the largest man- 
ufacturers of envelopes, file pockets and filing devices, should assume 
the leadershiy by 


We are spending thousands of dollars to help the dealer. Tie up 


your sales efforts with this advertising by sending for our new window 
display, inside card and newly prepared literature. 

We are advertising to help you to increase your sales—we have 
gone a step farther and issued new price and discount lists which give 
you more profit per sale. If you have not yet received your copy, 
vrite us for it. 


National Fiberstok Envelope Co. 


429-447 Moyer Street, Philadelphia 
21 Park Row, New York 
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SHORT DRIVE ~ GREAT POWER ~ REAL GAUGE 














New! The Acco Punch— 
a Perfect Product 


At last — a punch that combines all the good features con- 
tained in other punches plus distinctive features of its own—and 
at no higher price. A most satisfactory product for both the 
dealer and the user 


The Acco Punch No. 10 perforates 2 holes, 2% inch centers, 
for Acco Fasteners Nos. |, 2 and 3 and for general office use. It 
has a satisfactory gauge so constructed that it can be quickly 
adjusted to suit all standard sizes of letterheads. The gauge is 
both wide and strong enough to support the paper and permits 
quick action in punching. 

The handle of the Acco Punch is shaped to comfortably fit 
the palm of the hand and strong enough to permit a 250 pound 
man to stand on it with his entire weight. The short drive of 
the handle makes easier and quicker work for the operator, the 
perforating being done by steel dies cutting through steel plates 
which insures long cutting life and great power. 


This new punch is constructed of non-rusting and unbreak- 
able metal painted an attractive olive green with handle and 
gauge heavily nickel plated. It has a broad base on which are 
mounted four rubber feet not only preventing tilting but taking 
up the jar when punching. 


Advance orders for the No. 10 Acco Punch resulting from our 
first announcements indicate immediate popularity for the new 
Acco Product. 


American Clip Company 
Long Island City, N. Y. 


ACCO PRODUCTS 


FOR SMOOTHER OFFICE OPERATION 
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vo « | Premier Steel Tables 
. * 
Ditto, Inc., Arranges Distribution in Britain. Built for Business 
t the Manuel Goodman, export mat 
England, he appointed a distril 
Ditto systems a! ppliances for Great Britain. The Merk 
Bank Chambers, 329 High Hol 
England, has undertaken the get 
Ditto in the British Isles. There have 
Ditto users there 
is to be cultivated intensive 


Norwegian Capitol Now “Oslo.” 


name { ris i eCCal 


Connecticut Typewriters in Japan. 
from the Hartford Courant 
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A stack of Steel Tables, Premier made 


Built for serving a lifetime of strenuous ofhce or 
factory use. Every detail has been worked out 
to insure rigidity and durability. Top and frame 
arrangement are of 20-gauge steel stock, fully 
braced and reinforced with all parts welded into 
one unit, constituting a construction that will 
not allow sagging or twisting of the frame under 
rough handling. Legs are heavy, 18-gauge steel 
tubing, with cast bottom mounts, locked firmly 
to the top by clamp construction. All Tops are 
covered with a superior grade of Fabrikoid, a 
selected material. best adapted of all coverings 
to withstand the grind of constant service. This 
covering is attached to the top by vermin and 
moisture proof adhesive. Tables have K. D. 
construction and are packed for shipment in in- 
dividual cartons 


Premier Tables carry the greatest service value 
for the lowest sales price of any table on the 
market. Made in 36”, 42”, 48”, 54”, and 60” 
sizes, finished in Olive Green, Mahogany and 
Walnut, enamel! colors 


Sold only through dealers. Write for illustrated 
folder and prices. 


Address all communications to 


JOHN W. MESSIMORE 


General Sales Director 


Premier Metal Products Co. 


2808 Logan Blvd. Chicago 
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The Health Value 
Of The ‘‘Postur” Chair 


Why do ordinary chairs make you twist, 
squirm and keep changing positions? Be- 
cause they do not answer the purpose for 
which a chair should be built—comfort. 

Ordinary chairs wear you out. They keep 
you constantly on the move to relieve the 
fatigue which they produce. No matter 
how much you twist and squirm you can't 
get a lasting comfortable position in the 
ordinary chair. 


The Uhl Steel “Postur” Chair encour- 
ages a correct sitting position—erect, with 
the spine straight, shoulders back and head 
up. This is accomplished by special seat 
modeling and the low back support. Ap- 
proved by the American Posture League, 
physicians, etc. 





Uhl Steel “Postur” Chairs have all the 
virtues you would expect in a good steel 
chair and the addition of scientific construc- 
tion for physical comfort and efficiency. 

Such chairs are in demand and are quick 
sellers. If you are not already receiving the 
benefits from Uhl steel furniture, better 
write us today. 


THE TOLEDO 
METAL FURNITURE CO. 


1326 Hastings Street, 
TOLEDO, OHIO 


Manufacturers of Uhl Steel Furniture, Typewriter Chairs, ‘‘Postur’ 
Chairs, Tables, Stands, Vault Trucks and Factory Equipment’ 














STEEL Uri , FURNITURE 


The Parker Pen Company Has Good Year. 
{From The Janesville, Wis., Gazette, December 6, 1924.] 
As December wanes, bringing to a close a year in which 

it has done a $5,000,000 business, The Parker Pen Com- 
pany looks forward to 1925 as one in which business will 
be better than in many years, George S. Parker, president, 
said Friday in an interview. 

Mr. Parker points to the improved farming conditions, 
declaring that the farmer is coming into his own, rather 
slowly to be sure, but is becoming able to pay off a por 
tion of his indebtedness. 

“Agriculture primarily is the basic business of this coun 
try, as it is practically of the whole world, and just so 
soon as prosperity makes it possible for the farmer to buy 
the things he wants, then we will have an era such as we 
have not had in a decade,” Mr. Parker said 

“Our outlook is so good that we are backing it with our 
money, which is the best indication of what we think the 
future holds,” declared Mr. Parker, who said The Parker 
Pen Company has made an appropriation of nearly $1,000, 
000 for advertising next year, planning to spend $775,000 
in the United States and Canada, and an additional $100, 
000 in Great Britain and smaller amounts in other coun 
tries, the world over. 

Mr. Parker through numerous channels keeps a finger 
on the business pulse. In this country alone The Parker 
Pen Company has seventy salesmen and representatives 


covering the nation and keeping the office here informed 
of the conditions as they find them. 
750 Employed, Most Yet. 
A force of 750 persons is employed in the Parker pen 


plant, the largest in its history, Mr. Parker said, who gave 
an idea of the payroll by stating that the semi-monthly 
payroll this week amounts to $35,000 and is exclusive of 
executives and department heads, paid monthly. 

Except for the fact that months ago thousands of pens 
were made over and above present market eds, The 
Parker Pen Company would be unable to handle the large 
Christmas business that confronts it, Mr. Parker said 
Orders have poured in from all over North Ameri 

As time passes, plans for the development of The 
Pen Company, Limited, of Canada and that of England, 
are progressing. A force of between fifty and ! 
persons is employed in the plant at Toront Canada, 
whose output is serving the Canadian market 
men cover Canada, where 7,000,000 people live, offering a 
large potential market for the Canadian plant 

Although operated but two years, the Canadiai 
has increased 100 per cent, Mr. Parker said. From Janes 


ville, pens are being shipped to England to supply the 


branch there that has opened up the past fe months 
with a force of ten salesmen 

There is only one drawback to business conditions 
Mr. Parker views them, and it is the same opini S 
manufacturers in Wisconsin have, and that is taxatior 
Touching upon this Friday in his interview Mr. Parke 
indicated that business here will go forward until taxation 


drives men out. Other Wisconsin concerns hav: 
situation by moving their principal offices out of 
and partly avoiding taxation in this state, he sai 


G. C. Johnson to Manage Rochester Royal Office 


George C. Johnson, formerly a salesn 
City, Mo., office of the Royal Typewriter ( 
has been made manager of the Rocheste: 
the same company. Mr. Johnson was 
Kansas City Office for several years Che 


vealed in this position brought about his pror 
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What alphabetic index do you 
recommend for 1,000 folders? 


Straight A to Z? 8&0 Subdivision? 240 Sub- 
division? 


The correct answer to this question is a 
simple and yet valuable point of selling infor- 
mation. To properly fit your customers’ needs 
is filing service, and it enables you to sell filing 
results at your own price rather than filing com- 
modities at “prices to meet all competition.” 


Our new descriptive price list is a booklet of 
information, answering the question above and 
scores of other similar questions. 


Dealers who are ready to consider handling a 
quality line with this and other special features 
of dealer service on file indexing, will receive a 
copy of our booklet on request, together with 
representative samples of Oxford Filing Supplies. 


Tear out the coupon now and send it. 


Orr FILING SUPPLY Co. 


382 Jefferson Street, Brooklyn, N. Y. 


N. z. Salesr¢ om 


70 Duane St. 937 Drexel Bldg. 


Philadelphia Office 


xford Filing Supply Co., 382 Jefferson St., Brooklyn, N.Y 


We will consider your line if you will send your handl 
gether with representative samples. 


Name 


a. 
\ddress 
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“U-NEED-ME”’ 


OFFICE eecisteren) SPECIALTIES 














Fox Folding Desk Pad with Work Distributors (Patented) Felt Chair Pads (3 styles 




















Patented—-See the Hinge 


Fox Plate Glass Desk Pad (4 styles) Fox Calendar Desk Pad 





Ventilated 
ij Chair Cushion 


Work Distributor (7 styles) Felt Typewriter Pad 


Send for catalog and standardize on ‘‘U-NEED-ME”’ specialties 


Geo. E. Fox & Company 


325 West Ohio Street Manufacturers Chicago, U. S. A. 























LLC 
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Yawman and Erbe Put on Sales Contest. 


rder t re e Y and E agents and their salesn 
entive t start off 1925 mer handising its cts 
mat d Erbe Manufacturing Company is going 
a < ntest tor \ and EF agents Che pl s as 
I est will cove s y 
rv al 1925 


s Awards will 9 ; ‘ 2 

over last year’s siness \ ent’a 

siness tor 1924 will be divided by four, thus ¢ 

ge three months’ purchases. Examplk lf his pur L | 

during 1924 amount to $12,000, his contest a 

$3,.00% Standings for the ntest will ( 

\ ~ ft the « ‘ ‘ 1] +} 
eraut 


couccaaim ste | LOOSE LEAF 
aca. | PRODUITS 


iif oO ¢ i S ‘ the 
g against a es t $12,000 
sale might « : let iduality —each item— 


shi 1 rease ot two hundred r thr indred irom the vest pocket memo book to 
highest grade ledger, with some 
classification of Division I and Divi listinguishing feature. It comprises 


array of modern business 


rm ’ esse Fn ie eae os a eas hea loose Leaf Binders and Forms 
This is. of course. the cule that ry conceivable purpose. 
mpany judging the checking activities 
ck Goods Only: Only orders covering stock mer 
ise in ste od and supplies will be given credit it 
test. Orders for all items listed on the \ d j 


lists will receive credit in the contest 


is \ tf six cash awards will n 1 the 
rs in ¢ vision. These follow 
D Nivis I] 
S70 S200 
d 5 
54 of the first prize winners cilwer ‘ will be 
ved to the neding deeskl tach dein, Seana THE CESCOBILT 
| that there will be other contests in the future and Posting Machine Binder 
| se cams 1 r cups will be ¢ ntected mo = 49 


Any agent who wins the cup three times Phe BILT Posting Machine 


SS construction, with 
wi ra 69 RR year Parts and Bakelite 
_— be " | . me Se ie can - cove! lalf the weight of ordinary 
entire territory shows the greatest net Binders wv nfinitely more strength 


of incr e over last year’s three-montl rage and wearl qualities Send for de- 


1:97 


By pthc Rea yg es - i Ghe C. E. SHEPPARD CO. 


ailec n March 31. On stmat ter Long Island City 
“1 ; N. Y. 
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QUALITY 
TYPING 


of the very best is only pos- 
sible with the Demountable. 
Every type is practically 
hand made and is not put 
on the type-bar until it is 

erfect, which insures that 

eautiful, sharp, clean cut 
Demountable typing so well 
known. Demountable type 
are furnished in all lan- 
guages and businesses and 
will do the same excellent 
work in any of them. 


The light, feathery touch, 
smooth, snappy action and 
clean, sharp, legible type 
makes Demountable typing 
a pleasure to do and enjoy- 
able to read. 


No other typewriter is cap- 
able of doing the quality of 
typing that this high grade, 
standard typewriter does, 
regardless of the number of 
carbon copies to be made. 


DEMOUNTABLE 


TYPEWRITER COMPANY 


Manufacturers 
Fond du Lac, Wisconsin, U. S. A. 


European Director of Sales: 
Piero Castelli della Vinca, Via. Principe Umberto, 19 
Milano, Italy 




















office representative. Branches receiving agency orders 
will mail copies to the home office for recording 

Bulletins will be issued at intervals of two weeks throug! 
out the contest to keep contestants advised regarding their 
comparative standing. Publicity will also be given to the 


contest through the trade papers and the Y and E Idea 


Royal Managers Pitted Against Each Other. 

Beginning November 1 the offices of the Royal Type 
writer Company were pitted against themselves in a novel 
contest. Instead of a national quota contest, the managers 
of the various offices were arrayed against each other, the 
selection being made so that territories of equal possi 
bilities contended against each other. In some cases a 
single office was faced with the problem « 
others. The result of the November contest follows 

M. C. Hull, Cleveland, defeated Detroit and Baltimore 
R. C. Robinson, New York, beat Philadelphia; W. B 
Larsen, Chicago, overwhelmed Boston; M. B. Miller, Pitts 
burgh, bested St. Louis; J. T. Wellman, Louisville, outsold 
Rochester; P. W. Jones, Kansas City, got the hammerlock 
on Cincinnati; W. A. Partee, Milwaukee, downed both 
Minneapolis and Providence; C. E. F. Russ, Portland, 
Ore., outdid Seattle; W. ). Creger, New Orleans, topped 
Atlanta; A. R. Smith, Worcester, outran Springfield, Mass.; 
O. P. Gilmore, Dayton, flew to a higher altitude than 
Akron; L. B. Behan, Springfield, Mass., won the goal on 
St. Paul; E. L. Knott, Toledo, did just that to Grand 
Rapids; G. G. Ralls, Los Angeles, rolled higher than San 
Francisco; H. F. Brainerd, Hartford, disheartened Buffalo; 
Mr. Hess, Newark, held the starboard tack on Portland, 
Me.; Mr. Riddle, Youngstown, was an unsolvable puzzle 
to Erie; T. M. Patterson, Johnstown, did the Broadway 
Limited on Harrisburg; J. Tom Jackson, San Antonio, 
broke the heart of Sam Houston; J. E. Geissinger, Oak- 
land, moled it over Fresno; J. H. Kennedy, Dallas, blew 
down the ramparts of Fort Worth; W. F. Teer, Indian 
apolis, made Columbus weep; G. D. Lawless, Davenport, 
conformed to rules and even then outplayed Des Moines; 
W. H. Mitchell, Denver, lorded it from the mountains over 
Omaha; Mr. Flagg, Rockford, stole the banner from 
Peoria; Alex Patterson, Birmingham, shoved Memphis 
over into the small time; J. H. Hinck, Jacksonville, banged 
Bangor; Mr. Ward, Scranton, toppled Little Rock; and 
3ert Mowers, South Bend, tied Fort Wayne into neat 
bundles for the threshing machine 


Monroe Seven-year Club Grows. 


The Monroe Seven-year Club, composed of employees 
of the Monroe Calculating Machine Company who have 
been in that service the prescribed number of years, has 


added several new members. 

Miss B. G. Coyle joined the Monroe staff in 1916 as in 
structor in the Boston office. Her aptitude for ed 
work was so pronounced that in 1921 she was appointed t 
do educational work with the British organizatio Wher 
that body was expanded to include Europe Miss Coyle 


icational 


took over the accounting responsibilities of the British 
company, which included also the supervision of all detail 
matters involved in the London office administration 
Joseph V. Carroll joined the Monroe organization after 
sales experience in other commodities. He was assigned to 
a territory in Philadelphia. 
Mrs. Josie Heiss Dsurney, a member of the manufactur- 


ing organization, joined the factory inspection department 
During the war she demonstrated her fitness, when t 
left for military service, by working in the screw depart 
ment. Her husband is also a member of the Monroe 
Seven-year Club 


he men 
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Durability and Reliability 
The Remington Portable has won the 
endorsement of the world by its un- 
equaled durability and reliability. You 
can count on it for years and years 
ot faithful service. 





Compactness and Portability 
Che Remington Portable is the most 

mpact of all writing machines. 
When encased itis only 4 inches high, 
so it can be tucked away in a desk 
drawer or bookcase. Itw eighs but 
pounds. It carries its table on its back, 
which makes writing easy and con- 
venient in any place or position, even 
on your iap. 


Four-Row Standard Keyboard 
For fitty years the four-bank keyboard 
has been recognized as standard. The 
Remington Portable has always had 


J \ 


od | be 





JS Ld LS 


pA a WA 





i 
i 


ASXVLINS UI US eS UL US OL OL 


is 
in sales and 


the standard key board, with four rows 
of keys—no shifting for figures—ex- 
actly like the big machines—the key- 
board universally adopted by business 





bes t 
Keyboards in thirty-two languages 
ANAT OT EVCT YO upationalreguire ment. 


Ease of Operation 


You will be surprised how quickly 
can master the operation of the 
Remington Portable. The four-row, 
standard key board, and the simplicity 
in design and construction of the en- 
achine make it incomparably 





ea earn ana to operate. 


Beautiful Work -Always 
Che writing of the Remington Port- 
able is exceptionally beautiful. Even 
a beginner turns out work that is a 





velation. This, of course, is due to 
e fine construction of the machine, 
a ts habit of always being in per- 


nment. 


Universal Service 
language is written—on 
the six continents—you will find Rem- 
ington service, for there are over 700 
Remingt n offices throughout the 
civilized world. A Remington Port- 


a 
_ 





rq a yner knows that wherever he 
‘ Remington service is near at 
[his feature is one that no 

rtable typewriter buyer can afford 


OR. 





s s . 


N every count—whether work, wear or serv- 
O'%. —the superiority of the Remington Port- 
able is i sive. Sold by over 5,000 dealers and 
Remington branches everywhere. You can buy 
one on easy terms, if you wish. Write for our illus- 

H trated, ‘‘For You—For Everybody.’ 
Re @ TRY) WSS @ Gane? Gra REMINGTON TYPEWRITER CO. 


74 Broadway, New York 


Ley a Kemnington Port viele | <a eee 


W., Toronto 





Le LU be LL Ls LL Ue LL Ls Us Ls LL Us LL LL LN 





aie as _ —— We believe we make the best typewriter ribbon 


. in the world—and its name is PARAGON 
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CARBON PAPERS 


Made to a Purpose 


The Dealer who wants his service to be 
exact in meeting the requirement, and 
economical and efficient in getting the 
result, will be pleased with Bucki Car- 
bon Papers. With this quality product, 
we give full co-operation—write us. 
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BUCKI 


Supreme Typewriter Ribbon 


Finest grade of imported fabric, in connection 
with highest quality of colors are combined in 
‘this remarkably durable ribbon. Special grades 
for billing and elite type machines. 


The BUCKEYE 


RIBBON & CARBON CO. 


Factory and Executive Offices 


CLEVELAND - - OHIO 


ESTABLISHED 1896 
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Diemer Company in New Quarters. 
The John F. Diemer Company is about to move to new 


FOTN. VANEAU 


TOMUUUUVHNOTHA HU 


HTIULLNSUAENINLAL 


UATE 














quarters at 519 Broadway, New York City This will 
their address on and after February 1 

The company was started in 1869 by John | 
They have been for six years at their present 
Lafayette street, prior to which time they were for many 
years at 67 Cortland street. At the new location they wil 
have more than double their present floor space and will 
be able to place themselves in a better positior I] 
promptly and to take care of other matters pertaining 
the business in a manner satisfactory to eve! ne Col 
cerned. Their present quarters, owing to the growth of 
the business, are now inadequate and changes contemplated 
in the building preclude the acquisition of 1 e space 
therein. 

The company plans to install improved machinery to 
crease the output of the factory. The new location will be 
of advantage in carrying out the work of producing filing 
boxes, mailing envelopes, expanding envelop¢ ling 
velopes, document cases, etc., et 

The recent development of the company’s 
to the untiring work, careful study and dev: 
of the present head of the concern, A. F. Di 


been in charge for the last eight or nine years 


Filing Folder Used as Mail Advertisement. 


The Erie Art Metal Company of Erie, Penna gotten 


} 


up a four-page folder in the torm of a filing Ider printed 
in colors on regular manila stock The colo re blue 
black and cream with a tab at one side printe: gold o1 
blue. The first page presents a picture and d 
the metal waste baskets made by the comy 
page shows different styles of waste baskets 
towel baskets, ticker baskets, etc Che hird 
voted to cash boxes, s urity boxes, letter trays 
the fourth page shows one of the wood finished Dan-De« 
waste baskets. The whole line is put out unde 
‘Dan-Dee.” There is a heavy blue bordet 
page with the type and illustration within. 

This is a striking folder and illustrates 


1 


things that can be done with the everyday ay 


evervone | andle s 


Pickering Back from West. 

W. J. Pickering, vice-president in charge 
Remington Typewriter Company, returned to N Y orl 
on December 1 after a two months’ try 
Coast le called upon fifteen or twenty 
company throughout the country during the 
trip, spending considerable time in Californ 

Mr. Pickering found a spirit of optimus! I lent 
throughout the country Che business of the Remingtot 
[vpewriter Company has been good, and it is 
the hngures of 1924 will show the vear 


best in the history of the company 


Zellerbach Takes Central Paper Co. Agency 

The Zellerbach Paper Company, with offices at San Ft 
cisco, Oakland, Fresno, Sacramento, Los Ang 
Diego, California.: Portland, Ore.: Seattle Spoka 
Wash., and Salt Lake City, Utah, are now Pa Coast 
distributors of the Central Paper Company's lit f ar 
ing machine paper This line consists 
Accurate and Gold Note grades made \ 
Menash Wis 











a 
tf AOO Line 
Celebrates Its 


20th Anniversary 


Originally made to meet the demand for 
an office file which was more efficient 
than costly. Its years of increasing pop- 
ularity have demonstrated that this line 
has served its purpose effectually. There 
are people who still prefer sturdiness 
and service when they want an office file 


And We’re Proud of the 
Thousands in Daily Use 
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Yfz AOO Line 
Filing Equipment 











No. 4254 








Why Pay More 
for a File that 
Can Serve You 


No Better? 


Assorted Filing 


Drawers 


Enable you to order a file that 
will hold most any size flat or 
folded papers and record cards. 
Cabinets can be made in assorted 
heights. - 





‘« 











1905 -1925 


20 
it Years of 


Satisfying Service 


Don’t Buy Cheap, 
Poorly Constructed 
| Transfer Equip- 
: ment. Use 400 Line 
Files. Will last as 
long as you'll be in 
business. 


Made in Letter, Legal Cap, Invoice 
Widths, Light and Dark Oak and 
Mahogany Finishes, or Special Finishes 
at Slight Extra Cost. 







No. 421 


The Four Drawer Letter File 
t Over 50,000 in Use. 
r 
- “Ask the Man Who Owns One” 
‘ 








The $f 2 Manufacturing Company 


162 Union Street 
New Yord—A. H. DENNY, Inc., 52 Park Place Monroe, Michigan 


Chicago — Associated Stationers Supply Co., 201 N. Franklin St. 
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There are Good Reasons 
Why You Should Buy JH&” 
Filing Folders 


Fifteen years experience has taught us how to 
make filing folders that stand the gaff’ Buying 
our manila tag stock from one mill assures a 
uniform quality and finish month after month. 
Specifying an excess of long fibred sulphite and 
and less ground wood in the making produces a 
stock that is tougli yet pliable and durable: one 
that will not crack at the fold with continued use. 


Insisting that the grain in all stock run up and 
down and not aeross the folder costs more but 
eliminates the natural curl in the stock and 
guarantees a longer life. 


Manufacturing on specially designed automatic 
machines used only for the making of filing 
folders, produces folders that are all alike in height 
and width without frayed or rough edges— all 
accurately and pertectly trimmed. 

Producing millions a year enables us 
to make folders for every filing need 


and for any system known. 











The Js Manufacturing Company 


162 Union Street 


New York—A. H. DENNY, Inc., 52 Park Place ° 
Chicago— Associated Stationers’ Supply Co., 201 N. Franklin St. Monroe, Mich. 
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Striking Pacific Coast Newspaper. 
J . \i ( rmack oft H » McCorn ick & Asse 


ndale real estat mortgages 





sent Ofhce Appliances ; of the 
News of Friday, October 31 lis is the . 
sentiic of tus Viies aah tie Ce Again—that $3.17 Average 


mtains seven 


: ca | se lee cae ee Additional Profit on SIX 














Y } 
ws of the day. A to activitis Roberts Machines 
¢ tate ind the aoings thie Glendale 
ied ehh Gtdin Sak ee eo Lest you overlook a good thing, we are 
e Glendale auto dealers with pictures bringing it to your attention again—that 
acy butidiaes etc. @ Le geal $3.17 average additional profit that goes 
Glendins Chie Connell ts TO with buying SIX Roberts Machines at a 
 ciketee ef teeslabhe tallibes. ane time instead of singly. 
~ Orchest1 \ In other words, this $3.17 on six machines 
| atta ( es is the discount over and above the dis- 
place a count on single machines. It is that 
Glendale Chamber of | merce much extra profit earned. 
~ es | 
umbe lar 
er and | : Nebortaa and 
dal and 


Dati 


ene ny gre Model List Prices 
s te e and temperature No. 49—Automatic Numbering Machine.........$7.50 


ING Machines 








No. 47—Automatic Dating Machine............ 7.50 
No. 37—Lever Numbering Machine........ _ooe Or 
No. 50—Automatic Numbering Machine........ 10.00 


No. 48—Lever Numbering Machine.............10.00 








No. 66—Metal Dating Machine................. 5.00 
The Roberts 
Assortment 
Proposition: 

Weis Athletic Teams Win Contests. Buying SIX ROBERTS Model 49 
Machine t one time, Automatic 
ussorted red (it Numbering 

: , Machine 
uw SIX 
ing Comy lonro Sales Helps for 
mee ats honors Dealers 
. ; 
Al 


123456 123456 
1612345 ma ° 


curcauarve of fae ROBERTS NUMBERING 
ee MACHINE COMPANY 

694-710 Jamaica Avenue 
Church Advertising Done on Dupcetes BROOKLYN, NC. 


os amet rtlas oO Builders of ali kinds of Special Numbering Equipments. 
Fak oe ; Cae Branches and Agencies in principal countries of the world. 
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Perfection 


HE finest of materials 
and workmanship, alone, 
could never have made 
the Royal Typewriter possible. 
Its superior service must be 
attributed, as well, to its care- 
fully worked out design and 
the twenty exclusive patented 
features embodied in it. 





Without these, the Royal 
would still be a very finely 
made typewriter, but with 
them it turns out a larger vol- 
ume of fine work over a longer 
period of usefulness. 


ROYAL TYPEWRITER COMPANY, Inc. 
Royal Typewriter Building 316 Broadway, New York 
Branches and Agencies the World Over 


ROY, 


TYPEWRITERS 
“Compare the Work” 
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National Fiberstok Adopts Progressive Policy. 

The National Fiberstok Envelope Company, manufac- 
turers of envelopes, file pockets and filing devices, has 
adopted a sales and advertising policy which, it is said, has 
never been attempted before by any manufacturer of simi- 
lar products. 

About three months ago they announced a new price 
list and discounts effective as of October 1, 1924, and the 
December issues of the stationery trade papers carry an 
nouncements of their new consumer advertising campaign 

“At Your Stationer’s” is a phrase which will appear in 
all Fiberstok advertisements beginning in January, 1925 
These advertisements will run all year round in the lead 
ing business magazines of the country, including Systen 
Nation’s Business, Forbes Magazine, The Rotarian and 
Kiwanis Magazine. 

The National Fiberstok Envelope Company has placed 
itself squarely behind the stationer and its whole policy is 
to be built around constructive dealer assistanc« They 
have prepared several attractive dealer helps which inclu 
a window sign, a store card, several pieces of literature for 
distribution over the counter and a display rack. 

The adoption of this policy is based on the conviction 
that dealers could greatly increase their sales of these 
staple items if the right incentive were provided, and the 
National Fiberstok Envelope Co. determined t urnis! 
the incentive. 

Commerce Department Annual on Foreign Trade. 

The 1923 edition of “Foreign Commerce and Navigatio! 
of the United States,” has been released by the Department 
of Commerce. For more than a century this annual has 
been the standard reference source of importers, export 
manufacturers, business editors and economists for the 
facts on Foreign Trade. 

The present issue contains 650 pages of statistical tables 
and gives imports and exports by totals and by minor 
classifications, with sources of imports and countries of 
destination of exports, set off against corresponding figures 
for previous years so that everyone can see the trend 
his particular trade. Shipments and receipts and draw 
backs paid are enumerated, and twenty pages are devo 
to shipping statistics. 

This book is important to everyone who wishes to export 
intelligently It is invaluable to manufacturers who draw 
any part of their raw materials from abroad, for 
where all these materials come from and the quantities 
which are likely to be available for importatio: It is 
the only publication which shows in detail the foreign trad 
of the United States, and it is compiled, fr 
sources, by highly qualified editors. 

The price of the volume is $1.75, which barely 
cost of paper and printing. It can be obtained fr the 
Superintendent of Documents, Government Printing Oft 
Washington, D. C., or from any of the distri 
operative offices of the Bureau of Foreign and D 


Commerce 


Campaign on for Metric System in U. S. 

The All-America Standards Council, 681 Mark: 
San Francisco, Calif., is organizing to promote the adopt 
of metric standards in the United States \ 
American manufacturers are prominent 
cluding Thomas A. Edison, Orange, N. J., and Dorr |] 
Felt, president of the Felt & Tarrant Manufact 
pany, Chicago, Ill. A campaign is being wag 
bers, and applications can be sent to the diré 
council at San Francisco. There are various 
membership: Subscribing, $5.00; sustaining, $10.0( 
$25.00; patron, $50.00; founder, $100.00 These 


dues for one year. 
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(WAVERLY) LEDGER 
|| | DEFIANCE | ~<« 
LINEN LEDGER (Zax 





Keep This Chart In Mind 


ERE you will instantly find an answer to the puzzle of paper buying for office 

use. BYRON WESTON COMPANY Papers meet all high grade require- 

ments of modern business. The chart shows the watermarks by which you can 
identify the BYRON WESTON COMPANY products. 

Whether you require paper for commercial correspondence, permanent records, 

loose leaf ledgers, or for machine bookkeeping, BYRON WESTON COMPANY 


papers merit your first consideration. 


Byron Weston Company Papers 


First, Because They Last 


WESTON DEFIANCE BOND: For commer- 


WESTON HINGED RECORD: This is the 
cial correspondence For policies, bonds, 


same paper as Weston Linen Record, with 


the addition of a built-in-the-paper hinge for 
use in loose ieaf books. 

WESTON FLEXO LEDGER: For flat open- 
ing loose leaf ledgers. Made with a hinge in 
the paper. 

WESTON LINEN RECORD: For municipal, 
county and state records. For the accounting 
of large corporations and financial institutions. 


State you writtr 
exhibits for 


deeds and all documents necessitating print- 
ing and writing 

WESTON TYPOCOUNT: For the particular 
requirements developed by machine book- 
keeping. 

WAVERLY LEDGER: For general commer- 
cial requirements. A splendid writing and 
printing paper at a medium price. 


or ledger paper needs and we will send you interesting 


test and examination. 


BYRON WESTON COMPANY, DALTON, MASSACHUSETTS 
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Build the Index to Fit the File! 


With WABASH STEEL TABS 
—and Special Headings | 




















HE value of any index can be 
| greatly increased by the addi 
y? tion of guides with special heading’s 
for special purposes. Such head 
ings serve to exactly classify cel 
tain subjects or groups and set then 








= apart from the general matter in 

the file, making the more important 

The Wabash Steel | data instantly available. The use 
a ln gl a’ of colored headings in these special | 
Number 3 sizes rg classifications makes the file still | 

opers. _ Nete the more efficient and valuable. \ll 


clear visthility of 


the headings. \Vabash Steel Tab Special headings | 


are celluloid faced with choice of | 
five colors available. Made prom 
ly to order and are inexpensive. 


Wide Variety of Stock 





oe 
. 7 
>————_ Headings Also Available! 
HOTEL & RESTAURANT EwPL res ¢ lave a complete assortment Of Stock 
headings that are very helpful in class 
PHOTO ENGRAVERS ER ETAT IT a aeeiele ry | 
Seer b Sune ifying material more exactl) hese 
| SHOE WoRKERS stock headings comprise various sub 


divisions of alphabets, various numerical 
groups, chronological divisions | 
eral kinds, lists of headings for 

banks and commercial houses, subj: 
headings in wide variety, common! 
used names, foreign countries, t 


__ MARINE DivERS & TENDERS 

RAK.WAY EMPLOYES Depr. 

UPHOLSTERERS-TRIMMERS 
| STONE Cutters 





| UNITED Watt PaPéR CrarTs counties, etc. Almost any need al e 
EC P » met right out of stock. Chis t! 


mendous advantage to dealers in 
ing the use and sale of Wabash St 
Tab Indexes. 





Above are a few special headings made up on order 





Ww rise | for new  ailus trated 
HOTEL & RESTAURANT EMPLOVES = | ssc 
formation on So 
= Supplies line. 





PHOTO ENGRAVERS 


BOOT & SHOE WORKERS Wabash 


heen hoes estual size of bondinas for Number 5 steel tab. Such headings are W ABASH, INDIANA 


furnished to fit any size steel tab desired, and are inexpensive. 
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Universal Index Tab Company Appoints Two Rep- 
resentatives. 
that the Universal Index Company, man 


it-Em index tabs, 445 Central buildis 


S ttle. Wasl has appointed Edward I. Sirus, 88 Reade 
t. New York City, and Barne Alderson, 537 South 
) stre ( ago, its representatives tor the cities 


rrounding territory Mr. Alderson has in 
Chicago and vicinity the states of llinois 


Michigan, Wisconsin, lowa and Minnesota 


Yuasteny F wes 100 Per Cent Burroughs. 


2 ROR ON STEERER et 


‘ ly 
a, S a family 0 ‘ ldre al 
. ’ : 
irroughs mach : Aithoug! they art 
i¢ ¢ rhe 5 
SISt¢ icLs day S 
‘ 
i > i Y uditsk ( 
S S hool i i 

: ‘ ld ( 
f c a i i ( 
s 
} ikKiIng l ] i 
¢ 
: 
b 





i ia positio ‘ iZ i ‘ 
s isiastic about t k and h 
B ced j ( oll © ots ie 
r Bre het | ed tl cre 
ng me Bur ghs » 
r eT ered i Y ur 
| \ muiate | \ y ine < 
Q c worl i | Yt t 
r Burt 


Carter’s Arrange Employees’ Insurance at Low 


Cost. 
h and accident insurance at 
xaminatiotl Q 
( ter ( 
a 
é eves, § 
r the « 
i | c 
Me e Ins , 
S ere 
< T ( ] . 
$91,001 
' ; ance $1 
KS I 
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\ Roraay ences 
ACHINES 


| | | CONTAINING 
j *NK Fountains 


\ (anode ipa 


CANODE 
INKS 





Stationers goods in general and regular demand 
nsi taple items—CANODE Inks are 
iple items so fast that stationers are 


itting in their stocks. The uni- 
umbering, duplicating, address- 
eated a strong demand for a 
depot of supplies and stationers 
taken the line have been quick to profit. 


Canode « atalog No. 24 with prices and 
| be sent you on request. 


Cinehe Ink Company, Inc. 


3005-3015 Carroll Ave. Chicago, Ill. 


The line em- 
braces such well 
known products as 
Duplicating inks, 
Multigraph ink s, 
Stamp Pad inks, 
Numbering Ma- 
chine inks, Check 
Protector inks, Ad- 
dressograph inks, 
inks in paste and 
liquid form for all 
Elliott Machines, 
Ink Powders, In- 
delible Laundry 
ink, Shipping De- 
partment inks and 
others of like 


nature. 














CANODE’S |}: 
ADDRESSING |: 

MACHINE [ 
INK 


Especially adapted and prepared 
tor use on regular Addressogray” 


ill not leave # 























124 OFFICE APPLIANCES January, 1925 


for the full payment of his insurance to any policyholde: 
who becomes totally and permanently disabled before the 
age of sixty. The payments are made in equal monthly in 
stallments for the stipulated period, during which the in 
surance company waives the payment of premiums 





Regal Rebuilts Get Newspaper Publicity. 
An extensive campaign of newspaper advertising is now 
under way by the Regal Typewriter Company, 314 Broad 





way, New York, rebuilders of Royal typewriters. The 
| company has prepared a vigorous advertisement which is 
h, } being published in daily newspapers throughout the United 
7.4 States offering Regal rebuilt typewriters on ten days 
free trial with an attractive time-purchase offer should the 
customer decide to buy the machine. The name and ad 
, dress of the local Regal rebuilt dealer appears on the ad 
' vertisement, space being left in the plate for insertion of 
type to correspond with the standard type-face used in 
the body of the advertisement, which is seven and one 
: eighth inches high and four inches wide. Two people are 
sent to dealers with the invitation to fill in name and 
address upon one proof for copy and return to the com 
pany which will arrange for the advertising. The dealer 
is asked to paste the other proof in the store window. 
Such direct inquiries as may arise from these adver 
tisements are turned back to the dealers in the territory 
whence the inquiries come. The advertisement bears the 
SPEED UP BUSINESS: Make production faster, name and address of the manufacturer and of the local dealer 
make sales faster, make the turnover faster, make as well, wherefore direct inquiries do occasionally arise. 
collections faster, MAKE MONEY FASTER! The policy of the company is to sell through dealers only 
£ That’s where you need MULTISTAMP! Busi- hence its energetic plans to increase local sales in the 
ness existence is measured by the speed of improve- different communities throughout the country. 
ment. Commercial institutions never thrive while An attractive sixteen-page booklet, done in two colors 
j at a standstill. They either go forward, or back- : : : 
. and setting forth the merits of Regal rebuilt Royal type 


ward, and out. . : : be , _ 
writers, is part of this advertising campaign. These book 


lets are also imprinted with the name of the dealer, and 
are given gratis, the dealer using them as direct mail ad 


Advancement in business may be traced to the 
timely additions of SPEED-PRODUCING apparatus 
—in office, factory, in all departments. 

New methods are required to meet new business vertising to tie up with the newspaper advertising cam 
conditions, conditions that demand quick action. 

QUICK ACTION ON YOUR IDEAS—that’s what : ale 
you get with MULTISTAMP; NO DELAY in broad- scope of their idea and the energetic manner in which they 
casting your notices, announcements, bulletins, etc.; have gone about its execution 
an indispensable requisite for progress! eens el 


paign. 
The Regal peopie are to be complimented for the 


An Important Contest. 

The Remington Typewriter Company’s “pot o’ gold” 
contest has been concluded and the awards have been an 
nounced. Fifty-three salesmen won contest prizes of port 
ables sold at retail; 424 salesmen won contest bonus for 
portables sold to dealers; two salesmen won gold coupons 
given by J. T. Thornton, sales manager; one salesman won 
a diamond pin for portables sold to the largest number of 
dealers, and one manager, a diamond pin for making the 
largest per cent of his quota during the contest 

P. C. Arth of Washington sold the most portables at 
retail and won the first prize. J. C. McKenna of Chicago 
won second prize. Third prize winners were L. E. Rose 
man, Des Moines; J. H. Schroeder, Chicago; J. A. Brown, 
Cleveland; E. F. Morken, Indianapolis, and E. L. Lee of 


St. Louis 








L. L. Martin of Kansas City, won the diamond pin. He 

Gather in the BIG DIVIDENDS that MULTISTAMP made a one hundred per cent record by selling every 
will pay from the time you've been losing— dealer in his territory. G. G. Bignall of Los Angeles sold 
ORDER NOW. more portables to dealers than anybody else and received 


a liberal prize as did also E. L. Beberstein of Milwaukee 


THE MULTISTAMP CO., Inc. He won one of the Thornton coupons. The other coupon 





NORFOLK, VA., U. S. A. was taken by A. M. Baker of Minneapolis who sold the 
Sales Offices: first twenty-five portables at retail. 
MULTISTAMP CORPORATION, 10 E. 43rd St., New York In the branch office contest W. T. McNally won the dia 


Kob’'t W. Wright, Ltd., 114-116 Southampton Row, London E : , ee 
mond stick pin offered in the three months’ contest. His 
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Production of Corona Four 
now exceeds 350 machines 
per day---and is steadily 
increasing. 


While it is still impossible 
to predict when we will be 
able to fill orders promptly, 
we can now promise, with 
reasonable assurance, 
thirty-day deliveries. 


CORONA TYPEWRITER Co., INC. 
GROTON, NEW YORK, U.S.A. 
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oo ee 
BURGLARY) 


Meilink-built safes will now 
be insured against burglary 
for 20% less than any other 
fireproof safe on the market 


MEMOS 





This is a powerful recognition of 
Meilink safe construction and the pro- 
tection these safes will give against bur- 
glary. Every Meilink-built safe bears 
the above label and is classified (after 
having passed the most severe tests) as 
‘‘Mercantile Safe—Class C’’. 


Wise dealers immediately grasped the significance 
of this new classification and saw how it would increass¢ 
their sale of Meilink Safes. Burglaries are 30 times 
more numerous than fires. Every dealer knows this 
But heretofore he has never had any tangible sales argu- 
ment to back up his statement that a Meilink Safe : 
the strongest built safe and does give the utmost but 
glar protection 


Now every Meilink Safe dealer has a wide open field 
without competition. Sell Meilink burglar protection! 
A buyer wants to know about burglary. Will you! 
the one to sell him a Meilink Safe? 


Write today for our Dealer's proposition 


THE MEILINK STEEL SAFE CO. 


1601 Oakwood Avenue 


TOLEDO, OHIO 











Des Moi vas seco 


An Encouraging Letter to Dealers. 


\rt Metal Compar 


bru 


net devils ‘ 


Burroughs Service Men Take Extension Course. 





; ROUGHS SERVICE INSTRU¢ 
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Kansas Mi are incre 


SRF ree 
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Period Designs For 
Special Office Suites 


In nearly every community there are 
ofices where the dignified character of 
the institution is reflected in the, high 
quality of the furniture selected. 


It is a part of the Milwaukee Dealer 
Service to furnish illustrations and draw- 
ings of period chairs for sale purposes. 
This service has been of material assis- 
tance to our dealer friends, but whether 
or not you require any help along these 
lines now, it may be worth while to know 
that such service is available should you 
desire it. 


To dealers who like to solicit chair 
business on the basis of quality, the 
Milwaukee Quality Sales Plans should 
appeal. May we tell you more about it? 


THE MILWAUKEE CHAIR COMPANY 


EXECUTIVE OFFICES 
624 SOUTH MICHIGAN AVENUE 
CHICAGO 
CHICAGO MILWAUKEE PORTLAND MINNEAPOLIS 
EASTERN DISTRIBUTORS, HALE DESK CO., NEW YORK CITY 
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— Keep a Weather Eye Out For Mr. Libby. 


Typewriter dealers and repairmen are requested to be 


ae | 
7 k 2 on the lookout for two Corona Four typewriters numbered 
ae | or Cc respectively E 202,320 and E 303,709. The former was 


obtained from a repairman at the store of E. H. Quimby 





5 the cost of a stamp, you can get in Dever, N. H., by a man who gave his name as H. $ 

; complete information about the Libby, and said he resided at Berwick, Maine. He stated 
a, that his daughter had a Remington Portable on trial and 
: i e alco ™ wished to compare the two machines. On the day before 
this episode occurred a man giving the name of S. Ff 


| Stationers Line Libby and answering the description of the man who 

7 . ‘a called at the Quimby store, visited the store of Mr. Dimick 
Rr 4 SCHOOL RULERS Corona dealer at Portsmouth, N. A. The man said he 

! OFFICE RULERS - hia? og te Abe gerhgd peli aot : 
’ OTONna *C c are W d ae rOOoOa O avie 11S 
ARCHITECTS’ RULERS daughter had on trial. He was accommodated! 

’ 

t PRINTERS’ RULERS Since the occurrence of the events above related, Mr 
by INCH and METRIC RULERS Libby has not appeared at either the Dimick or the 
ey STEEL RULERS Quimby establishments. But, on December 11, a few days 
POCKET RULERS after his visits to Portsmouth and Dover, the same man 

YARDSTICKS apparently, giving his name as H. S. Libby, turned up i 
ET ST Concord, N. H., said his home was in Pittsfield and ob 
M ER ICKS tained from Brown & Saltmarsh a Remington Portable 

STRIPED WOOD FILE BOARDS which he said he wished to compare with a Corona. 
CLIP FILE BOARDS The typewriter dealers of New England are beginning 
ARCH FILE BOARDS to suspect that Mr. Libby’s desire to “compare” portables 
BOOKKEEPERS’ ARM RESTS may lead him into unfortunate complications. If his col 
PENCIL BOXES WITH INCH SCALE lection grows much larger they fear it may become diffi 
FT cult for him to remember which machine belongs to whom, 
; sag nyt “rr. hence their desire for a heart-to-heart conference with 

CHILDR S TO the gentleman as soon as possible. 

Libby is described as being about thirty-five years old 
ive feet nine inches tall; weight, around 160 pounds é 
eck over this list and write for f Il 1 160 is. H 
e ° . has a round face and may be dressed in a dark gray suit 

i information about the | eek wage 
deta led hi h ° d u We are told that the authorities of Portsmouth have sent 
items 1n which interested. out cards to police departments in that section. Mr 


Quimby has also sent out circulars throughout New Eng 





land 


Pelton in Gravel Business. 


Charles E. Pelton’s many friends in the stationery trade 
will be interested to learn that he is now general manager 
of the Ward Sand & Gravel Company of Oxford, Mic! 
Mr. Pelton and Mr. Ward recently purchased holdings i1 
Lapeer County, Mich., becoming joint owners of 340 acres 
of rich gravel in the vicinity of North Lake This is to be 
opened up the coming spring. 

Mr. Pelton’s return to the town of Hadley in Lapee 
county was heralded in an interesting biographical ar 
nouncement of some length in the Lapeer County lari 
of November 19. Mr. Pelton had been away from his first 





home for thirty-five years, and his return as a pert 
resident is regarded as an event of interest 


Valuable Folder Series on Addressing Machines. 
The Elliott Addressing Machine Company of Can 


bridge, Mass., has issued a capital series of folders for use 
in direct mail advertising. Each member of the series is 





prepared for a different line of business, the arguments 
being adapted to the line addressed in each cass These 
folders are printed in colors on heavy paper and each is 


AMERICAN MFG. CONCERN illustrated with halftone and line cuts showing specific uses 


of the addressing machine. The type matter is clear, read 


FALCONER, N. ¥e able and explicit. A cut-out in the first fold provides 


| Branch Sales Offices space for the name and address of the addressee. 
. New York - Chicago - Boston - Toronto 


These folders are about twenty-three and three-quarters 
inches long by eight and one-half inches wide and fold up 








into a space corresponding to a No. 10 envelope 

















Le 


| ; 








uary, 1925 OFFICE APPLIANCES 


129 








National 


Loose Leaf 
and Bound Books 


Something Different in Binders! 


Unique, automatic features of these National Binders 
make them sell on sight. 


ALADDIN KEYLESS LEDGERS 


(More than 25,000 sold) 


The Aladdin expands automatically 
at a touch of a finger. It locks just 
as easily. No key to lose. Nothing 
to get out of order. It works like 


magi 

Convenient, sturdy and inexpen- 
sive, Aladdin Keyless Ledgers are 
used by thousands for complete, ac- 
curate records, at least cost and 
effort. 

MADE IN THREE GOOD BINDINGS 

Series No. 08800 Blue Slate Canvas 
Series No. 08811 Full Black Texhide 
Series No. 08811TC Red Texhideand Corduroy 

Two sizes, Complete Outfit, 200 sheets 

ind index, $6.00 up. 





Put this fast-selling ledger to work for you at 
nce. Write for Booklet and further information. 


HAVE YOU!SEEN 


This brand new Post Binder idea? 





A coin is the key for this new National Ex 
pansion Post Binder, No. 9541 Series. A slight 
turn of the slotted screw head and the post 
springs up automatically and gives 200% ex 
pansion 

Sheets are inserted or removed in a jiffy, 
anywhere in the book. Pressure of a finger 
locks binder automatically. 

Although just on the market, hundreds of 
these binders are being sold. They can be used 
as Ledger Binders, and Reference Binders 
BINDING: Durable Blue Canvas, Leather 

Corners, Steel Ends and Hinges. 
Three sizes, $4.25 up 


The full National Line con- NATIONAL BLANK BOOK COMPANY 
tains over 3,000 items which 112 Riverside, Holyoke, Mass. 


meet every record - keeping ; a 
requirement, from small ‘ New ¥ ork we) ted 626 W a Blvd 
Memo books to large Machine 56 Duane street (NATIONAL /) 2 be ackson Biv 
Posting Equipment. Write Boston *\ Philadelphia 

for Loose Leaf Catalog R. 161 Devonshire St 1001 Market Street 
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OFFICE 


Give aThought to 
“BETTER OFFICES” 


Appearances do count—in offices as in 
other aspects of business or social life 
The perfectly appointed, well equipped 
office begets respect and se/f respect 
confidence and se/f confidence. The look 
of success is half the battle. Only the 
business man who has reached the ulti 
mate goal of his ambition can afford to 
be careless of appearances 


Look around your office 
proud of its appearance 
This week the Sikes dealers are making 
a special showing of Sikes Office Easy 
Chairs. A visit to the nearest Sikes 
dealer (name on request) will well repay 
your trouble. There you will find the 
most comfortable of chairs for every pos 
sible office use, in a variety of woods and 
finishes. Chairs, which in their grace of 
outline and appearance of massive dig 
nity, are in keeping with the best tradi 
tions of American Business 


Do you feel 
or apologetic? 









The Sikes dealer is prepared to furnish 
your office throughout, from the recep 
tion room to the chief's sanctum. Or he 
can supply you with Sikes Office Easy 
Chairs furnished to match your present 

























furnishings saeliiiaiania 
i si KEe ‘ 
— 
CORSO? 





~~PHITADELPHA— 


Office Easy Chairs 


prt * ee” 
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‘CHAIRMAKERS 
_ FOR . GO YEARS J 
~ 








SIKES COMPANY 





PHILADELPHIA 





SIKES WEEK! 




















; 
Ré \M Canada to the Rio (srande 
of January 19th to 24th will be 
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Speeds Ahead 


the Better Office 


Movement 


ter Offices” Week. 


lhe Saturday 
carries a big 


town 


the week 
Sikes Week 


—Sikes Office Easy Chair Week—“Ret 
Evening P ; 

= wd Post of January 24th 

ae ay : ddvertisement announcine this 

x to the business men in every cit 

q ( \ And 

ts in 


ikes dealers will be running advertiseme) 


= 2) ee 
their local papers 
customers and prospects. 


Special display 


the windows of Qikec 
. » ik : be oe . . 
es dealers will stop the 


ness man on his way to and 


This is the first nation wide 


ever made in » intere 
the Interests Of} Better loo 


and More Efficient Offices. 


more business for Sikes dealers not only 


ing Sikes | 





\ azn Ee 
\Veek but every week of the vea 


SIKES COMPANY 


PHILADELPHIA 


Chairmakers for 60 Years 


king 
- 


and mailing literature to their 
s in 


USI 


trom his oftice. 


concentrated drive 


\ drive that means 


dur 
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SIKES WEEK 
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Hall Heads Moore Pen Company Sales. 
t those attended the Ci innati convent 
the Nationa! Ass tion of Stationers, Ofhce Outfitters and 
M ‘ emember J. Willard lall. then the 
district representative of the Parker Pen Company Mr 
ive in the doings of the conver 
1€ most popul le the M 
H d hume ‘ S 
Pe rtions 
rom the Moore Pen Company 
B hat Mr. Hall has een made general 
< Moore Pen organization and ill 
January 1 
WILLARD HAL I 
d experience in the sale 
to perform ¢ ptio1 sé 
Q zation H ma f 
3 al shre \\ 1 Maw ol met 
Lance Heads Gorham Co. Advertising. 

( assistant advertisi! manager of the 
Company, is leaving the typ 
the vear to become advertising 

ham Manufacturing Company, 576 
York, N. \ 
latiol t th | te 
( R mn ( ’ Mi 
Lat : lvertising manager < rm ( cern. 
Beine to that ti vas associated with the advertising 
i ( Goodrich Rubber C« 
Ades ‘5. WM lance served two vears during the 
late —T ith ¢ d Division of Infantr’ He let the 
first lieutenant. Before entering 
vas a student 1 the Unive 
Mi mpleted his junior 
t and 
4 the Ren home ! 
g g personality nia er 
: spect and este Ss mal i 
‘ ‘ success \ idle king 
M ciated with ¢ A. F. Hel 
of sales (; Ma 
th whom | cla . om 
Noiseless { 
Britt Transferred to Minneapolis. 
Britt, res of the Office Appliance Ma 
Ass tion of Pittsburgh, Pa., and for some time manager 
t] Pitts] g ft of the Burroughs Adding Machine 
( sferred te gcershit he 
\ ( Ni | 











NEW 200 LINE 


Four Drawer 
Upright 





2} times the weight in drawer as 
when fully loaded with correspon- 
dence. No deflection in slides. A RE- 
MARKABLE VALUE at the Price. 
It’s to YOUR interest to investigate. 


“It's a better file if made by” 


AURORA METAL CABINET WORKS 


AURORA, ILLINOIS, U. S. A. 
New York Representative: 52 Park Place, New York City 














% a! 
b } 
ae 
=e 
m y 
“4 j 
4 
5 

ir a 
+ a 
\ 

¥ ‘ 

‘3 

a | 
. | 

4 ; 

e 

la 

‘a 
, , 





a eee Meese 
— ee a ee i aie eS ee 


1 
: 
be me 
ai 
a 





132 OFFICE 





FRAZIER 
Free Air Cushion 


Wherever shown, the Frazier cushion attracts 
attention. It is a thick piece of perfect sponge 
rubber with permanent felt top—made in three 
sizes for chairs and three for stools. 


Dealers keep this cushion out where people can 
see it. They will pick it up—feel of it—sit on it. 


And—they will buy it for— 


Office Chairs and Stools Canoes and Boats 

Factory Chairs and Stools Farm Machinery Seats 
Automobiles and Motorcycles Watching Races and Parades 
Porch Chairs and Swings Football and Baseball Games 


Distribution is now being 
effected thru the office 
equipment trade. Job- 
bers and dealers are in 
vited to write for liberal 
discounts and outline of 
our distribution policy. 


THE AMERICAN UTILITIES 
SALES COMPANY 
General Office 


Metropolitan Bldg. 
AKRON, OHIO 














“DANDY” 
GEM PAPER CLIPS 


2 4 2. 4888 a. ee S28 2 = =. 5 See ae *e 
SJ eee hee eet tees ete) 








Nes. 1, 2 and 3 


A Gem Clip with an Improved Friction 
Surface. 


Grips and Holds papers firmly together. 


The Angle of the Notches Eliminates 
All Possibility of the tearing of thin 
sheets of Paper. 


Noesting Pin Ticket Co., Inc. 
**Millions Daily’’ 
Mount Vernon New York 
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roughs Pittsburgh agency [The change goes into 
January 1. 
Owing to his transfer to another city Mr. Britt was 
obliged to resign his office and membership in the Pitts 


burgh Office Appliance Managers’ Associat 
regular meeting held on December 19 tl 
passed resolutions reciting the esteem in 
by fellow members’ his high standards, se: 
ganization, etc., and expressing regret that th: gencies 
of business require his removal to another pla 1 tl 
consequent termination of his official rel 
association. 

A copy of the resolution was ordered t 
the minutes and another copy given to Mr. B 

The resolution was signed by George L. Coop: 
president, and the following committee: Edward A. hee 
ing, Eph. W. Curry and Herman O. Whippl vas 
attested by the secretary, C. V. Shoup. 


Good Will and Study Tour al South America. 


The American Express Company is about to supervise 
a tour of South America by a selected and limited number 
of business men and women of the United States under 
the personal direction of Eugene J. Roesch, industrial e1 
gineer, traveler and lecturer. The tour will commence at 
New Orleans on February 2, when the party will assemble 
at the Gruenewald hotel. Two days will be spent New 
Orleans, and on the fourth of the month th irty will 
set sail for Havana. The tour will end at New \ 
about May 4, depending upon whether or not the schedule 
can be made precisely as planned. The follow: tinerary 
will be adhered to: 

February 6—Arrive at Havana; depart 7 
Arrive February 10 at San Cristobal, the Atlantic entrance 
to the Panama Canal. After visiting points of interest, 
there comes a trip across the canal. On February 12 there 
will be a visit to Pedro Miguel, visiting the Locks, et 
thence to Balboa, Panama City, etc., leaving the cific en- 
trance to the canal about evening, arriving at Salaverry 
February 16. On the following day the boat will reach 
Callao, Peru, leaving on the eighteenth and arriving two 
days iater at Mollendo. 

February 21 and 22 will be spent at Areqi uipa; February 
24 at Juliaca; February 25 by rail to Cusco; February 28 


from Cusco to Puno and a trip on Lake Titicaca 

Other points in the itinerary will include Guaqui, La Paz, 
Arica, Iquique, Antofagasta, Coquimbo, Valparaiso, San- 
tiago, Concepcion, Los Andes, Mendoza in the Argentine, 
Buenos Aires, Montevideo, Santos, Sao Paulo, R cle 
Janeiro, Trinidad, Barbados and New York. 

It is hoped that every section of the United States will 
be represented among the party. During the ocean trips 
there will be interesting round table discussions. The 
progress of the party will be noted in the newspapers of 
the United States and of South America 

Still and moving pictures will be taken oi teresting 
subjects. An interesting library including books on the 
various countries to be visited will be provided on the ship 
and games and recreations such as bridge, pinochle, chess, 
deck quoits, table tennis, dancing, etc., will serve to break 
the monotony of sea trips. 

During visits to the various cities the party will be en 
tertained by civic and commercial organizations as well as 
by officials of various governments, and will ett every 
possible opportunity to become informed of life and condi 
tions in South America insofar as time will permit. 

A lump sum per individual will pay all expenses of the 
trip except as to certain minor items. 

Free information may be obtained by addressing Eugene 
J. Roesch, 313 Victoria building, St. Louis, Mo., or the 
nearest office of the American Express Company 
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WANTED Dealer Agents 


I have a live proposition for one dealer in a town— 
exclusive rights. Dealers handling stationery, office 
supplies, adding machines, typewriters, etc. can make 
more money on my proposition than on any other 
goods I know. It’s a high grade, nationally adver- 
tised office necessity. 


Good Profit Easily Made 


A man who has the time to do a little outside hustling 
can make several hundred dollars per month in extra 
profits. Men who put all their time on my plan make 
from $400.00 to $600.00 per month. 


Any live dealer can pick up extra profits on my plan 
in any town where I have no representative. 


My FREE TRIAL plan is so unique it makes selling 
easy. My monthly payments are so low anyone can buy. 


The profit to you is very attractive. 


No Investment Necessary 


To start my plan you do not have to invest even one 
cent. It’s better to have one sample on display so you 
can get the big profits on a cash sale. But the plan of 
supplying this sample is very attractive and you take 
no chances on a loss or of “‘tying up”’ your money. 


It costs you nothing to get my proposition and plan. 
There are sales and profits waiting for you or whoever 
takes it on in your town. 


Send for My Plan NOW! 


Harry A. Smith, General Manager 
296-360 East Grand Ave. Chicago, Illinois 


Write me or just sign and mail this coupon—attached to your letterhead or billhead. 














—-- I 
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} i ‘ The Tobey Typewriter Desk 
/ ‘} _-¢ —one of Macey’s leaders 


TN 


A group from the beautiful and 
refined Italian matched suites. 

















Macey Office Furniture 


Engendered in the makeup of every piece of Macey 
office furniture is a new interpretation of quality and 
utility—-expressed in the characteristic manner of skilled 
Macey craftsmen. So that regardless of purpose, each 
piece of Macey trademarked furniture is an enduring 
testimony of the result of skilled and experienced work- 
manship in the fashioning of raw materials of the first 
order according to the tried and true Macey designs. 





To the office equipment dealer the Macey line holds a 
distinctive sales advantage—-that of completeness. As 
pictorially displayed here Macey products cover the 
entire range of office requirements from filing system 
supplies, cabinets, desks and bookcases to the handsome 
period matched office suites. Thus the dealer is able to 
meet the needs and requirements of the most discrim- 
inate buyer right from your display floor. 


If you are not acquainted with Macey office equip- 
ment we will be pleased to send you our several catalogs. 


ee THE MACEY COMPANY _..... 
GRAND RAPIDS, MICHIGAN 


Made in Canada at Woodstock, Ont. 
European Office at London —= 
























Macey steel filing case dis- 
playing extreme versatility 


Macey Portable Steel Letter 
File mounted on casters 


A group of the modern Macey Counter 
Height filing equipment units 
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Why Our Sales Figures Have Beaten 1920 Boom. 
By Francis L. Impey, Managing Director, 


Morland & Impey, Ltd., in System Maga- 
zine, London, England. 
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HESCO 


DUPLICATOR PRODUCTS 


ROTARY DUPLICATORS 





HREE different types of stencils 
made to fit all classes of dupli- 
cators. 


These stencils have special charac- 
teristics suitable for all classes of 
work and meeting the many different 
requirements of industrial, political 
and social life. 





Hesco Dry Stencils 
Convenience 


| A dry plastic stencil to be used without moisten- 
ing. Easy to handle and will produce 2,500 perfect 
copies from one stencil. Typing, drawings, and sig- 
nature work a simple accomplishment. Not an ex- 
| 
| 


periment but a practical stencil. 


Siltex Stencils 
Economy — Reliability 


A fool-proof stencil sheet, practically indestructible, 
for large users of stencils. Takes hard usage, will 
not crack, and will produce up to 50,000 perfect 
copies. It may be filed for future use. The repeated 
use required for office forms is practically unlimited. 
Siltex Stencils are moistened with plain water for 
use in the typewriter. No damage to the typewriter 


possibl« Sold at a low price. 


Hesco Wax Stencils 


Small Runs—Low Price 


An excellent stencil for small runs where the quality 
and character of work are not essential. The lowest 
price stencil made 


Hesco Ink 


More and Better Copies 


Hesco Ink produces a clean impression and will 
print more copies to the pound. Its use with other 
Hesco Products is essential and economical. 


THE H. E. SMITH COMPANY 


| 135-141 So. 15th St. 
NEWARK - NEW JERSEY 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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of manufacturing, selling, and service were continually 
before us, soleiy, when it comes to be boiled down to prac- 
tical politics, because of that .1 per cent. 

Original Line Had Great Range. 

Prior to 1919 we were prepared to accept an order for 
loose leaf books of almost any size between 8 inches wide 
by 8 inches deep and 45 inches wide by 45 inches deep, 
stopping only at fractions below one-eighth inch Chat 
means to say; if a customer wanted a book 8% inches 
deep by 447 inches wide, we should meet the order. I am 
not saying that we should not meet that order now; but 


that is a matter which must be left until later on in this 
article. 
Anyone mechanically minded can work out for himself 


the number of lines we were committed to manufacture, 
and actually we were manufacturing some thousands of 
lines. 

Undoubtedly on the question of range we had a good 
selling argument. As our salesman went into a custom 
er’s office he could give a promise that we would supply 
a looseleaf book to match any sort of bound book which 
was then in use by the customer. In a very large propor- 
tion of cases, however, I am inclined to think that the 
customer would not have been greatly worried if his new 
loose leaf book, with its additional advantages, were slightly 
different in size from the old bound book, by one-quarter 
or one-half inch. 

Sizes Compared to Bound Books. 

Sut there it was, the salesman had this argument to 
put forward, and, in the days when we were trying to 
convert people from the use of the old cumbersome and 
inefficient bound book to the more modern and efficient 
loose leaf book, this argument doubtless had weight 

We had certain stock lines before our simplification plan 
came into operation. In June, 1912, we had ten of these 
stock sizes, and in May, 1915, we had sixteen stock sizes 
The business done, however, in the stock sizes was a 
fraction of the specially made sheets and binders 

As I said at the outset of this article, in any change 
over method it is necessary first of all to have a knowledge 
—a thorough knowledge—of everything concerned with 
the processes it is intended to alter. Thus, our initial step 
was to proceed quietly and methodically with an investi 
gation of the sizes which we had sold during the last few 
years. Actually four years was the period we decided to 
review. 

Survey Covered Four Years. 

The survey took us about four months, and the results 
of it were reduced to a large single chart. This chart 
showed graphically the number of customers who had 
ordered the numerous sizes of “specials’”—that is the word 
we used to denote specially made sheets and binders in 
the sizes between eight inches and forty-five inches which 
I have already mentioned—and also the number of orders 

When the survey portion of the chart was completed 
we were able, with very little study, to discover which of 
the sizes had been most frequently ordered, and conversely, 
what sizes—for instance, the very large ones—which had 
been quite infrequently required. Certain of the sizes had 
only been ordered by a dozen or so customers in four 
years. It was pretty obvious that these could be disco 
tinued without much difficulty 


It was remarkable how considerable a proportion of the 
special orders we had been undertaking centered within 
quite a few closely approximate areas of sizes Hence 
the work of calculating on a reasonable number of sizes 


which would satisfy the large proportion of anticipated 


demands as based on a four years’ survey, was not so diff 


cult as, it would at first appear. As a matter of fact 


tween the largest numbers of certain books ordered, ther 
was only an inch or two of difference 
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A BROAD HIGHWAY TO PROFIT! 


The Victor advertising campaign business-getting program. Over 
for 1925 is a broad highway to 60,000 users—some of their names 


profit for every dealer who wants are shown here. 

to travel it. A full page every few . 

weeks in the awe of Evening a Write for =— 

; . se . The 1925 Victor Franchise 
Post and every issue of System 

Magazine, the successful Victor and the full advertising story. Vic- 
Direct Mail Plan, and many other tor Adding Machine Co., 319 N. 
factors combine in an unrivalled Albany Ave., Chicago, II. 


Free Trial_-Monthly Payments— Unreservedly Guaranteed 


Standard 
Adding Machine 








nee mewn te 


ieee 


SRL 


= 


SIE PT 


= 


Say we 


a eS ea oS 


. 
c4 1 
i i t 
wt € 
1 
. 
te 
+) u 
a : 
. 3 
ALL 
of) 
AL 
¥ ; 
ts iy 
ak 
ai ; 
-s : 
a Py 
aa! 
as 
M rm 
2 a) 
“tad 
t ; 
tt 


ss tee 


S08 ee 


ee ne et eee 


ay 


mentee, 
a 


2295. 


a ee 
oO ee ge > 


Pe a 


sts 9 Si 


a 








=. 


OFFICE 





Aes L. 


IANCES 





Januar\ 





iY . ‘The Cincinnati Art Publishing Co. } 
| GREETING CARD DIRECT ORY 


EVERYDAY 
CARDS 
Se to $1.00 Retall 


Acknowledg- 


ments 
Appreciation of 
Visit 

At Home Cards 
Birth Announce 
Birth Congrat 
Birthday 

Bon Voyage 


Cheerograms 
Christian Science 
Confirmation 
Convalescent 
Daughter 
Death An- 
nouncements 
Engagement 
Father 
Feast Card 
Fisherman 
Friendship 
Funnigrams 
Get Well 
Glad You're Well 
Gift Enclosures 
Gift Novelties 
Godmother 
Golden Wedding 
Golfer 
Greetings 
S.A 
Guest Room 
Handk Folders 
Husband 
Invitations 
Invt. Acceptance 
Invit. Regrets 
Jubilee 
Letter 
Mother 
Mother and Dad 
Mother-in-Law 
Movie Invitation 
Neighbor Who 
Has Moved 
New Address 
Nun Greetings 
Nut Cups 


from 


Reminder 


“Cincinnati 


NEW YORK 
Reom 321, 225 


Phone Madison Sq. 
Pacific Coast Representative: 


Ordination 

Place Cards 

Party Apprecia- 
tion 

Radio Fan 

Reception Invit 

Shower Invit. 

Shut-In 

Shut-In to Child 

Silver Wedding 

Somebody's 
Mother 


. Spiritual Bouquet 


Sweetheart 
Sympathy 
Tallies 
Traveler 
Twin Birth An- 
nouncements 
Twin Birth Con- 
gratulations 
Vacation Card 
Wedding Anniv. 
Wedding Annmt. 
Wedding Congrt 
Wife 
and others 


CHRISTMAS 
Se to $1.00 Retail 


Aunt 

Bachelor 

Belated 

Bill Containers 

Birthday on 
Xmas 

Brother 

Card Acknow!l- 
edgment 

Children 

Daughter 


Doctor 

Family 

Father 

From California 
From Dixie 
From Florida 


Girlhood Chum 
Golfer 
Grandchildren 
Man 
Grandfather 
Grandmother 


Handkerchief 
Folders 
Home Folks 
Humorous 
Husband 
Mailing 
Mother 
Mother and Dad 
Neighbors 
Niece 
New Year 
Novelties 
Nut Cups 
Old Pal 
Pastor 
Place Cards 
Personal Greet- 

ings 
Relative 
Religious 
Seals 
Shut In 
Sister 
Son 
Son and Family 
Sweetheart 
Sympathy 
Tags 
Teacher 
Thanks for Card 
Thanks for Gift 
Tuck Ins 
Uncle 
Wife 

and othors 


Labels 


TALLIES 


le to je Retail 
Christmas 

Comic 
Dance 
Easter 
Going Away 
Graduation 
Hallowe'en 
Grandfather 
Handkerchief 
Mah Jongg 
Husband 

New Year 
Saint Patrick 
Score Pads 
Shower 

Table Numbers 
Thanksgiving 


Program 


day and E veryday cards, Place and Tally. 


Valentine 


Washinzton's 
Birthday 
Wedding 
and oth 
MOTTOES 


Anniversary 
Autumn of Life 
Baby 

Birthday 
Christian Science 
Guest Room 
Home 
Humorous 
Husband 
Friendship 
Father 
Mother 
Sweetheart 
Wedding 
Wife 

and others 


BIRTHDAY 
Se to 50c Retail 


Aunt 
Baby 
Belated 
Billfoid 
Brother 
Children’s 
Child.en’s, one 
to ten years 
Cousin 
Daughter 
Doubtful 
Easter 
Father 
From Mother 
From Mother 
and Dad 
Grandmother 
Humorous 
Husband 
In-Law 
Fortune 
Mother 
Nephew 
Niece 
Place Cards 
St. Patrick's 


Dat 


Teller 


“Cincinnati Art” 


Sister 


Shut In 


Son 
Sweetheart 


Sweet Sixteen 
Twenty-one 
Twins 
To Mother on 
My Birthday 
Unck 
Valentine 
Wife 

and others 


VALENTINE 
2e to $1.50 Retail 
Raby 


Bachelor 
Birthday 


Book Mark 
Brotner 

Chil lren 

Father 

Folks at Home 
Home Folks 
Humorous 
Husband 
Mother 


Mother and Dad 
Paper Folks 
Place Cards 
Sister 

Mother & Father 
Sweetheart 

Wife 


EASTER 


Se to $1.00 Retail 
Belated Wish 
Birthday 
Brother 
Children’s Cut- 
Wuts 
Daughter 
Family to Family 
Father 
Hom: 
Mother 
Mother and Dad 
Neighbor 
Place Cards 


Folks 


Shut In 
Sister 
Son 
Sympathy 


Wife 


SPFCIAL 
GREETINGS 


5e to S0c Retail 


Father's De 
Friendshi Day 
Graduation 

Ha! we'en 

Jew ish New Year 
Mother’s Day 
New Year 

St Patrick's 


Thanksgiving 


MOTHER 
CARDS 


10¢ to Tse Retail 


Aunt 
Father on 
Mother’s Day 
Grandmcther 
Home Folks 
Mother Vy he 
Adopted M 
Mother and Dad 
Other Mother 


Somebody's 


Mother 
Step- Mother 
Wife 


PLACE CARDS 
le to 25¢ Retail 


Baby 

Banquet 
Baseball! 

Card Party 
Children’s Party 
Conundrum 








Cc Club 

2n t An 
Easter 

Farew Party 
Flapper 

Foothba 


NUT CUPS 
fe & i2¢ Retail 


Christmas 
Engagement 
Easter 
General Pur 
Hallowe'’er 
Japanese T 
Radio 

St Patrick 


NOVELTIES 
Bill Containers 


Fairi Fa Ss 
Favors 

Handk I 
Tabelit Pla 


Book Plates 
Photograph 
(Greetings 
Table N imbers 
Telephone Girls 


OF Timely Notice to te Live Dealer! 


January the second will usher in the 


new complete lines of Mottoes, Birth- 


Art’ Christmas and Personal Greeting lines for 1925 


OFFICE 


MR. R. F. DAVIDSON, 


Fifth Ave. 
OR87 


CHICAGO OFFICE 
3. RYAN 


MR. F. 


Room 604, No. 5 Wabash Ave. 

5525 

ALBERT KESSLER & CO.. 
San Fernando Bldc.. 


Phone Central 


representative will be around to see you if you are on our list. 
before, write us, and if consistent with the trade we have, our line will be put at your disposal. 


ALL MAIL ORDERS ARE SHIPPED SUBJEC 


Furniture 
LOS ANGELES 


February the second will see the opening of the 
Bear this in mind, 
If you have not been called on 


our 


TO RETURN, AT OUR EXPENSE, 
IF NOT SATISFACTORY ON RECEIPT. 


021 Broad 


wa 
c INe INNATI, OHIO 


Exchange 


The Cincinnati Art Publishing Co. 


MAIN pak en & a MR. W. A. 


ASAM, JR., 


Phone Poplar 8242-W 
PHILADELPHIA, PA. 


SAN FRANCISCO. 
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Wie RAM. Loidbe Leyf Lite rags 


* 


To the Stationers and Office 
Supply Dealers and all our 
other friends in the trade::: 


GREETING 


May you have all happiness 
in this joyous season....suc- 
cess and prosperity and 
fulfillment of your anticipa- 
tions in the new year. 


The Workman Manufacturing Co. 


Capital and Surplus Over $400,000.00 


1200 W. Monroe Street Chicago 











Assure 
Complete 
Comfort 


ESCO 





er friends have been 
ESCO products since 
n the market eight 
a reason for this. 


g year we trust you 
) Cushions and Pads 
ements 


Economy Seat Co., Inc. 
1824 Albert St. Chicago 
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Unusual Business 
Opportunity 


BUYS the controlling interest in 
000 a metal furniture plant with a 
9 $200,000 paid in capital. 
A new factory building of brick and steel con- 
struction, 24,000 square feet of floor space com- 


pletely equipped to manufacture metal furniture, 
art metal products or any stamped steel specialties. 


Located in Erie, Pa., a city of 100,000 inhabitants 
with an excellent labor market, half way between 
New York and Chicago on the main line of the New 
York Central R. R. with five railroads and water 
shipping facilities on the Great Lakes. 


The President, Manager and Owner of the con- 
trolling shares of stock has other large business 
interests; for that reason is making this liberal 
offer, the other stockholders are all prominent men 
of affairs in this community. 


This is an excellent opportunity for a firm or 
individual desiring to manufacture any sheet metal 
products as it affords large manufacturing facilities 
and equipment on a very small investment. 


REFERENCES: R. G. Dun; Bradstreet’s, or any 
bank or banker in Erie, Pa. 


ERIE METAL FURNITURE CO. 
Erie, Pa. 























U. 8. and Canadian Patents Allowed. Other Patents Applied For 


ROTARY Dupligraph 
oe 4 30 


or handwritten matter quickly, 


clearly, easily, and retails for just 


The ROTARY DUPLIGRAPH is a small machine with the ability 
of a large one. It produces excellent copies rapidly and it is so simple that any- 
one can operate it almost at sight. In letter size it costs only $30, complete with 
supplies. It does high grade work producing form letters, office forms, quota- 
tions, notices, specifications, menus and a hundred-and-one other things which 
are handled to best advantage on a stencil duplicator. 


Dealers --- Specialty Men 


The low price of this remarkable machine opens a wide new field. Offices, public 
stenographers, lodge secretaries and everyone else using duplicate letters or 
office forms are prospects. Introduce it in your community and you will be 
well repaid for your efforts. The discount is very liberal to dealers. 


The HEYER Duplicator Co., Inc. 


ESTABLISHED 1903 
18 and 20 South Wells Street Chicago 


Other Heyer Quality Products: 
THE IDEAL DUPLICATOR—Price, $5.00 and up 
THE HEKTOGRAPH—Price $1.50 and up 
REFILLING COMPOSITION—Put up 1, 2'4, 5 and 10 Ib. cans 
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Nevertheless, it must be admitted that the work was no 
mean task, and led us into channels which we at first never 
considered it would do. The undertaking was far-reaching 
in every respect. 


Manufacturing Process Under Budget Control. 


We were able to introduce budgetary control of manu- 
facture. Our planning department could observe and con- 
trol stock at four separate points: (1) Raw materials; (2) 
Components; (3) Semi-finished material; (4) Finished prod- 
ucts. 

Under the old method it was not an uncommon thing 
for an order to become moribund in the factory. By that 
I mean that in course of process it would be necessary to 
hold up an order for some part or to return the job to 
store and start again later on. Looking back now that 
seems too silly to be real. Our semi-processed material 
is now not ten per cent of what it was before. 

Manufacturing time was cut down by sixty per cent, 
and what is more, we were enabled, from the fact that 
we could watch the whole of the processes precisely, to 
improve at very many points the manufacturing processes. 

It might be worth while here to tabulate the advantages 
of the simplification policy from the manufacturing stand- 
point. Briefly they are these 

1. Reduction in raw material stock (six stock sizes ot 
paper only required. Other material can be bought for 
processing without waste). 

2. Immensely increased speed of work going through 
the factory. 

3. Less floor space required for manufacturing and for 
storage of raw materials and finished stock. 


Fidelity to Delivery Promises. 

4. Ability to live up to delivery promises by filling 
orders from stock. 

5. Better product brought about by finer adjustment 
(since the perfection of the product rests upon standardized 
equipment instead of the manual skill of operatives). 

6. Less waste in manufacture. 

7. Possibility of introducing new processes and machin 
ery for facilitating production. 

8. Supervision and inspection simplified. 

9. Easier training of employees. 

10. Manufacture in larger unit quantities. 

11. Ability to make production schedules—and live up 
to them. 

12. Simpler costing. 

13. Reduced clerical overhead. 

14. Altogether a better product, necessitating less work 
in repairs. (We give a seven-years’ guarantee on our prod 


ucts, and repairs under this guarantee are exceedingly 
small.) 
While the advantages of a policy of simplification are 


every bit as advantageous to the customer as to the manu- 
facturer, they are more readily evident in manufacture 

The customer as a rule is an individualist, and until he 
is convinced of the concrete advantages to him of order 
ing a product which is perhaps in his particular cas 
quite the size he had at first in his mind, he will be shy 
about accepting wholeheartedly, a new scheme of things 

We laid ourselves out to show all our customers just 
exactly what our new policy meant—an improved product 
better service, and so on. Our representatives interviewed 
all our customers individually. We felt we could 
fully and satisfactorily put the matter before them by letter 

Small Proportion of Customers Lost. 

Very few indeed were the customers we lost 
as a matter of fact, less than that .1 per cent I referré 
to at the opening of the article—despite the fact that 
change over came at an unfortunate time. Just- when we 
put it in operation, all prices of raw material were rising 
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The Silently 
Efficient 








REMINGTON-NOISELESS | 


HE quiet office is the truly effi- 

cient business office—and for 
the simplest of reasons. More and 
better work is done by every one 
when the nerves are freed from 
vexatious and distracting noises. 


This obvious fact is steadily win- 
ning wider and wider recognition. 
It explains why more than 20,000 
Remington - Noiseless typewriters 
are used today in the great bank- 
ing and corporation offices of New 
York City alone, and why this 
machine is everywhere and every 
day obtaining a greater popularity 
and an ever widening circle of 


users. 





The Remington-Noiseless, for- 
merly The Noiseless Typewriter, 
is the latest addition to the great 
Remington line and is now sold 
through the Remington organiza- 
tion in the United States and many 
foreign countries. Time and use 
have demonstrated that it pos- 
sesses every quality required by 
the most exacting typewriter user. 
In every phase of its work it has 
proved itself worthy to bear the 
famous Remington name, and its 
users now enjoy all of the advan- 
tages offered by the incomparable 
and all-embracing Remington 


service. 


Sold by 


REMINGTON TYPEWRITER COMPANY 
374 BROADWAY, NEW YORK 
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Taylors Master Line of Office Chairs 








Taylor’s Lock-Built Construction 
Insures Added Years offService 


HIS superior method of joining has cre- 





ated a real sensation in the commercial 
chair field. It represents a standard of con- 
struction usually associated only with high 
priced chairs. 


Taylor’s Lock-Built Construction gives 
real durability and added years of service. 
Kach joint is double re-inforced and the whole 
chair is given additional rigidity and strength 
to resist strain and wear. 


This ingenious method of construction 





adds no weight or clumsiness, detracts in no 
No. 1082 way from grace of line and beauty of design. 
Yet through Taylor’s Lock - Built Con- 
struction the chair is made practically in- 
destructible. 

Combined with all the other selling advan- 
tages of Taylor comfort, design, finish and 
workmanship, Taylor’s Lock-Built Construc- 
tion will give you unquestioned supremacy in 
the low-priced chair held of your community. 


Shall we send you a booklet showing de- 
tails of this superior method of construction ? 
\Vrite for it. 


The “Taylor Chair Company 


FOUNDED 1816 


BEDFORD,* OHIO 





No. 1030'» 
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Typed Rhapsodizing on Pullman Forbidden. 


published il rticle by Art 


respondent, openit \t 
rhapsodize.” [his | 
or by Ralpl ] rlette. ‘ 


M vhich will show the type 
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1925 


Will be more prosperous for you 
if you are selling 


Quigley Products 


Office Desks 
Tables and Accessories 
Radio Cabinets 


well —IMPORTANT— 


Every dealer should have our new 
catalog embracing details, infor- 
mation and measurements that 
every office equipment dealer needs 
daily. Something different and a 
real text book for the dealer. 

Write today 


The Quigley Furniture Co. 
Whitesboro, N. Y. 























and built-to-order 
cases and equipment 
of every description. 


A very high grade line of 
steel filing cases massively 
built and handsomely 
finished, at attractive 
prices. Every drawer 
equipped with anti-noise- 
and-friction progressive 
suspension. 


Corry-Jamestown Mfg. Corp. 


CORRY, PENNA. 
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dependent. 


tects In words, at the same 
time protecting the name 
of the payee. 





Good Salesmen 
Wanted 


To join the selling organization of the Safe 
Guard Check Writer Co. 


A real opportunity of making yourself in- 


We need a real live wire local representa- 


tive in every good 
town in the 
United States 
and Canada. 


Our device is 
used by the lead- 
ing banks and 
merchants every- 
where. 


Let us tell you 
more about it and 
how, with a little 
spare time on your 
part, you can engage 
in a pleasant and 
profitable business 
for yourself. 


" (Address: JAMES R. GOODING, Sales Director 


Safe Guard Check Writer Co. 


5 Beekman Street, New York City 








Stationers & 


can make good profit 
AZORA air cushions and 


now be replaced with profit 


cushions and rings is worth 
without their benefit 


write for prices and details 


54th and 20th Sts. 


THE AZORA 
AIR CUSHION 
(Cross-Section View) 








T. W. Dealers 


with 
twirler rings. AZORA 
specialties have served thousands of typewriter 
owners for years in reducing 
of those installed eight to twe 


You can prove that a typewriter 


Send us your order for 5° se 


THE AZORA 
TWIRLER RING 


a fresh stock of 


noise and shock; 
ears ago. many can 

owner and dealer. 
iipped with AZORA 


eq 
than one in operation 


d fix up a display or 


AZORA RUBBER CO. 


Cicero, Illinois 





PAT. DECEMBER 21, 1915 








Such a rule affronts progress. People who travel must 
accept the legitimate noises of travel ‘Sesh as the tourist 
must stand for the squawks and bleats of the Paris streets 

Today you can make any kind of a noise on a Pullmar 
car, but an intelligent noise. Children may prattle and 
babes may bawl. Girls may giggle and women may gus! 
The self-made man from Kokomo may weary the carloa¢ 
with his bellowings. The midnight arrivals may wake the 
carload. The porter and the trainmen themselves may 
make the most midnight noise, as they often do. E 
barber shop quartet may sing “Sweet Evalina 

$ut you cannot rhapsodize on a typewriter! I bear the 
wounds to prove it 


New Men in Monroe Agencies. 

A. A. Latham has returned to the sales organizati 
the Monroe Calculating Machine Company, following ar 
absence of several months during which he was engaged 
in the sale of adding and calculating machines 
makes. Mr. Latham was previously in charge 
Monroe agency at Wheeling for several years and is now 
in charge at Atlanta, Georgia 

C. L. Garlick, who left the Monroe organization a year 
ago, has returned and will enter one of the South Central 


ther 


territories. 

L. C. Dick, is another former Monroe man to return to 
the Monroe Organization. He will join the sales force 
of the New York agency. 

L. C. Russell, experienced in the sale of calculating 
machines, has joined the Monroe agency at Baltimore 

H. E. McCray, an experienced office appliance salesn 
has joined the Monroe agency at Seattle 

A. P. Kirk is a new member of the Paterson ag 

R. B. Meagher has joined the Waterbury agenc 

Additions to the Los Angeles agency include J. M. Sims 
and H. E. Lunsford 

R. J. Bard has recently joined the Monroe ag 
Cedar Rapids 
A. J. Zonnevylle and B. M. Sparks are new 
1e Boston agency 
R. N. Moody has joined the Jamestown age: 


ana, agency 
H. G. Kling is a new member of the Green Bay ag 
J. H. DeVault has joined the Monroe agency at r 


Col. Goldsmith Leaves Federal Service. 


Colonel Alan G. Goldsmith, Middletown, Ohi 


of the European division of the Bureau of Foreig 
Domestic Commerce, has tendered his resig: 
tive January 1, 1925. Colonel Goldsmith will re 
G. H. Mead Company, a paper concert 
wit! which he was connected |! r r g 
ment ot (ommerce 

orn in Milwaukee, Colonel Goldsmith w 

the 1 c school ( 12 the Hohe 

asiur ‘ Berlin, and Ke ( ext J) r 
he was graduated a B.Sc. with first honors in 19 i 
entered The American Rolling Mill Company’s 
Middletown, Ohio, as a laborer, and was rapid 
becoming a department manager in 1917, whe 
the army. After the armistice, Colonel Goldsmit! 
abroad with the American Relief Administr 
was chief of the A. R.A. Supreme Economic ‘ Mis 
sion to Rumania, chief of the A. R.A. Missi 
many, and among other special details supervis 
reception for Austria, at Trieste, of the $200,00 
credit from the United States. 

When Mr. Hoover became Secretary of Commer e 
brought Colonel Goldsmith to Washingt s cl he 
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RAND COMPANY, INC. binet Sections are rigidly built 
NORTH TONAWANDA, N. Y. ap into a solid unit. AGG cestlans 
Dealers’ D n oe 
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VISIBLE CARD RECORDS 
IN SECTIONAL STEEL CABINETS 
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NATIONAL BUSINESS SHOW 
Americas Efficiency Exposition 


for 1925 


LOS ANGELES 


Week of March 9th 
At the Ambassador Auditorium 


NEW YORK 


Week of October 19th 
At the 69th Regiment Armory 


CHICAGO 


Week of November 16th 
At the American Exposition Palace 


The National Business Show is the annual meeting 
place of those who are interested in better office 
methods and equipment. 


ANNUAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President James F. Tate, Secretary 


Chicago 50 Church St. Los Angeles 


417 S. Dearborn St. 37A Casino Floor, Ambassador Hotel 
C. H. Hunter, Manager NEW YORK Waldo T. Tupper, Manager 
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of the Western and Easter 
divisions, he became chief of the Europea 
From January to April, 1924, Colonel Goldsmit! 
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Pennsylvania Plans Punching Motorists. 
Pennsylvania state highway department has 
motorists who violate the 
g hrough, there 
es. It is at_whe Office Desks | 
g r patrol ca : 
ch the = Durable and Responsive 
r for this S t Though new to the trade, JOFCO DESKS are 
sere e next erviewing 4 produced by men of long experience in this field 
ee M and are designed to meet popular requirement. 
; ™ ; They include a complete, representative assort- 
. 7 =— — ment in three grades; light golden oak finish is 
c Mea carried in stock ready for immediate shipment— 
s ure S the other oak finishes and mahogany are supplied at 
eas short notice. 
Our policy provides for distribution through 
: 7 office furniture dealers and our catalog is de- 
Postal Regulation on Air Mail Envelopes. signed to aid in that sales method. We shall be 
he U 1 Sta air post wl bh to of glad to have your inquiry. 
such nce may ° ° 
senate Of Jasper Office Furniture Co. 
es y them. WI envelopes Jos. M. Sturm J. M. Schnaus Vic. F. Sturm 
wilitee wn President Vice-Pres. Sec’y-Treas. 
. , ae ; JASPER, INDIANA 
vhite and 
x x y ne 
r ild . HUN : S j ENS 
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we SPEEDBALL PENS 
New Agencies of the Monroe. SPRING PENCILCLIPS 
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LONG 
_ EDUCATIONAL 
\ CAMPAIGN 
| BUILT 
LINE-A-TIME 
CLIENTELE 





The several hundred thousand Stenographers and 
Business Executives who know from using the Line- 
a-Time that it is the one scientifically correct Trans- 
cribing Aid, have come to that knowledge through 
years of personal demonstrating by district service 
men. 

In filling the now spreading demand for the Line- 
a-Time these men cordially appreciate and recognize 
the cooperation of many friends in the trade. 


OFFICES IN 60 CITIES 








Trade ~ Mark 


EXECUTIVE 925 St. Paul St. 
OFFICES ¢ 7 Et fie ~=Rochester, N.Y. 


LINE-A-TIME MANUFACTURING CO., Inc. 














Mail Insurance Operates at a Loss. 

Figures prepared by the Post Office Department show 
that in 1923 the department received $7,185,771.14 revenue 
from mail insurance. The department paid out $8,331,730.60 
The loss on the year’s transactions was $1,145,959.46. The 
losses paid probably represent mailings by occasional ship- 
pers. Large shippers rely on indemnity insurance provided 


by several large underwriters. 

















N EW YEAR 
NEW BUSINESS 


Are you getting your share of the increased vol- 
ume of business in ribbons and carbons? If you 
want to keep pace with the improvement in general 
business which is ushering in the new year and hold 
the new accounts secured, investigate 


SILK-Y-FIBER RIBBONS 
SILK-Y-KOTE CARBONS 


Only the finest imported materials are used and a 
high grade satisfactory output is the result. That is 
why our business has grown so rapidly. We can 
help you grow, too. 

An inquiry will bring complete information. 





COOPER CARBON COATED PAPER CO. 


Manufacturers 


2756 So. Trumbull Ave. Chicago 














A couple of somewhat belated views of the exhibits tl 
National Company, agents for the Monroe and the Woodstock 
and other American devices for France and the colonies, at 
the Exposition of Commercial Organization held last Fall at 
Paris The cuts were received just as Office Appliances wa 
going to press, and are presented here as matter of interest 
the field Hardly anyone can fail to note the striking 


pearance of these exhibits 











Braille Typewriter Inventor’s Estate Closed. 
The personal effects of the late Joel West Smith 
ventor of the Braille system of writing for the blind, wer: 
sold at East Hampton, Conn., a short time ago. The type 
writer which he used, and which formed the basis of 

Braille system, was sold at auction. 
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Globe-Wernicke 


VISIBLE INDEX 


The Globe-Wernicke Visible Index will give to 
your business the vital necessary facts you need 
daily in a quick, most accurate manner. 


Your eye finds the name or title you seek at a 
glance—it is always visible. In another instant 
your index finger flips the card upward and back. 
The information you want looks you squarely in 
the eye. You can make an entry on either the 
front or back of the card without taking it from 
the tray—the whole operation in approximately 
four seconds. 


The Cabinet is of the best steel construction. 


The card holder, made entirely of non-corrosive 
metal, maintains a firmer grip on the card, it is 
durable, operates easily in the files and is perfect. 
Uniform height and depth makes possible the 
placing in one battery all sizes of cabinets. 


Interlocking strips on the top of each cabinet 
prevents them from shifting when stacked one 
above the other. 





A secure hinging device carries the drawers. The 
drawer cannot accidentally leave the cabinet when 
withdrawn for posting or reference. 


Record expansion is made easier by the inter- 
changeability of the drawers. 


For complete information write for our Folder, 
““Globe-Wernicke Visible Index.’’ 





Globe-Wernicke 
UPRIGHT STEEL UNITS ! 


The many different styles of Globe-Wernicke 
Upright Steel Units (Files) offer a standard 
service for every business. Easy-sliding drawers, 
the clearness of indexing in each file and the 
perfect blending of new units with those already 
in use, make for business efficiency. 


Illustrated here is 7141 V. L. Upright. This unit 
contains 4 Files designed for filing vertically, 
between upright guides, letter size papers 
correspondence, catalogues, photographic prints, 
shipping tickets, bills of lading, etc. This file has 
great capacity. 





The side extension slides are of great strength, 
work smoothly and are noiseless. 


The perfect follow block can be removed without 
removing the rod for the guides. 


A steel shelf under each drawer gives a compart- 
ment that is vermin proof and dust proof. 


All parts of the cabinet are electrically welded 
into practically one piece of steel. No bolts, | 
screws, rivets or {nuts are used. The trimmings 

are cast brass. 


Write for our Catalogue No. 822. 


The Globe=Wernicke Co 


Dept. OA-105 Cincinnati, Ohio 
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363 Memo 





Si GENUINE UY 


Price Books & Memos 


HER is a Trussell innovation built to meet a 
popular price demand. The same genuine 
frussell construction of the more expensive models 
Genuine one-piece solid leather 


Memo 


is found thruout 
cover made of black leavant grain cowhide (Second 
grade.) <All exposed metal parts are absolutely 
rustproof. The prices are unusually attractive 
look them over at the right of the page and compare 
them with the prices you are now paying. After 
vou have done this and have noticed the radical 
price difference, then write and let us either send 
samples or a trial order. Truly, this genuine cow- 
hide binder will be the ring book surprise of the 
year, not entirely from a price basis but from the 
standpoint of quality as well. 


TRUSSELL MFG. CO. 


3 No. Cherry St. 


1 


Poughkeepsie, N. Y. 


EVOLUTION 


Solid Leather 


7 
lhe 





The 
Old Way 


Sruidseke 
Way 





Attractive Resale Prices 


Style J Mem 


1 


pocket 4 inch ring 
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Carter's New Factory Addition. 

The Carters Ink Company has just occupied the new 
rdd ts main factory in Cambridge, Mass. This ps 
mits ge ot all the raw materials on the premis es 
al greatly increases the space for the admin 
istr executive ofhces. This has been needed 
ry of the increase the size of the 
bus 

Ch ee-story building of forced « 
cre ruction Every facility for the eff 
cle ng of raw material has been provided { 
all handling is eliminated 

W. C. Snoddy Resigns. 

W. Snoddy, wh some time | Y sales mat 
age e Wilson-Jones Loose Leaf ¢ mpany, has re 
signe sitiol is resignation tak effect early in 
Dec ntimates, Mr. Snoddy is known as 
“Bil Si y has held various po s of it 

W. Cc. SNODDY 
\\ g evera 
r ac los 
Hi vill be a late 
November Stock Steel Furniture Shipments. 
Nov f steel furnitur tock goods | 
Departme yased 

' owe C} 

Nn > $10,362 Ni is al 
$1.47 2) 1 $1,339,425 é 3 

‘ e figures pments si 
tl g January 1922) $983,834, (19 
$1 2 1924 . 2.338; February 1922) $967,125 

2 : 4,173, (192 $1,605,409; Marcl 22) $1,08, 
228 1,709,201 1924) $1,661,3 \y l 
$1,058 2 20,286, (1924) $1,658.61 Ma 19 
$] 2 72, (1924) $1,505,367; Jur 1922 
$] $1,401,950, (1924) $1,270,615; Jul 1‘ 
$94 2 $1,247,605 1924 $1,115,792 Aug 

2 87 $1.345.147, (1924) $1.184.611: Se 
22) $1,062,495 1923) $1,273,259 924) $1,291 
867: ¢ 2 $1,227,447, (1923) $1,365,606 24 
$1.47 1922) $1.204,31 2 >] ») 475 
1924 4 Z lecember 1922 $1,376,152 2 
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The Little Machine 
that Does the 
Big Work 


eon aor eoh oo) 20n ate) 20) 20) cel gel se) ce) el self fe) feb ke) fe) fe fel fete! 


Portable Adding Machine 
Sales Company 


208 So. La Salle St. 
Chicago, IIl. 
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“The Finishing Touches” 


‘‘We’re just putting on the fin- 
ishing touches’’—a simple little 
remark that covers a multitude 
of sins! And when it is applied 
to equipping offices, it usually 
refers to such appointments as 
waste baskets. 

On your better jobs, don’t 
chance spoiling a beautiful lay- 
out with inferior waste baskets. 
The “‘Victor’’ Metal Waste Bas- 
ket—-with Rubber Cushion Cor- 
ners—is the peer of them all. Its 
unusual refinement makes it a 
harmonious compliment to any 
good desk. Priced very favor- 
ably, there is still a generous 
profit for you. 


“Victor’’ Metal Waste Baskets are 
beautifully finished in Mahogany, 
American Walnut and Olive Green. 
Write for further details — and prices. 
They will interest you. 


METAL OFFICE FURNITURE CO. 


Grand Rapids, Michigan 





























STEELCASE 
found where & gpmentl business succeeds 
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The Ten Demandments. 


f 
; ENS trent S Be ste foe Stee 
namer, Distributor at St. Louis, Mo. 
, i 1—Don’t lie; 1t wastes my time and yours. I’m sure to 
t catch you in the end, and that’s the wrong end. 
—Watch your work, not the clock. A long day’s work 
y Supreme makes a long day short, and a short day’s work makes my 
4 face long. 
{ 3—Give me more than I expect, and I'll pay you more 
; than you expect. I can afford to increase your pay if you 
increase my profits. 


4— You owe so much to yourself that you can’t afford t 
owe anybody else. Keep out of debt, or keep out of my 
shops. 

5—Dishonesty is never an accident. Good men, like 
good women, can see temptation when they meet it 

6—Mind your own business, and in time you'll have a 


D R Y S 2 E. N a | Zs S business of your own to mind. 


Ate 7—Don’t do anything here which hurts your self-respect 

q for all duplica.ing machines The employee who is willing to steal for me ts capable 
4 No moistening before cutting of stealing from me. 

8—It’s none of my business what you do at night, but 








' en . . . 
; SAVE if dissipation affects what you do next day, and you do 


Typewriter —_— me «= Money half as much as I demand, you'll last half as long as y« 


hoped. 
YOUR TRADE DESERVES THE BEST 9—Don't tell me what I'd like to hear, but what | 
“Quality Supreme” ought to hear. I don’t want a valet to my vanity, but | 


need one for my money. 
Arlac Dry Stencil Co., Inc. 10—Don’t kick if I kick. If you’re worth while correct 
ing you’re worth while keeping. I don’t waste any tim: 
424 Fourth Ave. Pittsburgh, Pa. cutting specks out of rotten apples. 
(Distributors for U. S. A.) Ari ae 
Dealers and salesmen write for particulars today Mrs. May Bogart. 

As Office Appliances was about to go to press informa 
tion was received of the death of Mrs. May W. Bogart 
thirty-five years old, of 1062 Piedmont avenue, Atlanta, 
Ga. Funeral services were held in the chapel of Bailey 
& Brandson, Bishop James E. Dickey of the Methodist 
church officiating. 

Mrs. Bogart was the wife of Edward V. Bogart, manu 
facturer’s agent for office furniture and office supplies 
the Fourth Nationai Bank building, Atlanta. 

Before her marriage she was Miss May Wood. She is 








survived by her husband and one brother, L. T. Wood 
of Jacksonville, Fla. 


S TAM Pp PAD Office Appliances joins the trade in extending prof: 
sympathy to the husband and brother 


Lyons Fair Booklet Printed in English. 








Because of its radically different style “Foire de Lyon,” at Lyons, France, the international 

of construction (patented) it is the maintained in that city, has recently issued for Englis! 
ONLY pad that will MAKE A RUB- speaking visitors a “Buyers’ Handbook” printed in Ens 
BER STAMP PRINT RIGHT, lish and containing a list of exhibitors and the objects t 
ALWAYS. seen at the Spring display of 1925. The price per copy is 
It positively cannot fill the type of py “sige ; i : 

> export department of the Lyons Fair, Hote 

your rubber stamps. Ville, Lyons, France, is prepared to bring buyers fro 
No acids—no disagreeable odors— other lands into touch with French manufacturers and 
GUARANTEED TO OUTWEAR perform many other services free of charge 

ANY OTHER STAMP PAD. Office Appliances acknowledges with thanks a copy 


+ 


AND THEY COST NO MORE the Buyers’ ere oe the Fair managemer 
Big Sale of Bookkeeping Machines. 


One of the largest sales of bookkeeping machines 


Peerless Carbon & Ribbon recently in the Des Moines, Ia., territory was closed i 


Mf C | days ago at Newton to the Maytag Company. Four Unde: 

g. 0., nc. wood bookkeeping machines were bought and will be placed 

476-478 Broome St. New York, N. Y. in operation January first. One of the machines will go 
i i Mr. 


to the new branch office at Indianapolis Gill, Des 


Moines representative, made the sale. 
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Because it will 
withstand tensile 
stress up to fifteen 
thousand pounds 
per square inch 


NATIONAL 


VULCANIZED 


tensile stress of at least 


din handel Gian’ ‘pound “~the material with a million uses” 
sld be required t rea 
down 0 Gan one SHEETS : RODS : TUBES : SPECIAL SHAPES 





as 


1 Vulcanized Fibre 





ard forty-four inct 
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OU know National Vulcanized 
Fibre — as the basic material 

that makes VUL-COT the strongest 
waste basket ever built. Perhaps you know 
it also as the red fibre jacket on each of the 
many plugs in your telephone switchboard. 


And—it is highly probable that you are 
carrying a line of parcel trays, very 
boxes and salesmen’s cases of 
National Vulcanized Fibre. 

But—we want you to know it better. We 
want you to know the true scope of its 
adaptability; to know something of what 
other manufacturers —in your 
and in other industries —are doing wi 


National Vulcanized Fibre. 





VUL-COT made of 
National Vulcanized Fibre 

The electrical industry is using National 
Vulcanized Fibre — as : insulating ma- 
terial. The textile industry is Na- 
tional Vulcanized Fibre, not only for its 
trucks and roving cans, but for — 
spool heads, bunters and scores of 


purposes—bDecause it will not crack, ut 
or splinter, 


Silent Gears are made of 
National Vulcanized Fibre 


The automotive industry is using Na- 
tional Vulcanized Fibre for gears, g 
shaft couplers and cable conduit. The 
red jackets of ar telephone switchboard 
plugs, the VUL-COT basket at the side of 
your desk and possibly the buttons oR 
wife's coat are made of National Vulcan- 
ized Fibre;—and as the train you travel 
on crashes over the rails each joint of these 
rails insulated for electrical signal systems 
uses the same material—the most durable 
known. 

Just as fine tool steels are tem 

meet particular conditions, so National 
Vulcanized Fibre is made to various stand- 
ards of hardness and toughness to meet 
the demands of particular uses. The name 
National Vulcanized Fibre stands for a 
standard of quality and adaptability. 

In order better to serve the manufac- 
turers of America, we maintain an or- 
ganization of chemists devoted solely to 
service with customers and prospective 
customers—working on new problems that 
come up from day to day, finding out for 
a certainty just what particular oa of 
National Vulcanized Fibre will 
results under specific man A ~ 
conditions. 


Whatever it is, put it up to 
National Vulcanized Fibre. It 
places you under no obligation. 


The National Vulcanized Fibre Com- 
pany operates six great plants and main- 
tains sales and service offices at New York, 
Boston, Philadelphia, Pittsburgh, Cleve- 
land, Chicago, San Francisco, Detroit, 
Rochester, Birmingham, Denver, Toronto, 
Greenville, St. Louis and ——— Bg: 
main office is at Wilmingtoa, Delaw 


NATIONAL 
FIBRE 









“+ the material with a million uses” 
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usual build- 
ing requires un- 
usual appoint- 
ments. When it came to equip- 
ping the publication offices 
housed in this beautiful struct- 
ure, none other than Steelcase 
Furniture was selected. And 
this because of the exceptional 
quality built into every piece 

of Steelcase equipment. Write 

for our new circular showing 
interior views of this building. 
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O come face to face with a railing is a rather un- 

satisfactory reception to most business men. They 
resent its undeniable purpose—to keep one out of 
the office. 


On the other hand, when they are 
halted by Steelcase Counter Height 
Filing Equipment, they accept this 
graciously as a mere mechanical 
convenience. 


$+ te 3 ; Standing Desks may be 
Truly, it is just this. Inthe course fanding Desks may be 


of a day’s time, many a step is Counter Height Units. 
saved by this handy inconspicuous 

filing equipment. And every type of unit has been pro- 
vided to meet the requirements of every business. 


Steelcase Counter Height Filing Equipment is available 
in four beautiful finishes—-Olive Green, Mahogany, 
American Walnut and Oak. All hardware is artistic 
cast bronze. Supplied with a continuous linoleum top, 
bronze bound; no better working surface could be pro- 
vided for over-the-counter transactions. 


This line will make money for you. It embodies all of 
the latest ideas on office filing equipment. Write us for 
further details and prices. 


Metal Office Furniture Co. 


Grand Rapids, Mich. 








STEELCASE! 
| Business Squpprnent | 








—found where business succeeds 
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Whisper-it 
Millions of telephone 
users will buy 
nati l sed 
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0.A.Colytt Laboratories 
Engineering 
565 West Washington St. 
Chicago ; 
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What it is— 
What it does 
It just screws 
on, in place of 
the mouthpiece 
already on the 
telephone, and 
brings tele- 
phone privacy 
to any user — 
right in the 
open. A sani- 
tary device, its 
polished glass 
invites the 
close approach 
of the lips. 
Sold ona guar- 
antee of satis- 
faction. Re- 
tails at $1.00. 





Ta a ae, 

















‘Never fouls in the clinches’’ 





- Non-Clogging 
} Paper Stapling Machine 


Patented Jan. 9, 1923 


Other 
patent 


The COMPO Cushion 


fits the handle of any 
standard stapling machine. 
Saves hands and nerves. 


pendir 


cOMPo 





Takes any No. 1 
staple. Pierces 
heavy cardboard. 
Guaranteed fully 
for one year. The 
Compo is the 


preferred Stap- 
ling Machine. 
Let us show you 
why. 








Canadian Agents: 








THE COMPO CORPORATION 
Westport, Connecticut 
The Brown Bros., Ltd., Toronto 
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STAN DARD 






VELOPE SEALERS 


Yy 
Ly 


~ 


W RY 
HUM mn INS SX 


REVERTHE AION 
ING 







Save Time and Eliminate Unsanitary Drudgery 


6 Models (Hand and Electric) $3.00 to $150.00. 
One suited to the requirements of every 
office, whether the daily mail is 25 letters 
or 150,000. 


Standards are the most efficient, durable, 
and widely distributed envelope sealers on 
the market. 









Used by all U. S. Government Departments, 
— banks, public utilities, and by 
arge and small concerns in every line of 
industry. 

Over 50,000 in daily use. 

DEALERS AND OFFICE SPECIALTY SALESMEN: 


We have an interesting proposition to make you 
if we are not already represented in your district. 
Write for details, stating territory covered. 


Standard Mailing Machines Co. 


Revere Boulevard, Everett, Mass. 













You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 


























Always your 
customer wants 
to see what 
value he is get- 
ting and how it 
compares’ with 
the price. Show 
him this Bent- 
son cabinet, 
quote the cost 
and you will 
be sure to im- 
press him with 
the favorable 
comparison. 

Let us send you 
our illustrated 


folder detailing 
its features. 


Write today. 









New vo 
ative: 


Represent 
JOSEPH WALLACE 
941 Leggett Ave. 


Sutenge Supply House 


yholesale Supply Co, 
118 N. Franklin Street 


The Bentson Monutacturing Co. 


AURORA ILLINOIS 











Winchell Heads Important Cathedral Committee. 

[he division of American business devoted to the 
duction and distribution of office appliances and apy 
nances is represented by a special chairman, president 
The Remington Typewriter Company, B. L. Wi 
the widespread mobilization of business to hel 
movement to complete the Cathedral of St. John the D 
in New York City. 

The completion of this edifice will give Amet 
largest cathedral in the English-speaking world Re 
sentatives of almost every interest in American life 
included in the Committee for Completing the Cathed: 
of which the Hon. Franklin D. Roosevelt is chairman. Th 
Business Men’s Division of this committee is one of tl 
most comprehensive business organizations which has 
terested itself in the support of any recent movement 
and includes thirty-eight subdivisions. Haley Fiske, pres 
dent of the Metropolitan Life Insurance Company, is 


chairman. 





B. L. WINCHELL 


Che great church, when completed, is expected to 


of the finest buildings in the world, being larger 
but two of Europe’s cathedrals—St. Peter’s at Rom« 


the Cathedral of Seville—and rivaling the European pr 


dents in beauty When finished, this cathedral will 
of the sights of the world Its seats, according t 
half-century old charter, will always be tree t 
body 

Five million dollars have already been spent 
finished portion of the edifice, which represents less 
one-third of the whole. Fifteen millions are needed 


complete it 

Nearly two hundred thousand persons attend sery 
in the finished fragment of the cathedral in a year 
congregations which crowd the building are cross sect 
of human life The rich and poor meet there witl 
distinction; strangers come and do not feel that they 
trespassing; men who have not been inside a church 
years; young people whose beliefs are unsettled, ar¢ 
attracted by the greatness and impersonality of the 
thedral; working people come because the cathedral 
democratic and free; artists and musicians and otl 
of beauty join in_ services notable for their beauty 
glorious music, as well as their spirituality. The maxi 
capacity of the present cathedral, which is thirty-five 
dred persons, will be increased to several times that nur 
ber. It is estimated that ten thousands seats will be avail 
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New — But Already a Winner! 











[he lid is raised half way before the 
typewriter platform moves. From that 
point a slight push brings the platform 


Just a couple of months ago the first 
announcement was made of this radical 


change in typewriter desks—the 


“CLEMCOGLIDE” 


The response has been gratifying and 


into position, making the operation easier assures the new desk an important place 


and more simple than in the ordinary 


drop-head typewriter desk. Further- among the trade. 


more, all vibration of the typewriter 


[It is an article which 


platform is eliminated. Simple but rigid vou can use to make sales which would 


platform supports prevent rocking and 


shaking Ample knee room is provided not be yours otherwise. 


when desk is open and when closed. 
There are no exposed metal parts to soil 
or tear the operator’s clothing. 


The “CLEMCO” Line 


This new desk, with the famous “2- 


in-1’” CLEMCO, and the remainder of 
the “CLEMCO” line constitutes a com- 
plete assortment of high grade desks, 
the kind that give a full measure of sat- 


isfaction and build permanent business. 


Investigate “CLEMCO” and you will 
see that it has some real profit-making 


possibilities for you. 





LERICO 
IDES 








THE CLEMETSEN CO 





Trademark Registered 











THE CLEMETSEN COMPANY 


3403 W. Division Street 


Chicago 
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A Policy 


Back of Invincible manufacture, there is a 
policy of making what your customers want 
at a price the popular market will pay. 
Invincible manufacturing methods are 
geared to successfully meet this demand. 








Invincible 


Add-to 


Letter Size Sections 


fl r 

i cS) } Letter File 

No. 12LD 

|} — 

— 

if ) 1 325 Card Section 

i en os ed | No. 123.54 

= = = 426 Card Section 

: at No. 1246¢ 

= . 

i > 5z8 Card Section 
a sg No. 1258¢ 


Check File 
No. 12CI 


nm er Tr 

i 

1 ee 
— + a 


Document File 
No. 12DI 


Legal Blank Drawer 
No. 12LB 


lai} Yd 


, es =e 


oa a ——y Storage Drawer 
| ! ‘ No. 1L28D 


H ; Cuphoard 
| 1) Closed, with Lock 
| No. 12CD 


| Open (without door 
Ne : 


ee 


Loose Leaj 
Ledger Drawer 
No. 12LL 


| aes 


High Sanitary Base 
7 No. 12HSB 


=. 
I \ Low Santtary Base 
| , No, 128B 


Letter, Document and Storage 
Sections are (i2j in. = ~ Full 
section height Card tions 
Check File, Legal Blank and Storage 
Drawer are Half Section Height 

All Sections are 25 inches deep 
and 14] inches wide. 

Drawers operate on Roller Track 
Suspension, Legal Blank Drawers 
excepted. 

All drawers may be furnished with 
locks, Legal Blank Drawers ex- 
cepted 

Olive Green, Mahogany or Oak 








What This Policy Means 
To Our Dealers 


Just this: You have two markets for business equipment. A minority 
for de luxe, and a growing majority for popular priced lines. You can 
supply both, but it’s the big market you want to sell. Your greatest 
sales resistances are overcome with Invincible values at Invincible prices. 





ADD-TO 
SBC TrONS 


Invincible Add-To Sections interlock perfectly to prevent shifting. 
Finished in Mahogany, Olive Green or Oak. Built in letter and cap 
sizes. Complete variety of units. Details of manufacture and finish 
have been exceptionally well carried out. There is more genuine value 
here than a file dollar will buy any- 
where. 


Dealers tel] us it is just the thing 
to carry with their higher priced 
lines. Shoppers will not pass it up. 
This quick selling sectional line has 
made good everywhere. It opens 
new accounts for you and keeps cus- 
tomers coming back for ‘“‘Add-To”’ 
Sections. Write for the new Invinci- 
ble Book today. 





Single and Double 
Card Index Files 


Built in steel in single and double drawers 
for 3°x5”, 4°x6", and 5°xS” card sizes 
Beautifully finished in Olive Green, Mahog- 
any or Oak 

Single drawer sections are designed for in- 
dividual use The double drawers can be 
used individually but will also interlock 
when stacked An exceptional value. Our 
new big book will give you the details. Write 
for it today 


INVINCIBLE METAL FURNITURE CO. 


Manitowoc, Wisconsin 
Chicago Office: 118 North Franklin Street 


fn nn nr nnn nn arr ne ae ee ee “1 
! . 

| Invincible Metal Furniture Co . 
' Manitowoc, Wisconsin 

, Gentlemen:— 


t indly send your new book with detailed description and prices 
on Invincible Equipment. 


Firm Name Altention of .............. 








Address : Be ee 
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Carter’s Velvet Show Card Outfit. 


Navy Uses Well Known Stencil Machines 
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Money- 


Envelopes 
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HE right kind of dealers and distributors are wanted 

for Amestyle Expanding Wallet envelopes. ese 

five-piece expansion Wallets are superior envelopes 

made with unusual care—of the finest Red Rope 

paper—re-enforced with cloth on upper corners. Tape 
and extra long flap add security. 


If you are a printer, stationer or paper specialty house, 
you should be handling this money-making envelope. 
Write for the “Amestyle’” plan today. 


Ames Safety Envelope Co. 


55 SUDBURY STREET BOSTON, MASS. 
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New Road to Profits 
for the Retail Dealer 
f — STANDARD 





=~ | THERMO-CAL 


(Trade Mark) 


A wall calendar and 
6 in. dial “Stand- 
ard’’ thermometer 
combined. 


Size 13§ by 84%. 
Brushed brass 
finish. 





-— 
[ 
yi A lifetime office or 
home convenience 


and ornament. 


Write for dealer 
arrangements 














J 
WITH TEAR-OFF CALENDAR 


THORP & MARTIN 


COMPANY 





American Distributors 


66 Franklin St. Boston, Mass. 
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THE ANDERSON 
FILE FOLDER MACHINES 


are producing letter and legal folders on the 


most economical basis. They are being 
used to advantage by those in the file fold- 
er field who demand the most in accuracy 
and production. 

The illustration is that of our No. 1 ma- 
chine for scoring, trimming, folding and 
counting square cut folders ready to ship, 
and our No. 2 machine prints and tab cuts 
as well. If manufacturing file folders at a 
profit is of any interest to you, we can 
show you how it can be done. 

A request from you is all that is necessary. 


C. F. ANDERSON & CO. 
3225-3231 Calumet Avenue Chicago, Ill., U. S. A. 
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TRINER POST OFFICE 
SCALE No. 9 


Specially designed for U. S. Post Office Service 





Cuts down Postal costs. 

—Used where a variance of 1/64 oz. means 
a saving of thousands. 

—Pronounced by experts as the best 
commercial model ever produced. 
—Extra heavy and precise construction 
without the objectionable features of the 
old type beam scale. 

—Many new and desirable points of in- 
teresting construction to make good sales 
talks and excellent window displays. 
—Write for full particulars. 


TRINER SCALE & MFG. Co. 
2714 W. 21st St. CHICAGO, ILL. 
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New Remington Historical Exhibit. 

There has recently been installed on the second or ex¢ 
utive floor of the Remington home office building at 374 
Broadway, New York, a historical exhibit which will be 
sure to attract the attention of every one interested in the 
genesis of the writing machine 

This exhibit consists of three machines only, shown 
a single case, but in these three machines is epitomized 
the whole history of the invention of the typewriter. These 
three historical typewriters are as follows 
The Inventor's Model of the First Practical Typewriter. 

This machine is the last of a series of nearly thirty ex 
perimental machines built during the years 1867 and 187 
by Christopher Latham Sholes, inventor of the typewriter 
and his co-worker, Carlos Glidden. This model was taken 
to Ilion, N. Y., by James Densmore and G. W. N. Yost and 


1873 


/ 


demonstrated to the Remingtons early in the year 
The conference resulted in the historic contract with E 
Remington & Sons, dated March 1, 1873, for the manufa 
ture of the first practical writing machine 

The First Practical Typewriter. 

The Model 1 Remington, Shop No. 1, manufactured at 
the Remington Works at Ilion, N. Y., in January, 1874 
was the first practical typewriter ever offered for sale 
The Model No. 1 wrote capitals only. The first machines 
of this model were built in the sewing machine department 
of the Remington factory and plainly show this influenc: 
The foot treadle for returning the carriage, however, was 
soon discarded for the hand carriage return now in universal! 
use. 

The Centennial Typewriter, Model 1 Remington, 1876. 

This machine had a special mother-of-pearl finish, and 
was exhibited at the Centennial Exhibition in Philadelphia 
in 1876. Few of the visitors took the new invention s¢ 
riously and about the only revenue derived by the exhibi 
tors was from samples of typewriting sold as curios for a 
quarter apiece. 

All who are interested in typewriter history are invited 
to see this exhibit whenever they visit the Remington 
home office. Although these three original typewriters, the 
ancestors of all present-day writing machines, had 
shift key mechanism and wrote capital letters only, it is 
interesting to note that they contain many of the funda 
mental operating principles of the present-day typewriter 

January Sales Drives. 

Last year the Committee on Sales Drives of the Nationa! 
Association of Stationers, Office Outfitters and Manufac 
turers did not make a report until March, outlining sales 
drives up to and including December, 1924. The old com 
mittee has been continued in office, but work has n 
progressed far on account of the illness of President 
Mitchell. The same items are up for sales drives this 
month as were announced for December, viz.: filing sup 
plies, calendar pads and diaries; leather goods and novel 
ties, greeting cards; pens and pencils; diaries, blank books 
ofiice supplies and filing supplies. 

Statisticians Ask Uniform Pay Roll Forms. 

The American Statistical Association held its 
meeting at Chicago December 29 The committee on gov 
ernmental labor statistics recommended that a_ uniforn 
type of pay roll and of employment records be adopted 
all large industrial concerns in the United States. This 
procedure will result in the formation of more accurat 
statistics regarding labor turnover and wage rates 

Some people profit by their experiences: others never 
recover from them.—Strathmorean (Strathmore Paper 


Company). 
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Simplex Bookkeeping System 





Combining Eight Major Records Into One Complete Unit 


Cash Received 
Checks Drawn 
Invoice Record 
Journal 


Bank Statement 

Petty Cash 

Sales and Expense Summary 
Financial Statements 


HIS outfit is a complete bookkeeping system condensed into one binder and as 


the business grows can be expanded accordingly. 
a practical system for the retail merchant and small manufacturer. 


It is simple in operation and 
It eliminates 


makeshift outfits that in the past comprised of the Bound Cash Book, Bound 
Journal and other records compiled in many ledgers, which invited delays and 


inaccurracies. 


The dealers presentation of the system is a simple one as these records of original 
entry are now carried in stock in the following outfits: 


OUTFIT NUMBER S-50 


1—No. 9253 Peerless Post Binder, Style 1. 

and corduroy. 

8—Specially lettered Pubreco tab indexes. 

25—Form C-43 Record of cash received. 

25—Form C-44 Record of checks issued (cash dis- 
bursed). 

25—Form C-46 Journal. 

25—Form C-47 Record of invoices. 

25—-Form PC Petty Cash disbursements. 

10—Form C-45 Daily Statement. 

10—Form SS3 Monthly summary of sales and ex- 
penses. 

10—Form SS5 Balance sheet. 

10—Form SS6 Profit and loss statement. 


PRICE 


Russia 


$12.75 


OUTFIT NUMBER §S-51 


1—No. 7553 Peerless Post Binder, Style 4. Canvas 
with leather corners. 

8—Specially lettered Pubreco tab indexes. 

25—Form C-43 Record of cash received. 

25—Form C-44 Record of checks issued (cash dis- 
bursed). 

25—Form C-46 Journal 

25—Form C-47 Record of invoices. 

25—Form PC Petty Cash disbursements. 

10—Form C-45 Daily statement. 

10—Form SS3 Monthly summary of sales and ex- 
penses. 

10—Form SSS__ Balance sheet. 

10—Form SS6 Profit and loss statement. 


PRICE . . $8.50 


Increase your profits by ordering today for present demands. 


Dealer Helps 
tive circulars with your imprint. 


Demonstrating Outfits with specimen entries 


Six-page descrip- 


WILSON-JONES LOOSE LEAF Co. 


NEW YORK 
316 Hudson Street 


GENERAL OFFICES AND FActory SAN FRANCISCO 


3300 FRANKLIN BOULEVARD 


323 Market Street 


CHICAGO 
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BIGGER PROFITS 
MORE SALES 
NO INVESTMENT 
QUICKER COMMISSIONS 
LOWER RETAIL PRICES 
NO COLLECTION TROUBLES 


OUR NEW DEALER SALES PLAN includes all of the many advantages of 
our old plan as well as these new features. All that you have to do is get the 
orders and we do the rest. You can get your commission at once, which 
makes Our Plan really Profitable. Every live dealer wants to make more 
money so here’s your opportunity. 


$25,000.00 PER MONTH is our advertising Appropriation during January, 
February, and March. This money is spent in creating a demand for Shipman- 
Ward Rebuilt Underwoods. Link yourself up with our Dealer Organization 
and Cash In on some of this money. We create the demand —-You make 
the sales and Make Big Profits. 


THE PLANT BEHIND THE PRODUCT 


PS ee. 
a 









This entire building is devoted to Rebuilding Under- 
woods the Shipman-Ward Way. It is the largest 
=, factory of its kind in the world. Remember, 
wm —- we own and occupy the entire building— 
: not just one floor. Our resources 
guarantee you the best 
Underwoods it is pos- 
sible to remanufacture, 
the best deliveries, 
the best service, and 
the best treatment. 
Shipman-Ward Un- 
derwoods are good 
Underwoods. 


THE AIM OF THIS NEW DEALER PLAN IS TO EVENTUALLY ESTABLISH HIGHLY PROFITABLE 
EXCLUSIVE DEALERSHIPS AND BRANCHES—GET IN ON THE GROUND FLOOR. 


Write For Full Details and Start Now. 


Established SHIPMAN-WARD MFG. CO. 2g 


see “Typewriter Emporium” Underwood 


1771 Shipman Bldg., Montrose and Ravenswood Aves., Chicago 
(Take Ravenswood Elevated to Montrose. Plant is one block East 











OFFI ( 


Advertising Manager for Wahl. 
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: | WINNEBAGO 





@ 
line of office desks is made for 
lurability, strength and attractive 
Substantial quality 


The Winnebag 


those who demand 


appearance at a reasonable cost. 


and utility are built into each desk. Particular at- 
tention is paid to the finish and the designs are along 
modern lines. Winnebago Desks move rapidly, giv- 


ing the desk department a rapid turnover, a condi- 
tion fully appreciated by live dealers. 
log tells the whole story. 


yours for the asking. 


; 
‘ur caia 


Ii ts 


Winnebago Furniture Mfg. Co. 


FOND DU LAC, WIS. 


























\ brand new Det number having two wells 
with pit etween them and two pen grooves 
Flat covers that lie flush with the top 
used on the No. 35 and 
XN 4) D— S 
Manufacturer the GENUINE GEM AND 
PERFECTION De Calendars. 


“‘House of Service” 























J Sales Corporation 
72 SPRING STREET 


Stationer 


NEW YORK 


ware, Hardware & Specialties 
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THE APSCO LINE 





ARE YOU MAKING PROFITS ON YOUR 
PENCIL SHARPENER SALES? 


Apsco dealers are making increasing profits by 
selling quality merchandise. The Dandy Pencil 
Sharpener illustrated above is one of the eleven 
quality models of the Apsco Line. 


HIGHER PROFIT ON HIGHER 
TYPE MODELS 


Stocking the complete line assures maximum 
profits by meeting each customer's requirements. 


WRITE FOR CATALOG AND PRICE LIST 


Send for our catalog with the machines illustrated 
in colors. It is the most complete pencil sharpener 
catalog ever published. 


Automatic Pencil Sharpener Co. 


58 E. Washington Street Chicago, III. 















A—The Plunger 


B—The Staple 

C—The Staple 
Guide and 
Straightener 


Hotchkiss 
No. 1 


Thirty Years of Leadership 
in Paper Fastening 
Machines and Staples 


OR thirty years it has been the aim of 

Hotchkiss to turn out the best possible 
All paper fastening machines and staples. For 
thirty years we have made nothing else. 


Hotchkiss 
Machines Today Hotchkiss Automatic Paper Fas- 
teners and Hotchkiss Staples are universally 
ow recognized as standard. They are asked for 
Guaranteed by name in stationery and office appliance 
for stores everywhere. They are a staple item, 
One easy to stock, easy to sell, and profitable. 
Year Write for Information 
THE HOTCHKISS SALES COMPANY 
Norwalk . ° . : . Conn. 


HOTCHKISS 


PAPER FASTENING MACHINES AND STAPLES 


of certain definite principles of economic reconstruction in 
much the same way that the Rome meeting of the Inter- 
national Chamber in 1923 paved the way for the formula 
tion and adoption of the Dawes report. 

Agenda of Meeting. 

Other important measures which are pending before the 
International Chamber and which will be discussed at the 
Brussels conference are the elimination of duplicate taXa- 
tion, the limitation of national armament in order to lighten 
the burdens of taxation, the development of a uniform bill 
of exchange, agreement among governments for compara- 
ble and up-to-date statistics of an international character, 
the development of civil aviation and motor transportation 
and the reform of the calendar, the development of inter 
national agreements for the elimination of unfair competi 
tion and the protection of industrial property. These later 
agreements contemplate central registration of patents and 
trade marks and protection in foreign countries. 

American delegates to the conference will sail from 
New York on June 10 on the SS. “George Washington 
Following the conference at Brussels the American delega 
tion will divide into groups, one group going up into the 
Scandanavian countries, another in the industrial centers of 
central Europe, and a third will make a tour of the British 


Isles. 
Since it was formed in Paris four years ago, the Inter 
national Chamber has had a phenomenal growth Phe 


present membership of the chamber is 533 organizations, 
including chambers of commerce and trade association, and 
1,299 leading firms from virtually every nation in the world 
In the United States alone, ninety business organizations, 
with an underlying membership of 200,000 business men, 
are connected with the international organization. 

The following countries will send representatives to the 
Brussels meeting: Italy, the United States, France, Nether- 
lands, Great Britain, Czecho-Slovakia, Hungary, Belgium, 
Rumania, Sweden, Norway, Spain, Indo-China, Jugo-Slavia, 
Greece, Argentina, Denmark, Switzerland, Poland, Aus 
tria, Bulgaria, Luxemburg, Japan, Brazil, Portugal, Co 
lombia, Costa Rico, Dantzig, Esthonia, Guatemala, Haiti, 
Morocco, Soudan and South Africa. 


Poor Visior Contributes to Auto Accidents. 

According to information gathered by the Eye Sight 
Conservation Council of America, Times building, New 
York, eighty-five per cent of all automobile accidents are 
preventible, and a large share of them could be prevented 
if the vision of automobile drivers was tested. But four 
states have statutory reference to the eyesight of car 
operators. In five additional states the applicants for 
automobile licenses are tested for vision. Roanoke, Va 
requires that every applicant for license should have a 
least one-half normal vision to secure a permit to drive. If 
this is lacking, the applicant is advised to secure glasses. 


+ 


If the vision cannot be brought to one-half normal, the 
permit to drive is refused permanently. The league makes 
the point that legislation requiring a practical standard 
vision for automobilists will tend to reduce the enormous 
number of automobile accidents in the United States 


British Stationers’ utes on Rubber Stamp. 


The secretary of the Stationers’ Association of 
United Kingdom has prepared rubber stamps for the 
of members, enabling them to put the emblem of the 
ciation on counter bags, package goods, etc. This afford 
additional opportunities for members to _ identif 
stores with the national association 


The talent of success is nothing more than doing what 
can well without a thought of fam« Burroughs Bulletin (1 
roughs Adding Machine Company) 
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A Chair for Every Purpose 
= 

= 

SHOWN PERMANENTLY AT = 
The American Furniture Mart = 

4th Floor Rooms 434-435 E S| 

CHICAGO = 

San Francisco Furniture Exchange SS 

SAN FRANCISCO = 

601 First Avenue, N. E. E = 


MINNEAPOLIS 





Crocker Chair Co. 


SHEBOYGAN, WISCONSIN 
BRANCHES 


Oakland 








Ir 










No. 6624-16 
Iypewriter 
Chair 
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Chicago New York Minneapolis 
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Sales in Volume 


for the Live Stationer 














The Stenographer's efficiency he 
the use of the Refill Notebook Cover-Stand; introduced 
among users locally it has been almost invariably adopted 
as standard equipment, resulting ir nereased output for t 


hows marked increase from 


stenographic department rhe trade is now taking it on 
with profit and extended service 

The Patent Refill Notebook Cover-Stand fits the standard 
size notebook and assists both n taking and transcribing 
dictation The book remains in t cover until o sid f 
the sheet is used, when it car ve reversed in an instant 
It has been adopted in the large stenographic departn 
of such Chicago concerns as the First National Bank, Cor 
nental and Commercial National Bank, Chicag Title and 
Trust Co Marshal! Field and Co Hartford Fire Insur 


ince Co., et 


Sells for $15.00 per doze Writ is for 1 cript ? 


il § 
ter and discounts 


PATENT REFILL COVER C 


O. 
Manufacturers of Refill Covers for all Purposes. 


160 N. Wells Street Chicago, III. 








EXTRA DOLLARS 
FOR 
YOUR SPARE TIME 


A local representative is wanted 
in each of the larger cities to look 
after new and renewal subscrip- 
tions for this journal. One familiar 
with the office equipment indus- 
try could handle the work without 
interfering with regular occupa- 
tion. Only a small amount of 
time needed each month although 
a liberal commission arrangement 
makes the work attractive. For 
details, address 


Circulation Department 


The Office Appliance Company 
417 South Dearborn St. Chicago, Ill. 
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Filing Association Organized at Milwaukee. 
ling a ndexing Associatio1 Milwaukee s 
rganized t learing hous« yusiness | he 
f trained executives and clerks Officers 
sen from representative concerns, embracing Standard 
anc iting file executives, and business 
st yea tivities aré Miss Felton (supe e 
les, Allis-Chalmers Company), president; A. S Affixer 
Mars & Ilsley Bank), first vice esid 
Huebl (1 rthwestern National Fire Ins 
pores oan “dans dae The Standard Stamp Affixer. 
M Miss Brown's School of Business, Mi Known as the simplest, 
Oneida st: me ad ~ Born (Nortl lightest and speediest on 
rabies | the market. Saves time and money. It 
ina! rganization meeting was atte . 
Ee OD LE DIRE OIE TE is a portable safe for your postage stamps. 
g work. From Chicago came Miss Marie ner : Endorsed by thousands of well-known 
Erbe School of Filing, and Miss Ire , , 
; Cctnnt af Wilinw end Yudoud users, including: 
9 « ‘ g ot! M Standard Oil Co. 
1 cludes a ré ch Bell Telephone System 
g equipme United Shoe Machine Co, 
ip tere ; Western Electric Co. 
" te adie eileen eam Bauer and Black 
alae i ane Willard Storage Battery Co. 
1 ade Eastman Kodak Co. 
rk can no longer be and other prominent houses. 
. . : ua re cea ees DEALERS—We have an interesting proposition to make you 
Fe which does not involve any outlay. 
rie Standard Mailing Machines Co. 
1 most , S Revere Boulevard EVERETT, MASS. 
] i ely ror I 2 is 
’ In orde he . 
é Fi Inde xing As it 1 M l o» 
. ee ae ‘MAKES ITS OWN STAPLES 
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Send Foreign 
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PAPER FASTENERS 


A SLIGHT 
PRESSURE ON 
THE HANDLE— 
THAT'S ALL! 


EACH ROLL 

OF STEEL —=—s» 
TAPE CONTAINS 
5,000 STAPLES 


ECONOMY TROUBLEPROOF! 





Impreved Medei D—Weigh Twe Pounds 
“Its Pre-eminence Rests On Its Distinctive Excellence” 






Capacity 4 
2 te 40 Sheets Mechanical 
Wonder 


Mode! F —Weight Nine Peunds 


SOLD BY STATIONERS AND STAMP DEALERS 


EVEREADY MFG. CO. of BOSTON 
General SalesOffice :50 Church Street, NewYork City 
SEND FOR DESCRIPTIVE LITERATURE! 
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——— ae Conference on Distribution Costs. 


Retail, wholesale and manufacturing interests of the 
United States are to be brought together in an effort 


. 
A In we look cut down the costs of distribution 
A conference of representatives of the three branches 


merchandising activity will be held in Washington early 
’ 


in January under the auspices of the department of domes 
tic distribution of the Chamber of Commerce of the United 
_— i a 
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States. It will consider the problem of distribution, 
pounded of all the factors that enter into the spread of 


I ee moe 
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price of an article on its way from producer to consumer 
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of CORDIAL acknowledgment is and will formulate a program of investigation to be 

1B? made to our friends for their ried on by representative committees of business men 

t i generous patronage during the econcmiste. 

, year just closed. The recommendations of these committees, each dealing 

BS} Our firm and steadfast resolu- with a different phase of the inquiry, will form the basis 

o i} tion is to so conduct our business of discussion at a final conference representing all branches 
‘ as to merit their continued con- of commercial activity involved in distribution. * on nite 

: i |! hdence and patronage. course of action to reduce the costs which necessarily entet 
. | “Get it from Aigner” is an in- into prices, will, it is hoped, be evolved. 

: vitation to save yourself trouble Pioneer Conference on Distribution. 

| ; and to mecrease your profits The undertaking of the national chamber constitutes 

P| through putting all indexing and first concerted attack upon the problem of distribution fron 
' tabbing problems or inquiries up the point of view of the distributor. The field of inquiry 
i to us. which the forthcoming conference will cover is for the most 
Fi part unexplored. It has at times been criticized as the field 
i G.J.A &CO. Manufactures of greatest price expansion. In support of this criticis: 

} ) \ 521-523 W. Monroe Chicago, Illinois it has been asserted by one set of investigators that of eac 

] ; iC Gold Stampers Jor Stationers and Bookbinders ~ ij dollar spent by the consumer almost halt, forty ning cer ts 

® |} } Indexes for Loose-Leaf Systems = goes to pay for the costs of distribution and all that it 
7 pall t,t ht Sutee ; “a entails. Whether this is correct or not, the purpose 

\ i] —— “— conference, as announced, will be to point the way by w! 

tt " 1 expenses in this feld may be reduced 

’ t eE “Few subjects relating to what is called business, 

im i} department of domestic distribution—which is making 
| preparations for the conference—says in its announcement 
THE NEW “are of so great interest to the average man or woman as 

i what happens in the spread of price between producer and 

! A JA ~ consumer. Periods of high prices bring about an insistent 

: demand that the public shall be shown why the cost of 
1) TIME STAMP articles, generally speaking, should be doubled, or eve 
i (Patented) trebled, between producer and consumer. There are very 
1 good reasons why this situation should be uppermost 

} the mind of the average person, since the cost of living 
i} today is about sixty per cent above that prevailing in 1913 
i} “The complaint does not stop there. Profits not on! 
Front View seem too large but the public suspects that too many people 

tt Showing Attrac- are getting them, and it is eagerly trying to arrive 

; tive Appearance understanding of distribution comparable, at least, to t! 

‘iat and Sturdy Con- understanding which the public has of production. This 

‘ struction. . ; . : 

hy interest is reflected in many ways, chief among which 

: the various investigations conducted in Washington and t 

various kinds of legislation which are given attention 

if All metal with a SETH THOMAS CLOCK MOVE- ee ee eet 

’ MENT. Establishes a new standard in time stamp a Spowvares eee ee eee “es 
. construction. The Clock Movement is so located as distribution, but they were of a temporary character. The 
to make it impossible for the jar of stamping to commission did not deal at all with many of the important 

i affect its accuracy. The materials used in its con- elements of distribution, which today remain untouched 

1 struction and the workmanship are the best money ee 
i if can buy, insuring Durability, Service and Economy. Distribution Has Lacked Defense. 
1 . . “Rp. . : ‘ . . , , : . 
i $40 Bankers, insurance companies and manufacturers 
i Retail Price -00 provided with the means for studying their common pr 
} DEALERS—Send your order now. Every sale means a sat- lems of cost and methods. Among all the large groups 
i tsfled customer and @ profit that satisfies you. business men, distributors as a single body, when fac: 
i. WRITE with problems common to all of them, are found least abl 

i Ai Ti S C to defend themselves from unjust charges or to escape fror 
i jax Ime tamp Oo. many of the conditions which form an obstruction to th 
ay 136 Washington St. most efficient merchandising practices. In this connectior 
7 BOSTON MASS., U. S. A. it is of special interest to note that the owners of estal 
ii lishments employed in distribution constitute the largest 
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An Office Suite for the Discriminating Executive 
Combining Rare Beauty and Individuality 
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No. 800 Office Suite 
COMPLETE Roll Top Desk, Flat Top Desk, Table Desk, Telephone Stand, 
Waste Basket, Costumer, Chairs, Wardrobe, Umbrella Stand and Directors Tables. 








COMBINATION of skilled designing and matching. Rare, 
choice figured crotch wood artistically laid and joined 

so as to bring out all of its excellent beauty. Sunken 

panels in solid wood in alllegs. All edges of tops show 
recessed panels cut out of solid wood. Fine mouldings 
requiring the highest skill of the cabinet maker. Finished in 
a rich shade of medium Brown Mahogany, and in Walnut, so 
as to retain and heighten the exquisite markings of the wood. 
Made in Mahogany with raised panels of the finest selected figured 
Crotch Mahogany and in American Walnut with raised panels of the 
choicest figured Walnut. Tops and Panels, five-ply laminated construction. 


A Suite to Enhance and Give Distinction to the Most Sumptuous Environment 
Four Other Complete, Matched Suites 


J. K. RISHEL FURNITURE CO. 
WILLIAMSPORT, PA. 
“A Thing of Beauty Is a Joy Forever” 
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typewriter 







Smith Premier Typewriter 





(oO Smith Premier 60 has the regular keyboard with which all stenographers 
are so familiar. But in addition, it has four extra keys which write eight 
more characters. They are placed way over to the right of the keyboard so that 
they do not interfere in any way with the touch method of typing. The guide key 
remains the same and there is a left-hand carriage return making it unnecessary for 
the right hand to leave the keyboard. The greater range of application — increased 
9¥2°o—is one of the many features of the New Smith Premier 60 that have won 







the enthusiastic approval of typewriter users all over the world. 


Besides being of the greatest conven- 
ience for all correspondence, the more 
comprehensive keyboard is invaluable 
to those whose work entails the use of 


special characters —engineers, mathe- 










maticians, literary, technical and scien- These four extra keys are built into the standard 
tific workers of all kinds—and for Smith Premier 60 with its light touch and agree- 
writing in the various languages. Many able action and form a feature that is welcomed 
of these symbols formerly had to be by all who have been handicapped by an incomplete 
written by hand or if they were in- keyboard. 

cluded on the typewriter keyboard, it The Smith Premier 60 is a speedier, more com- 
was at the expense of other desirable pact machine—g 1407, more typewriter—and at no 






added cost. 


characters. 





Smith Premier Typewriter Company 


376 Broadway New York, N. Y. 
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istribution is that, unlike transportation 
st wholly intangibl [ransporta 


re visualized as organized systems, 





s, whil istribution is regarded principa is 
series cts. For the former there is available mu 
statistical information. For the utter there is 
S ( the trades have taken measures t 
members ine: tools Soeenslinee aaa ew Paper Punc 
tle has been done to create machinery whicl 


shall bring together representatives of an entire trade i ITS right into the back of the loose leaf 

book. Sell it to salesmen, lawyers, doctors, 
anybody who uses a ring binder. Makes the 
PL RI PERIODS pe binder worth more and doubles the value of 





handise cannot apportion 1 vour sale. Used with our display card in your 
itlets is window | brine customers into the store 
sr th because it is just what people have been look- 
\s tica its I . 
eee ee - Ing fo! 
( imoun 
duc sts 
rice - . ORDER TRIAL DOZEN NOW: New devices attract 
t I th lisplay the Gail Paper 


‘ dozen today from 








case rsp sie cigs Gail Manufacturing Company 
se 1508 Munsey Building Baltimore, Md. 


« thee antl 4 . +} oe SALESMEN trade Write for our 
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| Getting It Done Right! 

Dry goods merchants frequently stock and sell merchan- 
dise to people who have no immediate need for Som ae 
D.A:- mien — i. simply giving the impression that “here is a bargain.” ot 
madio Por raits Have Typewritten Look. x With the fice supply man Nobody comes to buy of 

vai = ‘ . him uniess they have a certain immediate requirement. 

To fill that requirement, we suggest in making our sales 
campaign, that dealers put in small stocks of each grade, 
weight and finish rather than larger stocks and smaller 
selection With the diversified stock, the dealer supplies 
the exact ribbon or carbon required and helps his cus- 
tomer get it do He thus makes more money 
and buys 
“Manif« a nake a complete line of carbon 
and typewriter ribbons, as well as carbon paper rolis 





paper a 

and inked ribbons for a purposes We shall be glad to 
send you samples or t supply your immediate require- 
ment. 


American Manifold Products Corp. } 


GENERAL OFFICE AND FACTORY: 


2900 Darwin Terrace Chicago, IIl. 
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OFFICE 


Yours for Better 
Impressions 


If it’s quality you want let us send 
you samples and prices. 


A better ribbon for every purpose— 


A better carbon for every requirement 


Our Queen Brand Ribbon will 
create good business for you. 
We also offer a high grade 
line of Multigraph Ribbons. 


QUEEN 


RIBBON & CARBON COMPANY 


Manufacturers 
109 Reade Street New York, N. Y. 
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Publications from Other Lands. 
The periodicals listed have recently been received from 


other lands 
* * * 


Administrative Arbeid (Amsterdam) 

Bulletin de L’ Institut Sténographique de France (Paris) 

Letras y Niimeros (Guayaquil, Equador) 

Brazilian American (Rio de Janeiro) 

Papier-—und-Schreibwaren-Zeitung (Vienna) 

Schreibmaschinen-—und-—Biirobedarf-—Zeitung (Vienna) 

Papier-—Zeitung (Berlin) 

Revue Sténographique Belge (Brussels) 

Le Journal des Imprimeurs, Typographes et Lithograp! 
(Paris) 

El Arte Tipografico y el Escritorio (New York) 

Exito (Barcelona). 

Die Bibro—Industrie (Berlin). 

Papier—und-—Schreibwaren—Anzeiger (Vienna) 

Des Buch-und-Zeitschriften—Handel (Vienna) 

Buchbinderei-und—Kartonnagen-Anzeiger (Vienna) 

La Revue du Bureau (Paris) 

Mon Bureau (Paris). 

Zeitschrift fiir Biirobedarf (Hambure) 

Il Successo negli Affari (Milan) 

L’Efficience (Brussels) 

Papyrus (Paris) 

Le Sténographe Illustré (Paris) 

Bulletin Real (Paris) 

tevue d’'Expansion Economique (Geneva) 

Kancélar (Prague). 

Gutenberg (Medellin, Colombia) 

De Motortijd in Indie (Semarang, Java) 

El Imparcial (San Juan, P. R.) 

German Trade Reports and Opportunities (American ha 
ber of Commerce in Germany, Berlin) 

The Irish Printer (Dublin) 

Journal of the American Chamber of Commerce in Belgiur 
(Brussels) 

Levant Trade Review (American Chamber of Commer 
the Levant, Constantinople). 

The Packing World (London) 

Retail Selling and Shop Management (London) 

Sales Management and the Sales Manager (London) 

The South African Printer & Stationer (Johannesburg) 








THE RUSH-FRASER DE LUXE 





The IDEAL Ink And Typewriter Eraser 
Used b A. Uncle Sam 


sipeee og» departments 
Une ke «pee just a stro Er and the letter or figure is erased. 


visible erasing it is incomparable. 


HUSH-F-HASER 
An IDEAL Office Equipment Specialty 
combining luxury and economy 


THE FLEXIBLE DIAMOND 
BRUSH—ITS SECRET 


———- 


Sells at Sight to stenog- 


r 1 
- ers, and 


Made in 4K Gold finish. At 


N . y 
se, ; fastoale insured for 50c in 
joney Order or stam 
Liberal 








Assembled twelve in handsome 
ASK TO SEEIT. wlatde we 


AMON 6R 


Rush Eraser 
Company 


500 S. Clinton 
Street 


SYRACUSE, 
Representatives f or 


and Dutch East Indies; 
BLIKMAN & 
SAR 


Amsterdam 
and Sourabaia, Java 


The South African’ Stationery Trades Journal (Johanne 
burg) 

System (London) 

L/Inventore (Turin) 

Il Bollettino degli Inventori (Naples) 

La Voz de Mexico (San Antonio, Texas) 

L{Inventeur (Mons, Belgium) 

The November number of Mon Bureau carries a full story 
of the fifth French office equipment exposition at Paris 

* = 6 

L’Inventore has favored us with all of the issues of its 

first vear bound in a heavy cover 


The picture of the winner of the Revue de Bureau type 
writing championship cup and of the cup itself, asywell as 
stories of the contests, are features of the November nut 
ber of Papyrus and of the November 1 number of Le 
Sténographe Illustre 

* * 

L’Inventeur is a new Belgian publication devoted to n 
inventions. Several of the early issues of the magazine 
came to us last month 

* ¢ 

Accounts of new typewriters play a prominent part 
the German trade papers of recent issue. The Cardinal! 
typewriter, shown publicly for the first time at the Lei 
zig office equipment exposition, is described and_ illus 
trated in the November 3 number of Die Buro-Industrix 
and in the December 1 issue of the Zeitschrift fir Bur 
bedarf. The Cardinal is manufactured by Firma Uhre 
fabrik vorm. L. Furtwangler Sohne, Furawangen, Schwar 
wald. The Cardinal is a standard, typebar machine the 
typebars of which are equipped with ball bearings. 


* ~ * 


Another new German typewriter is the Phoenix, a 44 





key, &8&-character typewriter and a standard, typebar ma 
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The correct answer 
at your finger tips 


VERY day you are called on to make certain 


decisions, many of them vital to the success of 


your business. 

You know how many of these decisions are made 
only after you carefully analyze figures given you 
by your accounting and bookkeeping department. 

If you have Ellott-Fisher machines, these figures 
are constantly at your finger tips. You can bank on 
their accuracy. 

Elliott-Fisher tells you at a glance the business 
you have on you! books. It shows you at anytime 
the exact quantity and alue of materials on h; and o1 
in process. It makes it easier to decide whether you 
must borrow money to cover added production 
costs. 

With Elliott-Fisher, accounts receivable figures are 
available at a few minutes’ notice. You can more 
accurately judge whether you ought to exert pressure 
to hasten the collection of past due accounts. 


Decisions come easier if you receive a report of 


your previous day’s business every morning at ten 
o’clock. You can easily obtain a daily report if you 
use Elliott-Fisher. And you know each report is 
accurate. 


With Elliott-Fisher keeping the vital facts of your 
business available at all times, you can quickly de- 
termine the correct answer to many problems which 
now seem difficult. 

Don’t overlook the fact that Elliott-Fisher does 
many other things besides giving you accurate and 
up-to-the-minute information. It gets your bills out 
on time—rush season or not. It gives you many 
copies of your records at one w riting—al perfectly 
legible. 

The list of concerns using Elliott-Fisher reads like 
a ‘‘Who’s Who” of American business in every field. 
More than 400 different lines of business are enthu- 
siastic users. Won’t you let us send you some facts 
about the work Elliott-Fisher is doing for concerns 
in your line? 

You can look these facts over, and, if you wish, 
our representative in your vicinity will then call and 
make an analysis of your own accounting problems. 
He will make some real constructive suggestions. 
There is no cost or obligation on your part. 

You owe it to your business to learn more about 
Elliott-Fisher. A card from your secretary will bring 
one of our representatives. 


ELLIOTT-FISHER CO., 342 Madison Ave., New York, N. Y. 
Branch Offices in Every Important City in the United States and Canada 
Elliott-Fisher Ribbons and Carbon Paper give best results 
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Accounting and Writing Machines: Flat Writing Surface 
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Showing how the forward motion of the Chair keeps the 
curvature chair-back close to the body and gives that 
gentle, restful support never before possible. 





Showing the vatural, graceful poise of the back, 
with Chair in easy position for typist’s restful use. 


Most Comfortable 
Office Chair Ever Made 


“RITE 
POISE” 


TRADE-MARK 


Has three features which distinguish 
from all others. 

DUPLEX SWIVEL IRON which gives 
seat and back a forward, backward, 
and revolving motion, possible with n 
other chair. 

CURVATURE BACK conforming 
natural body curves and providing 
restful poise at all times. 

DEEP SADDLE SEAT which assists 
correct sitting posture and adds mucl 
to comfort. 


These three features make this Chai: 
an ideal one for executives, desk workers. 
and typists. 

Made in models as shown, also it 
Windsor pattern. With or without sid 
arms. 

SEND FOR SPECIAL CATALOGUE 


showing all models, also showing our com- 
plete line of Office and Institution chairs. 


CONANT-BALL COMPANY 


&4 Sudbury Street, Boston, Mass. 
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The Beegee Perfect ink Eraser 


The Original) 


NOMENCLATURE 

















Superior to knife, rubber or chem- 
Endorsed by all users of pen 
or typewriter for quickly and neatly 

wrecting errors. 

The only eraser that will remove 
India ink from Tracing cloth. 

Individually boxed and packed one 
lozen to a carton, or carded six to 
an e€asei 


Price 50c. Extra Refills 15c 
Attractive discounts to dealers. 


H. H. SPENCER CORPORATION 


46 Duane St. New York City 


1¢ als. 











HOFFMAN’S 


Never-Warp Desk Pads 


you should have a good supply of 
Hofin Never Warp Desk Pads at all 
imes Phe ire made in some sixty 
styl rie enough to suit the most 
exacting customer—padded and plain, in 
| standard sizes, with corners in leather 
| . Sued crase and Brass, etc., 
ith stiff and flexible backs. Like all 
Hofi sp es, these desk pads give 
eood profit the vear around because of 
onstant turnover. Let us send our cat- 


es and discounts. 


L. HOFFMAN 
New York, N. Y. 


45 Lafayette Street 
Stationers I Blank and Letter Cabinete—Best 


Shelf Boxe Lega 







Cloth Covered Index Cab Agate Paper Index Boxes—Desk 
Stations Racks—Ds it File Boxes—Transfer and Storage 
Cuses—Battleship Lit Desk Pads in Green and Brown. 
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TELEPHONE BRACKETS 


Appliances worth attention Is every person in your 
sales force fully posted on the serviceability of the Burns 
Bracket? The ease of adjustment, absence of vibration, 


adjustability, and saving of time and energy. 


Be in position to tell your trade all about these appli- 
Ask for latest 


ances. Get your share of the business. 
data and prices. 


COMPANY 
State and 64th Streets 
Chicago 





Adjustable, 
neat and 
convenient. 


Two styles, 
various 
lengths. 























Here’s A High Quality 
Medium Priced Desk 
You'll Like. 


Style No. 138—a typewriter 
desk of splendid quality, 
pleasing in design and med- 
ium priced. You’ll like it 
so will your customers. Cat- 
alog No. 37 describes the full 
line indetail. It is yours 
for the asking. 


TELL CITY DESK CO. 


TELL CITY, INDIANA 














Comparative Figures on October Exports. 


The detailed figures which follow were abstracted from tab 


published by the Bureau of Foreign and Domestic 
Department of Commerce. They afford an opportunity of 
parison of two calendar years of the items represented 


Comparative Figures on Major Exports—October. 
Furniture, 
deposit boxes and lockers, and other metal furniture [the 
figures do not include safe deposit boxes, vaults and lock: 
(1923) $215,29¢ (1924) $176.5 
(1923) $1.48: 














Commer 


9; (1924) $2,323,599 {For segregation of the 


66 Ten months ending October 


+ 
several items and their poundage and value, see the respecti 


classifications under Figures on Miscella: 
Ex ports—October’’] 

Machines, adding and calculating. in October—(1923) 
machines @ $345,952: (1924) 2.117 machines @ $576,907 
months ending October—(1923) 13,746 machines 
(1924) 20.968 machines @ $5,044,253 

Machines, cash register, in October 
$277,865; 
October— 
chines @ 
29.813 pounds @ 


“Comparative 


(1923) 1,437 machi: 
(1923) 14,633 machines @ $2,776,759; (1924) 15,648 
$3,031,332 Cash register parts in October—(1 
$21,602; (1924) 63.037 pounds @ 75 





months ending October—(1923) 431,360 pounds @ $302,438 2 
436.787 pounds @ $344,127 

Machines, typewriter, in October—(1923) 18.327 machines 
$1,049,047; (1924) 26.658 machines @ $1,435,674 Ten months 
ending October—(1923) 194.146 pounds @ $11,259,927; (1924) 224 
645 machines at $12,699,414 Typewriter parts in October 
(1923) 42.584 pounds @ $63,696; (1924) 18,005 pounds @ $41.22! 
Ten months ending October—(1923) 302.268 pounds @ $448,29' 
(1924) 375,510 pounds @ $653,302 

Paper, carbon, in October—(1923) 74,292 pounds @ $41 
(1924) 83,831 pounds @ $75,557. Ten months ending October 





(1923) 
$608,072 
Ribbons, typewriter, in October—(1923) 24.562 pounds @ $ 
164; (1924) 30,309 pounds @ $50,779 Ten months ending Oct 
(1923) 260,923 pounds @ $446,357; (1924) 274,943 pounds 
$477,309 
Comparative Figures on Miscellaneous Exports—October. 
Boxes, safe deposit, vaults and 
[not reported]; (1924) 18,717 pounds @ $4,677 
ending October—(1923) [not reported]; (1924) 1,033,477 pour 
@ $236,830 


421,208 pounds a $576,368: (1924) 767,229 pounds 


% 
$83,575 T 


, S 
(1924) 2,087 machines @ $392,709 Ten months endi: 


metal office, including filing cases, safes, safet 


January, 1925 


lockers, in October—(192 


Ten months 


Cards, playing, in October—(1923) 528.338 packs @ $65 
(1924) 590.757 packs @ $69,018 Ten months ending October 
(1923) 8,124,584 packs @ $968,502; (1924) 5.422.842 packs 
$604,745 

Cases, metal filing, in October—(1923) 1,450 cases @ $67,11 


(1924) 2.876 cases @ $104,190. Ten 


(1923) 23,510 cases @ $686,419; (1924) 286.738 cases @ $975,970 
Chairs, wooden, in October—(1923) 21,001 chairs @ $70.2 


(1924) 19.804 chairs @ 
(1923) 197,500 chairs @ $604,461; 
Envelopes in October—(1923) 186,155 pounds @ $38,616 

39 pounds @ 
744 pounds @ $451,112; (1924) 2,011,522 pounds @ $405 


(1924) 176,577 chairs @ $610 











-r—(1923) 77,500 pounds 
3,623 Ten 


Fibre, vulcanized ware, in Octo 
$28,029: 


t 
(1924) 22.789 pounds @ $ 
(1923) 858.590 pounds @ $236,208; 






5 
ure, office, wooden, in October—(1923) 93.35 
(1924) 90,880 pounds @ 
1,100,285 
pounds @ $260,529. 


Furniture, other 


f pound 


$21,375; 
October—(1923) 


pounds @ 236,017; (1924) 1,156 
metal office and fixtures, in October 
112,686 pounds @ $26,040; (1924) 95.385 pounds @ 
months ending October—(1923) 1,276,712 
(1924) 2.231.453 pounds @ $420,549 

Furniture, school and church, wooden, in 
207.361 pounds @ $29,918; (1924) 83,126 
months ending October—(1923) 1,211,309 
(1924) 1.765.590 pounds @ $334,933 

Ink. other than writing, printing or lithographic, in Octot 
—(1923) 38,893 pounds @ $16,946; 37 $ 
Ten months ending October—-(1923) 519.338 pounds @ $1¢ 
(1924) 368.687 pounds @ $154,220 

Ink, writing, in October—(1923) 93,669 


pounds @ $270! 
October (19 


pounds a $195 


pounds @ $17 


I 


months ending October 


(1924) 114,903 pounds @ 23.201 Ten months ending October 
(1923) 1,203,416 pounds @ $216,930; (1924) 1,012,894 pounds 


$190,857 


Machines, addressing and duplicating, in October—(192 
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months endir 
(1924) 444,381 pound 


$21,552. Ten months nding 


$76,246. Ten.months ending October 


(1924) 
$49,756. Ten months ending October—(192 
9 Re 


4 


$28,012. Ter 


(1924) 37,093 pounds @ $18,7' 


pounds @ $13,055 Ten 


machines @ $31,482; (1924) 572 machines @ $48,182. Ten mont} 
ending October—(1923) 3,141 machines @ $329,288; (1924) ‘ 
machines @ $435,285 

Paste and mucilage in October—(1923) 202,327 wounds 
$19.559: (1924) 325.474 pounds @ $28,006 Ten months 
October—(1923) 2,076,754 pounds @ $219,165; (1924) 2,162,9¢ 
pounds @ $246,189 

Paper, cash register and adding machine. in October 
114.049 pounds @ $12,328; (1924) 172.008 pounds @ $15,751 Te 
months ending October—(1923) 951,216 pounds @ $102,979; (1924) 
1.061,989 pounds @ $117,078. 

Paper, writing, except papeteries, in October—(1923) 1.4 
pounds @ $73,150; (1924) 383,948 pounds @ $61,183 Ten mont! 
ending October—(1923) 8,592,972 dozen @ $1,360,797; (1924) 8 
$06,863 pounds @ $618,610. 

Papeteries, in October—(1923) 26,644 pounds @ $10,483; (1 
36,152 pounds @ $10,838 Ten months ending October—:192 
357.188 pounds @ $133,496; (1924) 354,234 pounds @ $129,548 

Pencils, mechanical or refillable, in October—(1923) 1 i 
dozen @ $46,227 (1924) 11.697 dozen @ $72,469. Ten mont! 
ending October—(1923) 105,157 dozen @ $237,597; (1924) 9 
dozen @ $551,464 

Pencils, other. and pencil leads, in October—(1923) 858.4 
dozen @ $154,067: (1924) 1,092,114 dozen @ $164,270 Ten mont! 
ending October—(1923) 8,592,972 dozen @ $1,360,979; (1924) § 
919,695 dozen @ $1,393,771 

Penholders in October—(1$22) 4,288 gross @ $8,481 (1924 


6,354 gross @ $8,193 Ten months endine October—(192 4 


gross @ $75,892: (1924) 43.144 gross @ $79,271. 
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In the back- 
ground is the 
1875 machine 
which con- 
tained the basic 
principles of 
the present 
Monroe High 
Speed Adding- 
Calculator. 












sign and Quality 


HEN you buy a Monroe, you invest in 50 
years of mechanical figuring development 
—of proving and perfecting. 


In 1875, the inventor of the Monroe received 
the John Scott Medal for “the most meritorious 
invention of the time.” From this beginning, the 
Monroe has developed until today there is an in- 
ternational sales and service organisation with 
millions in resources; with machines in use every- 
where and first prizes recently won at Paris and 
Turin. No other calculating machine can boast 
of such achievement. 


Inside the case is the real answer to the Mon- 


roe’s world-wide popularity. With painstaking 
thoroughness, each moving part is individually 


hardened and tested by the most improved 
methods to insure the long life—built into each 
Monroe Adding-Calculator. 


For years, the Monroe has been adopted by 
mechanical engineers for its soundness of design 
and rugged mechanism; by users the world over 
for its distinctive features of “Locked Figure” Ad- 
dition, Direct Subtraction, Speed with Accuracy, 
Fixed Decimals, etc. These standards of quality are 
reflected in Monroe performance—year after year. 


A large corps of figure experts is available to 
Monroe users. The Monroe man near you will be 
glad to demonstrate Monroe advantages on your 
own work. You may arrange a Free trial by 
simply addressing: 


CALCULATING MACHINE COMPANY 


WOOLWORTH BUILDING, NEW YORK 
MONROE CALCULATING 


MACHINE CO. LIMITED, BUSH HOUSE 


PLANT, ORANGE, NEW JERSEY 
ALDWYCH, LONDON, W. C. 2 


onsee, Machines and Service are Available in all Principal Cities of 


the U. S., Canada, Great Britain, 


Europe and throughout the World 
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A New Use for Storage Cupboards 











THE QUESTION in every office at the beginning 


of the year 


“Where and how can we store our 1924 office records, 
cancelled vouchers, invoices, !oose-leaf books, and the 
miscellaneous items of all kinds that cannot be destroyed 
= but will not be in active use during the coming year?” 





“ 


Git Vhe rhalec 


THE ANSWER— RAREBBAB| 


TERRELL’S ;RRRRABBE 
STORAGE aa 
CUPBOARD 


e 























« 234 , 


Illustrating how a Terrell Storage 
Cupboard is used by a pre aninent 
Trust Company for accommodating 
transferred records. Corres pondence, 
vouchers, receipts and rec a books 
are ALL safely housed under lock 
and key 


The Terrell Storage Cabinet, in the 24-inch depth, best accommodates that accumulation of valuable 
but non-active 1924 records and keeps them ready of access when needed, safe from vermin, dirt, water, 
fire and pilfering. 


ATTRACTIVE IN APPEARANCE-—STURDY IN CONSTRUCTION—LOW IN COST 


Records of every size and shape can be compactly filed in these cupboards at half the cost that other 
types of equipment necessitate. The 24-inch depth cupboard is the right depth to take the contents 
of the usual filing cabinet drawer, which, for economy and convenience, may be tr: Saeed to a 


cardboard box. 


To dealers in office equipment, a practically new field is thus opened up, which Terrell’s Storage Cup 
board covers perfectly. No matter what the nature of the business, manufacturing or prote -ssional 
every office faces the same problem when the new year approaches. 


Send for descriptive literature and prices 


TERRELL’S EQUIPMENT COMPANY 
Grand Rapids, Michigan . 
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following eight colors: 
SALMON, CHERRY, 
(GREEN AND |! 
Index Tab is open all the 
standard projection can be 


single tab—thus “32 in 1.” 


patents. 


WRITE FOR 


445 Central Bldg. 


EDW A ~ s Reade St 
« LR i Dre xe Bldg 
AR > S Dearbor 
S VA HAT piewood 
Bellevue 





U-KUT-EM INDEX TABS 


The Original “Pyralin” Index Tab Made in 6-Inch Strips 


We are now manufacturing tabs in the 
WHITE, 
RED, 

\UN. THE U-KUT-EM 
way 
obtained 
It is the most 
economical tab tor your customer to use. 
He ill appreciate this fact after using. 


PRICES 
INFORMATION. 


Universal Index Tab Co. 
Seattle, Wash’ 


REPRESENTED BY 


1 St., Chicago 


BUFF, 
BLUE, 


up—any 
from 


AND 


New York City 
Philadeiphia 


St. Louis 


San Francisco 
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Pads Fit 
All Stands 
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TELEFO 
DESK PAD 
COMPANY 


219 S. Dearborn S 


CHICAGO 





delivery 
August 
will be of our usual high 






PERFECT PEERLESS 


“SOLD ALL OVER THE WORLD” 
£ \\ Orders for the 1926 lines of 


Peerless 


Calendar 
being booked now 
in June, July 
These pads 


grade bond paper 
and sold at prices 
less than any oth- 
ers of similar 
quality on the 
market. You can 
satisfy every cus- 
tomer with Per- 
fect Peerless Pads 


and stands. Large 
corporations and 
a host of smalier 


ones, state gov- 
ernments and fed 
eral offices, are 
users 
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National Desk Quality 
often means quantity 
for the hustling salesman 


The very designing of National desk structure 
is accomplished with a view toward user 
efficiency and office managers endeavoring to 
build up the production of their staff are 
favorably impressed by a demonstration. 
Dealers in search of a desk line strong enough 
to dominate their territory are invited to 
write for descriptive matter and details. 


NATIONAL DESK CO. 


HERKIMER, N. Y. 


No. 5537-S 








Boston, Mass.—.J Willard Hall has become general sal 
manager for the Moore Pen Company Mr. Hall had beer 


The Parker Pen Company previousls 

Brooklyn, N. Y.—McDonough’'s stationery store, 180 Montagu 
street, suffered a $500 loss in burglary of pen and pencil sto« 

Chicago, Itll.-The Chicago office of the Joseph Dixon Crus 
Company was represented by four members of the pencil ds 
partment at the annual sales conference held at the factor 
Jersey City, N. J.. December 25. They are O. C. Steele, Wm. B 
Allen, B. L. Goldberg and Chas. P. Mueller 

Chicago, !!!.—Edward Dick, who maintains an office at 18¢ 
North La Salle street, has severed his connection with the 
house of A. W. Faber, which he represented in the middle West 
for the past two years Mr. Dick is considering several pro] 
sitions and expects to have some announcement to make 
trade in a few weeks 

Dallas, Texas.—The K. H. Melaliel Company has opened 
exclusive fountain pen store at 214 Browder street A full line 
of standard makes of fountain pens and magazine pencils 
earried A repair Cepartment is operated The company 
tinues its office equipment store at 216 Browder street 
Janesville, Wis.—The Parker Pen Company did a_ $5,000, 
business in 1924, according to an interview with George 8S 
Parker, president, in a local newspaper 

New York, N. Y.—James Salz, the fountain pen manufac- 
turer, returned a short time ago from a Western tour which 
included the Pacific coast and the Panama Canal His famil 
accompanied Mr. Salz 

Philadelphia, Penna.—The opening of the new year is to s« 
the U. S. Pencil! Company in its new building at Sixtieth and 
Washington streets The building was designed for the cor 
pany’s occupancy The elements of the mechanical plant were 
produced in the United States 


St. Louis, Mo.—Jos. Lipic & Sons have established an ex: 





EERE EE 
You’ll Save 


Time 


if you'll see that all your 
card files are provided with 


Graffco Signals 


—little steel devices that fit over card tops 
and by their colors signal the place and 
meaning of each card. Green may mean 
“Good credit ;” blue, “cash;” red, “Extend 
no credit ;” ete. You can buy Graffco Sig- 
nals at practically any stationer’s. 








Write for free sample Signals and folder 
of other Graffco products—Pushpins, 
Maptacks, Thumbtacks, Paper Clips, 
Pencil Sharpener, Index Tabs, Bud 
Vases, Silver Steel Pens. 


We have a good offer for dealers. 


Graff-Underwood Co. 


18 Beacon St., Somerville, Boston, 42, Mass. 





sive pen and penci! store at 811 Locust street Two floors are 
occupied—the store and the second floor, which is used for 
repair and manufacturing work. 


Seattle, Wash.—W. A. Waggoner, representing the Josep! 
Dixon Crucible Company, was among the trade visitors during 
recent weeks 


Simplification of Customs Formalities Effective. 


Notification has been given that the International Co: 
vention for the Simplification of Customs Formalities will 
become effective November 27, 1924. The conference was 
held at Geneva, as an activity of the League of Nations 
The proceedings aimed at reforms in red tape, annoyancs 
and delay in the transaction of international business 
These formalities are a complex burden which was inflicted 
on international exchanges of commerce following the out 
break of the world war. 

The business world was represented at the confere 
by the International Chamber of Commerce. That orgat 
ization’s work did not end with the conclusion of the 
conference. It is now engaged in bringing together busi 
ness men and customs officials as committees in the vari 
ous countries for the discussion of means whereby the 
ratification of the convention may be hastened. Anothet 
object is to perfect methods by which local improvements 
may be made from time to time in customs practice 

The world-wide extent of this international effort for 
the simplification of customs formalities is indicated 
the number of states whose signatures have been affixed 
to the international convention Union of South Africa 
Austria, Belgium, Brazil, British Empire, Chile, Czecho 
Slovakia, Denmark, Egypt, Finland, France, Germany 
Greece, Hungary, India, Italy, Japan, Lithuania, Luxem 
burg, French Protectorate of Morocco, Netherlands, New 
Zealand, Poland, Portugal, Serb-Croat-Slovene Kingdom, 
Siam, Spain, Switzerland, Regency of Tunis (French Pr 
tectorate), and Uruguay. 
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The Most Important Thing 
in Business is Customers 


How to Get More of Them 
at Low Cost is the Need 
of the Hour 


Your business does not consist of land, buildings, 
machines, capital and stockholders, but of cus- 
tomers. Without customers, all those other things 

no matter how importantly and arrogantly they 
assert themselves — quickly vanish. 

















The big job of any business, and of everyone 
in it, is to locate new prospects, make new 
customers, satisfy old customers, and 
in every possible way bring in 
repeat business. Consequently, how \ 
to get and keep customers at low cost \ 
is information well worth having. 


It was with this thought 1a mind that 
our newest volume, “‘Merchandising,’’ was 
written. This book, now in its second edition 
(revised and improved), explains and illus- 
trates some aspects of merchandising which 
relate both to your particular situation and to 
general conditions. 





Your particular business may not be national 
in scope, but the conditions under which you - 


sell are governed by national practice because the merchandising methods, our book ‘“‘Merchandising,’’ 
vast majority of business concerns are related in is well worth reading and keeping. 
some way to national distribution of volum:; There is no other book like it anywhere; compre- 
production hensive and graphic, it portrays a common “cause” 
Scores of plans, schemes and methods have failed for present cost of sales, and explains the proper 

because they did not sufficiently reflect the most remedy. 
important thing in business as it is today. As pub- May we send you a copy? Use the coupon or your 
lished by one of the oldest exponents of present-day business stationery. 

THE AMERICAN MULTIGRAPH SALES COMPANY 

1830 East 40th Street Cleveland, Ohio 





THE MULTIGRAP/T 





q--------------------------- 
’ 

THE AMERICAN MULTIGRAPH SALES CO., 

1830 East 40th Street, Cleveland, Ohio. 

Gentlemen:—Please send me, without obligation on my part, your 
new booklet entitled, “Merchandising,” and inform me just how 
the Multigraph will be of service to me. 








The Multigraph has a double application to modern ' 
business methods. Many concerns use it solely to 
print their hundreds of office and plant forms and their 
stationery. But while the savings over ordinary 
printing usually range from 25° to 75%, the Multi- 
graph must not be overlooked as a means of finding 





My Business is oweunscdatehdnbener 


and selling mew customers, and pleasing and reselling Name 
old customers. You — re to 
ain and nothin 
The Multigraph both se//s and saves. It pays for itself over = lose ~ mailing ae a 
“nd over again. If you are spending $100 or more annually for j¢ today. 
Tinting, mai! the coupon today 7 City and State eT 
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Imperial Steel Cabinet Co., 





Do You Bid on 
Special 
Installations? 


Our service will enable you 
to supply special equipment 
for courthouses, banks and 
corporations to meet the 
most exacting requirements. 
We have facilities for de- 
signing and producing this 
special order furniture pre- 
cisely as specified and our 
long experience has taught 
us how to produce at low 
cost. We furnish blueprints 
and figure quotations com- 
plete—you have no addition- 
al outlay but your service 
on the ground will bring 


} you a neat profit. 


Get in touch with us the next 
time you have an opportunity 
to sell special equipment. In 
the meantime, we shall be glad 
to send you full particulars of 
our service. 


2130-2152 Fulton Street 
CHICAGO 
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Catalog and Sample of Top 
Mailed Without wine 


THE GUNN Fu URNITURE 


GRAND RAPIDS, MICH. 


New York Salesrooms: 11 East 36th St 
Los Angeles, 312 West Tenth Street 


PRESTON FURNITURE CO., Ltd. 


Gunn dealers benefit by similar ads in 
Saturday Evening Post and System 


TRADE MARK REGISTERED 


‘Patented and 
fully Guaranteed 


COMPANY 


PRESTON, CANADA 


GUNN JINO DESKS 


With Inlaid Lino Tops 


Excel in Service, Beauty and Real Desk Comfort. 
struction insures an Air Tight and Moisture Proof joint, where 
Wood Border adjoins the LINO. 
LINO is our own specially prepared fabric, scientifically treated, 
making it impervious to stains. 
LINO provides the ideal writing surface. 
restful to the eyes. 
LINO eliminates glass and desk pads. 

“It isn’t a LINO unless it’s a GUNN.” 

Made in Grand Rapids 


All Stules:All Finishes 


Our con- 


The soft shades are 
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REVOLVING BOOKCASES 
for Most Convenient Reference 


These cases fit into a 
number of different 
requirements in of- 
fice, school, or lib- 
rary. They hold a 
great number of 
books in a relative- 
ly small space and 
are indispensable to 
the man who makes 
frequent use of ref- 
erence books. They 
are made in three 
sizes, No. 202 with 
two shelves, No. 
203 with three, and 
No. 204 with four— 
the top is 24 inches 
square, the lowest 
shelf is 12 inches 
high and the others 
are 11 inches. 
Choice of quartered 
oak, genuine ma- 
hogany or Ameri- 
can Walnut is 
available. 










ase sections, incerchangeable with 
hn Danner Mfg. Co scriptive 
« sent you on request. 


AKRON WOOD PRODUCTS CO. 











DESK 


The Lamp for 


LITE 


Steady Service 





Sheet steel shade and cast metal base pro- 
vide an unbreakable, un-tip-able lamp. Ar- 
tistically designed and finished: shade is white 
porcelain enameled inside; olive green outside. 
The lamp that is at once artistic and inde- 
structible—DESK-LITE. 

Our Profit-Making Offer for Commer- 
cial Stationers Awaits Your Inquiry. 


The EXWIN FE. Gur COMPANY 


Lighting Equipment 
ST. LOUIS, MO. 
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Your customers like to get ser- 
vice on typewriter ribbons and 
carbon paper—that is, they 
want the right grades for their 
purpose, delivery without delay 
and fresh quality goods. That 
requires a live typewriter sup- 
plies department. Let us help 
you builditup. We furnish the 
goods packed in neatly litho- 
graphed boxes bearing your 
imprint. We furnish your de- 
partment complete—a grade 
and weight for every purpose. 
Let us send you particulars. 








Sell 
Your 
Own 
Brand 


























US. Mig. CO.. 


Sansom & 10th Sts.. 
Pa. 
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Canon City, Colo.—W. J. Sproul has purchased an interest 
the Kingsley Agency. The agency does a business in ty} 


writers, real estate, investments, loans and insurance 

Chicago, Iill.—J. E. Neahr, general manager of the Under 
wood Typewriter Company, was a December visitor at the | 
branch. He included Pittsburgh in his tour, on the return trij 
to New York 

Chicago, Ill.—E. J. Goldblatt. of the Royal Typewriter ‘ 
pany, Ine has been appointed to the local territory former 
handled by Art Jones. Mr. Jones has been promoted to manage 
of the Des Moines office 

Chicago, II!.—W. D. Simmons passed through Chicago in Ds 
cember on his way to New York Mr. Simmons, who is adver 
tising manager of the Underwood Typewriter Company, was 
called to Chicago in November because of the death of 
father 

Chicago, Ill._-The Reliable Typewriter & Adding Mac! 
Corporation, 170 West Washington street, has taken over the 
Manufacturers Typewriter Clearing House, 189 North Dearborn 
street Both stores will be continued, and the Washingté« 
street establishment will devote most of its attention t 
wholesale business 

Chicago, IIl._-Henry W. Kempnich. general sales manage! 
the Shipman-Ward Manufacturing Company, returned early 
December from a business trip which took him through Ker 
tucky, Tennessee, Alabama, Georgia and North and South Car 
lina. He found that business conditions brightened materiall 
after the November election. The Shipman-Ward Manufac- 
turing Company has found it necessary to work its plant ove 
time 

Cincinnati, O.—The Waltz Typewriter and Adding Machin: 
Company, F. C. Waltz, proprietor, 531 Main street, was recent! 
appointed exclusive distributor of the Demountable typewriter 
in the Cincinnati district. 

Dallas, Texas.—The Remington Typewriter Company ha 
leased the building at 1603 Commerce street, and will occu] 
the store about February 1 The company’s present store 
1321 Commerce street is to be wrecked to make room for the 
new annex to the Adolphus hotel 

Des Moines, lowa.—Art Jones, who had been a city salesmat 














The Stenographer’s Choice 


In practically every office the stenog- 
raphers have some individual preference 
of note books. This preference is usually 
law. Stationers have found that it pays 
to heed such requirements. 


Elkhart Stenographers’ Note Books are 
in favor among stenographers generally 
because, coming in a wide range of paper, 
| they fit their needs. It is not necessary, 
however, to carry a large stock—just a 

representative supply. Our specimen 
book affords an easy way to take care of 
the special trade May we send 
the specimen book—also samples of 


{ scratch pads? No obligation, of course. 


ELKHART STATIONERY CO. 
ELKHART, INDIANA 


two years with the Chicago branch of the Royal Typewriter 


! 
| 
| Company, Inc., is now manager of the local office. 
Elmira, N. Y. \ sub-office of the Rochester branc} L. Cc 
Smith & Bros. Typewriter, Inc., has been opened at 14-16 


Robinson building 
El Paso, Texas.—The F. B. White Typewriter Compar 
filed an amendment to the charter, increasing the capital st 
| from $6,000 to $10,000 
Fort Worth, Texas. A. J. Rose claims to have made the fi 


delivery of a typewriter by air He is a salesman for tl 
iocal branch of the Royal Typewriter Company. Ine. Mr. Rose 
| saw service overseas as an army fiver, and continued aviati 
as a hobby The machine was carried by the air route 
attorney at Clebourne, Texas, about thirty miles from hers 


Goldsboro, N. C..-The L. ©. Smith & Bros. Typewriter 
is now operating a sub-office here at 813 Wayne National B 
building It is tributary to the Richmond branch 

Idaho Falls, tdaho.—The Pocatello Typewriter Exchange: 
Pocatello, Idaho, has opened an office in the Idaho Falls Da 
Post building. It is under the management of H. K. Perkins 
who is also telegraph operator for the Post 

Jacksonville, Fla 
lished here by the Remington Typewriter Company, succeed 


\ general branch office has been esta 


the sub-branch which had operated heretofore. 

Knoxville, Tenn.—A sub-office has been opened at 600 Browr 
low building by the L. C. Smith & Bros. Typewriter, In It 
under the jurisdiction of the Atlanta office 

Macon, Ga.—J. W. Wolfe has been promoted to manager 
the local office, Underwood Typewriter Company He had 
attached to the Atlanta branch 

Minneapolis, Minn.—Frank LeFerrier has taken charge 
local branch, Remington Typewriter Company He had 
manager at Duluth previously. 

New York, N. Y.—W. O. Davis has been assigned 
foreign department of the Remington Typewriter Compan. 
with headquarters here He had been a branch manager ar 


special school representative for many years 

| Rochester, N. Y.—George C 

| manager of the local office, Royal Typewriter Company Ir 
He had been a salesman at the Kansas City office 


Johnson has been appoint: 
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the largest 


typewriters in 


Our Price Li 


Largest 
Wholesale 
Distributors 
in the World. 


WHOLESALE TYPEWRITER, 
SERVICE 


made a steady source of 


efhciently has N ATURALLY, you are inter- 
ma a ested in a service invariable 

a necessity. In in quality, reliable and where prices 
in the are more than fair. Add speed and 


tl 1S respect our position 


dustry is) unique \n adequate accuracy in handling orders plus 
supply of raw material has assist a guarantee of full satisfaction. 
ed this organization in becoming On the basis of the above we ask 


wholesale 
st supports these statements Ask for 
THE WHOLESALE TYPENVRITER Co 


326-330 BROADWAY 


New ork 














distributor consideration with 


world 


your careful 


the respect to vour business 















Easy To Look At-—Easy To Use 
Easy To Sell 


PEERLESS 


RUBBER TYPEWRITER KEYS 











EERLESS Keys are easy to look at. 
Their restful green tops bring com 
fort to the eyes of the typist instead 


of eyestrain from shiny metal key- 
tops. 
Peerless Keys are easy to use. There’s 


a surety of touch which they afford to 
the fingertip—-a comfortable shock ab 
sorbing resiliency as well. Finger slip 
ping is lessened, errors decreased, work 
speeded up. They pay for themselves 
over and again because of the 
time which they save and the accuracy 
which they assure. 


over 


PEERLESS KEY CO., Inc., 176 Fulton Street, New York City 


Easy to Sell—At No Risk or Invest 


ment. 


Peerless Keys are the only first grade 
typewriter keys on the market to be 
sold through dealers. The sale is con 
stant. The profit per sale is large. 


Over 3,500 dealers are now using our 
special dealer sales plan, requiring no 
risk or investment, insuring quick and 
constant turnover. 




















This opportunity is open to you: this 
coupon is ready for you to sign. No 
obligation PEERLESS KEY CO., Inc., 


176 Fulton St., New York City 


Please send without obligation, details 
of your special profit-making offer to deal- 
ers, together with free sample Peerless Key, 
and specially prepared dealer helps. 


Boston Chicago Philadelphia St. Louis 
Minneapolis London Pittsburgh NAME 
San Francisco Distributor: Robinson-Pinney Co., 521 Market St. ADDRESS 


Wellington, N. Z., P. O. Box 1454 


Sydney, Australia, P. O. Box 3003 


CITY STATE _ 
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Let Experience 


Be Your Guide 


When you consider the source for your Envelope Stocks 


Our forty two years of manufacturing experience 
is at your service. 


TENSION ENVELOPE CO., Inc. 


Neither unproved exper- 
iments nor hasty judg- 
ment forms the foundation 
of our output, but careful 
selection and development 
of the best of equipment, 
skillfully operated and 
supervised.—The quality 
of our product has been 
maintained since the day 


of our establishment. 


Established 1883 
FOR EXAMPLE 






































| 
\ 
“TCO” 
Improved Double Metal 
Clasp 


A High Grade Catalog Envelope 


Made from the standard 70 lb. Jute 
Paper—the tough, durable paper with the 
Manila color. Cheaper envelopes may 
be had but the vision of experience ad- 
vises otherwise. 


We make and carry in stock FORTY- 
SIX sizes of this standard envelope! This 
range of sizes covers practically every 
requirement that varience in catalog 
forms makes essential. 


Think of the Economy and Service af- 
forded by such an available variety of 
sizes, at your disposal from large mill 
stocks, which we constantly maintain! 


The “TCO” Improved Double Metal 


Clasp is made especially for the wear and 
tear that it must of necessity undergo in 
serving its purpose. 


The strong ridge-reinforced clasp is a 
finished product before we put it on the 
envelope, non-rusting and free from a 
burr or cutting edge. 


Its patented construction brings the 
two prongs up instantly to a perpendicu- 
lar position without buckling, enabling 
the carefully registered flap hole to fall 
immediately into position with amazing 
rapidity. 


Strong rope patches on both sides of 
the flap-hole insure its strength. 


Our Jobber Proposition Is Most Attractive. 
Write for discounts and long price list. 


TENSION ENVELOPE COMPANY, Inc. 


33 to 87 34th St. BROOKLYN, N. Y. 


Bush Terminal 


Telephone SUNSET 6000 
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"STA R* 


The Portable 
Adding Machine 






8 Ibs. 


6 inches high. 


Handy carrying handle, and positive keyboard 


614 inches square. 


lock to protect totals when in use—exclusive 
*STAR* features. 

Adding capacity, 999,999,999 or $9,999,999.99 

In high-grade construction, material, and me- 
chanical inspection, the *STAR* is equal to any 
adding machine at any price, and is so guaran- 
teed. 


Manufactured and Guaranteed by 


Todd Protectograph Co., Inc. 
(Established 1899) 


Manufacturers of the Protectograph and 
PROTOD-Greenbac Forgery-proof Checks 


1129 University Ave. Rochester, N. Y. 


Sales and Service Offices in All Cities. 











IMPROVED % 


Card Index 


CABINET 


Qovered with 3x5 4x6 5x8 


Black Cloth 


z Paes a Meee 


cabinet, is exception- 


¥ im inside tray of this 
ally strong and is so designed 


under our patent of May 6, 1924 
as to easily outlive many previous 
styles that looked heavier. 


The outside frame is made of 
basswood, kiln dried and lock 
cornered. The advantage over 
the old cardboard frame that 
warped and collapsed is instantly 
evident. 


CORPORATION 
NEW YORK CITY 


STATIONERS SPECIALTY 
211 CENTRE STREET 





















COMFORT 


the Keynote of 


H-W Office Chairs 




















Allie-SXY 












'T] Specialists in Chairs 
i | for Executives, Direct- 
P ors, Clerks, Account- 
[! ants, Typists, Guests 





Altis.$ 























eY ig ae Oo ee Fee 








.* 
t= ,= OU'LL be impressed with H-W business-seat- 
dul ft ing equipment. Ninety-nine years of seat de- 
uf signing quperience has taught us just how to build 
' — an office ch Comfortable, sturdy, impressive, the H-W line 
if ; of office-seating equipment is finding a ready, growing market. 
We Any H-W office will figure on your needs. 
r- i HEYWOOD-WAKEFIELD CO. WAREHOUSES 
r CHICAGO, ILL 
Lt , BALTIMORE, MD 253 Asthinapen Se NEW YORK. N. Y. 
1) ae 113 West Conway Se KANSAS CI MO. 516 W. 34th Se 
Uj] BOSTON 45, mass. 1310 W. Signth se PHILADELPHIA, PA. 
| esunny “Sma PORTLAND. One. 
tt Welle and Carroll Ses. 148 No. Tenth Se. 
ST. LOUIS, MO. 
Sixth end O'Fallon Sts. 

















‘Comm Wake sie 


REG. U.S. PAT. OFF 








Mun-Kee 


and Inks 





EFFICIENCY 
SERVICE 
ECONOMY 


Send for details of our attractive proposition 
THE STAMP PAD WITHOUT A FAULT 
Manufactured by 


Mun-Kee Products Corporation 
267 Mt. Pleasant Ave. Newark, N. J. 
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Cleveland, Ohio.—F rank W. Perrin has been appointed agen 
manager here by the Burroughs Adding Machine Company He 
had been special representative of the home office sales der 
partment. 

Columbia, S. C.—R. R. Burkett, who has been in charge 
the local office, The Dalton Adding Machine Company. has beer 
promoted to manager of the office at Little Rock, Ark. 

Columbia, S. Car.—R. L. Mitchell has been appointed manage 
of the Burroughs Adding Machine Company agency here He 
had been a salesman at the Little Rock agency. 

Davenport, lowa.—O. H. Schroeder has been appointed mar 
ager here by the Marchant Calculating Machine Company He 
has been engaged in the adding machine field many years; his 
most recent connection was with the Burroughs Adding MM 
chine Companys 

Fort Worth, Texas.—O. P. Dabbs has been promoted to mai 
ager here for the Monroe Calculating Machine Company He 
had been representative at Shreveport, La. 

Fort Worth, Texas.—Clyde L. Davis has been appointed man 
ager of the local office by the Felt & Tarrant Manufacturing 
Company. He has been connected as a salesman with 
“Comptometer”’ organization several years 

Houston, Texas.—The Wales Adding Machine Servic« 
Kress building, has taken the agency for the Demounta 
typewriter. Satisfactory sales and many inquiries are reporte: 

Jacksonville, Fla.—J. E. Thompson has been appointed ma: 
ager of the local agency by the Burroughs Adding Machine 
Company. He was formerly representative in Brazil; recentl 
Mr. Thompson was connected with the foreign division of th 
sales department 

Oklahoma City, Okla.—W. E. Hoskinson, 1429 East Thirteenth 
street, is organizing the Office Appliance Exchange For the 
present he will specialize on repairing and maintaining adding 
bookkeeping and calculating machines Later he will include 
typewriters and other office machines He will handle the 
Vietor adding machine 

Oakland, Calif.—Jcseph Gooch, Jr., sales manager for the 
Marenant Calculating Machine Company, plans a trip to Eastern 
points in January 

Waterloo, lowa.—F. P. Johnson has been appointed manage! 
of the Burroughs Adding Machine Company's branch here He 
had been a salesman at the Kansas City agency prior to this 


promotion. 





Chicago, Ili.—Ditto. Inc., has appointed the Merkham Trading 
Company, London, England, distributor in Great Britain. 

Chicago, !ll.—Four new men have joined the local Ditto sales 
office—A. H. Timreck, D. H. Saunders, N. M. Potyen and 


H. J. Deist 

Chicago, !!i.—O. J. Dreibus, manager here for the Postag: 
Meter Company, has added two new junior salesmen to tl! 
local staff. 

Chicago, II!.—Slight fire damage was done December 2 to the 
manufacturing plant of the A. B. Dick Company, 3040 West 
Lake street 

Chicago, Ilil.—The office of the Brandt Automatic Cashier 
Company has been moved from Room 261 to Room 1005, Trans- 
portation building, 60S South Dearborn street. 

Chicago, it.—The A I>. Joslin Manufacturing Company 
Manistee. Mich., has established an office at 751 First National 
Bank building, Chicago. Norman Sheras is in charge 

Chicago, ill.—A. H. Buenzli and family spent Christmas at 
their old home, Madison, Wis. This was the baby’s first trip 
to the grandparents’ town, and her arrival was an important 
event Mr. Buenzli is manager here for The. Rotospeed 
Company. 

Dayton, Ohio.—-The National Cash Register Company 
bursed $204,802.90 in profit-sharing dividends to the factory en 
ployees in December. This was the second large distribution t 
this group of employees A third payment is due in February 

Dover, Del.-The Inserting & Mailing Machine Corporation 
has been chartered to manufacture, deal and trade in ma 
chinery; capital stock, $2,250,000; incorporator—E. E. Craig 
Dover. 

Evansville, Ind.—T. W. Guthrie, of Guthrie & Company, 279 
Upper Fourth street, visited the general headquarters of the 
Neostyle Company at Chicago in December Guthrie & Com- 
pany represent the Neostyle here 
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Thirty-three Million 


Pen Buyers Reached by Esterbrook Advertising 





_ 






For 1925 the Esterbrook advertising schedule has 
been expanded to include 24 national magazines— 
besides many trade publications. This list has a 
total circulation of 11,033,711 (and three times that 
many readers). It includes the Saturday Evening 
Post, Literary Digest, Liberty, Red Book, “Quality 
Group”, MacLean’s Magazine (Canada) and many 
others. Each magazine will publish from 6 to 12 
advertisements during the year. 


Some of the 33,000,000 buy their pens from you. 
And remember—the people who come into your 
store to buy Esterbrook Pens, also purchase ink, sta- 
tionery, pen-holders, pencils, erasers, blotters, and | 
a hundred other things you have to sell. | 





Esterbrook Pen Manufacturing Co. 
Camden, N. J. 


Canadian Agents: The Brown Bros., Ltd., Toronto 

















A Slogan and 
Your Business 


“Built True—Clear Thru” is not only a slogan 
and a trade mark. It symbolizes an ideal. 
It represents an ambition to serve you] and 
your business. 


“Built True—Clear Thru’’ when stamped! on “a [desk is 
the manufacturer’s word for the quality of |the product. 
It is the personal pledge of each member of the firm that 
his particular part in the transaction ,has been’done in 
good faith. - 


Isn’t such a slogan an asset to your business? Whether, 
or not, you are handling Hoosier Desks,'you_may]find the 


latest catalog, No. F, interesting. 


HOOSIER DESK COMPANY 


JASPER, INDIANA 


a 
ABUILT TRUE CL 
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A Decided Improvement in 
Crown Line Daters 2 


The illustration to the right shows the new ONE PIECE 
ALUMINUM ACTUATING ROLL now used on CROWN 
LINE DATERS 

Undoubtedly this is the best feature on Line Daters in 
recent years. 





It permits the bands to actuate freely and with but slight effort on the part 
ot the operator. 


_The axle rod being positively centered in the roll avoids the breaking of bands, 
which is common with former styles of actuating rolls on Band Stamps. 


The roll being of one piece of metal obviates the old trouble of the two-piece 
roll that often came apart—thus preventing the bands being actuated when desired. 


Specimen Impression No. 1 In fact, this new actuating roll has placed the Crown at the top of all Line 


MAR 99 1924 Band Stamps. 


At present the following sizes are ready for distribution: 





Style of Characters A much better article, but no advance in prices. 
Other daters and numberers with these new 
No. 1......--. 0000s MAR 24 1927 rolls will be ready for delivery as quickly as the 
factory can arrange for their production, but it 
CED ds sd pkenns MAY 26 1928 will require quite some time before the entire 
line can be provided with this new feature. 
DS ESE ae aes A P R 30) 1930 Order from the distributor in your territory. 
Distributors Cleveland, New Orleans and West Distributors East of Cleveland and New Orleans 
3940 Ravenswood Ave. CHICAGO, ILL. 80 Duane Street NEW YORK, N. Y. 


WE SELL EVERYTHING REQUIRED BY THE HAND STAMP MAKER 








Guaranteed Quality 
--In Every Box--- 







TRIPLEK OT E— The Master Sheet 


\ distinctive carbon paper with an entirely new appearance 
combining quality, durability, economy and_ unparalleled 
service. It brings to the dealer an extraordinary item to 
offer the trade and a splendid opportunity to get and build 
business. 

Patient endeavor and painstaking experiment by chemists 
skilled in this line have developed formulae and methods that 
mark a distinct advance in carbon paper manufacture. The 
reputation of the OLD TOWN line and all the facilities of 
} our plant and organization support this new product. We 
recommend TRIPLEKOTE to the trade and will gladly sub 
mit samples and full details to interested dealers. 


20) 1 “WTAE yy 
OLD TOWN RIBBON & CARBON CO., Inc. wiwvom US: ff aur CONN RIBBON 


.  COnr 
ha ST ney YORK ne M CO. inc 
a 


LONDON OFFICE: 71, Southampton Row, W. C.1 ee, 


1 RIBBONS andsCARBON 
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the Hedman Manufecturing Company. He had bees distrinator SEO ae © ee 











New Haven, Conn.—* I. Dippold is now selling “F & 
heckwriters under M. O. Weig, state distributor found that 
New York, N. Y Steve Connor has take ree ft . 
ane en Increased Sales and Profits 
. | , ncrease es an rori 
New York, N. Y | Lago is a new es! t r 
s Ie Weie I tor for é Hi I Mi 
Con go with 
Sait Lake City, Utah.—C. A. Fijelst: 
t t n of R. I I Stelter, distri tor 1 st 
Hear lanuf t g Company 
San Francisco, Calif.— F. Connell 
tl territ t Ray Addr« M 
H was manager formerly of the P h t 
Wilm ngton, Del \ n Office Machine 
re inufact r lin office 











Write for our new catalog, No. 1-24, 
and we will tell you WHY. 


ENGLEWOOD DESK CO. 
5816 Lowe Avenue CHICAGO 



































Baitimore, Md.—Sanders J. Thalheim« of Me 
, 
pothe 
Baltimore. Md , Claroty pe Cr 
I ecretalr o 
S " , 
} se 
M | e! I S 
Wasl £ 
Boston, Mass.—S Schiff is sper t 
t « x VW w re 
Brooklyn, N. Y ! G. Tehar as joine ( urls I. I 
gins & par lling approximate 
s late Aug N l I 
Te l beer 1. L. Reed & ¢ 


pinay record ee ee eee THE “Perfect’’ LINE 





wom athe Cems | a hind at IMPROVES WITH PROGRESS 
ats a ae a en : - , It lificult to say that any given 


Z ! e-Ault Cor 5 t ichievement the “last word” in ad- 
t Che material demands of the 
nge with progress. 





\la ‘erfect” Line of loose leaf de- 
Chicago, | rs 1c ild not deserve your confidence 
f Mia Fort Meyer I had t e been no changes init. It 1s our 
~~ — , «busine owever, to keep in constant 
tou th t trend of the times. By 
Chica S S ‘ +] ’' + a 
the users’ require- 
al conital eteok. § ments, 1 “Perfect” line improves with 
ae 1 Warren B. 1 business. 
by — ' . : ‘ - 4 - 1 
Cc gK | ‘ . is scsi All : STO k a line compiete 
ts ge needs, our facilities | 
sas 2 Sanat tor Ss] ia enable us to execute 
Chicago : Maloney & | ul t « ting wishes to your full | 


talog, or specific in- 
problems, sent on 


germectncagl gph miggeniead: ws ae CHICAGO BINDER & FILE CO. | 
vagire . Boag me | 500-508 W. 31st St. Chicago, IIL. | 


LOOSE LEAF DEVICES, HIGH GRADE PRINTING, 


ing C LEDGERS, BINDERS, INDEXES, SHEETS, 
ses BUSINESS SYSTEMS 
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Confidential Information 
Office Equipment Dealers 


FREE 


NEWS OF THE TRADE—LATEST PRICE QUOTA- 
TIONS—OPPORTUNITIES FOR INCREASING BUSI- 
NESS—-BARGAINS —SYSTEMS FOR KEEP- 

ING RECORDS—SELLING METHODS— 








An unrestricted journal that is the dealers’ own paper. 
Published monthly by the Reliable Typewriter and Add- 
ing Machine Corporation in cooperation with leading 
wholesale houses handling 


TYPEWRITERS CHECK PROTECTORS 
ADDING MACHINES CALCULATING MACHINES 
Supplies Accessories Parts 
Mimeographs Cash Registers Addressographs 
Diectaphones Duplicators etc. 


They tell what they have to offer. Educational articles 
tell of other dealers’ experience in doing business. 


A request on your letterhead will bring a 
copy to you regularly and without charge. 


ELIABLE 
Adding Machine Crp. 


170 W. Washington St. Chicago, II!., U.S.A. 
Cable Address ‘‘RELIABLE” 




















1924 CORRESPON DNECE 


A to F 
\_ y, 


This card on the front and the letters inside 
of a Republic Transfer Case mean easy, quick 
reference for the user. Republic Cases are so 
well made and of such pleasing appearance 
that they gain almost instant favor of anyone 
in the market. Made in Letter, Cap and Bill 
sizes and sold to the trade only, who are 
invited to write for prices. 


THE REPUBLIC BOX COMPANY 
1693-1711 Merwin St., Cleveland, Ohio 























Chicago, Ilil.—George Walsh, representative here for the Peer- 
less Wire Goods Company, returned to his work in December 
after a two weeks’ illness. It was his first experience with 
doctor since he was fifteen years old Mr. Walsh found that 
business continued coming in during his absence and expresses 
thanks to the trade, backed up with a right hearty Merr 
Christmas and Happy New Year.—The Peerless works has bee! 
operating full force since the war, without shut-down or lay-off 

Duluth, Minn.—A branch has been opened at 108 North First 
avenue by the Minnesota Envelope Company, St. Paul 

Framingham, Mass.—Schuyler Van Ness has been elected 
director of the Dennison Manufacturing Company. He is adver 
tising manager. 

Minneapolis, Minn.—The Minnesota Envelope Company 
Paul, has opened a branch in the Lumber Exchange building 

New York, N. Y.—R. F. Davidson has been appointed manager 
of The Cincinnati Art Publishing Company’s local brancl 
Room, 321, 225 Fifth avenue. 


New York, N. Y.—William Statz, stationer, has gon nt 
voluntary bankruptcy: assets, $4,165; liabilities, $2,724 
Oakland, Calif.—The Edgar H. Barber Company will occup 


in a short time its new building on Fifteenth street, ne 
Broadway. 

Philadelphia, Penna.—Frank D. Bilder has joined the Lambert 
& Braceland Company, 41 South Broad street He had beer 
an outside salesman for several local stationers 

Philadelphia, Penna.—D. Ellis, stationer, 210 South Quince 
street, has been registered as a commercial title in the commor 
pleas court by D. Ellis Lit, Jenkintown, Penna 

Philadelphia, Penna.—F. Nelson Hildreth has established 
stationery store at 107 South Sixtieth street He will contir 
to operate the Authoritative Art Stationery and Library Shop 
321 South Sixteenth street 

Philadelphia, Penna.—The Quaker City Blue Print Co 
pany, 1237 Filbert street and 1617 Sansom street, has been regis 
tered in the common pleas court as a commercial title by Ju 
Sammartino, Glenolden, Penna 

Philadelphia, Penna.—The stationery store formerly conductes 
by C. F. Decker, 210 South Fifty-second street, is now named 
after the new owner, Bernard Dieckhaus It is planned 
extend the commercial stationery lines this year 

Philadelphia, Penna.—The Courtesy Shop, 2104 East Chelt 
avenue, is doing a commercial stationery business, as we 
the social stationery trade indicated by the name. Mrs. A. B 
Engelkamp, the wife of a hardware merchant, is conducting 
this business 

Rockford, Ii!.—J. William Kendall, formerly with the Rockford 
Printing Company, is organizing a new stationery business 

St. Louis, Mo.—The Model Printing & Stationery Company 
1606-08 Hodiamont street, has been chartered to do a printing 
and stationery business; capital stock, $20,000; incorporators 
Leo B. Painter, Leo W. Painter and Cathryn FE. Painter (all 
1442 Shawmut place, St. Louis) 

San Francisco, Calif.—FE. Zeigler has been transferred 


fron 


the engraving department of Sanborn, Vail & Company to the 
same position in the new Schwabacher-Frey Store Mrs. ( 


Temple will take over his work at Sanborn-Vail's 
San Francisco, Calif.—A. Carlisle & Company arranged 
Christmas window that attracted considerable attention in 


block The central idea was a Stromberg-Carlson radio set 
the 


marked “The most expensive radio set made.’’ Around this 
display of Carlisle stock in trade was set off with a specia 
lighting scheme, using colored globes with telling effect 

San Francisco, Calif.—The sales contest carried on by tl 
F. W. Wentworth company during October and November was 
won by the ‘“‘Bears,” and the banquet which the losers pay for 
was the main topic of conversation of the sales force The 
banquet was held during December and was the social event 
of the winter The first prize for the individual contestants 
was won by A. K. Holmes 

Seattle, Wash.—The local branch of the Zellerbach Paper 
Company has added Boorum & Pease blank books to its lines 

Seattle, Wash.—Pliny L. Allen has been elected again repr: 


sentative for his district in the state legislature In 1907 
was elected to the senate He spent four sessions in that bod 
and since 1919 he has been a member of the house The Kine 


county delegation has endorsed Mr. Allen for speaker of the 
house at the 1925 session. 

Trenton, N. J.—The Hurley Playing Card Company has bee! 
chartered to manufacture playing cards: capital stock, $750,000 
incorporator, Theodore L. Ernest, New York 

Trenton, N. J.—William N. Stewart was re-elected unani 
mously chairman of the retail merchants’ division of the Cham 
ber of Commerce. Mr. Stewart is general manager of the 
Stoll Book & Stationery Company, 22 East State street 

Watseka, Ili.—Kelly & Hinton have opened a stationery stor 
They are publishers of the Iroquois County Times. and wil 


conduct the stationery business in conjunction with that news 


paper 
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Spencerian 


Personal 
teel Pens 













Known so well— 
they are easier to sell 


SPENCERIAN Steel Pens are known wherever pens are 
used. For over half a century they have been the 
standard of American writers and the favorite pens of 


better schools. To-day they are constantly advertised # 


F| eee eee in the leading magazines and school papers of the 

ter dist N 349 United States and Canada. They are the best pens 

will help you_ sell shat wou. can cell. Fine, Medium, 

Spenceriat . This : LE Te eS ae Stub and 

proms wer Nein “ pt ay Soh Ss *Mhes weue hand. Dome Pointed 
at entiaeind sia dani ‘ontiline ! 


Write for descriptive SPENCERIAN PEN CO., 349 Broadway, New York 


k Bros. & Rutt Ltd., Toront Canadian D 





LEADING TYPEWRITER MEN 


g realize the important part ood ribbon plays in the performance of their typewriters. 
is a fact that too little thought has been given to the ribbon [lo many, a ribbon is just ‘‘a ribbon"’. There 
s many different qualities of ribbons as there are writing papers 
[he satisfaction your customer receives from his typewriter, depends, to a great extent upon the ribbon with which 
juipped 
Equip every machine that leaves your establishment with tl t ribbon you can buy, then watch your business 
\ Mal! ry typewriter customer 





1 joy to every stenographer 

turn out neat looking letters. 

cannot do it with a r rib- 

Sell her firm the best and 

vears research and e will be a booster for you, 
ir typewriters and supplies 





ine result of ien 


manufacturing 


expert 


—_ ol ere idl 
THE wortos Best TI \% ome ie 


Send f snails vite tatement but a 
send for your sampie ri on TYPEWRITER RIBBON challemsa Mi all 


today. 











; ; wm petition. 
Advise color wanted, machine omp 


and style of type used. 


Phillips Ribbon & Carbon Co., Inc., Rochester, N. Y. 
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WHY SELL “JUST CARBON PAPER?” 


When you may sell STORMS carbon paper. Clean-Cut, durable carbons, 
perfectly edged, sharp writing typewriter ribbons, backed by our twenty- 

five years of experience devoted exclusively to the manufacture of BETTER 

inked ribbons and carbon papers. AN INKED RIBBON FOR EVERY 
PURPOSE —A CARBON PAPER FOR EVERY REQUIREMENT, 
That’s STORMS SERVICE. 

an unusual quality. Especially adapted for 
Underwood Fanfold forms but equally good 


for general billing use. Clean writing and 
durable. 


CAMEO 308. The sharpest writing ribbon on 
the market. An exclusive STORMS product. 


CAMEO 348. A carbon paper of the highest 
quality. Jet black, clean to handle and pos- 
sessed of superior manifolding qualities. 
Featherweight, Lightweight, Standardweight. 


Sheepskin 348 and 351. Billing carbons of 








Carbon rolls for billing and adding machines, 
carefully constructed to meet specifi- 
cations of the various machines. 


SEND FOR PRICES AND MAKE UP SAMPLE ORDER 


H. M. STORMS COMPANY 


= 
561 Grand Avenue “Corps ever” - - Brooklyn, N. Y. 














RF Ames Service Facts 


NOW is the time for all GOOD PROGRESSIVE TYPE- 
WRITER DEALERS to PREPARE for business. 

AMES IS PREPARED to give you PROMPT SERVICE 
on TYPEWRITER PLATENS, PARTS, TOOLS and 
SUPPLIES. 

All orders received before 3 P. M. will be shipped the 
same day. 

Our products are THE VERY BEST that money can buy 
Platens are ground quickly and accurately on our patented 
platen grinding machines. 

Our parts and supplies stock is the MOST COMPLETE 
STOCK of its kind IN THE WORLD and any unusual parts 
which we do not stock will be secured for you PROMPTLY. 

THE HOME OFFICE at CHICAGO is PREPARED to 
TYPEWRITER give you PROMPT SERVICE on NICKEL PLATING and 


ENAMELING. 


Send your PLATEN orders to our nearest SERVICE 
PLATENS STATION to hee time and pecans icine, ss 
PARTS, TOOLS REMEMBER — 
AND AMES SERVICE means that AMES is at YOUR SERVICE. 
SUPPLIES _ AMES SUPPLY COMPANY 
Chicago, Ill. New York, N. Y. San Francisco, Calif. 
564 W. Randolph St. 50 Lispenard St. 507 Mission St. 


Service stations equipped with our patented grinding machines 


15638 California St., 135 Victoria St., 50 O'Reilly St., 611 Fannin Street, 
Denver, Colo. Toronto, Canada Havana, Cuba Houston, Texas 
1 A de Capuchinas 32 5 Great New Street 305 George Street, 
Mexico, D. F. Mexico London, E. C. 4, England Sydney, Australia 
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BANKERS’ 


INDEX STAMP RACK 


The rubber stamp is used ex- 
tensively in all large modern busi- 
ness establishments, especially in 
banks, to save time and facilitate 
handling of a mass of detail. With- 
out an adequate filing arrangement 
much time is lost in searching for 
the right stamp—thus defeating its 
purpose 

The Bankers’ Index Stamp Rack 
keeps all the stamps in order and in 
plain sight—ready for instant use. 
The - illustration shows only one 
model. It is made in five capacities. 
Write for detailed information. 


Manufactured by 


LOUIS MELIND CO. 


362 W. Chicago Ave. 
CHICAGO, ILL. 
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A TIP TOP LINE 


FOR 1924 


> 








“T6P’ PAPER CLIPS 


q 


beside 
invariably 


ao not requ 


choose “Tip-Tops.” 


ire a selling talk. Merely place them 
other fasteners and your customers will 


Ask your jobber—if he can’t serve you, then ask us. 


The Tip Top Mfg. Co., Inc. 


Write for Samples and Prices 


Canadian Agents: Brown Bros., Ltd., Toronto 


Syracuse, N. Y. 
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4 WEBCO PRODUCT 


TRADE MARK 


Original and Best 
lype Clearing (uid 


Cleans your type No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 


WHEN R=! mann APPEARS 





DIRT OISAPPEARS 
MANUFACTURED BY 


The FS.Webster Company Inc. 
BOSTON 
MAKERS OF 
MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 























The Perfect Loose Leaf Ring 
The Morden Swivel Ring 

TS exceptional popularity of the Morden 

Swivel Ring is due to its strong, simple, 
smooth, efficient joint—a joint scientifically con- 
structed. As the name denotes, it is a swivel 
joint (an exclusive feature of Morden rings, all 
other rings being of the hinged style, opening 
with a pull). The swivel joint insures dependa- 
bility to remain closed, since it counteracts the 
pulling strain of sheets and covers. For the same 
reason the ring cannot be put out of commission 
by a side-wise strain. Since it has no enlarged 
joint the ring will not mar surfaces, nor become 
wedged in the holes of sheets, to tear them. The 
ring is beautifully finished; does not weaken 
under constant use; throws out no sharp pro- 
jections, when opened, to jag sheets; does not 
scratch or pinch fingers when manipulated. When 
closed, remains securely closed, yet is easily 
opened. The locking mechanism is as simple, 
smooth and secure as the joint. 


Ten sizes, } in. to 2 in. 
Liberal discount to the trade. 





The Morden Manufacturing Corporation 
WATERBURY, CONNECTICUT 
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Chicago, Itil.—D. M. Downs, manager here for the Caxton 
Laboratories, spent the Christmas holidays with his family at 
Cleveland, Ohio. 

Chicago, lil..-A. H. Olmstead, secretary of the Crown Ribbor 
& Carbon Manufacturing Company, called at the local branc} 
in December. He returned to Rochester via St. Louis. 


Milwaukee, Wis.—J. H. Stapher Company has moved from 
1401 First Wisconsin National Bank building at 490 Broadway 
in the Underwriters’ Exchange building. 

New York, N. Y.-The Old Town Ribbon & Carbon Company 
157 Centre street, has taken membership in the Merchants 
Association of New York. 


San Francisco, Calif.—Eugene S. Fowler, messenger boy fu! 
the Miller-Bryant-Pierce Company, rides a bucking motorcycl: 
that puts him in the repair shop oftener than it goes to th 
garage, but he managed to get around with a good mat 
orders in spite of the handicap. 


San Francisco, Calif.—The Ingrim-Rutledge Company is 
making a specially strong effort to push carbon paper, having 
ten representatives covering the Pacific slope The product 
which is made on the Pacific coast, in a recent test gave 1,00 
impressions, which is said to be a world’s record for carbon 
paper. Ingrim-Rutledge last month put up a large new sig 
on the roof of the building that attracts attention for several 
blocks in any direction 


(Furniture—Continued from Page 183.) 
of salesmen winter class has commenced for an interested class 
of new salesmen. 

Seattle, Wash... M. Rowlett has been placed in charge of 
the Art Metal Construction Company department of Trick & 
Murray. He came here from Salt Lake City W. H. Hem; 
stead, formerly with Helwig & Chapman, Portland, is in charg: 
of the Trick & Murray stock room 

Trenton, N. J.—W. & J. Sloane, New York. N. Y., has on 
ganized the W. & J. Sloane Manufacturing Company. A mod 
ern linoleum factory will be erected on an eighty-two acre tract 
here. 

Wilmington, Del..-The H. & 8S. Office Furniture Company has 
been chartered to deal in office furniture and fixtures; capita 
stock, $10,000. 


House Organ Philosophy. 


Begin in time to finish without hurry.—The Sales Force 
(Hedman Manufacturing Company) 
* * . 


It won't be a new year unless you do things in a new way 
The Stencil (A. B. Dick Company) 
. © * 


Don't waste time looking at your hill—climb it.—Typing Tips 

(The Miller-Bryant-Pierce Company) 
*. . . 

To get people interested in you, show your interest in then 

—The Gill-O-Gram (The J. K. Gill Company). 
* * > 

When the signs are clear, why hesitate? Keep to the right 
and be safe Burroughs Bulletin (Burroughs Adding Machines 
Company) 

. * > 

If he asks for advice, he is incompetent: and if he does not 
he is bull-headed.—The Typebar (L. ©. Smith & Bros. Typ 
writer, Inc.) 

* * . 

Expt rience would be a better teacher if she stopped to ex 
plain things.—Faultless Bulletin (The Stationers Loose Leat 
Company). 

* . > 

Don't make the mistake of living beyond your means 
one ever fooled anybody but himself by so doing.—The Shi 
(Levey Printing Company). 

* . 

An elderly and wealthy person is like a great nation—the 
have so many diplomatic relations The Office Cat (The Ri 
mond & Backus Company). 

> > 
If the politicians would shut up long enough to let the bus 


ness men hear themselves think, business would be better 
The Webster Way (F. S. Webster Company) 
» . > 
Success in business is similar to climbing a tree—you must 
always reach for a grip higher up.—The Blank Book News 
(The Columbus Blank Book Manufacturing Company) 
. > > 


Nothing succeeds like advertised merchandise, if the publi: 
knows you have it for sale. But vou've got to tell ’em you 
stock it!—Strathmore Town News (Strathmore Paper Com- 
pany). 
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Goes 
Art Advertising 
Blotters 


A profitabie and 
attractive advertis- 
ing medium which 
can be sold to any 
business organiza- 
tion. Seven beauti- 
ful Easter Designs 
are now in stock. 
Send for samples. 
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Goes Lithographed and Steel Engraved 
Certificates and Bordered Blanks 


cA helpful and profitable line for the Printer 
The Goes Certificates and Bordered Blanks will help 


open up new and profitable channels of business for 
the Printer. They make easy the production of high 
grade Stock Certificates, Membership Certificates, 
Merchandise Certificates, Guarantees, Coupons, 
Licenses, etc. We furnish the Blanks produced in 
appropriate colors, so that merely by over-printing 
them any Printer can turn out exactly the form needed. 


The designs and styles vary to suit the needs of different 

kinds of businesses. They will help the Printer produce a 

better grade of work than can be secured by printing alone, 

and will command higher prices and permit better profits. 
SEND FOR OUR SAMPLE BOOK 


GOES LITHOGRAPHING COMPANY 
49 West 61st Street, CHICAGO 
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Vertical File Folders 


STRAIGHT OR TAB CUT 


Stocked in five different qualities, in a range of weights from light to 


extra heavy. Immediate delivery. 


Price list with quantity discounts, and samples, mailed promptly upon 


request. Send us your inquiries. 


ROCKWELL-BARNES COMPANY 


815-23 So. Wabash “Avenue 


Chicago, IIl. 
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Have You A Line 
of Good Desks 


“Good Desks”—what a wealth of meaning. And, 
as a dealer, you are vitally interested in good desks, 
because you occupy a place of utmost importance 
in the chain of distribution. You are the point 
actual contact between us and the user. 


In building desks, it is of primary value that 
concern ourselves with the user—his needs 
other things being equal, if we satisfy the needs 
of the user, Western Desks should be good desks 
for you. 





The demands of the user are kept foremost in 
our minds in the manufacture of Western Desks 
Long service at low price is the outcome. Look 
ing at it from your point of view, Western “built 
for service” Desks meet the requirements of your 


WESTERN customers. May we send you further details? 
D-E-S-K- 





Western Furniture Co. 


Blair Avenue and Palm Street 
ST. LOUIS, MO. 











COLUMBIA 
STEEL FILING CABINETS 


A‘COMPLETE LINE OF HIGH GRADE 
UPRIGHTS AND CARD INDEX CABINETS 


ALSO 


ATLAS A HIGH GRADE COMMERCIAL 
FOUR DRAWER FILING CABINET 


TRADE MARK Ree. U.S. Pat. Orr 








MADE IN 


LETTER and LEGAL SIZE 


FINISHED IN OLIVE GREEN, MAHOGANY, OAK, WALNUT or MAROON 
WITH OR WITHOUT AUTOMATIC LOCK 


WRITE FOR INFORMATION 





MANUFACTURED BY 


P. O. Box COLUMBIA STEEL EQUIPMENT CO. 


841 841 CHESTNUT STREET PHILADELPHIA, PA. 
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Paragraphic reviews of current issues from 
the house organ field, classified for 


convenient 


reference. 


Manufacturer. 


The N. C. R. (The National Cash Register Company) issued 
a “prosperity number” in which were reproduced a number of 
newspaper clippings heralding a substantial improvement n 
business all over the country 

A budget of Scotch jokes comprises the Christmas issue of 
Common Sense (Corlies, Macy & Company. Inc.) Our Cal 
donian friends have a rich sense of humor and it sparkles with 
the quaint phraseology of the Scots. 

ce WW Morgan, Rochester, N. Y., contributed “One of the 
Hardest Sales I Ever Made”’ to The Typebar (L. C. Smith & 
Bros. Typewriter, Inc.) He told of the successive steps which 


were necessary to break down an unusual array of sales re- 
sistance 

‘Making Up the Office Budget,’”’ in The Office Economist (Art 
Metal Construction Company) showed the procedure in budget- 
ing salaries, office supplies, equipment and repairs “How the 
Medical Libraries Operate’’ indicates the extensive filing equip- 
ment needed in such institutions 

An unusual number of attractive window displays and in 
Stallations of office furniture and filing equipment were shown 


(The 
appreciate 
advertising 


Globe-Wernicke 
the value of 
department 

Miller-Bryant-Pierce Company) told 


in Globe-Wernicke Doings 
The company’s dealers 
the manufacturer's 

Typing Tips (The 


Company) 
photographs to 


‘Why 


Coupon Books Pay.’ It was written from the standpoint of 
the user and showed the many advantages of securing type- 
writer ribbons and carbon paper from a reliable dealer who 
issues coupon books Some apt illustrations accompanied the 
article 

The Edgewater Bug (Edgewater Paper Company) commented 
on the post office ruling permitting parcel post shipments to be 
sealed, if a printed notice to the postmaster be attached to the 
parcel, authorizing opening for postal inspection This notice 
is printed on the gummed tape by the Edgewater Paper 
Company 

The Royal Standard (Royal Typewriter Company, Inc.) printed 
What Does the Roller Escapement Really Mean?” This was 
written by Edward B. Hess, investor of the Royal typewriter 
ind a vice president of the corporation. The article explained 


the part played by the roller escapement in the easy operation 
of the typewriter 
Th Security Salesman (Steel Equipment Corporation) re 


printed a letter written by President Coolidge to Hobart J 











Shanley That stationer of Burlington, Vt had celebrated the 
fiftieth anniversary of the business and the president con 
gratulated him on thos many years of constructive service 
to his community 

‘Play Outdoor Sports Outside,’’ said the Faultless Bulletir 
(Stationers Loose Leaf Company) The article decried ‘indoor 
salesmanship” for the outside salesman, showing that during 
the business day his harvest lies away from the store Be | 
ind doing, therefore, and let detail work at the desk wait 
the end of the day, when selling opportunities are ended 

The Duplex Onvelope Company, 15-21 South Market street, 
Chicago, [ll., has instituted The Duplex Postal Advisor This 
concerns itself with postal regulations and rulings affecting di 
rect mail matter, mailing lists, etc. Timely information provided 
by the Post Office Department is digested and condensed so 
that the mailer can master the matter presented in short time 

The Y and E’ Idea (Yawman and Erbe Manufacturing 
Company) made a graphic presentation of the structural fea- 
tures of Fire Wall” filing cabinets which give enhanced pro- 
tection against fire The ‘“steel-plus-asbestos’’ construction is 
the most important feature Other elements of design bring 
1dded fety for correspondence filed in the Fire Wall’ cab- 

‘They Fishing Now for Volume,” says an article in Busi- 
ness (Burroughs Addi Machine Company) narrating the story 
of the G cester fishe n A paragraph in the story means 
r h to the stationer One of the by products of the dominant 
Gloucester industry fish glue, which comes to the stationer 
ill dolled up in attractive packages ready) do the stich 
for his istomers 

Waste skets (“hr tmas presents were iggested by The 
Macey Monthly (The Ma Company) as inexpensive Christ 
mas gifts The Macs line includes some practical items for 
this trade The suggestior when carried t. should lay the 
foundation for future i of magnitude In holidays to follow 
folks wil bough vas baskets at Christma from the con 
nercial stationer ma De ustomers for a esk t be inst eG 
n th me 
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eT t ping “ that of the ed ! Lamp W 
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Stretch Your Ink Dollars 


USE 
Eclipse Pneumatic Inkwells 


NK lasts longer in these wells. 
principle that distinguishes them from all others 
not only enables to get ink even to the last 
few drops but also prevents wasteful evaporation. 
Neither is there any excess ink to be drained 
from the pen or to cause other annoyance. These 
features make each dollar spent on ink go farther. 
See the smart styles at your stationers. 
Or write us for catalog. 
Dealers: Ask for good offer. 
GENERAL ECLIPSE CO., Dept. a, DANIELSON, CONN, 


The pneumatic 


one 














fastens all papers 
securely, without 
pins, clips 
or staples. 


THE BUMP PAPER FASTENER CO. 


LaCrosse, Wisconsin 


Seymour-Conover Co., 350 Broadway, N. Y. City 
Eastern Representative 
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SATELLITE 
Its SERVICE Sells 





Adjustable Table Company 


Grand Rapids, Michigan 

















ci: 
¥ PROOF or : 
CONFIDENCE? 


The more specialized the 
service, the more difficult 
is it to prove the quality. 
To attain a certain result 
with a typewriter ribbon or a 
carbon sheet, many details of 
manufacture and packing, each 

in itself complicated, are involved. 

Serving your customers well 

requires the investment of time 

and trouble on your part and the 
assurance that your source of supply 
is trustworthy and co-operative. 

Union Ribbons and Carbons are de- 
pendable. While we don’t make frantic 
claims for their wearing quality, we do 

believe they compare well with any other 
brand, in extent and quality of service. 





WE SOLICIT YOUR INQUIRY 


Union Ribbon & Carbon Co. 


Front & Laurel Sts. PHILADELPHIA, PA B, 
FSX 
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The Macey Monthly (The Macey Company) published a full 
explanation of the Macey perpetual index system. The initial 
installation is based on a set of A-Z guides, which are divided 
and subdivided indefinitely as the file grows. 

The Dittogram (Ditto, Inc.) reported a speed accomplish- 
ment in the Ditto department of a customer. Working on 
sheets 5x12 inches, sixteen-pound substance, he ran an aver- 
age of 680 copies an hour. The job comprised five copies of 
each form, running these from 1,224 master copies. Some 
operators have done up to 750 copies an hour, but then there 
were more impressions from each master. The time consumed 
in changing master copies determines the actual running time 

“Unwise Competition,’’ by A. F. Rend, was an important 
contribution in The Coach (published co-operatively by the 
Boorum & Pease Company, Eberhard Faber, C. Howard Hunt 
Pen Company and Sanford Manufacturing Company). It de- 
picted the senselessness—and profit losses—of cut-throat com- 
petition. The ‘“‘cut-price raid’’ is shown in its various angles, 
and the topic of price maintenance has its place. The article 
suggests the proper procedure for the merchant who meets un 
wise competition. 

Association. 

The new regional plan of the National Association of Sta 
tioners, Office Outfitters and Manufacturers was described in 
Tobasco (Southern Division of the association). John M 
Cooper, president of the Southern division, is planning a meet- 
ing at Charlotte, N. C., in April, when the Southern division 
wili be organized into District No. 4 of the national association 
and then turned over to Regional Governor Saltzman ‘in due 
and ancient form.” 

Distributor. 

“What Are You Doing to Share This Prosperity?” asked The 
Typewriter and Adding Machine News (Reliable Typewriter & 
Adding Machine Corporation). The article showed that busi- 
ness is entering a period of increased activity, which will 
necessitate the installation of large quantities of office ma- 
chinery. Dealers were shown how they can reap their share of 
this business harvest. 

Dealer. 

No. 21 of Boletin Geral (Casa Pratt, Rio de Janeiro) features 
the activities of this organization throughout Brazil. The 
cover depicts two smiling salesmen gathering in orders for 
Remington typewriters and National cash registers. 

An adroit appeal to the file executive was contained in ‘“The 
Heart of Your Filing Problem,’’ published in Office Chatter 
(Koch Bros.). It introduced the booklet, ‘‘Five Basic Methods 
of Filing,"’ which was offered free to interested individuals. 

The Blank Book News (The Columbus Blank Book Manu 
facturing Company) asked ‘‘Where Is the Jumping Off Place?’ 
It listed prominent Americans of seventy years or over who 
are still active in business, and evidently not yet ready to 
give up active participation in affairs 

“Over and Back” in Common Sense (Corlies, Macy & Com- 
pany, Inc.), was an abbreviated log of a tour of Europe. The 
trip going and coming was made on British ships, and the 
writer of the log doesn’t drink. Many would consider this 
circumstance a shameful waste of opportunity. 

Quality (Clarke & Courts) discussed “‘The Only Way,” which 
was characterized as the climb upward. The reader is admon- 
ished to set a high goal and strive ever to reach it. Retrogres- 
sion is fatal. Quality is an attractive house organ, made up 
in magazine style, with display advertisements facing reading 
pages. Nationally-advertised stationery lines are featured. 

The Shepard Staff (The Henry O. Shepard Company) dis- 
coursed “On the Virtue of Early Rising.””’ The writer found 
that it is best to plan the day and line up the work before eight 
o'clock in the morning. Things started then have a good chance 
of being completed on time, and are well under way when the 
usual interruptions of mid-morning creep in on the desk man. 

“What Makes Men Work Hard?" was asked and answered in 
The Blank Book News (The Columbus Blank Book Manufac- 
turing Company). Men put forth extra effort to be able to 
enjoy the luxuries and superfluities of life. The American 
workman is situated better than his fellow abroad, for average 
effort provides the necessities in the United States. A _ spurt 
brings the luxuries. Abroad it is hard work to provide the 
necessities. 

Internal. 

W. H. Burns, “F & E” distributor in Wyoming, contributed 
a discourse on not keeping one's eggs in a single basket to The 
Sales Force (Hedman Manufacturing Company). The article 
cited an instance in which adroitness saved an order. 

Burroughs quota folk have been working to seduce the com- 
pany to furnish a Christmas turkey for the various salesmen’s 
families. Some very effective illustrations and text have been 
printed in the Burroughs Bulletin to record the progress of the 
“oven bird’’ contest. 

A history of the lead pencil was printed in The Eagle News 
(The Eagle Lead Pencil Company). The modern pencil dates 
back about 150 years. Before that time graphite was sawed 
into strips and used for writing. Prior to that metallic lead 
was used by some. The Italians alloyed their lead with tin. 

“Hubby Doesn't Always Sign the Checks” was written for 
the Protectograph Weekly by C. F. Mock, New Orleans. He 
showed how it pays to play to the wife of the small merchant. 
An incident was narrated in which a check writer was sold to 
the wife of a hooch maker, who at that moment was being 
taken away by the prohibition authorities. 

The Protectograph Weekly Bulletin (Todd _ Protectograph 
Company) printed an address made by Victor Holland to the 
Detroit sales organization. ‘‘Thoroughbreds’”’ was particularly 
apt, as it featured by indirection a prominent model of the 
Protectograph. The incident about which the talk revolved 
was a wartime address by a British commander, who urged 
newly-commissioned officers to be thoroughbreds in every act 
and action. 

A novel idea was expressed in The “Y and E” News (Yaw- 
man and Erbe Manufacturing Company). It was based on a 
Briggs cartoon portraying that “grand and glorious feeling” 
which comes from a cordial welcome in a new location. The 
News suggested that as older employees have contact with new- 
comers, they give them a cordial greeting. To back up the 
idea, names and department connections of several new work- 
ers were printed. 
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poate it reasonable to assume that 
desks built for specific needs will 
appeal to the good judgment of your 
customers. This may be partly re- — : 
sponsible for the popularity of Bentley BENTLEY & GERWIG 


ES as ; FURNITURE COMPANY 
& Gerwig desks wherever the bette1 PARKERSBURG, W. VA. 


quality but moderately priced desks — 
are in demand. Our catalog is sent 
free on request. 


/mperial 


The Medium Priced Line of Good Quality 


VERTICAL TRANSFER CASES 


Made of basswood. Lock corner construction. 
Heavy cardboard cover. 24 inches long outside. 








HI 




















Send along a trial order today 


Imperial Methods Co. 


Forest or . : Illinois 


E. L. SIRUS E. P. GOLD E. V. BOGART F. W. CONNOR 
New York Los Angeles Atlanta Chicago 
















202 OFFICE APPLIANCES January, 1925 








A Calculator Desk 
Of Supreme Merit 





Ordinary desks or tables, as a 
class, do not suit the calculator 
operator. To facilitate the work 
; of the employee it is essential 
WRITING Be that the machine be so placed as 
= to insure the greatest physical 
ease and comfort to the operator. 


wih 


The ever increasing use of cal- 
culating machines enlarges the 
market for special desks. After 
careful study of this market, 
Furnas offers a remarkably effi- 

















cient desk for this use. Two 

he New Adhesiv ; oh 
T , vee . — styles are available—with draw- 
Liqui-Stick rae hes goeved er and without. If you haven't | 
banks and busi- catalog No. 4, better write for it 

ness the world today | 








over use Sanford’s 
products eaclu- 
sively, year after 


Pe TP i year, because they 
ISANFORDS || are the best that 
LiQuI-STICK _} money can buy. 








FURNAS 


9 FURNITURE CO. 
, Indianapolis 
Ind. 








CHICAGO NEW YORK 

















THE DESKS 


QUALITY DESKS AT A FAIR PRICE 


has a proposition for a live wire sales 
representative in each city and com- 
munity, which we will gladly explain 
to responsible inquirers. 


Our products are of very excellent 
quality and cover every requirement 
in ribbons and carbons and a very 
wide range of competitive conditions. 





Quar. Oak—Mahogany—Walnut 


A Line which has both QUALITY and Individuality, man- 
ufactured with the best of care. 

We carry a large variety of finished and unfinished stock 
which enables us to fill every requirement. 


| Central Manufacturing Co. 
| 454-456 Armour Street 
1884 CHICAGO 1924 
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You get best service from the specialist 
—we specialize in Desk Pads 


Ninety styles, stiff, flexible or semi-flexible backs, 
three sizes: 1944x24%, 124%x19% and 244x384. Also 
Glass Desk Pads, Work Distributors, Boardclips, 
Adjustable Desk Pad Corners, Special Binders, etc. 


Card Index Cabinets, black 
cloth covered throughout 4” 
lock-cornered wood frames, 
with ELSANE Patented two- 
rod follow blocks: for 3x5, 
4x6 and 5x8 cards in 1, 2, 3, 4 
and 6 drawers. 

Also letter and legal cabi- 
nets in 3, 6 and 12 drawers. 


SAINBERG & COMPANY, Inc. 


77-79 East 130th Street, New York, N. Y. 


ROSANEY 

















The STANDARD 
DAILY MEMORANDUM 
CALENDAR 


is now manufactured exclusively by us as 
we have purchased the rights and interest 
from Edward Kimpton Co., Inc. If you 
cannot secure it from your wholesaler, 
write us. 


1925 Calendars are now ready for shipment. 
Your orders will receive immediate atiention 


The Jersey City Printing Co. 


Jersey City, New Jersey 
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pages of this book. The catalogue is very comprehensive, and 
unusually complete in its specifications. A distinctive feature 
is showing the type styles for made-to-order rubber stamps in 
a purple ink, simulating the impressions from a rubber stamp. 
This gives the intending purchaser a better idea of how his 
stamp will look when printed than is possible when the type 
styles are shown in black. Judging by this catalogue, the 
stationery users within the trading range of the Democrat 
Printing & Lithographing Company have been educated to high 
standards of quality. 

From The Columbus Blank Book Manufacturing Company 
Columbus, Ohio, comes a folder in colors featuring Art Metal 
steel transfer cases. A complete presentation of the subject 
is made briefly. with excellent illustrations. 

Direct Mail. 

The National Blank Book Company, Holyoke, Mass., sent the 
trade a letter featuring a sales plan that dealers can apply to 
boost the sales of loose leaf binders and sheets. All necessary 
materials were supplied on request. The advertising matter 
furnished synchronized with an advertisement appearing in a 
national weekly. 

A mailing by The Weis Manufacturing Company, Monroe 
Mich., stressed the sales-compelling power of national adver- 
tising to develop business for the opening of the year. The 
letter offered to send suitable printed matter to enable the 
dealer to tie his store to the national display advertising done 
by The Weis Manufacturing Company 

A four-page letter from The Wabash Cabinet Company an- 
nouncing its new No. 15 catalogue of “‘Supreme Quality” filing 
supplies makes a telling appeal to the dealer’s sales sense. It 
is given unusual interest by the simulation of a Wabash guide 
tab in the lower right hand corner of the first page. The index 
reads, ‘‘Look Inside,."’ and but few can resist the invitation. 

The Safeguard Account Company, 11 South La Salle street, 
Chicago, IL, dispatched a mailing covering its income tax 
record. This is made for the average business man and permits 
him to keep his personal records so that the figures are all 
available when he files his report with the Federal government 
There is a place for every detail, so that the user is not apt 
to overlook any entries that contribute to the preparation of 
his schedule 

Accessory Advertising Matter. 

Within a month or so members of the National Association 
of Stationers, Office Outfitters and Manufacturers will be pro- 
vided with decalcomania transfers of the association’s emblem 
This is for use on show windows. It affords members an op- 
portunity to identify their store in the minds of passers-by 
with their afiliation with the national association 

Dealers handling ‘‘Security’’ steel office furniture are fur- 
nished by the Steel Equipment Corporation, Avenel. N. J., with 
emphatic signs for window and store display use. 


Price Revisions. 

The Wabash Cabinet Company, Wabash, Ind., has distributed 
a new price list effective December 1 

The Toledo Metal Furniture Company, Toledo, Ohio, has cir- 
culated a new price list. No. 625, effective December 10 

The Western Furniture Company, Blair avenue and Palm 
street, St. Louis, Mo., has circulated a price list applying to 
Catalogue No. 32 

The Heinn Company, 348 Florida street, Milwaukee, Wis., 
has promulgated price revisions on its ring cover and mem- 
orandum cover lines 


Grist of Selling Ideas. 

Personal Efficiency, published by LaSalle Extension Univer- 
sity. Michigan avenue at Forty-first street, Chicago, has com- 
piled “One Hundred and One Ideas on Selling’’ from various 
sources. A number of plans adaptable to the stationery busi- 
ness are included Readers may secure a copy from the pub- 
lisher without charge, upon request. 





Typewriters in Austria. 








Information from Assistant Trade Commissioner 

Prentice M. Terry, Vienna, in Special Circular 

of the Specialties Division of the Bureau of 
Foreign and Domestic Commerce. 

There are three typewriter factories in Austria at the present 
time, the “‘Courier,”’ the “‘Amata,”’ and the ‘“‘Unda’’ companies 
The “Courier” plant turns out approximately 400 typewriters 
annually. The output of the other factories cannot be ascer- 
tained, as they have begun work but recently. Austria pur- 
chases about 10,000 typewriting machines each year and is 
therefore dependent largely upon imports for its supplies. 

The larger European typewriter manufacturers maintain 
their own branch offices in Vienna, while the American manu- 
facturers are represented by dealers They buy from manu- 
facturers direct, making advance payments, and paying the 
balance against shipping documents. 

Entry Ports of Imported Typewriters. 

As a rule the American manufacturers ship their type 
writers via Hamburg, though recently on account of the high 
railroad rates in Germany, some shipments have been made 
via Trieste. In normal times the expense of shipping a type 
writing machine from New York to Vienna via Hamburg is 
$3.57, and via Trieste $4.57 

The two leading American machines on the market in Vienna 
are sold on the installment plan, as well as for cash The 
price is fixed in actual dollars or in Austrian crowns at the 
official rate of exchange on the day of payment. If the in 
stallment plan is used the purchaser usually pays down one 
fourth of the purchase price and the remainder in three t 
twelve monthly installments In this case interest is charged 
or the machines are sold at a higher price. 

Stock and Repair Shops. 

The two companies which sell leading typewriters each 
maintain a stock of several hundred machines. Both have 
trained mechanics in their workshops who are capable of 
repairing their typewriters. One of the firms has a total of 
fifty employees in its Vienna office, while the other employs 
sixty-seven These companies have their representatives in 
six different towns in Austria: St. Poelton, Linz, Salzburg 
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QUALIFIED 
Adding Ma: 


Instead of the 
average 200 foot 
length of ordi- 





















JOUR letterheads and busi- nary rolls we 
Y ness cards are your press Guarantee 
agents—your advanced guard. oa cet in every 
For the integrity and financial oll thereby 
standing of your organization giving you~ 


is reflected in your stationery, 
cards, etc. 

We know that the fate of your 
letters lies in a measure at the 
mercy of the engraver’s skill. 
3ut copper and steel plate en- 
graving with all its kinks and 
turns is no mystery to us. We 
have learned the knack of do- 
ing better work well. 

Let us send you an estimate on 
your next stationery order 


The American Embossing Co 


192-9 Seneca Street BUFFALO, N. Y. CENTRAL PAPER ©C. gs 


Menasha ~ Wisconsin 




















DIEMER Old Hampshire 
PRODUCTS Typewriter Papers 


for 
SATISFACTION If you would like to see a sample book 
and of a complete and worth while line of 
typewriter papers, write for the 
SERVICE 





Old Hampshire Typewriter Book 


ENVELOPES for filing, 





mailing and _ carrying aad without delay. 

purposes, in RED ROPE | “Zed Two new medium-grade numbers have 

and JUTE, for flat or been added in five different weights as 

folded papers i tao =: well as other changes made which we 
epee aye aa, believe will be of interest to you and 

metal end filing boxes which keeps the Old Hampshire Line 

The illustrations show ever in the ranks of Quality and Pro- 





r 6th gressiveness. 
a tew of the designs 


carried in stock Write us for full information. We 


: will be glad to serve you. 
Samples furnished on 
FINE STATIONERY DEPARTMENT 





request 
i 


JOHN F. DIEMER COMPANY Hampshire Paper Co. 
Sevetee Rammyeane Se. 1c Houth Hadley Falls, Mass. | 








SEND FOR CATALOG NO. 30 
Est. 1869 






































Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store. 
Every item is durably built for a long life of service. We 
manufacture all sorts of card and fibre board stationers’ 


lalties: 
arren Transfer Cases Card Index Trays 
Index Storage Cases Stationery Cabinets 
Hole Boxes Document Storage Cases 
Filing Boxes Transfer Cases 

(cloth or paper covered) (Invoice, letter and Cap 
Tubes Sizes) 
Paper Boxes Clip 


Check the list and let us replenish your stock of these 
goods. We shall be glad to send you catalog and full 
particulars. 


Advance Paper Box Co. 
2727 Franklin Avenue ST. LOUIS, MO. 











7 CORAL PEE Cee 


VICTORY STAMP PADS ARE QUALITY 
PADS 


Made of the best material and inked with Pure 
Rubber Stamp Ink. These pads are not surpassed 
by any other, and are made in the following Col- 
ors: Red, Black, Blue, Violet and Green. 
Sizes 

....Dimensions.. er 

Dimensions. meer 4° x) 4 

No. 1 Dimensions.... 234x444 
No. 2 Dimensions........... .3%4x6%4 
No. 3 Dimensions ee 
No. 4 Dimensions............4 x9 


Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 
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Chicago Glass Desk Pad: Raised. 


Plate Glass Tops fr Desks 


Plate Glass Tops are furnished in any size accord- 

ing to specifications, and with either square or bev- 
eled edges. The glass is approximately 4” thick and 
highly polished, thus presenting a smooth, hard and 
even surface for writing. No modern office should be 
without the use of these tops 


The Chicago Glass Desk Pad is indispensable to the 

busy office executive as it affords a place to keep 
memoranda, lists and other data in orderly arrangement 
under the glass, always visible for ready reference. 
Sizes: 18x24 and 20x36 inches 


Plate Glass Letter Trays and Window Ventilators 


belong to our other specialties which we manu- 
facture for office use. They offer many advantages 
and our descriptive folder will furnish complete infor- 


mation as to sizes and prices. 


The Chicago Mirror & Art Glass Co. 
216-224 N. Clinton St. Chicago, III. 
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Graz and Villach, and also distribute to the Balkan states 
During 1923 one of them sold 450 per cent more machines than 
in 1922, as business was brisk until the end of December. Dur 
ing the first half of January, 1924, it was slack, owing to in- 
ventory taking. The prospects for 1924 are believed to be very 
tavorable 
German Competition. 
Germany has offerel keen competition to the American ma- 
chines in the great difference in price; during the first half of 
1923 the German typewriters were selling at one-third the 
rice of the American machines Recently the situation has 
changed greatly in favor of American makes The compe 
tition among the American machines is lively, sin some 
Americans firms allow greater discounts on their base prices, 
ower than the selling price demanded for other 


whicl ire 
mac ‘ 


Trade Statistics from Overseas. 


Imports | Va 


Share o 


atements of 
Suggesting 


(Juantative St 


ious Countri 


es 





States in Certain Exports Listed Here 
stracted from Commerce Report 
Argentina. 
America continues to hold a substantial lead in supplying 
typewriters, the imports for the period January 1 to October 
; 1924 being 997 ises from the United States, 287 from 
and 51 cases from other sources Other typical im 
ports during the same period were adding machines, of which 
he ted States pped ninety-two cases and all other 
source tour cases 
Imports for the p od August 22 to September 21, 1924 
icate the importan of American products in this country’s 





race Included in the customs house figures are 702 cases 
of American typewriters, and 238 cases of German typewriters 
Adding and calculating machines were 118 cases of Americar 
products and one from another country 

Australia. 

Tot mports for the fiscal years [beg ling July d 
cate Typewriters—(1921-22) £116,278 (1922-23) £ 742 
Writing and typewriting paper—(1921-22) £348,399; (1922-23) 
‘ 664 

Im} from the I — States during the same periods 
Addir uw comp achines—(1921-22) [not recorded sep 
iratel) (1922-23) £45 15 Cash registers—(1921-22) [not ré 
cor separately]; (1922 10,423 Typewriters—(192 2) 
not } orded separately]; 23) £84,926 

Pens and pencils—(1921-22) [not recorded separately (1922 
23) £64,441 Playing cards—(1921-22) £9,459; (1922-23) £12 
RF Writing and typewriting paper—(1921-22) £16,634; (1922 
23) £1 bit 

Brazil. 

Dut August 1°24, a total of 692 typewriters wer nm rte 
Oo 681 car ym the United States and eleve r 
Ge r 

Shanghai, China. 

Im} of writing paper into Shanghai the first six months 
f 19 were 14,75 piculs, valued at 226,114 Haikwan taels 
Gert ranked Great Britain, Ital ind the United 
Sta ere Germany) chief competitors supply of type 
writ paper 

Hungary. 

Con rative figut on imports from the United States f 
1ddins ichines registers and typewriters for the irs 
ndicat (1922) t e metric tons; (1 ) fteen metr 

Mexico. 

n I f Mexic« rom the United State Adding an 

lating machine 122) 801 machines DP $84,568; (19 
machines D $75,926 Typewriters-—(192 8, 6 n I s 
$499 (1922) & . = hines @ $435.17 

Uruguay. 
s from Se] mber 22 to October 21 lude« 4 ses 
ers fror he T nited States nd fort. fron } y y 
Venezuela. 
to Venezuela |! eadir I ‘ 

or tal (1921) ten tor » 149.290 |} 

t 89.979 hbolivar Tvpewriters from the 

T States ton a l 108 bolivars $4 +b) 

22) 0,344 bolivar 19.168 T t 

ma , on @ ) } t ‘ , 
The dolla , } nts 
é ~ re the declar ext f 
\ reported | ! t of Cor 
T ” l he I i 
r eas I t 
Examination for Junior in Trade Mark Division 
S Ser ( . 
ai , 
de 
i T ! ‘ 
I ve 
trade-mar 7 
? is T 4 
inve 
ir I t 
hrougl 
¢ exar 
le to ar 
‘ ted on sin d 
tion. histor S 
histor’ , 
eler principles 
I rT I r La 


Commerce Department on Foreign Credit Reports. 
nd credit agen: re tl 


the Ar 


Ly 
or for 


P 


LIANCE 


207 





Now Manufactured by 


3700-3703 Wentworth Avenue 
Chicago, III. 


Ingento Cutters 


for CARD AND PAPER CUTTING 





Formerly made by BURKE & JAMES, Inc. Chicago, Ill. 


IDEAL SCHOOL SUPPLY CO. 











coerceste 


users ttsers 


MANUFACTURE 
SEALS 
STENCILS 

BADGES 
RUBBER@STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 


BRASS SIGNS 


ETC 


F ! OR. SALES 
wax etas 


eTee. sTAmre 





eseocte 






EYER sent 


108 & Dtagvonr St 


reon( woener 1963 


worms 





ted 


MEYE! & ENTH 


STORE:108 N.DEARBORN ST. 





CHICAGO 5 







@ 
S 





| __ FACTORY:24 to 30 So. Jefferson St. . 
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2; 
WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 


oe. 


a ae 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
, New York 
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The man who wants a desk 
wants a cuspidor | 


—if not every time, at least often 
enough so it pays your salesmen to 
suggest it along with other “desk 
accessories.” 


The AMCOIN line gives you 86 
neat, practical designs in nickel- 
plated or polished brass. Finest ma- 
terial and workmanship. 


The FAVORITE 
(see illustration) is 
a ready seller for 
offices, hotels, or 
homes. Two sizes, 
10 in. or 8% in. 
diameter. Either 
size in polished brass 


or nickel - plated 
finish. No, 1280 





W rite for the Aldrich Cuspider Catalogue 


Aldrich Mfg. Co., Inc. 


57 Illinois St. BUFFALO, N. Y. 
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cording to A. S. Hillyer, chief of the commercial intelligence 
division, Department of Commerce, who has just completed a 
pamphlet upon the “Sources of Foreign Credit Information,”’ 
for the use of exporters. Mr. Hillyer says that while applica- 
tion to banking concerns in foreign countries for credit data 
may bring the desired information, more complete results will 
be obtained if such inquiries are directed through banks in this 
country which are engaged in foreign exchange transactions. 
In his opinion, with such ample and trustworthy materia! as 
has been compiled at hand, it should be possible to rate the 
buyer in Sydney, Australia, or any other foreign market, with 
the same care and precision as the merchant located in Lan- 
sing, Mich 

Business standards vary from country to country, observes 
Mr. Hillyer, citing as an instance the different attitudes to- 
wards the honoring of negotiable instruments. Failure to meet 
a draft is a prelude to bankruptcy in one country, and in an- 
other a matter of convenience. In Japan, says the pamphlet 
credit information has always been difficult to obtain because 
of the peculiarities of the Japanese language, customs and 
laws, and is particularly so now in Tokyo and Yokohama since 
the earthquake of September, 1923. In Rumania there are no 
American banks or well known foreign commercial rating 
agencies to furnish credit data to American exporters, the 
only two sources in the kingdom through which such data can 
be procured being local chambers of commerce and banks. The 
exporter is accordingly advised, if possible, to obtain a detailed 
report from the firm itself with which he desires to do busi- 
ness relative to its past history, financial standing, resources, 
present status of business, and then check this information 
through all other sources available. In most countries the 
banks listed by Mr. Hillyer rarely make a charge to their 
clients for the information supplied, and even the fees of the 
credit agencies are usually nominal, one Damascus agency 
offering ‘‘a detailed, confidential report’ for less than $1.00 

The pamphlet is compiled from information obtained in for- 
eign markets by representatives of the Departments of State 
and Commerce, and lists banks throughout the world, Canada 
European countries, Asia, Oceania and Africa, chambers of 
commerce, credit and mercantile agencies. It is issued as Trade 
Information Bulletin No. 292, and may be obtained upon re- 
quest to the Department of Commerce in Washington or upon 
application to any of the department’s offfces in various cities 
of the United States 


Germany Campaigns to Increase Exports. 

It is now clear that the present German government is spar- 
ing no pains to assist German export trade in every particular 
and to improve the national foreign trade balance, Trade Com- 
missioner Miller, Berlin, reports to the Department of Com- 
merce. A campaign for increasing German sales abroad is now 
under way, he says, and the government is aiding by increas- 
ing credits, cutting freight rates and communication charges 
reducing onerous taxation, lowering the discount rate on for- 
eign bills, negotiating new commercial treaties, reorganizing 
the consular and diplomatic services and establishing closer 
relations with German chambers of commerce in foreign coun- 
tries. Private firms are coming into line. The gold discount 
bank has reduced its rate to eight per cent; the Ruhr Coal 
Syndicate dropped its prices on October 1 by ten per cent. The 
Nitrogen Syndicate has reduced its prices to twenty per cent 
below pre-war, while the Potash Syndicate, after its agreement 
with French producers, announces a more liberal discount pol- 
icy to small customers in foreign countries. The government 
is attempting to see that, with an increase in the purchase of 
foreign supplies which will accompany the granting of credits 
to German industry, the export trade keeps pace with imports 
and even exceeds them 

The action of the Reichbank in reducing its discount rate is 
a great help to exporters, Mr. Miller states “They are now 
able to take customers’ drafts in payment for German goods 
shipped to leading foreign countries and discount these drafts 
with the Reichbank at the same rate which prevails in the 
country on which the bills are drawn, provided the rate does 
not fall below five per cent. Currency interest rates on the 
domestic market are now fifteen per cent per annum for time 
money, so that the exporter has a big advantage over the 
merchant who is selling to domestic buyers only. 

“At the present time the German government is holding out 
special favors in the exploitation of the large German market 
as a means for similar concessions from other important coun- 
tries. Commercial arbitration tribunals for settling disputes out 
of court have been established for trade with Czechoslovakia 
and Switzerland. 

“The functions of these,”’ he continues, “have been taken over 
by a central board which simplifies the procedure necessary to 
obtain government export permits. There still remains a list 
of articles whose export is prohibited, except under license, 
but the present tendency is to reduce this list. On the whole 
everything is now being done by the government to favor the 
speedy shipment of German goods abroad, while on the other 
hand the wall of import restrictions against foreign goods is 
stoutly maintained. Prospects are that no large breaches will 
be made until a high protective tariff has been put into effect 

“One of the methods the government is now employing to 
stimulate sales of German goods abroad,”’ concludes Miller, ‘‘is 
the enlargement of German chambers of commerce in foreign 
countries. A convention of these chambers of commerce was 
held at one of the largest Berlin hotels September 23-25. Dele- 
gates from all over the world were present. The Reichs Presi- 
dent, Chancellor Marx and Foreign Minister Stressmann wel 
comed the delegates.”’ 


“Y and E” Production Department Wins Trophy. 

The production department of the Yawman and Erbe 
Manufacturing Company won the silver trophy for which 
the teams of the “Y and E” league contested in the recent 
baseball season. This loving cup is a season trophy, and 
must be won successively to become a_ permanent 


possession. 
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) Soft sal Pliable 
Pores for Ventilation 


IRVIN Sponge Rubber 
CHAIR CUSHIONS 


Comfortable — Cool — Durable — Sanitary 


Porous rubber, live, unmatched; taking the place 
4 of heretofore ‘‘best adapted’’ material: and serving 
Sizes 2 practical need almost unbelievingly ideal! 





5 
Colers 

Red, 

Blue, 
Green, 

_— PAPER FASTENING | 
—_— MACHINES 

tp SPONGE RUBBER 
[Dealers CHAIR CUSHIONS 
ame Be FLEXIBLE RUBBER 
— DESK PADS. | 
salon RUBBER INK-WELL 
atten STANDS 








A. H. IRVIN COMPANY, INC. / 
No. 1015 Chestnut Street, Philadelphia, Pa. “~ 


IDEAL TUBULAR STANDS 














Write for 
Circular 


IDEAL No. 2 
TYPEWRITER 
STAND 


26 11 hes. 


height 
ized on a level with 


Table top measures 16 by 14 inche 
Drop leaf 12 by 16 inches, hit 


table top. 


Fowler-Manson-Sherman Cycle Mfg. Co. 
William R. Manierre, Prop. 
1445-1455 W. AUSTIN AVE., CHICAGO 
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No. 550F 


ORPIN ,“ DESKS 


The dealer’s viewpoint commands a 
pleasing prospect of sales and profits in 
this popular line; prominent in the fore- 
ground, however, are strength and beauty 
in material, design and finish—prompt de- 
liveries, low rates to eastern points, to 
the Atlantic seaboard, the Gulf ports, and 
the Pacific coast. If there is a market 
for office and school desks in your local- 
ity, it is to your interest to write for full 
information 


Orpin Desk Company 


121 Medford St., Charlestown, Mass. 














No. 800—Oak, 
Mahogany or 
Walnut. 





GUNLOCKE CHAIRS 


Whether your trade extends among all classes of business men 
or is concentrated in a group whose wants are specialized the | 
GUNLOCKE line will fill your requirements wal. ‘Whee are 

over a hundred styles listed in our catalog. Let us send you a 


copy and explain our proposition. 


W. H. Gunlocke Chair Co., Wayland, N.Y. 














| 
| 
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DO YOU SELL 
TO BANKS? 


Your Bank Customers will not use 
advertising calendars and those made of 
paper do not fit in with their banking 










of cards that slip into the frame thru a 
slot in the side. 


No. 30 

Desk rooms. 

Cast The Banks are buying 

B 

4x5 ‘| [ Nove NOVEMBER } i PERPETUAL BRONZE CALENDARS 

Inches : Two of the most favored models are 
| 6s illustrated. Each is equipped with a set 


Order Your Samples Today 


Either Style Retails at 


i MURS 
al —- AH $12.00 


= a Write today fer catalogue and discounts. 








416 Orleans St. CHIC: AGO No. 32 Wall Brushed Bronze 9%4x11 Inches 











Blotter Baths and Copying Cloths are the 
standard, reliable equipment for the letter- i : 
press copying method. The bath is built so : ith see . ep 
as to eliminate any possibility of rust, musti- i wet a . 2s 
ness or mildew. The cloths are non- -raveling, C 
and chemically treated by a patent process 
& tc insure clear copies. Users of the letter- 

iy copying method are sticklers for abso- 

te accuracy and clear-cut results. Only the Ss 
best equipment satisfies them. oi 


Sold exclusively through dealers. ys 
Write for the Eureka Booklet. gee: ‘a 


The EUREKA Blotter Bath Co., *STSE-3496 South Wallace Stree 























Your Ink + These Cards and ee PROFITS 


Wiggins Patent Scored Cards printed in Printers everywhere are averaging a 50 

our shop and put up in neat Wearwell ow cent profit on these cards and cases. 
Lover Binder Cases will prove big money ou can get started at once towards this 
makers for you. big extra profit. Send for one of our three 


Filling an already established demand sample orders today! 


they practically sell on sight. Protected 
by Wearwell Cases, Wiggins Cards are WIGGINS 





























nee see OP always fresh and clean and a 
coy he tw ae Spee case with a smooth, straight edge. ere Peerless CARDS 
mont nmi is, therefore, no waste from spoilage. Book Form 
Trial Assortment Order pects! 
No.2—1200 “* 4 “ — §.00 1109 S. Wabash Ave. CHICAGO 705 Peoples Gas Bldg. 


Nes-20 "4" 1B ¥ :. Wiguine Penent Scoves Cards + nena peneeinien Caees 


Order Now direct from this Advertisement 
— = —_ = ——_ =a — 2 = ——_ 2 —_ 2 2 es 2 2 2" 2 








“Pelouze” Postal Scales 


HEY give the exact cost of postage in cents on all classes of mail 
matter and also the correct weight by ounces. We make a supe- 
rior line of Parcel Post Scales. 

MADE IN SEVERAL STYLES 


OS RFS OP PEC ET ee 4 Ibs. SS errr err ee 6 lbs. 
be or ccaeesenndd 214 Ibs. 8, es 4 lbs. 
DEED cncvesocstcoonses 2 sibs. EE, oc ccccccsnces 12 Ibs. 
a ee 1 Ib. Standard Beam ............. 2 Ibs. 
DE... dendanedbannees wan 1 Ib. Standard Beam .............. 4 lbs. 


SEND FOR POSTAL SCALE CATALOG 


Pelouze Manufacturing Co., Chicago 


National For sale by leading stationers everywhere 
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The increasing use of Steelgrip and Steelgrip The Original STEELGRIP 
Junior Paper Clips is a fitting tribute to their 
value as a recognized necessity in efficiently con- 
ducted offices. . 





Write today for an attractive window poster and counter - 
display card (in full color); alse for samples and prices. STEELGRIP Junior 


LL. D. VAN VALKENBURG CO., Holyoke, Mass., U. S. A. 








automatic closing inkwells 


. = Third Avenue New York, N. bal 















PRESTO 


are of recognized selling merit. The sim- 
plicity of the improved automatic closing 
device has a real appeal to the user be- 
cause it is very durable and long-lived. 
Sold at a price that represents a very 
reasonable investment consistent with 
the quality. These three models are al- 
ways in demand 

DEALERS, write for full information 
and prices. 


BACHRACH SPECIALTY CO. ( 














Letter trays and waste paper baskets, all 
izes, mail and tape baskets, space baskets, 
build up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
partitions, wire guards, etc. SPECIAL 


WIRE GOODS MADE TO ORDER. 





THE STEEL ENGRAVED BLANKS 

FOR BONDS AND STOCK CERTI- 
FICATES AND ALL PAPERS OF 
VALUE - THE BLANKS THAT 


LOOK LIKE REAL MONEY 








HAVE U EVER 


SEEN R COMPLETE 
LINE OF BASKETS 


PEERLESS SANITARY LINE 






Peerless Wire Goods Co. 


6 N. Michigan Ave. Chicago, Ill. 
FACTORY: LaFayette, Indiana 

















| 
| 
| 
| 
| 
| 
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| 
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THAT 


QUALITY 


PLEASES 


USERS 


. TT TTT 
REIMER 08 





FOUNTAIN PENS in BLACK---RED and MOTTLED RUBBER 
ALL SIZES in ALL MODERN DESIGNS 
PRICES THAT ASSURE GOOD PROFITS 
IMPRINT LINES A SPECIALTY 


ESTABLISHED 1884 


D. W. BEAUMEL & CO., Inc. 


Office and Factory: 17-27 Vandewater St., New York, N. Y, 





ceased 





HANSON 
Postal Scales 


Not cheap scales,—not toys,— but 
practical high-grade items such as 
readers of Office Appliances are 
always interested in. omey finished 
in filing-cabinet green, with brass 
platforms and glass-covered dials with 
nickel plated rims. Springs Guaran- 
teed for life,—in ‘writing. der from 
this ad orsend or circulars. 


No. 1509, ye Postal 

and Mdse., 30 
No. 1512, Jag Parcel 

Post, $7.50 

No. tt gS Parcel 


Post, 





Hanson Brothers Scale Co. 
Est. 1888 
539 N. Ada St., Chicago 


~ 








roo 


justable, moderate-priced, multiple hand punch, 
using round, slotted and other dies. 


Strongly built J. 
and will handle 












all varieties of Handsomely finished 


loose-leaf work 









$25 ———_ iP ‘ 


Sieber “Adjustable Hand Punch | 


The latest development in a really practical, ad- 


Self-sharpening dies are easy to 
adjust and lock in place. Send 
for illustrated circular showing 
dies te the manufacturers 


The Challenge 
Machinery Co 


1479 Fulton Street ~ 
Grand Haven, Mich. } 





SIGN — ae 





For printing signs, show cards, price tickets, etc. 


HANS H. HELLESO 


2444 Ainslie Street 
CHICAGO, ILLINOIS 





LABELED RUBBER STAMPS 


You will like this Labeled 
Feature! It will assist you 
in getting larger profits for 
the rubber stamp department. 
A Very Liberal Discount is 
offered to the Stationer. 
Write us Today. 









Yes! We make Cor- 
porate and Notarial 
Seals Too. 


Saale 


WoRDING LABELED HERE 


= Ss—- 





COLUMBIA STAMP WORKS 


Factory and General Office 


418-420 So. Dearborn Street, CHICAGO, ILLINOIS 








The O. K. Manufacturing Co. 


Sole Makers of 


WASHBURNE’S NEW IMPROVED 
O. K. PAPER FASTENERS 
SANITARY O. K. ERASERS 

RIES 0. K. LETTER OPENERS 


Write for descriptive literature and prices 


tHe ().. MANUFACTURING (0. 
OSWEGO,N.Y. U.S.A. 











The Slickest 


Ly _ Pens 
bon Uaaced YK Ever Made 
e. ) oe a3 


GLUCINUM 
PENS 


IMPRINT _ 
SPECIALISTS ~ 


The Turner & Harrison Pen Mfg. Co., Inc. 
FALCON PEN WORKS PHILADELPHIA, PA. 


Illastrated Catalog and New Discount List on Application 
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SUPERGRADE ||) TYPEWRITERS 
Remanufactured 

Confidence is our greatest asset. That extreme confidence in which 
we hold the typewriters we sell is of inestimable value to dealers. We 
know each machine that is shipped from this establishment is care- 
fully picked, inspected and tested. Because we have satisfactorily 
supplied their needs—remuneratively, too—these dealers have a grow- 


ing confidence and faith in every typewriter upon which is placed 
our guarantee. 




























































WHOLESALE ‘es , : : 
AND EXPORT Write for newest price list in which you will find the latest and 
Trede Merb salable numbers. 
UTECO UNITED TYPEWRITER EXCHANGE CO. 
Cable Address “UNITYPEXCO” Boston 
Select Roughs 137 High Street, BOSTON, MASS. 

ae a a ass ee Tae a ee WA, i SDDS 
KA b —_ ( E 
oy ? - —=S=> THE WONDER TYPE CiCance 
& ; KA ae : 
A Pp A le nN a by: : assures neat, clean typing 
b | b and carbon copies. Just apply 
2 ey with dauber and the type is 
& i cleaned instantly. Does not 
& Trademarks and Copyrights &% ae iat, 
2 seine 
3 ifficult and rejected cases specially solicited. N $ We furnish free advertising 
x ling indu ents made to secur K aids to our dealers. 
b Over 30 years’ active practice. Experienced, per 9 : ee 
Kn ntious service. Write for term Bow K Individual bottles to retail at 50c and 75c. Also 
b % pints, quarts and gallons. Liberal discounts to 
%  Specialty:—Typewriting and Adding Machines. Address ‘Ff dealers. Write us today. 
: ‘* —_——_ 
vy vy 
- Suite 33 N. U. Buildin THE CLAROTYPE COMPANY, Inc. 
4 E. G. SIGGERS " ‘Was hington, D.C. . ea 16-A Hudson St. ew York 


Mf rae wa SO ane ale So oto eae one one ta tae tae eae 
Ca hte tan ea ae tae tae Sa . . 
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THE RIGHT STAMP 
AT A FLASH 


Medearis Indexed prvonat 


Save your time ao 


If You Bind Your Own 


Loose Leaf Devices 














1a xe by mis- . - 1 Ai We can show you how to cut the cost 
= = = : x. INDEXED STAMP af aawe your special metals, at least 

» caabetal on um J = ae Whether or not you buy your Knock 
Down Metals from us, we want you 
to effect this saving, because we spe- 
cialize in the manufacture of Loose 
Leaf Metal Parts for the dealer who 





Any stamp-maker can supply you—or write us. 


Medearis Moulding Co., Winston-Salem, N.C., U.S. A. 











TAAL RANMA ARI 0 binds his own Loose Leaf Devices and 
therefore we want to co-operate with 
| ~ of resources and opportuni- the purchasers of metal parts. All 
ntensive ties results in more than or- of them. 
dinary success. In many 

eae & pmves os Ge We will gladly explain without cost 

eve O men difference between a truly bli ° t th t io 
ictiateh mem ‘ais uae or obligation to you the system we have 
whose achievements are mediocre. A careful reading of trade litera- devised to enable the dealer to make up 
ture, of advertisements, sales plans, and other subjects which are his special metals accurately and eco- 


met every day by men in positions very similar to your own, 
will increase your power toearn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way jt will in- 


crease your capacity for work and your earning power. The Tenacity 


Subecription price is $2.00 a year 


THE OFFICE APPLIANCE COMPANY Manufacturing Company, Inc. 


417 S. Dearborn Street, Chicago Reading, Cincinnati, Ohio 


nomically. 











ee 




















ee aE PT 











214 OFFICE APPLIANCES 





WANTED 
MEN WHO CAN SELL 


Capable high pressure experienced specialty sales- 
men all over the country to represent manufacturers 
of a brand new bank device of vital importance and 

roven salability. Must have a car and travel. 
Excellent remuneration assured to men of unques- 
tionable honesty, reputation and character. Refer- 
ences required and investigated. Write stating 
qualifications, age, past experience and territory 

referred. Salesmanager Room 66, 8 Beacon St., 

ton, Mass. 








The only 
brush that 
thoroughly 
cleans all parts 
“? o TYPEWRIT- 
« _ERS, OFFICE AP- 
fa PLIANCES AND DE- 
VICES, Typecieaning end 
made of stiff China Bristles. 
General cleaning end made of 
soft substantial Camel Hair. 
An attractive colored display 
ecard with each order. Big profit to 
dealers. Write for interesting prices. 


ARTHUR W. HAHN Dept. A 
Years of Brush Manufacturing E ence. 
195-201 Lafay Street, New » 









January, 1925 
























TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
Thempeon Record the hour and minute A. M. & 
One Piece 
P. M., firm name and character of the 
Bed Plate . - 
transaction—such as Received, Sent 













Out, Started, Finished, etc. 
MODEL A 
“Visible” Printing 
TIME STAMP 
rints on top of 

the paper. 
Write for Folder No. § 


THE THOMPSON TIME STAMP CO., Inc. 
108% Fulton St. New York, N. Y. 





MODEL B MODEL A 





Patented in U. 8. A. and Foreign Countries. 
Improvements Patented Separately 


Kobler Copyholder for Typewriters 
iC} 





Kobler & Co. 


INC. 
594 26th Street 


West New York, 
New Jersey 


or Kobier & Co. 
Zurich 6, 
Switzerland 











will be glad to send 
you free literature. 























SOLID BRASS 
SMOOTH LASTING FINISH 
WORK EASY 


Low cost and first guality have created a gratifying and increas- 





ing popularity, SPECIAL IMPRINTS round or square boxes and 


exclusive sale through stationers. 
Prompt factory shipments—any quantities 


TREIBER-CAHILL MFG. CO. 


818 Park Street Syracuse, N. Y. 





New Martinsville Line 


Stationers often consider 
glassware a “dead weight”— 
something that must be car- 
ried without profit. But NEW 
MARTINSVILLE _ glassware 
“comes across” and it is prof- 
itable. Expert workmanship, 
superior raw materials and methods, attention to 
details produce attractive sales compelling ar- 
ticles. NEW MARTINSVILLE dealers show re- 
sults that substantiate our claims. Write us—we 
will explain how glassware may be made profit- 
able to you. 


NEW MARTINSVILLE GLASS MFG. COMPANY 


NEW MARTINSVILLE, W. VA. 








—————-. 











COIT’S BALL-BEARING LETTERING PENS 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 








For School Thousands 
Students of 
ARTISTS Satisfied 
Salesmen Users 

Real Estate 
Agents 
Draughts- 

men Easy to 

Architects Make 

and with Coit 

Storekeepers Y Pen 

Manufactured by 


THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 








> DEALERS WANTED 
\ for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 


Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
26 Columbus Plac 








Brooklyn me we 
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BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
quires no expensive per- 
forated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as a 
full case of cards. 





When a card is with- 
drawn the others are 
not only held in place 
but are kept on the 
bottom of the holder 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


Improved Boehner Binder Co. 
142-144 Fox Street 
We manufacture Leather Novelties only and are not Engravers. 


Aurora, Illinois 











[MILLER TERRAND 


MILLER BROS 
tn BOWL POINTED 











MILLER BROS. 


MANUFACTURERS 


Meriden, Conn. 305 Broadway, N. Y. 
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Quick Sellers—Big Money Makers 


ORN “Instant”’ Desk 















*“ Handy Files 


r ne ‘ir pocket pages keep 
P ape in order but instantly 

senate indexed A to Z, 1 to 
31, or spe cially classified by 
elluloid cevered, removable in- 
de x tabs. 


Idea Books 


with pasteless pocket pages for 
news clippings, striking advts., 
ete The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 
Portrait, Snap Shot, Greeti 


Card, 
Memory, School Day —— Photo, 
Postcard, Autograph, Dise Record. 


Serap Books — eeuan Books 
Write for prices and special discounts. 


W. C. Horn, Bro. & Co, Es 200 5th Ave., New York 














col™ APP ~~ 
wk pi 











Dealers’ Sell Coin Wrappers! 
The “ Automatic” 
Is a fast seller—it's easy to handle— 
only one size to stock—it is best for all 


d wrapping. 
Red Windows give ease of visibility 


Write for Catalog of 


The CL.DOWNEY CO 


941-943 CLARK ST 
CINCINNATI, OHIO 








A GREAT SUCCESS 


INKgd The Magic Single Fluid 
ERADICATOR 


The Single Fluid Eradicator 











~ / Leaves No Stain 
Oh. reese Replaces the Old 
a 2 Bottle Method 
gs.) | 
, CREATES 


ADDED SALES 
GOOD PROFITS 
PLEASED PATRONS 


Cloth as 
well as paper 


=.INK-OUT 


R oves Ink 50c per Bottle, $5.00 per Doz. 'o Consumers 
iodine fruit « other stains hata + nay tape ~at venga Wes rc 
from paper, cloth etc. 


without injury to fabrics INK-OUT MFG. co. © ek 


TRINER 


ALL-STEEL 
Counting and Receiving Room 


SCALES 


are giving the same efficient 
service as the well known 
Triner Parcel Post Scale used 
daily in 52,000 U. S. Post 
Offic es. 






Write us your 
requirements 


TRINER SALES CO. 
53 W. Jackson Bivd. 
Chicago, illinois 








Specialty Salesmen 


find the Hush-A-Phone appeal- 








Hush-A-Phone Corp. 


19 Madison Ave., Suite 1338 New York 





ing in demonstration, and 
therefore readily sold. It 
makes the phone as private as 
a booth—the only successful 
phone silencer on the market 
— 
Executives rep taeannerta 
are ripe prospects. Write for booklet and state if 
interested in territory, aouiciivlag city or county 





DUPLICATOR INK 


Quality counts! You get 
the first order, the quality 
of the ink holds the customer. 


Dealers should carry a stock 
of our duplicator ink. 


Samples and Prices On Request 
Manufactured By 


PEERLESS INK CORPORATION 
437 Pearl Street New York 











fee Bi ee) ea 
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WHOSE GETTING WISER? 


Customers or Dealers? ) 


The turning point from 
wood and pressboard to 
meta! Office Files. More for the 
money with less depreciation 
and better inventory value. 

Curmanco Steel Station- 
ery Files, patented, have no 











Income Tax 


Returns made easy 


by the SAFEGUARD INCOME TAX RECORD 


| A complete record of your receipts and disburse- 
| ments. You merely add the columns and copy the 
totals on your Tax Return. Simple, accurate and 
reliable. Saves worry. Price $1.75 delivered. 
Money back if not satisfied. 














| Order now Size 9 = 3 x 18 inches substitute. Satisfied users 
everywhere. Inadrawer size 
| SAFEGUARD ACCOUNT COMPANY holds letter heads, carbon. copy paper, statements, invoices, short 
| one (sem le Resten envelopes, and supply box. Beautiful Olive Green Art Steel well 
| 11 8. La Baile St. 110 E. 42nd St. 13 Tremont St. worth retail price $4.00. Order sample today, $2.50, with further ; 


Ask us about Safeguard Ledgers, Cash Books, discounts and different sizes. Don't Delay. See This Staple Seller. 


| eS ee a nee CURRIER MFG. CO., ,i8t1,'%3 Minneapolis, Minn. 


Agents wanted: Write for particulars 
















































































MARKILO ENVELOPES BRISTOW RADIAL DISTRIBUTOR 
NTED SEPT. 30, 1924, (G. PERRY 4 ° ° 
PATE ( “wre has a winning exclusive feature 

Mado of epee — Always stands open toreceive papers. The contents may | 

wp ey ge MARKILO” || Punches’lordllSize be removed with one hand as the compartments do | 

tearing: holes are punched CELLULOID “)> Lodseteat J not require to be opened. That means less motion in | 

| ~s MENVELOPES gia Ring Books | sorting fand that is 
books(three holes) in stand No [St velvfn ¢- Med “4 “9% = dial | : 
: : olfding or Jn stributor is in general : 
Sella aL Holds and Protects#))> - . use and accepted as th : 
oe teen fe the —o Cards. Price Lists Maps | : ‘ best among b : 
sheets snugly, keep them Pictures Date. Passes | ne s offi es of t | 
clean, neat and unc nged. “The Seamless Seam” > | \ \ U.S. : 
Used with records of ma- Chemically United j e 2 | a : 
~ - Hy --7 “fel a. Cleages Crystal @] > Transparent Flexible in four sizes TT 
of surveyors, engineers, etc ToGgh oa fewer 1). | : 
they are especially valu “Smooth asGlass DEALERS—If you aren't : 
sete Raveepes also ane ee already selling this device 

pean 9 - write for particulars at once 

notched on either dimension. STATIONERS—Let us send you sample and : 
quantity prices of this useful and profitable item. Write today. STANLEY R. BRISTOW : 
171 Washington St. Newark, N. J. | : 








MARKILO CO., 6252 S. Halsted St., Chicago, U.S.A. 

















OFFICE FURNITURE 








Steel constructed and attractively finished 
in dark rich Olive Green enamel—oven 
baked. Wooden seats and backs on Stools 
of light oak. 


A new 16-page Sup- 
plement (in addition 
te the regular cat- 
alog) is now ready 


every purpose, with the best 




































. ft ri on. 
quality of paper. Packed in at- i “tems lee . 
ays ce of 50 and 100 scribed, a> | 
i ices « s- : 
co. aan A a with PME tad 
Ask for samples and prices. bring it. Adjustable 
U.S. LACE PAPER CO. | ANGLE STEEL STOOL COMPANY 
163 Union Ave., Bklyn., NY. ey 
a ~ ery, De eA aie ot nealiasie andl No. 4 Bank and Office Bus ome io. oa 
CERTIFIED—GUARANTEED Packed 1 or 2 doz. 10c pkts.to a Carton | 
RUBBER BANDS| send for | 
Pure in Fact—Not in — ame Only Illustrated Advertised for . 
ROBBER BANDS Clear, Pure Rubber Is Very Light in Weight. 
STITT TU Z4/ Mere Bands in.» Pound — Less Cost —More Durable Folder of 25 years 
MI Wie 1 to oon Pounds—All anna Sizes. C her Great Demand 
<cou VULCO Displays Good Profit 


| CHAIR CUSHIONS 


Made from Highest Quality Sponge Rubber 













Moore Moore 






Prevent Shine-Masily Cleaned-Last’ tor Torre Push-Pins Push-less Hangers 
Made in four convenient sizes— Mahogany color. Good “Glass Heads- Steel Points” “The Hanger with the Twist” 
Seller. Write for Dealer's Special Prices and Discounts To “ Hang Up Things” in Homes, Offices 
VULCO RUBBER FABRICS CO. and Schools. Ask your Jobber. 












Dept. 0, 63 E. 8th Street NEW YORK OITY 


Moore Push-Pin Co. unction), Phila., Pa. 
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OFFICE 


MACHINE PAPER 
dgewater Daper (Smpan 
b9¢ Papas oe 


MENASHA 


Preferred Paper Products 


SPARED 


* 
; 
“eee ee eee se ee ee) 














THE HOGE MANUFACTURING CO., Inc. 
215-217 FULTON STREET, NEW YORK CITY 


Pal, the Pencil, and Pal Leads 

Clutch Pencils 

Modern Thumb Tacks, Steel and Brass 
Modern One-Piece Cut-Out Tacks 
Modern Paper Fasteners 

Modern Paper Clips 

Modern Pen and Pencil Clips 

Modern Strip Racks 

Modern Pen Racks 

Modern Telephone Tablets 
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SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter 


Systems aaa 









None Genuine un- 

less stamped U. S. 

Patent No. 794,749 
on Metal Tip. 


FREE Samples Sent on Request 
Discounts to Dealers 
R. A. SIMONSON ec co. 





















122 S. Michigan Ave. CAGO 
 haiahiebeiiaieebieeieaa 
—_— 
: BRIT YPe 


ee, 


4 Send out ea neat letter,—it is your representative. On 
* well-groomed typewriters can accomplish this. BRITYP! 
assures clean type at minimum cost. 2 Oz. bettle 56e. 


NU-LIFE 


» 
() The platen renewer and renovator,—it softens the platen, 
y. fills in the ridges, and makes typing a pleasure. 2 150, 
I Both articles, non-inflammable, put up in attractive dosen 
“j bottle cartons for show-case display, and with our liberal @ 
4 discount to dealers, make an appeal to wide-awake of<e 

a2 supply houses. 


i Ask us for particulars. 
ns NORTHWEST SALES AGENCY 
() 1932 First Ave. SEATTLE, WASH. & 





ammond 


TYPEWRITER 
VARIABLE SPACING 
_ tf CHANGEABLE TYPE y\ \ 
The standard model suits every customer, 
as types and languages are interchangeable 


Write for Attractive Dealer Terms. 


HAMMOND TYPEWRITER CORPORATION 
500 E. 133d Street New York City 





Original, Thin and Best 
COLORED LEADS 


FOR ALL 
EVERPOINTED PENCILS 


RED— BLUE—GREEN— 
YELLOW and BROWN 


These leads are 
proving very 
popular and 
shou M be 
stocked by every 
stationer. Finest 
quality made. 


Newark, N. J. 






AW.FABER 
¢* TAX ~. sv 
BLU r 


CHEC ae Ate 





A. W. FABER, Inc. 














STANDARD 


Typewriter and Office Chairs 

Made with positive, adjustable back — 
when set at proper height for user’s com- 
fort, back support remains fixed in position 
and cannot slip down or shift. 







Made in twelve styles, a few of 
— which are, wooden back with wood- 
en seat, cane back with cane seat, 
eather back with leather seat, 
leather back with perforated leather 
seat, leather back with wooden seat. 


Office equipment dealers interested 
in this kind of equipment are in- 
vited to write for descriptive mat- 
ter illustrating the line. 


STANDARD CHAIR CO. 


Manufacturers 
192 Pearl Street New York, N. Y. 

















REYNOLDSSEACLER 


The Most Simple Sealer Made — also Most Durable 


Don’t buy a demon- 
stration — buy use. 















Pay for your Se: 
ONLY ONCE. 
when you buy it. 
TheREYNOLDS 


re + ge no sup- 
es or re pla e- 
ments. Willlas 
business lifetime 
Office appliance 
dealers find the 
Reynolds m 


them friends. 


REYNOLDS ENVELOPE SEALER CO. 


Gumeeeeeee!!! NO. MARKET ST., CHICAGO geeeeememmmmey 
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Solidhed gp Gacks 


Sd 


N 
BRASS Y: mens 
SILVER 


‘COLORS 


Solidhed “Eyelet Pliers 


A COMBINATION PUNCH 
AND EYELET SET 


Solidbed “Eyelets 


SOLIDHED TACK CoO. 
37 Murray St..N. Y 
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GOLD PEN San Shapes and Styles 





Imprint Prompt 
Work a Repair 
Specialty Service 


All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 64-68 Fulton St., New York 











GUIDES 


Celluloid Index Guides—Metal Tip Guides 


We manufacture a high grade line of filing suppli Our tenabks us 
— ive prompt, satisfactory service on special card work. An investigation 

reveal the profit possibilities this line offers you Wedo not sell to 
eaneumere irect. 


DACO GUIDE COMPANY 


154 Pearl Street Boston, Mass. 











SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 


NATIONAL SUPPLY CO., DEP’T B 


Distributors Samples on Request INDIANAPOLIS 

















THE LINE OF LEAST RESISTANCE 





“Stayon’’ Rubber Platen Twirler 


For All Typewriters 


m,_~A new invention with a double Senge Guaran- 
'e-% tee | not to come off knob. A big seller and big 
profits. Buy the Nielson cushion foot shock ab- 
sorber ; typewriter felts; and Rubber Key Caps 


Nielson Supply Company 
810 FIRST NATIGHAL BANK BLDG., 











CTORS 


CECA oUnRNTEED 


PERFECT MACHINES LOWEST PRICES 
—SPECIAL DISCOUNTS TO DEALERS— 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO 


TYPEWRITERS 











VY J SELL Rough and Rebuilts. 
Buy or Exchange. 
All Makes—All Sompmagee 
Lowest Price. 


TYPEWRITER CIRCLE COMPANY 
407 BROADWAY NEW YORK CITY 
Established 1918 Cables “‘Typecircle’”’ 








NICKEL PLATED 
BRASS 
WILL NOT RUST 


FOR 


LOOSELEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 


EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 
$2.50 


PACKED 100 INA BOX. _— PRICE PER 100 {}) —*3-05 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 

















Autopoint 


The Better Pencil—Made of Bakelite. 
Write for our new plan to build your business bigger 
Autopoint Company 
4619-25 Ravenswood Ave., Chicago 








H. H. COLLINS 
Eureka Ink Eradicator 


ORIGINAL Beware of Imitations BEST 
MANUFACTURED EXCLUSIVELY BY 
Collins Ink Eradicator Co. 
401 13th St., Hoboken, N. J. 





46 








WRITE US FOR PRICES 


On adding, listing and calculating machines, typewriters, multigraphs: 
dictaphones, checkwriters, duplicating machines, mail-om-eters, time 
clocks, safes and steel lockers, new and second-hand office furniture, and 
all office devices. 

We are the largest dealers of the kind east of the Rocky Mountains 
and will save you half on your office needs. Everything first-class; noth- 
ing cheap but the price. Write Today and Save Money. 


Chicago Safe & Merchandise Co. 23,2475," "ast 


CHICAGO, ILLINOIS 














an AENECKE:A ALSO MAKERS OF INKS 
—~ FOR OFFICE DUPLICAT- 
C= ING AND PRINTING 

: MACHINES. 
1T WUL PAY You ro 


TING & LITHOGRAPHIC INKS 
NEWARK. NJ 


BUY DIRECT FROM Us. 
i i i tr 








The Standard Line 


Watermanis(deal Fountain Pen 


Self-Filling, Safety and Regular Types 


LI E. Waterman Company, 129 So. State St., Chicago 


New York San Francisco Montreal 
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This F 


Famous Make Meets Every Demand 


Most Customers Know That 
Our Erasers Are 


“WORLD’S QUALITY STANDARD” 


Weldon Roberts Rubber Co.. 


Newa rk, 














Typewriter Ribbons and Carbon Paper 


For the Typewriter, Adding Machines 
Time Clocks. Put up for the trade. 


Official and Empire Brands, or in plain boxes with imprint if desired 


SNELLING & SON Manufgcturers: Bush Terminal 





, This Typewriter Brush Sells Rapidly Beausce 

it is made right and the price is right. The bristles arenon-breakable. The J 
tapering end permits the brush to be inserted in the smallest openings with- 4 
Out scratching the enamal 


— Retail Price per doz. $3.00 : 


eeerres TR ePonre Pe, a zur 4 
f 5 Oi ek 4 

2 MORTON'S Washable Bristi 4 
TYPEWRITER CLEANING BRUSH 4 
4 

4 
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7 
> 
> 
> 
> 
> 
> 
( Send 20c for sample postpaid and ask for dealer's terms. 
> 


MORTON MANUFACTURING CO., 


_—_---_-_---weeeeweweeeweweweeeeweeeeeVeeuewevuevuvvi.” 

















Exclusive Territory Rights Not Entertained 
RIBBONS 


Our process costs only $6.00 a dozen. Try it. A 
Pie trial order will convince you that it is the best Re- 
a Le a Inking you can buy. 


Send two Ribbons to be Re-Inked at our expense 


W. SCOTT INGRAM, Inc. 


Dept. D, 65 West Broadway NEW YORK CITY 











Drevwernsge vvane eves ys /rPreie ones 


EGGENS-HAMBLER COMPANY | 


MANUFACTURERS OF 

FOUNTAIN PENS PENCILS 
STYLOGRAPHIC PENS 

180 BROADWAY 





NEW YORK 
all 








Tec Gold Pens for Fountain Pens 


Repairs on Gold Pens and Fountain 
Pens Attended to Promptly. 
7 EXPORT TRADE SOLICITED 
Acme Gold Pen Co., 17-27 Vandewater St., New York 
Manafacturers of Fine Geld Pens Established 1884 


EUREKA EYE SHADE pisses trem 


green celluloid, 
bound on both 
edges, properly 
ventilated and 
adjustable. Ask 
for catalog of 
complete line. 


CHICAGO EYE SHIELD CO. 
2300 Warren Ave. Chicago, Il. 















° 5 
DON Br eLecraic TURN TABLES 


Bae” ann SELL MORE GOODS! 


Electric Cost 3 cents a day Capacity over 100 Ibs 
Fully Guaranteed—Write today 
bn VE” ELECTRIC WINDOW SALESMAN CO. 44 SORNILILL, 








ADDING MACHINE ROLLS 


For all makes of Machines 
THE PERFECT ROLL—eu on teed to contain 
250 linear feet 





Edge iret lint or dust. 

Sto k white wove’ hard-sized W: ing 18 pound 
foe : 1S. ’ “ 

Wait é ie ies prices § iving detailed specifications. 

GEORGE IRISH PAPER CO., Manufacturers 


BUFFALO.WN. Y. 























No other files j 
EXPAND and 
COMPRESS 
their contents 
Automatically 


The Automatic 
File & Index Co. 
Green Bay, Wis 





























Real Eye Protection 


Working under adverse lighting conditions subjects the 
eyes to 8 strain that results in headaches, weak eyesight 
and sometimes more serious injury. The Feather- 
weight Eyeshade is constructed to the wearer’s 
eyes from glaring artificial or natural lights or brilliant 
refiections. Durable, hygienic, adjustable, lightweight 
Where it touches the forehead, the celluloid is curied, 
presenting & smooth, round surface—no binding to 
dirty, Do metal parts to break out. Lies flat on 
AY Your inquiry will receive prompt attention 


The Featherwe:gat Eyeshade Co., Merchantville, N. J. 











WANT QUICK PROFITS? 


NEW CURMANCO ROLL 
PAD MACHINE 


Sells Every Phone User in Business 


WANT REPEAT SALES? 
Wide Adding Machine Rolls Used Up. 
Get this staple seller—Your Salesmen dem- 
onstrate. Result: ra’ Sales and plenty Roll 
sales after. Cook, of Okmulgee, wires: “Ex- 
press % Roll Pads, freight 50, rush thru. 
Print Shop, Wheeling: “Ship 50 Ril Pads 
today without fail.” Good Business. Roll Pad 
Olive Green Art Steel, well worth retail 
2.00. Order Sarmple Today ‘$1.25 Postpaid o's. 
Only Export sample . — with = 


quantity discount. 


CURRIER MFG. Co. 
100! Central Ave. Minneapolis, Minn, 
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YOUR CUSTOMER WILL FIND 


THE FAULTLESS FLEXI-POST BINDER §| 
A TIME AND MONEY SAVER 








Direct Screw Compression 
—holds sheets securely 
and in alignment 


Capacity is unlimited— 
built up with ordinary 
post sections. 


Two inches of expansion 
—always available and 
instantly. 


Posts do not stick 
Through Top Cover. 


Will hold One Sheet or 


Saves Vault Space, Time 
Any Number. 


and money. 























“THE BINDER THAT GROWS WITH THE BUSINESS” 


STATIONERS LOOSE LEAF CO. 


CHICAGO OFFICE: GENERAL OFFICES: NEW YORK FACTORY: 
440 So. Dearborn St. MILWAUKEE 174 Wooster St. 


























Busy executives often overlook important matters because references 


An easy way bearing on them are out of sight—filed away in a desk somewhere. 
to kee impor- The Rosco and Ravenswood Glass Desk Pads offer an easy solution to 
p the difficulty. Maps, Charts, Memos, Tabulations, etc. to which constant 
tant references reference is made, slip under the glass and are in sight always. 
m Z Two styles are available, both of equal merit. Neat, substantial and at- 
in sight tractive a Rosco or Ravenswood improves the general appearance of any 
° desk and protects it from ink blots, spiiled mucilage, dents, etc. They are 


cleaned easily. One of these installed in an office commands the attention 
of other desk users and additional sales result. 


RAVENSWOOD 
OFFICE SPECIALTIES CO. 


aN 1800 Newport Ave. 
a CHICAGO 


Originators of Glass Desk Pads 


Full particulars on request. 





7 DEALERS: Sales are 
; lost often from being 
unable to deliver at 
once. How is your 


stock? 





Look for the finger hole 
umder the glass—an ex- 
clusive feature. 
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DIETZ 
DESKS 


Made in Cincinnati 





Cincinnati is a logical source of supply for dealers. The following table shows how con- 
venient it is to most parts of the country in freight rates and time: 


From Cincinnati, Ohio Car Load Rate Days Transit 
To Cleveland, Ohio 52 2 
To Detroit, Michigan 53 2 
ro Pittsburgh, Pa. 56 2 
To St. Louis, Mo. 57 2 
To Indianapolis, Ind. .38 1 
To Louisville, Ky. .38 1 
To Memphis, Tenn. 1.03% 3 
To Birmingham, Ala, 1.14% 3 
To Charleston, W. Va. 49 2 
To New Orleans, La. 1.42 3 
fo Oklahoma City, Okla. 1.39 3 


Freight and Time Saved Are Added Profit 
COMPARE WITH WHERE YOU ARE PURCHASING 


In addition to these advantages are the substantial qualities of Dietz Desks which main- 
tain for them an excellent reputation wherever desks are sold. 


THE J. F. DIETZ COMPANY 


CINCINNATI, OHIO 




















| Satisfied Users In Your Own 
Territory—Our Best Testimonial 


Satisfied users of Watson Equipment, in your own territory, 
are a,living testimonial in its favor 


To the dealer unfamiliar with our equipment, these users provide 
an easy way to verify, or disprove if possible, our statements. 
To the dealer already enjoying the sales of Watson goods, these 
users are a lasting advertisement upon which he can capitalize. 


Of course the line is modern; it could not survive if it were not. 
All standard filing sizes, 4-drawer and counter height battery 
units, half sections and high line units, steel desks, tables, card 
trays, bond boxes, etc. are included. 


Banks, libraries, insurance, railroad offices, etc., by the hundreds, 
are using Watson equipment to their full satisfaction, both stock 
and special installations. Names of a few users will be sent 
gladly on request 


We shall be very glad to mail copies of our late catalog upon 
request 





Mav we hear from you? 


WATSON MANUFACTURING CO. 


JAMESTOWN, N. Y. 





























222 OFFICE APPLIANCES January, 1925 








No. 4 SUPER VALUE WASTE BASKET 
Olive Green Finish 





The Greatest Value 
in 
Workmanship 
Appearance 
Durability 
Sales power 
PRICE 


A sturdy METAL BASKET at a price favor- 
able in comparison with others of less durable 
material. 


Made of Cold Rolled Steel throughout,—heavily 
corrugated to insure maximum strength. 


The only Metal Waste Basket at this price with 
air space between bottom and floor, thereby in- 
suring fire protection. 


Write us for prices and discounts. 


Manufactured by 


ERIE ART METAL COMPANY 


ERIE, PA. 





























GUARANTEE of steady, 
reliable performing office 
chair—the patented Bettcher 
Chair Iron. Permanent and 
positive, yet easy and simple 
of adjustment, they greatly | 
enhance the saleability of the | 
chair. Bettcher Irons are | 
thoroughly tested before | 
shipping; users are assured 
dependable service. 








OFFICE CHAIR 
IRON (Patented.) 
—One of the many 


features is the positive THE 
rdng an odstnen BETTCHER STAMPING & MFG. CO. 


pt hal nw vy Hust. 3106 West Sixty-First Street 
ment. 
” CLEVELAND 
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BYRON 
DESKS 






[The office equipment which 
is to enjoy the greatest sale 
this year is that which will 
give long run economy. 
Desks espec ially arranged 
for short-cut service, for ex- 
ample, will naturally be in 
greater demand than others. 
We make a full line of flat- 
top desks and _ typewriter 
cabinets, all with cost-cut- 
ting, practical utility features 





BYRON NO 


125 


therein. The best known Drop Head Type- 
construction, the finest pos- writer Desk 
sible finish—and moderate 


prices are outstanding fea 


tures of Byron Desks 


Byron Desks have a dignity There is a good profit for 
that harmonizes with the well dealers and a steadily increas DESK 


appointed office and a conve 


ing volume in the BYRON COMPA NY 
nience that reduces lost motion, _ line. Descriptive matter and 


speeds up detail and affords proposition are yours for the WOODLAND AVENUE 


greater output in shorter time. asking LOUISVILLE, KY. 

















PENDING 
MATTER 
FILE 


Holding at your finger ends for “‘instant 
reference’’ all active matter 





The use of this file does away with having to dig through the several thousand letters in “‘general correspondence 
file” to locate active matter. It permits you to keep live matter by itself, close at hand and instantly available. 
It will pay you hundreds of dollars in speeding up business detail and saving time during the first six months. 
The Pending Matter File is put together so as to be practically indestructible, it is light in weight and easy to 
handle, and is indexed to suit the particular needs of the individual user. One or two inch tabs are used, any 
number of positions. 


Write for full particulars or let us know your requirements. We'll be glad to furnish them. 


THE KOHLHAAS COMPANY 


Instant Reference Files 


183 N. Dearborn St. Ask your dealer or direct Chicago, III. 
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The Best thing for you 


What is best for your customer is usually best 
for you; you want to keep him as your customer 
and he’ll stay if he thinks you’re serving him best. 


Mailing and Filing Containers represent but a 
small part of any office expense, while their quality 
affects office service considerably. The poorer 
grades crack open with use, let in the dust and 
sometimes let out their contents. 


Bushnell’s “Paperoid” Containers are highest 
grade; they are made of tough stock—85% or over 
pure rope, and the workmanship is in keeping. 
Users like them and return for more. 


Alvah Bushnell Co. 7 


925 Filbert St., Philadelphia, Pa. 





4) 
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“Mi t. 99 To us “M. B.” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


soitiieiieeemiasle 


8 





This magazine has been in France the pioneer of modern 
business methods; it is the reason why it has gained so high 
a reputation among the most progressive business men of 
this country. 


If you advertise your goods in M. B. you are sure to reach 
the very public that is interested in your goods: office fur- 
niture and general modern office equipment of every descrip- 
tion. Not only will your ads be read by a large and 
sympathetic public but your copy stands every chance of 
being believed, as M. B. in its capacity of an expert in 
sound business methods has won the confidence and affec- 
tion of its readers. 


If you want to appeal to the most progressive French firms, 
M. B. is the very medium for your advertising. You need 
not apply to any other. Just concentrate inM.B. Remem- 
ber that its initials stand for “MORE BUSINESS” for you 
and write today for a free copy of this live wire publication. 





The Advertising Manager 


“MON BUREADVD” 


52, rue des Saints-Péres Paris 7°, France 


> 
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NONE-SHINE CHAIR PAD 
Over 2,000,000 in use 


The Polar Non-Shine Chair Pad, the orig- 
inal specialty of this kind, is just one of the 
many popular articles in the Polar line. 





























The pad clings to the clothes and slides o1 
the chair with every movement of the body, 
thus preventing wear and shine on clothing 
Straps keep the pad from pulling off the chair. 

Polar Non-Shine Chair Pads are out in sev- 
eral different shapes to fit various styles of 
chair seats, and come in grades ranging from 
just a chair pad to chair pad and cushion com- 
bined. The more than 2,000,000 in use speak 
tor the merits of this pad. 


There are forty Polar specialties. Only 


articles for which there is an actual demand 
are produced. One Polar specialty advertises 
another. For this reason, dealers find the 


Polar line a most satisfactory one to repre 
sent. Being popular with the trade and rapid 
sellers, these specialties provide a good vol 
ume of profit. You should have our complet: 
‘atalog. Ma ve send it? 


POLAR MANUFACTURING CO. 


119-121-123-125 North Fourth Street 
PHILADELPHIA 























Dependability 


There is an invaluable factor of prime importance in 
making one product superior to another. 







It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 









It is bound to find expression :n the quality, uniformity 
and price of the goods, and in the dependability of service. 







Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all! 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 


It is found in the “Line of Lowest Ultimate Cost.” 


NEIDICH PROCESS COMPANY 
Burlington, N. J., U. S. A. 
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WINTER FIRES-- 


an expensive teacher 
of safe protection 


[oo many busy business men are taught the 
value of protective measures through expen- 
sive fires. Experience, obtained as the result 
of costly fires, is a dangerous gamble. 

Your work then, in relation to the sale of 
safes, is partly educational—it is of prime 
necessity that you emphasize the importance 
of protecting vital business records by en- 
trusting them only to safes which have stood 
the test. 


Each fire, in your community, gives you an 
added opportunity to drive home the urgency 
of safeguarding records—records the loss of 
which might make it impossible for the firm 
to reach a satisfactory adjustment with their 
insurance agents. 

Schwab Safes give ample protection. [hey are 
built to withstand tests more severe than 
conditions to which they would be subjected 
even in the unusual fire. Schwab Safes and 
the Schwab Sales Plan are a good combina- 
tion. Full details, without obligation, to 
interested dealers. 


THE SCHWAB SAFE COMPANY 


LAFAYETTE, IND. 
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LYMETCO STEEL CABINETS 
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The Tu-Dor 


has a wide selling range 


Tu-dor’s appearance puts it at home in the exec- 
utive office. Its strength enables it to hold its own 
down in the factory. 


Like the Counter-hi—another Lymetco cabinet — 
the Tu-dor is all steel and a yard wide. It is a foot 
and a half deep and stands six foot six on its san- 
itary base. Its four shelves are easily adjustable 
on one inch centers. 


The Tu-dor is a general utility cabinet usable in 
a hundred different ways. It combines beauty 
and strength to an unusual degree. 


You will find many sales opportunities for the 
Tu-dor, and the other Lymetco products—and a 
helpful merchandising plan that speeds up profits. 


Write in today for complete information as to 
how you can get those bigger profits. 





LYON METALLIC MANUFACTURING CO. 
AURORA - __ ILLINOIS 





sa 
Won-dor 


A compact cabinet, that 
can be used as a ward- 
robe cabinet or for storing 
office supplies. Shelves 
adjustable. 








Li-flat 


An excellent cabinet for storing 
drawings, blueprints or other 
sheets that should be stored flat. 


Desk-hi 


A very conven- 
ient cabinet for the 
busy man or wo- 
man. Useful in a 
thousand ways. 
Shelves adjustable. 








Counter-hi 


Exactly counter high, 42 inches; 36 inches 

wide. Three shelves adjustable on one inc} 

centers. It has a large number of useful ap 
plications in stores and offices. 
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from where your customer stands 
is a spot that tells him 


what kind of merchant you are! 


PAPER MERCHANT in Phila- 
delphia recently said: 

“One of the nice things about Co- 
lumbian Clasp Envelopes is the way 
they are put up. They come in good, 
strong boxes that always reach us in 
nice shape. 

‘These boxes don’t easily get torn 
or broken in handling or shipping, as 
frailer containers sometimes do. They 
keep the envelopes clean and fresh 
and dust-free. 

‘‘When a customer comes in for 50 
or 100 Columbian Clasps, we don’t 
have to step behind a partition and 
dust them off, as we sometimes must 
with poorly packaged goods. 

These clean, well made boxes look 
well in the dealer’s stock. They help 
along the atmosphere of quality and 
orderliness. I've never heard of any- 
one having to take a loss on Colum- 
bian Clasps because of deterioration 
in stock.” 

This merchant 
further and added that the boxes and 


might have gone 


’ 


covers are strongly reinforced at each 
edge, and that on the heavier boxes, 
containing the larger sizes, a strong 
piece of linen around each edge is 
used for this purpose. 

He might have said too that Co- 
lumbian Clasp Envelopes are shipped 
to the jobber either in strong, new 
wooden cases or in corrugated car 
tons, as preferred. 

These may appear at first glance to 
be minor details, but they are mighty 
important to the stationer, printer or 
paper merchant who sells envelopes, 
and cares about the way his stock 
and his store impress the public. 

The good packing of Improved 
Columbian Clasp Envelopes is not a 
matter of chance or accident. It is 
one more evidence of the care and 
good material used in making the 
envelopes themselves. 

Most people who use this type ol 
enve lope know Improved ( olumbian 
Clasps by name, and say they are thi 


best merchandise envelope s mace 











Improved COLUMBIAN 
CLASP ENVELOPES 


ire made in thirty-one useful 
sizes. Order from your jobber. 
If he hasn't them, write the 
United States Envelope Co., 
Springfield, Mass., and you will 
be put into touch with a nearby 
distributor. These manufactur- 
ng divisions of the United 
States Envelope Company are: 


Location Drvweion 


W orcester, Mass. 

Logan, Swift & Brigham Env. Co. 
Rockville, Conn., White, Corbin & Co. 
Hartford, Conn., Plimpton Mfg. Co. 
Springfield, Mass., Morgan Env. Co. 
Waukegan, Ill National Env. Co. 

pringheld, Mass. P. P. Kellog & Co. 
Worcester, Mase., Whitcomb Env.Co. 
Worcester, Mass... W. H. Hill Env. Co. 
indianapolis, Ind 

Central States Env. Co. 

San Francisco, Cal 
Pacific Coast Env. Co 
*hiladelphia, Pa Monarch Envy. Co 





This Improved Columbian 
Clasp Envelope traveled 12,889 
miles, equal to half the distance 
around the world, and reached 
ts final destination in the good 
shape the photograph shows. 
It traveled from New York to 
San Francisco; from the Golden 
Gate to Boston; from the Hub 
t was forwarded to Los Angeles 
and it finally reached the ad- 
dressee at Summit, New 
Jersey. 

This much-traveled Colum- 
bian Clasp Envelope is the 
subject of a two-page adver- 
tisement in System. Many 
stationers and paper mer- 
chants will post a proof of 
this interesting story in their 
windows. It will stop lots of 
people who would otherwise 
pass by, and it will probably 
bring some inside to buy. 

If you would like proofs to 
ise this way, write the United 
States Envelope Co., Spring- 
field, Mass.,and they'll be sent 

1 promptly 
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in ONE OPERATION! 


This new Burroughs Automatic 
Bookkeeping Machine posts the 
ledger and makes the customer’s 
statement—both originals—and then 
proves the accuracy of both in one 
operation. 

It does so much of the work auto- 
matically and operates with such 
speed that the time saved quickly 
pays for the machine. 


Then, too, proved statements are 
always ready for mailing, and an 
accurate up-to-the-minute ledger 
balance is always ready for instant 
credit reference. 


Let a Burroughs man show you 
how this new Burroughs Automatic 
Bookkeeping Machine can be applied 
to your bookkeeping department. 


Burroughs Adding Machine Company 
Detroit, Michigan 


Sales and Service 


Windsor, Ontario 
Other Principal Cities of the World 


Detroit, Michigan 
Paris. France 


Offices: 
London, England 
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Burroughs —the mark of a quality product — Burroughs 
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\ 
THE WOODSTOCK ELECTRITE 
is the answer to modern business demand 
for a typewriter as modern as the electri- 
cally powered adding machine, the electri- | 
cally powered cash register, the electrically 
powered bookkeeping machine... It has 
all the advantages of the finest standard 
machine — plus the speed and ease of 
electrical operation. 


CODDDDNDNONDNNNN NON ON 0O O00 0000000000 0000000 


10900000000000000000000000000000000000000000000000000000 


At 
YY 


lf you ve never seen the Electrite 
in action, write us and well 
arrange a demonstration that will 
not obligate you in anyway. Or 

send for booklet describing both / 
the Electrite and the Woodstock j 
standard machine J 


ION000 


y00C 


JOOO0N0N 


Woodstock Typewriter Company 


216 West Monroe Street, Chicago y, 


WOODSTOCK (lectrite / 
| Reine ae mR 


000C 900000000000000000000000000000000000000000000000000000000000 
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—and ‘Daniel Boone comes to life on the Underwood Portable! 


At the romance of the winning of the 
wilderness is a vivid, thrilling reality 
in the mind of the boy as he works at his 
history lesson. 

Free from the drudgery of hand-writing, 
he is able to concentrate every thought on 
his work. His UNDERWOOD PORTABLE helps 


him to give living expression to all that is 
in his mind—easily, quickly, pleasurably. 
The student who uses an UNDERWOOD 
PORTABLE finds that higher marks and 
quicker progress are his, because syped 
lessons are more carefully done (and ap- 
preciatively read by the instructor!) 


It's more than a portable; 
it’s an UNDERWOOD. 





es 





PRICE, $50 IN THE U.S. A. WEIGHT, 634 LBS.; IN TRAVELLING CASE, 93, LBS. 


The Portable is obtainable at Underwood Offices in all principal cities, or direct by mail, 





UNDERWOOD TYPEWRITER CO., INC., UNDERWOOD BUILDING, NEW YORK 


UNDERWOOD PORTABLE 


oa 











